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Southwesterners Hear “Brass Tacks” Ad Talk 


[Special telegram to AMBPRICAN LUMBERMAN] 

Kansas City, Mo., Jan. 24.—Shannon’s talk 
on how to put the personal touch in retail 
advertising and make it pull is corking good 
stuff, worth broadcasting so all retailers can 
profit by it. Better start it on front cover if 
make-up will allow, and reproduce some of the 
typical advertisements referred to in his talk, 
in order to illustrate the personal note and the 
news element which he says ‘‘brings home 
the bacon.’’ 


[The above telegram from the AMERICAN 
LUMBERMAN’S editorial representative attend- 
ing the thirty-sixth annual convention of the 
Southwestern Lumbermen’s Association being 
held at Kansas City, Mo., this week, refers to 
an address delivered at the convention on 
Wednesday by Ralph E. Shannon, business 
manager of The Evening Journal, a daily news- 
paper published at Washington, Iowa, a county 
seat town of 5,000 population. In accordance 
with the suggestion conveyed in the telegram, 
part of the address appears on this page and 
the balance will be found on page 54. While 
Mr. Shannon’s remarks were not confined to 
the discussion of retail lumber advertising but 
also covered his experiences in other fields of 








“Blue Ribbon 
Is My Favorite” 


“Blue Ribbon gas is my favorite 
brand,” remarked a customer a day 
or two ago. “I’m glad when the price 
came down that you didn’t cut the 
quality.” 


Blue Ribbon is the favorite with many 
Washington people. We have a winter 
grade that starts the motor. 


Two Stations—Quick Service 


Washington Oil 
Company 




















In two years this advertiser developed a big 
business, very largely thru its unique adver- 
tising. It uses the third party style of copy, 
quoting actual remarks heard about its brand 
of gasoline. From a very small start the 
company now has two busy fillina stations. 


local retail merchandising, the points scored are 
just as applicable to advertising lumber and 
building materials as to other commodities. 
Notice that each of the sample ads reproduced 
starts out with a ‘‘human-interest,’’ personal 





10 Years 
Ago Today— 


Prof. T. C. Davis returned from 
a three weeks’ visit in Chicago and 
Columbus, Ohio. Harry K. Thaw’s 
trial started in New York. 


The nice thing about using Wright's 
Ham Pickle, it is so easy to use and if 
you want to sugar cure with it you can 
do so with very little trouble. We 
have it in two size jars. 


McElhinney Drug Co. 


onal 











This is a daily schedule. The 10-years-ago-to- 
day items are taken from the newspaper’s 
files. The advertisement is a real news fea- 
ture, and is given a regular position. It pulls 
results, too. Last year the advertiser’s busi- 
ness increased $4,000 at a time when most 
stores of the kind were ‘‘marking time.’’ 

touch that instantly secures the reader’s at- 

tention. The only purpose of reproducing these 
ads, relating to lines other than lumber, is to 
show how the personal touch may be imparted 
in an easy, natural, yet effective way.—EpITor. ] 

My connection with the advertising end of 
our little daily has given me a splendid opportu- 
nity to study the small town retailer at close 
range. 

There isn’t a finer lot of men in the world. 
As a rule their dispositions are both kind and 
gentle. But when it comes to the question 
of advertising, their methods differ radically. 
Some don’t believe in advertising at all. Others 
have the idea that they must advertise, whether 
it pays or not. 

Much small town advertising is done on the 
spur of the moment—spasmodically, haphaz- 
ardly. The advertising solicitor finds the mer- 
chant sweeping out or reading his morning 
mail. When the solicitor approaches, the mer- 
chant looks startled. He has practiced so long 
on that startled look that he has it down to per- 


‘ 


fection. Then he springs that time worn gag 
that every small town newspaper man has heard 
hundreds of times, ‘‘ By George, I’ve just been 
so busy I haven’t had a chance to write that 
ad!’? 

He then chases over to the counter, tears off 
a piece of wrapping paper and proceeds to 
write. 

Now if you could follow his mental proc- 
esses under these conditions you would find 
that there are just about three things in his 
mind while he prepares that advertisement: 

1. He wants to get the darned thing off his 
hands so he can go to work. 

2. He wants to show that confounded com- 
petitor of his that he can sell oon just as 
cheaply as anybody. 

3. He wants to show the general public that 
he is something of a literary genius—that he 
can write some real stuff when he takes the 
notion. 

Those are the motives that inspire a very 
large amount of retail advertising copy. Why 
is it that so many small town merchants, in- 
stead of using in their advertising just plain 
common sense sales talks—the kind they use 

(Continued on page 54) 








E heard a lady say the other 
day that she has always no- 
ticed that her husband buys 

the most convenient machinery he 
can for the farm, and now she is 
going to have some conveniences in 
her kitchen. We don’t blame her a 
bit. In fact, we commend the idea. 

And if any of you ladies feel the 
same way about it, you might drop 
in at our store and see some new 
porcelain top kitchen tables we’ve 
‘just got in. They are beauties.. 
We have three different sizes and 
they are built for your convenience. 


McElhinney Furniture Co. 


Top on hogs, $7.20. 
Weather, generally fair, colder 
tonight. 




















This little avdertisement, with daily change of 
copy, has appeared every day for nearly seven 
years. The above copy is typical. Note the 
market report and weather at the bottom. 
The advertiser’s business has more than tre- 
bled since this schedule was started. 
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4 BIRCH 


Here’s an opportunity for fac- 
tory buyers to obtain some well 
manufactured, thoroughly dry 
Birch lumber. Our grades are 
piled separately to facilitate 
prompt loading. 
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Manufacturing Co. 


Manufacturers and Wholesalers 





Hardwood 


and Pine 


Lumber, Lath, Shingles 
AIR DRIED—KILN DRIED 


Advise us today how much 
lumber you desire for we are 
offering this stock subject to prior 
sale. Our assortments embrace 
the following grades:— 


F.A.S. 


No. 1 Com. & Selects 
No. 2 Common 
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Storage and Sales Yard in 


Detroit. 3 Warehouses. Wire now for prices. 


Weidman - Vogelsang 
205 Grand Rapids Lumber Co. 


National Bank Bldg., 
GRAND RAPIDS, MICH. 


HOME OFFICE: 
12-240 General Motors Bldg. 


Detroit, Mich. 


Established 1897 
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Fathers and Sons as Lumbermen 


OME FOLKS SAY THERE is no sentiment in business and 
that romance has been banished from industry. The AMER- 
ICAN LUMBERMAN dissents emphatically from that view, and 

asserts that it will be a sorry day for mankind when business means 
only money grubbing. 

On many occasions this newspaper has introduced into its pages 
touches of sentiment as antidotes to the hardening influences of 
business; as touching the heart, instead of the pocketbook, and ap- 
pealing to the distributive rather than to the acquisitive faculties 
of mankind. 

But it was a mere incident in a day’s work of the AMERICAN 
LUMBERMAN’S reporter at the Indianapolis meeting of hardwood 
manufacturers to tell of Clyde J. Roach’s taking his father’s place 
and of Daniel Wertz’s taking his son’s place on the convention 
program. Incidentally the young Mr. Roach told what he had 
heard his father tell about his father, who also was a lumberman. 

This working together of fathers and sons is common among 
lumbermen and the AMERICAN, LUMBERMAN hopes to see more of it. 
“Once a lumberman always a lumberman” is a good slogan for 
the present generation. A good slogan for the next will be “Father 
a lumberman—son a lumberman.” There is no better business 
than lumbering. It is a business of service that calls into play 
man’s most generous faculties, brings him into touch with his fel- 
lows in all walks of life and enables him to contribute more than 
can any other tradesman to the good of mankind. 





Reducing Degrades by Better Drying 


MPROVED METHODS OF manufacture and more economical 
utilization of the products of the tree are means of conserving 
the forests that can be and are being made immediately effec- 

tive. These economies will serve not only to offset forces now 
operating in favor of substitutes for lumber, but to prolong the 
operating lives of individual mills. 

One step in the manufacture of lumber that offers great oppor- 
tunities for profitable improvement is kiln-drying and lumbermen 
are awake to the necessity of reducing the losses in the drying 
operation. Last year at the meeting of the Southern Pine Asso- 
ciation, H. C. Knauss, of the Forest Products Laboratory, told 
millmen some of the savings possible thru better kiln construc- 
tion. At the meeting of the East Texas Mill Managers’ Associa- 
tion, a report of which appears on page 76, Mr. Knauss made an- 
other contribution. toward the solution of the drying problem. By 
a process which he described Mr. Knauss said degrade losses can 
be reduced to 5 percent. The significance of this statement is 
apparent when it is known that the losses by old methods of drying 
may mount as high as 25 or 30 percent. 

It is worth noting in connection with the tests made by Mr. 
Knauss that one-half the cost has been borne by the Central Coal 
& Coke Co., and the other half by the Government. The plan sug- 
gested by the tests requires rebuilding of kilns already in use, 
not the construction of new. All millmen will read the report 
referred to with interest. 





A Leaf From the Realtor’s Book 


ALESMEN ARE THE HIGHEST paid of all workers; the 
man who can sell need not look long for a job. This is as true 
of the merchant—the retail lumberman—selling his own goods 

as of the salaried salesman. The merchant who can sell is sure 
to prosper. 

Selling, so far as it concerns the retailing of lumber, is some- 
thing more, however, than convincing the prospective purchaser 
of the merits and cheapness of wood as a building material. It 
often includes the financing of the construction in which the lumber 
is to be used; for many a man who would buy lumber to build a 
home lacks the money and doesn’t know how to get it. 

Lack of money has balked many a lumber sale and has pre- 
sented an obstacle that some dealers have found no way to overcome. 
But a Michigan dealer has found a way that can be used by re- 
tailers in any state. The scheme is explained on page 47 of this 
paper. 

Briefly the plan is to sell the home builder the material on time, 
charging him a bonus of one-ninth of the price of the lumber and 
7 percent on the unpaid balance, taking a mortgage as security. 
If the buyer himself takes up the mortgage in six months the bo- 
nus is remitted to him. If he does not lift the mortgage the re- 
tailer sells it, giving the investor the bonus. 

This plan is merely an adaptation of the practice of building 
homes to sell and charging a profit on the transaction. The re- 


— 


tailer can readily show the home builder that the bonus on his 


loan is less than the profit that would be exacted by the specula. 
tive builder on a sale. 


The proof of the practicability of the Michigan dealer’s plan 
is found in the fact that it works and has given satisfaction for 
several years. The mortgages are sold readily, they prove good 
investments, nobody has defaulted and buyers come back for more, 


No retailer should fail to try it when other means of financing 
are not available. | 





Bureaucratic Duplication and Waste 


T WASHINGTON THIS WEEK a congressional committee 
has been hearing testimony and opinions on a proposal to re. 
organize the departments of government with a view to 

greater efficiency. In an address before a division of the national 
chamber of commerce, meeting in Chicago this week, F. O. Low. 
den, former governor of Illinois, said that there are now more than 
forty independent establishments of government at Washington 
within no department and answerable only to the President di- 
rectly. In Chicago also, speaking before the Illinois Bankers’ As. 





A Convention Parable 


It came to pass that a certain man who sold boards at retail said 
within himself, Go to, I will betake myself to the annual meeting 
of the board merchants, and there I shall learn how I may sell 
more lumber; for verily the prospectus which the secretary hath 
sent forth relateth how that there will be much talk on modern 
sales methods. 


And he arose and journeyed to the place where the board mer- 
chants were assembled in the Pink Elephant Room of the Prunella 
Hotel. 


There he sat him down, and being wearied with his journey he 
fell asleep, for the air was very hot (and verily the heated air 
came not all from the heating plant of the hotel, but of that, he 
wot not). 


And as he slept he dreamed, his dream being on this wise: He 
thought he was sitting in the office of his lumber yard back home, 
and there entered a Farmer, who spake to him thus: 


“I have been looking over your shed and office; yea, verily, and 
your fences also, and behold, they are very bum. Dost thou not 
sell boards and paint to others? Then why useth thou not some 
of thine own good stuff to fix up thy buildings and yard so that the 
punkness thereof shall cease to cry aloud unto all who pass? For 
thou telleth others to build, repair, paint and furnish, yet thyself 
doeth not so.” 

And he awoke from his dream, just in time to hear the speaker 
on the platform say: “If you retailers want to sell more lumber 
you have got to get out among the farmers, look over their build- 
ings and make note of repairs and new structures needed; then 
get busy and sell them the material needed for these jobs.” 

And he rubbed his eyes and said within himself: Yea, verily, 
the brother speaketh well, and his words are true words; but as -for 
myself, methinks I shall build that shed which I have been needing 
for, Lo, these many years, and also repair and paint my buildings 
and fences before I tell my farmer friend to build new buildings 
and make repairs to old ones, lest he turn and say unto me: “How 
come? Is that which is good for the farmer not likewise good for 
the vendor of boards?” And haply I shall find not words where- 
with to answer him. Selah. 











sociation, W. L. Harding, former governor of Iowa, said that in 
1921 one dollar out of every six produced went to pay taxes. At 
the Washington hearing, Secretary Hoover said that ships coming 
into American ports now must have relations with fifteen officials 
of ten departments. 

Here in a paragraph are facts of vast significance, especially in 
view of tax reduction proposals. The numerous Federal agencies 
operating independently and with no attempt at codrdination inev!- 
tably cause duplication and overlapping of efforts. As a consequence 
there is not only demoralization and confusion in attempts to per- 
form needed service but enormous amounts of public money rais 
by taxation are wasted. 

When a representative seeks the support of his constituents he 
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promises to do something for them. Commonly he promises new 
laws, and when elected he incidentally gets control of patronage. 
New laws generally mean additional bureaus, commissions or other 
In other words, the politician 
merely promises his supporters that he will set machinery going 


administrative tax-eating agencies. 


to impose more taxes upon them. 


Secretary Hoover remarked at the Washington hearing that no 
bureau or department head wants his particular bureau reduced 
That is to say, a rivalry is set up among Govern- 
ment agencies to get as much power and assume as much impor- 
Nobody would complain of a friendly rivalry 
among public servants in their sincere efforts to serve; but the ri- 


in importance. 
tance as possible. 


yvalry at Washington is not of that kind. 


Citizens everywhere are vitally interested in departmental re- 








organization at Washington. 
to disabuse their minds of the notion that their representatives 
can “get” anything for them at the Federal capital that is not paid 
for in money produced elsewhere. 
it spends; and the creation of numerous irresponsible money spend- 
ing agencies already has placed a burden upon productive indus- 
try that is all it can bear. 
It is to quit asking for help from Washington. All the money that 
comes from the Federal treasury must first be raised as a tax taken 
from the peoples’ pockets. 
sition thru the treasury and back again much of the money is worn 
away by bureaucratic friction and rivalry. 
ultimately Americans will see the folly of trying to legislate money 
from the right-hand pocket into the left-hand pocket. 


They ought at once and for all time 
Washington does not produce; 
The remedy lies in the people’s hands. 


In the transit from the place of impo- 


It is to be hoped that 





Lumber Movement Gains 

[Special telegram to AMPRICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 24.—Reports re- 
ceived today by the National Lumber Manufac- 
turers’ Association from 374 of the larger com- 
mercial sawmills of the country show a substan- 
tial gain in the lumber movement last week 
compared with revised figures from 383 mills 
the week before. Production increased 22,809,- 
384 feet; shipments, 15,114,805 feet, and orders, 
24,789,220 feet. The 128 reporting mills of the 
West Coast Lumbermen’s Association, and the 
136 reporting mills of the Southern Pine Asso- 
ciation, show an increase in unfilled orders on 
hand from 791,216,026 feet the preceding week, 
to 852,838,918 feet last week. 

For all mills of the seven regional associa- 
tions making comparable reports, shipments 
were 100 percent, and orders 127 percent, of 
production. For the Southern Pine Associa- 
tion mills these percentages were 114 and 146, 
and for West Coast association mills, 86 and 
95. Most of the mills have a normal produc- 
tion for the week, of which actual production 
was 96 percent, shipments were 96 percent, and 
orders, 120 percent. 

The figures for the week ended Jan. 19, with 
comparisons, follow: Production—221,361,006 
feet, against 198,551,622 feet the week before, 
and 202,543,438 feet, the same week last year. 
Shipments—222,659,239 feet, against 207,544,- 
434 feet the week before, and 250,941,414 feet 
last year. Orders—281,570,285 feet, against 
256,781,065 feet the preceding week, and 326,- 
019,215 feet last year. Mills of the California 
White & Sugar Pine Association are not in- 
cluded in these totals. Reports received from 
12 of the California pine mills, representing 31 
percent of the total cut, give their production 
last week as 2,789,000 feet; shipments, 8,388,- 
000 feet, and orders, 10,017,000 feet. 

Compared with the same period of 1923, the 
lumber movement for the first three weeks of 
this year follows: Production: 558,959,866 
feet, against 536,103,923 feet—1924 increase, 
22,855,943 feet. Shipments: 592,966,306 feet, 
against 679,933,429 feet—1924 decrease, 86,- 
967,123 feet. Orders: 714,196,319 feet, against 
re feet—1924 decrease, 64,458,076 

eet. 

The West Coast Lumbermen’s Association 
wires that production of 128 mills for last week 
was 102,573,952 feet; sales, 97,205,974 feet, 
and shipments, 87,858,015 feet. Production for 
reporting mills was 16 percent above normal; 
new business was 5 percent below production, 
and shipments were 10 percent below new. busi- 
ness. Of all new business taken during the 
week, 40 percent was for future water delivery, 
amounting to 39,063,391 feet, of which 31,319,- 
198 feet was for domestic cargo delivery, and 
7,744,193 feet export business. New business 
by rail amounted to 1,811 cars. Of this week’s 
lumber shipments, 45 percent moved by water, 
amounting to 39,765,432 feet, of which 15,851,- 
658 feet moved coastwise and intercoastal, and 
23,913,774 feet went overseas. Rail shipments 
totaled 1,476 cars, and local auto and team de- 
liveries 3,812,583 feet. Unfilled domestic cargo 
orders totaled 136,687,338 feet; unfilled export 
orders, 243,243,427 feet, and unfilled rail trade 


orders, 5,835 cars. For the first three weeks 
of this year, production reported has been 
253,633,876 feet; new business, 281,145,884 
feet, and shipments, 246,238,950 feet. 

The Southern Pine Association advises that 
for the week ended Jan. 19, reports from 136 
mills show 109,004,211 feet ordered; 85,374,087 
feet shipped, and 74,766,459 feet produced. 
Shipments were 14.19 percent above production 
for the week. Orders were 45.79 percent above 
production, and 27.68 percent above shipments. 
Orders on hand at the end of the week totaled 
356,208,153 feet, as against 296,089,344 feet at 
the end of the preceding week. Of the 83 
mills reporting running time, 56 operated full 
or overtime, 4 of them being on double shift. 


Sash and Door Company Elects 


St. Louis, Mo., Jan. 21.—At the annual 
meeting of the board of directors of the Huttig 
Sash & Door Co., held at the general offices in 
this city recently, officers for the new year were 
elected as follows: President, A. J. Seigel; vice 
president and treasurer, L. E. Clark; vice presi- 
dents, P. Freyermuth and E. L. McColm; sec- 
retary, R. R. Seigel; assistant secretaries, J. B. 
Bockstette, C. M. Huttig and H. C. Gorbet; 
assistant treasurer, J C. Coburn. 

Reports showed that the company enjoyed in 
1923 one of its best years and the officials be- 
lieve that this year will be even better than last. 


(SABLE LZEa: 


Mills Well Supplied with Logs 
[Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, ORE., Jan. 23.—Very few logs are 

being put in the water on account of the fact 
that most of the camps in the lower Columbia 
River district are down. Ten camps were pre- 
vented from sending logs to the market by the 
bridge being out of commission on the Kerry 
railroad. No sales of spruce and yellow fir logs 
have been reported for several days, the loggers 
having none to offer. The mills stocked up well 
late in the fall and are not yet complaining of 
shortage. Western pine demand is increasing, 
the Inland Empire mills report. 


Revenue Freight Loading Holds Up 


[Special telegram to AMERICAN LUMBERMAN] 

WasuHineton, D. C., Jan. 19.—Loading of 
revenue freight during the week ended Jan. 12 
totaled 872,265 cars, an increase of 168,996 
cars over the preceding week, which, however, 
included New Year’s day. Compared with the 
same week of last year it was a decrease of 
643 cars, but with the corresponding week of 
1922 an increase of 158,074 cars. 

Loading of forest products totaled 63,173 
cars. While this was an increase of 15,777 cars 
over the week before, it was a decrease of 5,344 
ears under the figures for the same week of 
1923. It was, however, an increase of 14,978 
cars over the loading for the same week of 
1922. 

Coal loading totaled 211,098 cars, an in- 
erease of 51,627 cars over the preceding week 
and an increase of 12,328 cars over the same 
week last year. This also was an increase of 
53,134 cars over the same week two years ago. 


Indexes Show Trend of Business 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 24.—An announce- 
ment by the Department of Commerce, contain- 
ing further figures covering basic, industrial 
and commercial movements in December, in- 
eludes the following: 

Additional December business indicators, 
based on the 1913 average as 100, show the 
following changes from the previous month 
and from December, 1922. Consumption of 
cotton at 99, from 114 in November and 114 
a year ago. Copper production to 126, from 
125 and 103, respectively. Anthracite coal 
production to 105, from 102 and 111. Bitumi- 
nous output to 101, from 103 and 117. Whole- 
sale prices to 151, from 152 and 156. 

On 1919 as 100, new building contracts 
awarded in floor space changed from 111 in 
November, to 102 in December, as against 83 
a year ago. Contracts awarded in December 
for new construction in twenty-seven States 
represent an expenditure of $267,916,000, as 
against $215,213,000 a year ago. 

Production of oak flooring totaled 26,032,000 
board feet in December, as against 23,473,000 
feet a year ago. New orders for flooring 
totaled 37,851,000 feet in December, as against 
30,158,000 feet in the previous month, and 
23,948,000 feet a year ago. 

New orders for southern pine totaled 405,- 
566,000 board feet in December, as against 
432,512,000 feet in November, and 461,411,000 
feet a year ago. 

Production of face brick by thirty-two 
identical plants totaled 20,939,000, as com- 
pared with 21,575,000 in November, and 
23,309,000 in December a year ago. Unfilled 
orders for face brick totaled 36,672,000 at the 
end of the year, as against 29,002,000 on Nov. 
30, and 26,300,000 at the end of 1922. 

Agricultural loans made by land banks- 
totaled $23,121,000 in December, as against 
$19,040,000 in November, and $40,406,000 in 
December a year ago. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 24.—Following are 
f. o. b. mill prices, Jan. 14 to 19, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, $2S 
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1x3” B&btr. ..... $83.00 1x 8” No. 1...... $35 4 
Put ancl 1x12” No. 1...... 38.3 
1x4” Bé&btr. aed 45.34 a a ae Z vetoes za 75 
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1x6” No. 2 com.. 22.53 1x 8 pa ee 16.93 
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Dimension, 2x4”, 16’ 
No. 1 $26.00 
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Figures for No. 1 common boards are the aver- 
age for December. 


‘* HAVE THE BOYS plant some good trees each 
year; this will make the farm more valuable. 
Market the ripe timber,’’ counsels a leading 
chemical engineer. 








. 


AMERICAN LUMBERMAN 





JANUARY 26, 19% 








Waste Plywood Cut-outs Offered 


In our manufacturing operations we accumulate 


considerable quantities of plywood in various 
shapes and woods. Much of this is 2- and 3-ply, 
the core wood being often poplar and the veneer 
mahogany, gum and other fancy woods. At pres- 
ent we have in stock about two carloads of this 
material and we should like to find a buyer. Any 
help you can give us will be appreciated.—INQUIRY 
No. 1,197. 


[The foregoing inquiry comes from a manu- 
facturer of phonographs and other wood prod- 
ucts. The samples submitted to the AMERICAN 

UMBERMAN include ovals of 81x14 inches, 
7%4x8% inches and odd shapes of similar dimen- 
sions. The thicknesses are from %4 to % inch. 
Most of the samples are not varnished but occa- 
sionally some are finished. The name of the in- 
quirer will be given to interested readers and 
doubtless samples of the material may be ob- 
tained upon request.—EDITOR. ] 


Figuring Costs for Tax Returns 


Retailer B receives a car of lumber, pays the 
freight and deducts from invoice. Retailer B re- 
ceives a car of lime invoiced f.o.b. shipping point 
and pays the freight, which is not deductible from 
invoice. In the first instance the freight is really 
a portion of the account payable and enters into 
the stock cost of the lumber. In the second in- 
stance the freight is merely the cost of receiving 
stock, and as such would be classed with operating 
expenses and figured as cost of doing business in 
relation to sales. If the first instance is used thru- 
out, the cost of doing business figure could be made 
minimum figure and the inventory value of the 
stock would have the freight cost included. In 
the second instance, if freight is always classed as 
an operating expense, the cost of doing business 
would be swelled and the inventory figure would 
be a minimum. 

Which method is correct if either or both and 
what is the income tax interpretation thereon? 
Or is it governed according to the invoice of seller? 
—Inquiry No. 1,198. 


[This inquiry is made by a New York State 
building supply concern. It is the understand- 
ing of the AMERICAN LUMBERMAN that in-freight 
may be either added to cost or shown as an ex- 
pense, and that selling cost may be included as 
an expense. Comment of readers is invited.— 
EpIirvor. | 


No Cash Discount on Freight 


In looking over your issue of Jan. 12 we notice 
a communication from a Massachusetts lumber con- 
cern with regard to the basis upon which a cash 
discount should be applied. 

Unfortunately we have not in our office a copy 
of the issue of Nov. 24 to see what kind of a prop- 
osition was originally made that is being discussed. 
If it refers to an ordinary transaction in which 
lumber is sold subject to 2 percent cash discount 
and unless the transaction provides that the 2 
percent applies on the gross amount of the bill, 
which would be extraordinary and not a regular 
business transaction, then the proposition made by 
this Massachusetts lumber concern is absolutely 
ridiculous. We are surprised that any sane busi- 
ness man would take the position that when he 
buys a car of lumber and pays $200 to the rail- 
road for freight charges on the car, for instance, 
and $700 to the shipper of the car in payment for 
the lumber, he is entitled to deduct from the lum- 
berman to whom he pays $700 a 2 percent discount 
on the $200 he paid to the railroad company. 

The item states it is a subject of controversy. 
There ought never to be any controversy about 
that. Anybody that would undertake to deduct a 
discount from one man for money he paid to an- 
other concern would certainly be taking advantage 
of the party to whom he only paid $700 by deduct- 
ing a discount on $200 that he did not pay to him. 


[The foregoing comment has reference to In- 
quiry No. 1,133 published originally in the issue 
of Nov. 24, 1923. In commenting on that in- 
quiry the AMERICAN LUMBERMAN took substan- 
tially the position assumed by this writer, who 
is a Pennsylvania wholesaler. In the issue of 


' Jan. 12 a Massachusetts lumber dealer took the 


position that the cash discount should apply on 
the gross bill, including the freight.- Since re- 
ceiving the foregoing letter from the Pennsy]l- 


vania wholesaler, the following communication 
has been received from an Ohio wholesale con- 
cern: 

Referring to Inquiry No. 1,187 in your issue of 
Jan. 12, we think that the retailer was badly mis- 
informed or else was ‘talking thru his hat’? when 
he advised that the shipper’s invoice to the whole- 
saler carries with it a right to cash discount on 
the entire amount of the invoice. The writer has 
been in the wholesale game for 19 years and has 
yet to find a single invoice permitting the wholé- 
saler to deduct a discount.on the freight.—INQUIRY 
No. 1,187-A. 


Notwithstanding the positive and emphatic 
statements made by the Pennsylvania and Ohio 
lumbermen here quoted the question whether the 
cash discount shall apply to the whole bill or not 
oceasionally arises.—EDITor. | 


Motor Car Body Wood for Export 


We have friends in Australia who are seeking 
wood suitable for the building of motor car bodies. 
In one particular territory the demand is for 
2,000,000 feet and it is confidently estimated that 
the trade can be built up to 5,000,000 feet annually. 


Controversy Regarding Sales 


Customer A agrees with retailer B_ to pay 
15 percent above B’s invoice costs for building Sup 
plies in cash within 10 days of delivery of same 
B’s routine is to pay for lumber net after 60 days: 
while on cement B occasionally paid within 19 
days, deducting the discount from the invoice, 4 
contends that while he agreed to pay B 15 percent 
above B’s cost, such 15 percent applied on the net 
cost of the cement to B after the discount is de 
ducted. B contends that by the agreement 4 
should pay 15 percent above the invoiced price of 
the cement to B. Which is correct ?—INQUIRY No, 

[The foregoing inquiry comes from an east. 
ern retailer. While the statement regarding 
the agreement between the two parties is not 
altogether clear, it would appear that the face 
of the invoice in the case of both lumber and 
cement is the base on which the advance of 
15 percent is to be figured. Evidently B might 
take a discount on his lumber purchases as well 
as on his cement purchases, the taking of a dis 
count in either case being his option and hav. 
ing no bearing on his agreement with A. Com 
ment on this question is invited.— EDITOR. ] 





mandments.” 


mandments are as follows: 


To Organized Labor 


1. Thou shalt not permit any of thy mem- 
bers to place the union card above our coun- 
try’s flag. 

2. Thou shalt not deny to any man, at 
any time, at any place, the right to work as a 
free man and to receive wages as such, 

3. Thou shalt not demand for any worker 
a good day’s pay for a bad day’s service. 


To Capital 


4. Thou shalt pay a fair living wage to 
each and every one of thy workers. 

5. Thou shalt furnish a safe and healthful 
place in which, and safe appliances with 
which, thy employees may work. 

6. Thou shalt operate thy business as con- 
tinuously as its nature will permit, to the end 
that labor shall be regularly employed and 
that the public may not suffer for the living 
necessities furnished thru the medium of thy 
activities. 





Some New Commandments for Industry 


BEAUMONT, Tex., Jan. 21—John Henry Kirby, here Saturday night to 
attend a bi-monthly meeting of officials and managers of the Kirby Lumber 
Co. at Hotel Beaumont, sprung a sensation and, incidentally “said a 
mouthful,” when he told the gathering of his idea for a new “Ten Com- 
The veteran lumberman calls his new decalogue “Com- 
mandments of Industry” and directs them to organized labor, capital, the 
general public and, the last one, to “everbody.” 


Ten Commandments of Industry 


Mr. Kirby’s new com- 


7. Thou shalt not demand extortionate 
profits, but shall be content with a fair return 
upon the investment used and useful in thy 
business. 


To the General Public 


8. Thou shalt willingly pay a fair price 
for all commodities required by thee from 
labor and capital, to the end that labor shall 
have a just reward and capital a fair return. 

9. Thou shalt pay thy taxes cheerfully 
and honestly, to the end that the obligations 
of the State to all its people may be prompt- 
ly and properly fulfilled, liberty and justice 
safeguarded and the general public welfare 
assured. 


To Everybody 


10. Thou shalt honor and love thy Gov- 
ernment, for it is the people’s Government, 
the best ever devised by man, and there is 
none other like it in the world. 








To our mind, second-growth ash is the most suit- 
able, but possibly you can put us in touch with 
something that would answer the purpose equally 
as well. The stock required is 1- to 4-inch x 6- 
inch and wider. Shipment would be made out of 
New York and prices can be made in carload lots, 
f.a.s. vessel, New York.—-Inquiry No. 1,200. 


[The foregoing inquiry comes from a San 
Francisco exporting concern. Woods commonly 
used in the manufacture of automobile body 
frames are maple, birch and ash. Elm is used 
for the interior of the bodies and black and 
Circassian walnut, birch and red gum for the 
finish of tops and bodies. Other woods doubt- 
less are used to some extent. To this inquirer 
have beeh supplied the names of a number of 
concerns producing the woods mentioned and 
the name of the inquirer will be supplied to 
other readers upon request.—EDITOR. | 


Interested in Shorts and Dimension 


We are’ thinking somewhat of going into the 
manufacture of short lumber and small dimension 
stuff and headings; also 1-inch squares. Before 
doing so, however, we would like to get all the 
information we can as to the machinery neces 
sary, methods of manufacture and markets.—I¥- 
quiry No. 1,199. 

[To this inquirer which is a lumber manufac 
turer of Wisconsin, have been sent the names 
of manufacturers of machinery suited to its pur 
poses. Names also have been supplied of cot- 
cerns that buy and sell small dimension. The 
name of the inquirer will be furnished to inter 
ested readers upon request.—EbIrTor. | 

CP BEEBBEELEEZEEaAaAS 

TAKE MORE trouble and you will meet with 
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Features of the Douglas Fir Trade 


Bookings by mills reporting to the West 
Coast Lumbermen’s Association last week to- 
taled 11 percent above normal, or 5 percent 
below the rapidly rising production. Forty 
percent of these bookings were for water ship- 
ment, and it is important to note that 31,319,- 
198 feet was for domestic cargo delivery, 
while only 7,744,193 feet was for foreign ac- 
count. 

The marked increase in demand for domestic 
eargo shipments is due to the activity of the 
Atlantie seaboard market, which at present 
is an outstanding feature. This market is 
taking considerable quantities of 1, 2 and 3- 
inch fir and hemlock common, tho at prices 
which hardly permit other than tidewater 
mills to participate in the business. While 
Atlantic coast buyers are inclined to transact 
business cautiously, prospects for this trade 
are judged to be very good. 

The California cargo market shows no 
notable improvement. Building continues 
very active in that State, and the inward 
movement of lumber has been reduced by 
several carriers having been taken off the run, 
but the accumulation resulting from last 
year’s reckless consignment shipments has not 
yet been cleared up and the market remains 
weak both in demand and price. 

The big reduction in foreign demand re- 
flected by the above figures is due in part 
to the hesitancy of Australian buyers, but 
largely to Japanese inactivity. Having re- 
cently received heavy shipments, Japan is re- 
ported to be well stocked for the present, but 
consumption is at a rate which indicates that 
further heavy buying can not long be de- 
ferred. It appears that the obstacles to cur- 
rent buying is neither prices nor freight rates, 
which are now on a $12 basis, nor the recent 
decline in the value of the yen, but rather 
the difficulty Japanese importers have in se- 
curing credits. Banks in that country are 
reported to be demanding 100 percent col- 
lateral before issuing the necessary letters of 
credit, whereas formerly funds could easily 
be obtained by lumber merchants on deposit 
of 25 percent of amount of invoice. The cur- 
rent demands are too onerous for many of 
the merchants, and it may be futile to look for 
any great volume of buying before the Japanese 
banking situation improves. 

Demand from rail territory is developing 
steadily, but there is still much hesitancy 
noted in this trade. The cause doubtless is 
the low quotations made by some mills on 
slash grain uppers, creating as they do hope 
of lower prices. That these will obtain, how- 
ever, is by no means certain, as stocks of slash 
grain uppers are being worked down to a low 
basis, and prices are more likely to firm up. 
Call for dimension, long joists and similar 
items is heavy, and railroad and car material 
items are being strongly held in anticipation 
of a big demand developing very soon. 


Hardwood Demand Expands Further 


Further expansion in demand for southern 
hardwoods is reported this week, and the mar- 
ket displays great activity and strength. 
While consumers continue to increase their 
takings in proportion to the development of 
their own operations, wholesalers are becom- 
ing more aggressive and are combing the mar- 
ket for lumber for speculative possibilities. 
Among them the conviction is strong that 
spring will witness a marked shortage of 
many popular items in dry condition, and that 
prices will be materially higher. 

The searcity of dry hardwoods is becoming 
more real daily, and buyers are often obliged 
to take green or partly seasoned material. 
Prices meanwhile tend strongly upward—es- 
pecially so on Nos. 1 and 2 common plain 
white and red oak, which are in strong de- 


mand by flooring manufacturers; on sap gum, 
for which there is an insistent general call, 
and on automobile body items. Lower grades 
are also active and stronger. 


Production remains restricted by bad 
weather. Many mills are becoming pinched 
for logs, and there will be a further general 
curtailment of output if weather conditions 
do not take a sudden turn for the better. 

Reports from the southeastern producing 
territory are that bookings there also have 
increased steadily during recent weeks, and 
that better prices are.obtainable. The prin- 
cipal demand is for oak, poplar and maple, 
but all species are in stronger position. 


Northern Woods Gain in Activity 


Great activity is evidenced in the market 
for northern hardwoods. . Demand is keen for 
everything on the list. Birch appears to be 
the market leader, and is exceptionally strong 
because of its scarcity; but it has a close com- 
petitor for honors in maple, which is being 
bought in large quantities by flooring manu- 
facturers and other consumers. Automobile 
interests are still the heaviest buyers. Some 





Statistics on production, orders and 
shipments appear on page 50 





increase in business with the furniture in- 
dustry is noted, and it is expected that de- 
mand from that source will expand rapidly 
as soon as the results of the furniture shows 
have been checked over. Very little dry ma- 
terial is now on hand at the mills, and buyers 
are often obliged to take green lumber. Lower 
grades remain active. Prices are tending up- 
ward more strongly as dry stocks are reduced. 

Manufacturers of northern pine report very 
satisfactory business, with demand well dis- 
tributed over the list and all items higher in 
price. Stocks are fair, but no more, any sur- 
pluses that may have existed having by this 
time been moved. Lower grades enjoy a par- 
ticularly large call. 

While the recent cold snap has slowed down 
outdoor work and consequently reduced yard 
trade, which had been unusually brisk for mid- 
winter, the wholesale trade in hemlock has 
not suffered. Dealers are in many cases pro- 
viding for their spring requirements and are 
buying actively. Hemlock prices are strong 
but unchanged. 


North Carolina Pine Bookings High 


Demand for North Carolina pine took an 
enormous spurt during the second week of 
January, when bookings attained 128 percent 
of normal, by far the highest mark in recent 
years. Production meanwhile rose to 67 per- 
cent of normal, while shipments remained at 
the past average of about 80 percent. Later 
reports from the North Carolina pine territory 
indicate that production, shipments and or- 
ders remain at approximately the above levels. 

Bookings would undoubtedly have been far 
heavier had the mills been able to book all 
the business offered, but the condition of their 
stocks would not permit their doing so. Sev- 
eral manufacturers have sold all their avail- 
able lumber and, refusing to sell far ahead, 
have practically withdrawn from the market. 
Others find it necessary to restrict bookings 
carefully, both as to quantity and items. 
Wholesalers appear to be the most active ele- 
ment in the market, their representatives 
combing the producing territory for stocks. 
Retailers, however, are also on the market 
on a much larger scale than recently, and de- 
mand from industrial consumers is gaining 
volume steadily. 

Prices are $1.50 to $2 higher than at the 
beginning of the year. Of the fifty-three 
items quoted in the AMERICAN LUMBERMAN 
this week, forty-five show advances over those 


quoted in the issue for Jan. 5. There were 
no declines. The biggest advances were on 
D4S, flooring and partition, all of No. 2 and 
better grade, which average $3 higher. 


Conditions in the Inland Empire 


That the market for western pines has under- 
gone a steady and material improvement since 
the first of the year is evidenced by the ba- 
rometer of the Western Pine Manufacturers As- 
sociation, which shows bookings at practically 
normal, which is a mark that has not been at- 
tained since January of last year. Production 
meanwhile approximates 50 percent of normal, 
and shipments hover around 80. 

The increase in demand for shop lumber 
has been especially noticeable, and, as stocks 
are not as heavy as they are generally supposed 
to be, prices have firmed up considerably. While 
$38, $48 and $58 for shop lumber have been 
quotations for some time, actual sales prices 
have been around $3 less. For the first time 
these quotations actually prevail, and there are 
many who predict that advances ranging from 
$2 to $4 will take place before spring. In view 
of the fact that industries which consume shop 
are operating steadily, with good order files on 
hand and in prospect, and are generally inad- 
equately stocked, there is no disposition on the 
part of western pine manufacturers to doubt 
the value of their product. 

Yard items are also in stronger demand and, 
because of their increasing scarcity, are in 
strong position. Dry stocks of Nos. 3, 4 and 5 
western white pine are particularly short, and 
those of No. 2 are none too plentiful. No. 3 
Idaho white pine is in ample supply; No. 2 
stocks are becoming badly broken and many 
mills refuse to fill orders for specified lengths, 
while the other grades of this wood are difficult 
to obtain. Dimension in fir and larch, which 
has an insistent call, also is scarce and com- 
mands good prices. 


Southern Pine Attracts Big Demand 


Southern pine is in strong demand, and the 
position of the mills is improving constantly. 
Last week’s bookings at mills subscribing to 
the Southern Pine Association totaled 26 per- 
cent above normal—a mark not even approached 
since the three record-smashing weeks in Jan- 
uary of last year. Unfilled order files are the 
bulkiest in many a, month, on Jan. 18 averaging 
2,619,178 feet a mill, the equivalent of five 
weeks’ production at the current rate of 86 
percent of normal. 

Since Dec. 1, when the present buying move- 
ment may be said to have begun, average book- 
ings at Southern Pine Association mills have 
been 4,285,898 feet, compared with an average 
output of 3,488,385 feet, leaving the balance of 
orders on hand at 797,513 feet a mill, As 
these figures show, there has been a steady de- 
pletion of stocks in the South, which in some 
localities has gone to such extent that it is 
almost impossible to locate desired material in 
any quantity, and still more difficult to place 
an ordinary mixed car order. Many of the 
large mills are oversold and have withdrawn 
from the market, some say from thirty to 
sixty days, while smaller operations by the 
score have been forced to close down because 
of weather conditions, which, besides crippling 
logging to the detriment of both large and 
small mills and making hauling impossible, have 
seriously interfered with seasoning. 

Current demand centers on common stocks, 
boards, shiplap and No. 1 dimension, but that 
for better grades of building material also have 
gained in volume. Timbers are in active re- 
quest, while most railroad and car material 
items have a good outlet. The export market 
is quiet, both east and west of the river. 
Prices are strong thruout the list and, while 
no notable advances have occurred during the 
week, quotations on the popular and less plen- 
tiful items trend steadily upward. 
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Notes From the Realm of Building 


Woman Builds House Alone 


WASHINGTON, D. C., Jan. 21.—Mrs. Hetty 
Jane Cooper of Cabin John, Md., a few miles 
from Washington, is completing an attractive 
home largely with her own hands. The house 
has been under construction for something over 
four years. Mrs. Cooper may be described as 
possessing the old-fashioned virtues and ideals 
of the frontier women of the early days of the 
republic. Married to a poor man, she deter- 
mined to build a home that would be a credit 
and a solace in old age. She expects to put 
the finishing touches on the structure during 
the coming spring. Mrs. Cooper is following 
the pay-as-you-go policy, and does not owe a 
dollar on the home. The grounds surrounding 
it aggregate 87,000 square feet, representing 
an outlay of $3,000. 

The house is of her own design, of 2-story 
frame construction, the exterior to be finished 
with elastico and painted white. The large liv- 
ing room, which contains a massive stone fire- 
place, occupies one end of the structure, open- 
ing onto a large porch. 

With her own hands Mrs. Cooper gathered 
the stone for the fireplace, but paid a stone 
mason $200 to build the massive chimney. 
After she had accumulated the stone, Mrs. 
Cooper was somewhat puzzled as to how the 
larger pieces were to 


look particularly attractive in its present state, 
it is located on high ground, with a grove of 
pine trees behind it. 

Virtually the only assistance she has had in 
the building has been furnished by a fifteen- 
year-old boy, who helped her with the lifting 
of the heavier timbers etc. 


State May Aid Home Builders 


Boston, Mass., Jan. 21.—A plan involving 
the possible expenditure of $10,000,000 by the 
commonwealth of Massachusetts for the con- 
struction of small homes for wage-earners is 
now under consideration by the State legisla- 
ture. It is strongly backed by organized labor 
and there is more than a fair chance that it 
will be enacted into law. The plan provides 
that the commonwealth shall finance the homes 
to be purchased by workingmen on an easy pay- 
ment schedule. The legislative bill was filed by 
Michael J. O’Brien, jr., of Boston. There was 
a hearing last week before the legislative com- 
mittee on social welfare, and leading labor 
union officials appeared to advocate the mea- 
sure, led by Charles J. Hodson, legislative agent 
for the Massachusetts branch of American Fed- 
eration of Labor. 

The chairman of the committee, Senator 
Charles H. Hartshorn of Gardner, Mass., inter- 


Railroad May Build Houses 


BiuuErica, Mass., Jan. 22.—The Boston & 
Maine Railroad Company is working on a plan 
to provide additional housing facilities for 
workers in the car shops here. The plan as ten- 
tatively agreed upon will involve expenditures 
for a lumber bill aggregating $500,000 or more, 
It is proposed to erect from 100 to 300 houses, 
some of them single and others double, and pos- 
sibly some tenement structures, all to be within 
comfortable distance of the railroad shops. 


A definite decision is expected before long, as 
it is desired to start work on the new railroad 
community early in the spring. One moot ques- 
tion is whether the railroad corporation shall 
retain ownership of the homes, should they be 
built, or if it would be better to permit thrifty 
employees to buy their own homes on easy terms 
at cost, plus interest and carrying charges. 


Many Houses to Be Built This Year 


BELLINGHAM, WASH., Jan. 19.—Bellingham 
and Anacortes, two of the principal lumber 
ports of the Northwest, are facing a housing 
shortage. In Bellingham no five-room dwell- 
ings are available for renting. In Anacortes 
a meeting has been called to consider the situa- 

tion. Steps have 





be broken up. She 
spoke to an old 
colored man who is 
handy at most things 
and asked him how to 
break the stones. He 
said: ‘‘Jus’ build a 
hot fire on top of 
dem, Missus Cooper. 
When dey gets good 
and hot pour cold 
water over dem and 
dey will separate.’’ 
Mrs. Cooper followed 
this suggestion and 


declares it worked 
like a charm. 

‘*T know exactly 
what I want, and 


when the house is 
finished inside and 
out it will be a home 
to be proud of,’’ said 
Mrs. Cooper to the 
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been taken to meet 
the need in Belling- 
ham by the construc 
tion of more homes by 
investment companies 
and individuals and it 
is predicted that at 
least 200 new homes 
will be built here this 
year. Last year 208 
were erected, most of 
them having four and 
five rooms each. There 
is need of two or 
three apartment 
houses in this city. 
In connection with 
the city’s building re- 
quirements, the New 
Whatcom Building & 
Loan Association, in 
business for thirty- 
two years, expects 
1924 to be its busiest 
year. Since its organ- 








MAN _ representative. 
‘*Large French win- 
dows will open from 
the living room onto the porch. The interior 
will be a thing of beauty. I love beautiful 
things, but am opposed to going into debt for 
them, but everything will be just as I want it 
when the house is finished.’’ 

As an illustration of her taste, Mrs. Cooper, 
who is a middle aged woman and a grand- 
mother, said she wanted large wrought iron 
hinges for the front door and a large wrought 
iron knocker. ‘‘I think the front door makes 
the home,’’ she said. ‘‘It will be of high-grade 
flooring laid lengthwise and will be spotless 
white, the hinges jet black.’’ The other day 
Mrs. Cooper came to Washington with her mar- 
ried daughter and visited the leading hardware 
store to inquire about the kind of hinges she 
wants for her front door. ‘‘They told me the 
cost would be probably $75,’’ she said, ‘‘ but I 
will get them, even if I have to take the tires 
of some old wagon and hammer them out my- 
self.’? 

Mrs. Cooper has tackled the difficult task of 
building a permanent home in this spirit and 
does not permit any obstacle to interfere. 
Asked where she procured the funds, she said 
Mr, Cooper supplied the money a little at a 
time as he was able. 

The Coopers are occupying the upstairs 
rooms, which have been finished inside and are 
comfortable. None of the downstairs rooms 
is yet finished. While the house does not 


Mrs. Hetty Jane Cooper, Cabin John, Md., built this eight room house unaided 


jected that the housing shortage in his home 
city had been easily handled by local action, and 
he conveyed the impression that he was not con- 
vinced that there is necessity for paternalistic 
action. He stated that one hundred prominent 
business men in Gardner had each pledged 
$1,000 to establish a substantial fund from 
which money was to be loaned at very reason- 
able rates of interest on second mortgages to 
home builders whose means is limited. He said 
that in this way people of limited means have 
been enabled to build homes in Gardner ‘‘ with- 
out being swamped by commissions for floating 
loans and exorbitant interest charges.’’ 

No one appeared in opposition to the $10,- 
000,000 housing bill at the hearing last week. 


All Building Records Broken 


EVANSVILLE, IND., Jan. 21.—The cold weather 
in southern Indiana during the past month has 
caused a slowing down in business operations, 
but contractors and building material men say 
that indications point to a lot of building in 
this part of the State after the first of March. 

During last year there were 3,000 new houses 
built in Vanderburgh county, in which Evans- 
ville is situated, of which number at least 2,000 
were built within the corporate limits of Evans- 
ville. This breaks all building records for the 
city of Evansville and for Vanderburgh county. 


ization it has loaned 
more than $1,000,000 
on more than 600 
homes and on a number of business blocks and 
has never lost a cent nor missed a dividend 
date, says Secretary Thomas B. Cole. 


Builders Exchanges Discuss Wages 


CANTON, OHIO, Jan. 21.—An increase over 
1923 in the amount of building, but without 
noticeable booms, was predicted for 1924 by 
seven exchanges at the closing session of the 
18th annual convention of the Ohio Association 
of Builders Exchanges held in Canton. Wages 
in the building trades was the principal topi¢ 
of discussion. The convention went on record 
as being opposed to the Johnson immigration 
bill and to the practice of some contractors m- 
vading other cities and hiring workmen em- 
ployed by other contractors. As a solution, the 
Akron delegation suggested the establishment 
by the contractors of their own labor bureaus. 

Cleveland delegates reported that an agree 
ment has been reached with carpenters for 4 
wage of $1.25 an hour. Dayton representatives 
reported the bricklayers receiving $1.35 an hour 
there, with demands from hoisting engineers 
and structural steel workers for $1.25 an hour. 
Formation of carpenters’ unions at Dayton and 
Cincinnati were reported. 

Charles A. Kumpf, of Canton, was choseD 
president, Philip Gott, Akron, secretary-treas- 
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urer and E. A. Seifert, Columbus, assistant sec- 
retary. 


Seek Closed Shop Proposition 


OMAHA, NEB., Jan. 22.—The Omaha Building 
Trades Council has served notice on local con- 
tractors that, effective April 1, a closed shop 
will be declared on all construction work where 
one union man or more is employed. During 


the last year Omaha has been an open shop 
town. 

This announcement, according to Omaha lum- 
bermen, will frighten many prospective builders 
from the field for another year, thus seriously 
curtailing the city’s construction activities. 
Representatives from both the ranks of the 
craftsmen and the masters say this will be a 
fight to the finish. 

In addition to demanding a closed shop, the 


bricklayers and plasterers have announced that 
they will demand a wage increase of 10 percent, 
making their scale $1.3734 an hour. 

Already the contractors assisted by the lum- 
bermen and other building material merchants 
are seeking to effect a compromise. The crafts- 
men, aggravated by a stinging defeat last year, 
have marshalled their forces and will fight any 
plan which does not recognize their rights in 
fact as well as principle. 


Maple Flooring Manufacturers Indicted 


At the December, 1923, term of the district 
court of the United States for the northern dis- 
trict of Illinois, eastern division, the grand jur- 
ors returned an indictment, which was filed in 
open court on Jan. 18, for alleged violation of 
‘Section 1, Act of Congress, approved July 2, 
1890, as amended, Sherman Anti-trust Act, com- 
bination and conspiracy in restraint of inter- 
state trade and commerce,’’ against the follow- 
ing corporations, members of the Maple Floor- 
ing Manufacturers’ Association, certain officials 
of said corporations, and several others named 
as individual manufacturers, engaged in the 
manufacture of maple, birch and beech flooring: 


Mitchell Bros. Co., (M. E. Thomas), Cadillac, 
Mich.; Wisconsin Land & Lumber Co., (Clayton 
Gibson), Hermansville, Mich.; Cobbs & Mitchell 
Ine.), Cadillac, Mich.; I. Stephenson Co., (H. H. 
hepeck), Wells, Mich. ; Cummer-Diggins Co., (Wil- 
liam L. Saunders, president, and J. L. Colby, sales 
manager), Cadillac, Mich. ; Osgood & Blodgett Man- 
ufacturing Co., (F. 8S. Blodgett, manager), St. 
Paul, Minn.; Holt Hardwood Co., (Walter L. De- 
Wit, sales manager, and Al. Klass, secretary) 
Oconto, Wis.; Kerry & Hanson Flooring Co., (Fred 
R. Welch, secretary), Grayling, Mich.; East Jor- 
dan Lumber Co., (J. A. Porter), East Jordan, 
Mich.; Nichols & Cox Lumber Co., (F. E. Holland, 
sales manager), Grand Rapids, Mich.; Strable 
Lumber & Salt Co., (George Strable, president), 
Saginaw, Mich.; Foster-Latimer Lumber Co., (H. I. 
Latimer, eet Y ayn Mellen, Wis.; J. W. Wells 
Lumber Co., (A. C. Wells, president, and H. C. 
Law, secretary), Menominee, Mich.; Northwestern 
Cooperage & Lumber Co., (J. D. Staples, secretary), 
Gladstone, Mich.; Flanner-Steger nd & Lumber 
Co. (P. D. Flanner), Blackwell, Forest County, 
Michigan ; Grand Rapids Trust Co., as receiver for 
William Horner, (F. C. Klesner, sales manager), 
Newberry and Reed City, Mich.; North Branch 
Flooring Co., (F. A. Brand, secretary), Chicago; 

low-Cooper Co., (James BH. Dewey, secre- 
tary), Bay City, Mich.; Kneeland-McLurg Lumber 
Co., Phillips, Wis.; Oval Wood Dish Corporation 
(Ff. M. Hodges, manager), Tyrer Lake, N. Y.; 
Wilce Flooring Co., (George G. Wilce, president), 
Chicago. : 

The corporations mentioned, together with the 
officers and agents named, are made defendants 
to the indictment, as are also Edwin Vollmer, 
William H. Greene and Mary Vollmer, doing 
business as West Michigan Flooring Co., Man- 
istee, Mich.; W. D. Young and B. P. Whedon, 
as executors of the estate of W. D. Young, doing 
business as W. D. Young Co., Bay City, Mich.; 
and J. Earl Morgan, Oshkosh, Wis., Nelson 
Barnes, Chicago; William A. Black, Milwau- 
kee, Wis., and Charles E. Russell, Milwaukee, 
bar as trustees of I. Stephenson Co., Wells, 

ch, 


Charges Contained In the Indictment 


The indictment charges that “from Jan. 1, 1913, 
to the date of the finding and presentation of this 
indictment, maple, birch and beech flooring, ex- 
tensively used in the construction of residences and 
of office, industrial and other buildings, has been 
manufactured in large quantities” by the defend- 
ants named, which “during the said period of time 
together have manufactured and sold approximately 
80 percent of all the maple, birch and beech floor- 
ing manufactured in the States above mentioned 
and approximately 70 percent of all such maple, 
birch and beech flooring manufactured in the 
United States;” . . . “that said corporations 
and individual manufacturers thruout said period 
of time in so selling and shipping maple, birch and 
beech flooring so manufactured by them as afore- 
said, to purchasers in other States than those in 
which it was manufactured, have carried on trade 
and commerce among the several States of the 
United States within the meaning of the Act of 
Congress approved July 2, 1890, entitled ‘An Act 
to Protect Trade and Commerce Against Unlawful 
Restraints and Monopolies,’ and that because said 
corporations and individual manufacturers in so 
carrying on said trade and commerce were thruout 
said period separate entities, independent of each 
other, as said grand jurors upon their said oath 
charge the fact to be, they should have refrained 
from engaging in any unlawful combination and 


conspiracy in restraint of interstate trade and 
commerce.’’ 

The indictment further charges the defendants 
with being in agreement as to quality, quantity, 
terms and conditions of sale, commissions allowed 
and prices to be charged with a view of minimizing 
and eliminating competition, for which alleged ob- 
ject the indictment charges “that further in pur- 
suance of said combination and conspiracy and to 
effect the object of the same as a means of secur- 
ing compliance on the part of each of said corpor- 
ate defendants and of said individual manufactur- 
ers with the terms of said understanding and 
agreement said defendants thruout said period of 
time have maintained an association known as 
Maple Flooring Manufacturers’ Association; they 
have caused said association to hold frequent meet- 





5) 


I have read with very much in- 
terest and gratification the item 
headed “Loyalty to the Organiza- 
tion,” appearing on page 34 of the 
Jan. 12 issue of the AMERICAN 
LUMBERMAN. 


I was not surprised by the evi- 
dence of sympathetic interest in 
his work on the part of the con- 
ductor referred to in the AMER- 
ICAN LUMBERMAN article, 
because I have good reason to be- 
lieve that the same feeling exists 
to a very great extent thruout the 
Baltimore & Ohio service. Asa 
matter of fact, the Baltimore & 
Ohio management has tried to 
establish a relationship between 
its officers and employees based 
upon a sympathetic understand- 
ing of the problems and diffi- 
culties of each, and I believe we 
have been fairly successful in that 
direction. 


DANIEL WILLARD 
Pres. Baltimore & Ohio Railroad 











ings for the discussion by said defendants of the 
prices and supplies of rough flooring lumber, and 


' the cost of manufacturing and selling said maple, 


beech and birch flooring, of the conditions of supply 
and demand in the flooring industry, of trade con- 
ditions, and the flooring situation in general, and 
especially as reflected by the statistical reports 
hereinafter referred to and of the prices charged 
and to be charged by them for said maple, beech 
and birch flooring, and for the interchange by said 
defendants of information and advice as to the con- 
duct of their said business, trade and commerce; 
and they have caused said association to main- 
tain committees, officers and employees to secure, 
compile and distribute to them statistical informa- 
tion and advice relative to the conduct of their 
said business, trade and commerce, and to prepare 
and distribute to them lists of recommended uni- 
form prices for said maple, birch and beech floor- 
ing.”’ 

The indictment goes on to state that “in pursu- 
ance of said combination and conspiracy and to 
effect the object of the same and as another means 
of securing compliance on the part of each of said 
corporate defendants and of said individual manu- 
facturers with the terms of said understanding and 
agreement, said defendants thruout said period of 
time have caused said business, trade and commerce 
to be carried on in accordance with a plan known 
as an ‘open price’ or ‘open competition’ plan, under 
which each of said corporate defendants and of said 
individual manufacturers has made to said Maple 


Flooring Manufacturers’ Association detailed daily, 
semimonthly, monthly, quarterly and special re- 
ports of stocks on hand, of unfilled orders, of ship- 
ments, of production, of new orders booked, of av- 
erage prices realized, of sales, of manufacturing 
and marketing costs, and of other matters pertain- 
ing to such manufacture and sale of said maple, 
birch and beech flooring by said corporate defend- 
ants and said individual manufacturers; that said 
reports have been summarized by said association 
and said summarizations have been promptly sent 
by said association to each of said corporate de- 
fendants and to said individual manufacturers as 
members thereof, so that each of said corporate 
defendants and of said individual manufacturers 
at all times during said period of time has had full 
information as to said business and as to said 
interstate trade and commerce of all the other cor- 
porate defendants and individual manufacturers ; 
and that the natural and_ inevitable effect of said 
adoption and operation of said plan, as said de- 
fendants each then and there well knew and in- 
tended, would be and has been to minimize and to 
eliminate competition between said corporate de- 
fendants and said individual manufacturers in the 
particulars hereinbefore set forth.” 


Representatives of the several concerns named 
in the indictment appeared before the court in 
Chicago on Jan. 24 and gave bond in the sum 
of $1,000 each and hearing of the case was 
postponed for thirty-days. Following the issu- 
ance recently of an injunction and an order of 
dissolution against the association Judge Ses- 
sions, of the Federal court at Grand Rapids, 
Mich., postponed for one year the effective date 
of the court order, pending appeal to the United 
States Supreme Court, and authorized the asso- 
ciation to continue its statistical and other serv- 
ices without interruption. 


Press Says, “Amend Antitrust Law” 


GRAND Rapips, MicH., Jan. 22.—Tho net in 
a position to comment at any length upon the 
Government’s latest move against them, manu- 
facturers of maple, beech and birch flooring 
thruout Michigan have expressed great surprise 
and chagrin at the news of the criminal indict- 
ments returned in the Federal court at Chicago. 

That this reaction is not entirely a personal 
one is evidenced in the fact that the daily 
newspapers have taken up the cudgels in defense 
of the flooring men, and are urging speedy re- 
form of the Sherman antitrust act in so far as 
that law hampers healthy development of any 
legitimate and responsible modern business en- 
terprise. 

On Monday, Jan. 21, the Grand Rapids Press, 
largest daily in western Michigan, published an 
editorial headed, ‘‘The Ambiguous Law 
Against Trusts,’’ in which it criticizes the 
Sherman act in the following language: 


The more rigorously the courts apply the Sher- 
man act, the more certain it is that the public 
will want that act pared down and amended. 
Criminal indictment of thirty-two responsible and 
reputable business men composing the Maple Floor- 
ing Association, following upon the recent dissolu- 
tion which was believed to be the limit of action 
the Government would take, emphasizes the neces- 
sity of reviewing our thirty-four year old trust law 
in the light of modern conditions. 

The editorial then goes on to point out that 
monopoly “is bad for the country,” but adds: 
‘There are many exceptions to the rule, so many 
that few laws ever have been as uncertainly ap- 
plied as the Sherman act.” 

The article then continues, “A law 80 am- 
biguous that no business man can know from one 
year to another how it is going to effect him, is 
dangerous and unfair. It is safe to say that the 
men composing the flooring group had no idea that 
an organization giving price information, in an 
effort to keep the whole industry alive during a 
trying period, would be held illegal. If the steel 
industry is permitted to utilize “Pittsburgh plus,” 
a flooring manufacturer can hardly be blamed for 
the assumption that a loose association, not to 
monopolize or restrain trade but to keep it alive, 
will be regarded as reasonable.” 
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Iowa College Town 
Large Consumption 


About forty miles north of Des Moines 
is Ames, a town most widely known as the 
home of the Iowa State College of Agricul- 
ture & Mechanic Arts. Iowa established 
its schools of collegiate rank at different 
places in the State, instead of grouping 
them in one huge institution. The univer- 
sity is at Iowa City, the town that was the 
old territorial capital; and the teachers’ 
college is at Cedar Falls. I suppose this 
division was made in the early days of the 
State when people were poor, and it was 
desired that the State money be spent in 
different communities so that it would ben- 
efit a larger number of people. This system 
of division has its advantages and its draw- 
backs. Probably the administrative cost of 
three colleges is somewhat larger than of 
one big institution, altho this is not certain. 
Industry is learning that there is a limit 
in size, beyond which administration and 
control becomes rel- 
atively less efficient 


Has Grown Rapidly—Will Continue to Build— 
of Lumber for Farm Repairs Expected in 1924 


buildings, but the erection of these build- 
ings could not keep up with the rapid in- 
crease in enrolment, so a number of frame 
buildings have been added. These are well 
made, well finished and comfortable; but 
they will be replaced in the course of time 
by other buildings similar in architecture to 
the so called permanent dormitories. 


College Has Grown Rapidly 


The State college is a persistent and ex- 
tensive builder. Its growth has been rapid, 
especially during the last ten years, and 
this growth has manifested itself in sev- 
eral ways. First, of course, the number 
of students has increased. I don’t know the 
exact number, but I suppose it is around 
five thousand. Second, the field and scope 
of scientific agriculture has become larger 
and requires more equipment in its teach- 
ing. This also applies to a greater or less 


double sheathing of creosoted cypress and, 
finally, tile. It is not yet ready for use but 
soon will be. I believe a new physics build- 
ing has gone up within the last year, and 
a great library building is under construc- 
tion. These and some new dormitories, and 
the countless smaller buildings and addi- 
tions and remodelings always needed in the 
huge farm plant, make up a pretty large 
construction program. And yet the author- 
ities are not able to keep up with the needs 
of the expanding college. The old grad who 
has not been back for twenty years may be 
able to find his way around the campus, but 
he’ll be amazed by what he sees. 


Ames Is State’s Building Marvel 


But from the retail lumberman’s stand- 
point the new work on the campus is not the 
most interesting part of the city’s building. 
During the last three years the little city 
of Ames has been 
one of the building 





and more expensive; 
and presumably the 
same thing is true 
of the management 
of schools. There is 
also a duplication of 
equipment. For in- 
stance, the univer- 
sity and the State 
college have each a 
department of engi- 
neering with costly 
laboratories. But 








marvels of the State. 
No one seems to 
know how many 
houses were put up 
during 1923; but one 
of the local carpen- 
ters places the num- 
ber at sixty-five to 
eighty-five. In a 
city of six thousand 
or seven thousand 
people, this is a big 





the State seems well 
satisfied with the di- 
vision, and of course 
with plants already built and costing mil- 
lions of dollars there is no thought of con- 
solidation. 


“Home Economics” Attracts Many 


The State college at Ames has had some 
trouble in finding a name for itself. It 
used to be “Iowa Agricultural College.” 
But the engineering departments grew and 
demanded recognition, so the name was 
changed to its present form. But it also 
has a strong department of domestic sci- 
ence, called, I believe, “Home Economics”; 
and many hundreds of young women attend. 
They are neither agriculturalists nor me- 
chanical artists. But so far they are not 
recognized in the college name. I was told 
that this year there are a thousand more 
girls in the college than ever before were 
registered. This will give you some idea 
of the rapid growth in numbers and im- 
portance of this part of the institution. 
There is also a department of pure science; 
and in the graduate department a good 
many persons are working for or have al- 
ready received the doctor of philosophy 
degree. 

Housing the women students has been 
quite a problem. The college wants them 
to live in dormitories and is putting up 
these buildings as rapidly as it can get the 
necessary appropriations. The group al- 
ready includes a number of beautiful brick 


Attractive and modern office and yard of the H. L. Munn Lumber 


degree to other departments of the college. 
Third, the college needs more and more 
equipment to carry on its researches into 
agricultural science. Time was when your 
“hard-headed” farmer resented these re- 
searches and said they had nothing to do 
with teaching a boy to make a living on a 
farm. Now, unless his head is so hard as to 
be proof against the entry of ideas, he feels 
differently. It is only a guess on my part, 
of course, but putting it on that basis I’d 
say that these researches have added up- 
ward of 100,000,000 bushels a year to the 
Iowa corn crop; and the college hasn’t con- 
fined its researches to corn. 


Adding Many New Buildings 


During the war the legislature made a 
generous appropriation for armories at the 
State college and at the university. The 
State college put up a great building with 
a self supporting barrel roof; a building de- 
signed not only for military instruction but 
also for other teaching purposes, such as 
the holding of corn shows, short-course 
demonstrations or any other purpose re- 
quiring a great space under roof. The build- 
ing was of steel and masonry and was sup- 
posed to be as little exposed to the hazard 
of fire as any building on the campus. But 
nevertheless it was almost destroyed by 
fire. It has been rebuilt with a roof con- 
sisting of some four inches of concrete, a 


figure. I am told 
that 1921 and 1922 
each showed as 
large a number of 
new houses, and probably larger. Manager 
Miller, of the S. Hanson Lumber Co., told 
me that in the last ten or fifteen years 
Ames has overtaken and passed seventy-six 
Iowa towns and cities in population, and 
now ranks about twentieth in the State. 
Much of this growth has been a logical ac- 
companiment of the growing college; for 
the college is the big industry of the town. 


Co., Ames, Iowa 


Young Farmers Seek Training 


“Following the war,” Mr. Miller said, “a 
pretty large number of young men of col- 
lege age seemed to want to enter the pro- 
fessions. They wanted to be doctors or 
lawyers. These two professions seemed 
about to be overcrowded. But the big busi- 
ness of Iowa, and of most of its neighboring 
States, is farming, and during the last two 
or three years there has been a rapid in- 
crease in the number of young men who in- 
tend to enter that field of work. If they 
can get it at all, they want some scientific 
training; so this college has been going 
forward at a great rate and will continue to 
do so. Standards here are pretty high, in 
the sense that every student has to do his 
work to get thru. There’s no slipping by 
on a bluff. Ames has as certain a basis for 
growth in the permanence and increase of 
the college as any town could have.” 

There is another thing which I believe 
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makes for the certainty of the college’s 
future and the sound health of the State. 
In Iowa there has long been a wholesome 
tradition that any young fellow who had the 
stuff in him could in time own a farm by 
beginning as a hired man, graduating into 
the renter class and eventually buying land 
of his own. This is still being done, but 
higher land values have made it more diffi- 
cult. However, writers on this subject seem 
to pay scant attention to the young fellow 
who is the son of a farmer owning his farm. 
It has rather been taken for granted that 
a good many boys of this class will not fol- 
low in their fathers’ footsteps; that they 
will enter business or the professions. 
While I don’t know of any statistics on the 
subject I believe that more and more of 
them are adopting agriculture as a life 
work. Since the tradition of education is 
very strong in Iowa, these lads are going to 
Ames in greater and greater numbers and 
are carrying back to the home farm the best 
of modern agricultural science. These boys 
have a wonderful chance; for they can com- 
bine this scientific knowledge with the 
shrewd, practical knowledge which made 
their fathers successful farmers. Other 
things being equal, these lads should become 
the agricultural leaders of the State during 
the next twenty or thirty years. 


Expect Steady Lumber Demand 


So the lumbermen and contractors and 
carpenters have been working hard at the 
job of keeping the housing capacity of 
Ames up to actual requirements. Several 
of the lumbermen think that the slack has 
been taken up and that, while future busi- 
ness will be steady and profitable, there 
may not be a continuance of building at the 
rate of the last three years. This would 
not be surprising, for it has been recog- 
nized that the town was seriously under- 
housed at the close of the war, and the 
growth of the college has made the shortage 
greater. There will doubtless be calls for 
more dwellings to keep pace with future 
expansion on the campus, and old houses 
will have to be replaced. Dealers look for- 
ward to steady and profitable business; but 
if they have at least a passing regret for 
the extraordinary sales of the last three 
years, we can all understand that feeling. 


Considers Display Window 


The H. L. Munn Lumber Co. has been re- 
modeling its yard and office, and now has as 
handsome a place of business as one could 
wish to see. The walls are covered with 
cement and pebble dash, a material that has 
a better standing with this company than 
any of the usual brands of stucco. The 
yard is at the end of the main retail street, 
and I suppose is within the fire limits. Its 
location suggested the installation of a 
combined show window and show room when 
the remodeling was done, and after hesi- 
tating about it a while the company built 
4 room that can easily be converted to the 
uses of display if the need for it ever be- 
comes pressing. There still remains doubt 
in the minds of Mr. Munn and his associates 
whether in a place the size of Ames these 
displays are a suitable form of advertising. 
There are only a certain few things that 
adapt themselves well to such display; 
things like fireplaces. The company has not 
many calls for these things and sells them 
from catalogs; for if it tried to keep a large 
enough stock to alter the displays and to 
have what the customer wanted, the invest- 
ment would be too heavy. The Realm rec- 
ognizes the real difficulty of keeping up a 


fresh and business-getting window display. 
We don’t believe it always involves expen- 
sive goods to make an attractive window, 
but it does involve much time and thought 
and persistence. In some places, we sup- 
pose, the results don’t warrant the expen- 
diture. This is something a dealer has to 
decide from his knowledge of his own inter- 
est in such things, and from his observation 
of the effect of other windows on the peo- 
ple he has or hopes to have for customers. 


Keeps Roll Stuff on Rack 


Handling wall board, insulation and such 
stuff as comes in large sheets is always a 
problem. It must be kept lying flat, it must 
be kept clean, and it ought to be in a place 
of easy access. The Munn yard keeps it in 
a rack in the center of the door room, with 
two wide doors directly in front, opening 
into the shed alley. This rack was located 
first, and then the door racks were placed 
around the wall. It makes for easy access 
to them all. 

The yard carries a big and diversified 
stock. It has needed lots of material to meet 
the needs of house builders, and the diver- 
sity is accounted for, in part at least, by 





Thirty Years of 
Satisfactory Service 


to Builders of Tampa and 
South Florida—is a rec- 


ord hard to beat. There 


must be a reason. 


Better let us figure your 
next lumber requirements. 


T. W. Ramsey will meet all legiti- 
mate competition, based on price, 
grade and service. : 


T. W. RAMSEY 


Lumber for All Purposes 


Office and Yard, 17th St. and 6th Ave. 
Phones 51-219 and 51-231 
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Long continuance in business is convincing proof 
of dealings satisfactory to the customer 


the fact that the college shops are always 
buying lumber of all kinds and all patterns. 
The yards sell little of the lumber used in 
erecting the big college buildings, but there 
is always a demand for stock to make small 
repairs and to be used in the machine and 
pattern shops and the like. 

H. L. Munn is one of the prominent citi- 
zens and capitalists of the city. He is joint 
owner of the Sheldon-Munn, the town’s very 
attractive hotel. He travels widely and 
likes Ames as a place to live. He likes it 
just as it is, but if he could have a few more 
hard-surfaced roads thru the country he 
would consider it a complete and satisfac- 
tory residence ,point. 


Yard Pushes Plan Service 


Spahn & Rose, of Dubuque, have a yard 
in Ames, one that they purchased several 
years ago. It is at the other end of the 
main retail street and has sidetracks con- 
necting it both with the Chicago & North- 
western and with an interurban line. This 


‘yard handles coal, the only yard in the city 


to do so. The manager was away when I 
called, but. he had left a very able assist- 
ant, in the person of M. D. Wood, in charge. 
Mr. Wood is a young man who began work- 
ing in the yard, where he did so well that 
he speedily went into the office. 

This yard advertises plan service in a 
vigorous way. Mr. Wood said that the com- 
pany was prepared to furnish its Ames cus- 
tomers about anything they might want in 
house plans. Its stock plan service covers 
the smaller and more usual houses, and then 
there are several architects connected with 
the college who give most of their time to 
teaching, and on the side do what work they 
can find time for. The technical men of all 
professions connected with the college do 
some of this outside work, so the people of 
Ames are fortunate in having the highest 
skill of this kind right at hand. 


Building Finer “Frat” Houses 


Mr. Wood admitted that sales had been 
pretty heavy and said he saw no reason why 
they shouldn’t be good in 1924; if not quite 
so good as in 1923, at least comfortably 
large. There are to be a number of rather 
big projects in 1924 at which local yards will 
have a chance. Several fraternity houses 
are to be built. The college has a number 
of strong national fraternities and several 
local ones. These fraternities have been 
building very attractive houses of late. 
Some of the earlier buildings were about as 
attractive looking as a buck saw. They 
looked like warehouses and had only one re- 
deeming feature; that of maximum interior 
space. But the newer houses are beautifully 
done according to plans that allow for plenty 
of rooms and still present an attractive ex- 
terior appearance. 


Building and Loan Helps 

Mr. Miller, of the Hanson company, had 
kind words to say for the local building and 
loan. is organization, he said, had done 
infinitely more for the welfare of the town 
since the war than all the banks had done. 
It has loaned large sums of money and has 
helped scores and even hundreds of people 
to own their homes. 

Mr. Miller also said that he expected 
farm business to bulk larger in sales this 
year than last. Like most other Hawkeye 
dealers to whom I’ve talked, he looks for a 
great volume of repair work. He told me of 
a renter who couldn’t get his landlord to 
buy a corner post for a fence, and who is 
using one of the stretchers loaned by the 
Hanson yard to hold it up at the corner. 

“Farmers have been getting too little,” 
Mr. Miller said. “Three or four years ago 
they were getting too much. They thought 
they were rich and started riding in Cadil- 
lacs instead of Fords. But the reaction 
went too far. They must have a chance to 
get a bigger return on their investment and 
for their labor. They are beginning to get 
it, and I expect that the deferred building 
and repairs will be coming in this year in 
good volume.” 


Corinth Plant Rebuilt and Equipped 


CorINTH, Miss., Jan. 21.—The W. H. Berk- 
heiser Lumber Co., wholesaler of southern pine 
dimension and operator of a millwork and oak 
flooring plant which was destroyed by fire last 
September, has completed the rebuilding of the 
plant at a cost estimated at between $75,000 
and $100,000. The new plant includes planing 
mill and dry kilns, and complete equipment for 
turning out oak flooring, and it is also fully 
equipped for handling milling-in-transit cars. 
The oak flooring unit was installed about a 
year ago and was operating successfully before 
the fire, in which it was a total loss. 
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News and Business Ideas for Retailers 


Play House Proves Excellent “Ad” 


While the season for holding fairs may seem 
a long way off, it is none too soon to begin 
thinking about and planning exhibits that shall 
put the lumber dealer’s name and business ‘‘on 
the map’’ at his county, district, or State 
fair. As a rule, no other event during the year 
brings together at one place so many people 
az does the fair, and as a great majority of 
the attendance are possible users of lumber, the 
opportunity afforded for advertising, and for 
securing data concerning building and repair 
work contemplated, is exceptional. 

In this connection, the experience of the Mer- 
ritt Lumber Yards (Inc.) of Reading, Pa., at 
the fair held in that city last fall, thru which 
it secured a vast amount of publicity and also 
compiled much valuable data, is of interest. 
The central feature of this campaign was a 
beautiful playhouse, finely finished and of ex- 
ceptional size, being amply large not only for 
children but for adults to enter erect; in fact, 
it might be described as a miniature dwelling. 
A good idea of its dimensions is conveyed by 
the accompanying photograph, the two men 
standing in front of the playhouse showing its 
height. No expense was spared by the com- 
pany in making this a replica of a truly modern 
house, which any child, or grown person even, 
might be proud to possess. The best of mate- 
rials and most painstaking workmanship were 
used in its erection. The floors were of oak, 
and the roof and gable ends were covered with 
green Creo-Dipt red cedar shingles. The ex- 
terior, with the above exceptions, was painted 
cream with white trimmings. The interior was 
painted an attractive wild rose shade. 

The playhouse was 8x12 feet, 12 feet high. 
The exterior appearance was that of a 2-story 
dwelling, tho the interior was finished in one 
room only, measuring 8x8 feet and 5 feet high. 
The ground dimensions include a 4-foot porch, 
with columns supporting the roof. An imitation 
chimney, painted slate gray, adorned one side 
of the house, giving it an added touch of real- 
ism, while to make it appear even more cozy 
and homelike, green shades were hung at the 
windows and over the front door of glass, and 
a mahogany stained swing placed on the porch. 

This playhouse was on display beside the com- 
pany’s booth, which also is shown in the ac- 
companying photograph, at the Reading fair. 
Visitors to the booth were asked to write their 
names and addresses on blotters bearing con- 
secutive numbers, which also had spaces for 
stating whether the signer was a property owner 
and whether he expected to build soon. More 


playhouse was placed on a trailer drawn by a 
motor, and used as a float in the parade cele- 
brating the one hundred and seventy-fifth anni- 
versary of the founding of Reading. Prepara- 
tory to being used for this purpose, a picket 
fence enclosing a yard which was sodded and 
beautified by trees and shrubbery, was added, as 
well as window boxes for flowers, and a flag- 
staff. 

The winner of the playhouse was a three-year- 
old boy, living in a town about twelve miles 
from Reading. The child’s family, having an 


Receives Much Lumber by Water 


Boston, Mass., Jan. 21.—The main yards of 
the Downes Lumber Co., in the South Cove dis- 
trict, with headquarters at 470 Harrison avenue, 
Boston, are among the best equipped and busi- 
est in this part of the country, as they have 
1,500 feet of waterfront with capacity to un- 
load three vessels at a time. Spur railway 
tracks provide facilities for unloading and re- 
shipping cars with dispatch. 


Most of the lumber handled in this yard is 























Lumber schooner ‘‘ Down East’’ discharging a big cargo of eastern spruce and hemlock at the 
Downes Lumber Co.’s yard 


ample back yard, installed it there on concrete 
pillars, where it proved a great attraction for 
the other children of the family as well as for 
the ‘‘kids’’ of the neighborhood. 

‘*Notwithstanding the fact that this was 
quite a costly enterprise due to the class of 
materials and workmanship used in its con- 
struction,’’ said Fred H. Ludwig, general man- 
ager of the Merritt yards, ‘‘we feel that it was 
a good investment and that we will be more 
than repaid for the expense and labor required 
to carry the plan thru. We further feel that 
it has benefitted the community, by fostering 
interest in home ownership and the building 
of better homes.’’ 


Celebrates Tenth Anniversary 


SanTa Barbara, Cauir., Jan. 19.—The Boyd 
Lumber & Mill Co. recently celebrated its 
tenth anniversary, by giving a banquet at the 
Carrillo Hotel to its employees. President 
Scott L. Boyd presided, and gave a talk in 
which he traced the growth of the company 
since its start on Jan. 1, 1914, with five em- 
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Playhouse (at left) that proved excellent advertising stunt for a Pennsylvania retail lumber 
concern at its local fair. 


than 20,000 persons filled out these blotters, of 
which number 2,178 gave information indicat- 
ing that they are prospective home builders, 
thus furnishing the basis for an excellent mail- 
ing list. 

The playhouse was advertised extensively be- 
fore the fair, in the display and news columns 
of the various local newspapers. 

After being displayed during the fair, the 


ployees, to the present time, when it has a force 
of between forty and fifty men. Mr. Boyd 
was presented with a gold watch by the em- 
ployees, the presentation talk being made by 
H. M. Woods, foreman of the mill. 

In recognition of his faithful service as 
an employee of the company ever since its 
organization, Walter Stover was presented with 
a fine rifle and case. 


shipped in by water—spruce from Nova Scotia 
and even three times as far—from Labrador; 
hard pine from the South, fir from Oregon, and 
hardwoods from the Southwest. For many 
years this yard has had the slogan, ‘‘ Every size 
and every kind,’’ and builders have learned to 
depend upon the Downes Lumber Co. for quick 
and satisfactory service. 

J. Edward Downes, head of the Downes Lum- 
ber Co., is one of the livest and most progress- 
ive retail lumber merchants in the East. He 
is an enthusiastic member of and a hard worker 
for the Lumber Trade Club of Boston, the 
Massachusetts Retail Lumber Dealers’ Associa- 
tion, the Northeastern Retail Lumbermen’s As- 
sociation, and other trade organizations. 

Speaking to a representative of the AMERI- 
CAN LUMBERMAN, Mr. Downes said: 

All the conditions for 1924 indicate that good 
business will continue, perhaps not with the ac- 
tivity of the spring of 1923, but we will have good, 
normal building construction. Western fir now 
comes to Boston by way of the Panama Canal 
and makes such a saving in freight compared with 
rail shipments, that this lumber is a keen com- 
petitor of eastern spruce for all building purposes, 
and especially for timbers, floor “— and scant- 
ling. ost of the Maine spruce is being used for 
paper pulp and that is one of the reasons for its 
higher price. In order to insure against any short- 
age of these popular building lumbers, millions of 
feet are kept on hand in our Roxbury yard, and 
deliveries of additional millions of feet are sched- 
uled in order to keep a sufficient stock on hand 
during the rush of the building season, so that 
immediate deliveries can be made to Boston home 
builders. 

Mr. Downes is an ardent believer in trade 
association activities and in trade publications, 
which he says should be faithfully read if a 
man wants to keep abreast with what is going 
on in his industry, and there is no other way 
by which this can be done as quickly and accu- 
rately as by careful reading of the leading 
trade newspapers. 


Has Very Well Kept Lumber Yard 


BALDWIN, Lone IsLanp, N. Y., Jan. 21.—A 
big year for the lumber dealers of Long Island 
is predicted by Lewis H. Ross, who has one of 
the best kept lumber yards on the Island, occu- 
pying three acres, the larger part of the plant 
having been built within the last year. Mr. Ross 
caters to a high grade clientele in a community 
where better class homes prevail, and therefore 
carries only the finest grades of lumber. 

The equipment includes eight separate stor- 
age sheds. One feature of the yard seldom 
seen on the Island, is a shed for shingles, all of 
which are kept out of the weather. All lum- 
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ber piled outside of the sheds is on concrete 
supports. The yard is close to the Long Island 
railroad, from a siding of which lumber is 
hauled in motor trucks to the yards, Mr. Ross 
considering this method cheaper than building 
his own railroad spurs. Canadian, eastern and 
West Virginia spruce and western pine with 
North Carolina pine in flooring and ceiling, 
are the principal lumber items handled. 


Attractive Convention Displays 


Kansas City, Mo., Jan. 21.—Samples of all 
of the principal products of the Long-Bell Lum- 
ber Co., and of its national and dealer adver- 
tising service are contained in two complete dis- 
plays built by the company for use at the prin- 
cipal lumbermen’s conventions this winter. 
With the samples and advertising is a display 
of pictures and literature relating to Longview, 
Wash., where the company’s big fir mill is 
now under construction. 

The display cases are 32 feet long and 8 feet 
high when opened, but for shipping each entire 
ease can be folded into a box six by eight feet. 
In the cases are samples of 20 kinds of hard- 
wood and 24 samples of red and white oak floor- 
ing and numerous samples of white and yellow 
pine, with a list of the items in which these 
woods are furnished. Another rack shows eight 


This is a suggestion that possibly other lum- 
ber dealers might adopt to good advantage. 
The public is always interested in seeing pic- 
tures of exceptionally old houses and reading 
about them. A somewhat similar idea is be- 
ing worked out by a retailer situated in a good 
sized city in Illinois, who purposes making 
kodak photographs of tlie old, historical build- 
ings of the town and making them the basis 
of a display in his office, and possibly for other 
advertising purposes. 


(SEGRE aAa: 


“The Good Old Game’s All Right” 


‘‘Now, what’s the use of playing the game?’’ 

A lumberman said one night, 

‘¢The farmers cuss when boards curl up, 

And nothing at all goes right. 

A mail order house has crossed my trail, 

A car is way over due, 

And there’s too many shorts in the car that’s 
here; 

Oh, life is a hullabaloo! 


‘¢Oh, what’s the use of playing the game 
With never a word of praise 

To cheer me up, and speed me on 

Thru wearisome nights and days? 
Collections are slow and duns are quick, 
And commendations are few; 


that would expedite the sales of the mortgages. 

The manager, having in mind the fact that 
bonuses often are charged on real estate loans 
and profits always charged on sales of houses, 
conceived the idea of tacking a bonus of one- 
ninth on to his lumber bill. This he did, not 
to penalize the home builder, but. to induce 
him to find funds to pay his bill and to enable 
the lumber company to give a discount of 10 
percent on the mortgages it sold. 

To illustrate: If the home builder’s bill for 
his "lumber was $900, he would be charged 
$1,000, a mortgage for $1,000 was taken by the 
lumber company on his house and lot, and the 
interest rate was fixed at 7 percent. There was 
no secret about this part of the transaction at 
all. Most of the buyers already had tried to 
borrow the money without success. The mana- 
ger explained that the company could not pro- 
vide the money to carry the loans longer than 
six months and that investors would not take 
them without a discount of 10 percent or at an 
interest rate lower than 7 percent. Hence he 
had to be prepared to give a discount in order 
to sell the mortgages. However, it was made 
clear to the buyers that the lumber company 
would carry the loans temporarily and that if 
they would get the money themselves within six 
months they would be allowed the discount of 
10 percent. 
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Display featured by the Long-Bell Lumber Co. at various retail conventions this winter 


sizes of creosoted posts, one of the specialties of 
the Long-Bell company. 


Displays Pictures of Old Houses 


Advertising is usually thought of as some- 
thing that must be expressed thru a conven- 
tional arrangement of type and white space on 
the pages of a newspaper, or thru some other 
equally familiar form. While because of their 
convenience and adaptability such mediums are 
most generally employed, as a matter of fact 
any method that conveys information to the 
public concerning the goods offered, or the uses 
to which those goods may be put, is good ad- 
vertising, and often unusual methods are more 
successful in securing the attention of the pub- 
lic than those to which it has become thoroly 
accustomed. 


Material for special appeals to the public 
abounds on every side, if one will only keep his 
eyes open to discover it. Indeed, there is hardly 
an issue of the AMERICAN LUMBERMAN in which 
there do not appear information, ideas and 
suggestions that can be readily adapted to ad- 
vertising purposes. For example, the Sacramento 
Lumber Co., of Sacramento, Calif., has for some 
time been carefully clipping the pictures and 
descriptions of old wooden houses appearing 
in these pages. A frame was prepared, suitable 
for holding two pages of this paper, and there- 
in two of these articles are kept on display in 
the company’s office, being changed from week 
to week. After being used in the frame, the 
articles and pictures are placed in a album 
which is kept at the company’s permanent ex- 
hibit in the building material display rooms of 
that city. 


When knots fall out complaints come in, 
I’m tired, discouraged and blue.’’ 


But lights shone out thru the summer night 
From homes just over the way, 

And the lumberman heard the voices sweet 
Of little children at play. 

‘*Tt’s a wonderful game, after all,’’ he said, 
‘¢And a wonderful work I’ve done, 

I furnished lumber to build these homes 
When this town was first begun. 


‘*T helped the boys of the long ago 
To build their own home nests, 
I furnished shelves and cedar chests 
At their bonnie brides’ requests. 
The homes of their children I builded too, 
And they love those homes tonight, 
My lumber has stood the test of time 
And the good old game’s all right!’’ 
BA. M. C. 


Sells Bills by Adding Bonus 


When a Michigan dealer began to conduct 
the operations of his company in 1908 he found 
one big obstacle to home building was lack of 
money to finance the lumber bills. For a num- 
ber of years the company sold the bills, took 
mortgages at 6 percent, and turned them over 
to its stockholders or others who valued them 
as safe investments. Originally the manager 
sold only to persons who owned their lots free 
of encumbrance and it was his practice to sell 
the bills at the regular retail price, charging 
only 6 percent on the mortgage, covering both 
house and lot. This brought a great deal of 
trade and as a consequence necessitated changes 


This plan worked to perfection, because those 
who objected to paying the extra one-ninth on 
the lumber bills were determined to get the 
money elsewhere within six months and save the 
bonus. Those who did not object considered it 
a fair deal because they would have to pay 
much more in the form of profit if they bought 
houses already built. 


It will readily be seen that the mortgage on 
house and lot gave ample margin of security, 
and experience of several years has shown that 
nobody defaults his payments. 


In a few cases the lumber company has sup- 
plied the lumber to owners who did not own 
their lots, assuming the encumbrances and tak- 
ing deeds for the properties; then selling them 
on contracts to the builders. 


The manager declares the bonus plan is a 
complete success and that he can see no reason 
why it’ should not work out satisfactorily in 
any community where there is a shortage of 
homes. The mortgages run from two to five 
years and the buyers pay from $50 to $80 a 
month. They may of course pay as much more 
as they care to, but a minimum monthly in- 
stallment is fixed. During the period of depres- 
sion a few years ago some of them made less 
than the minimum monthly payments for a time 
but nobody has actually defaulted. 


A BIRD SANCTUARY of eleven and a half acres 
of wild land has been established about the 
grave of Theodore Roosevelt at Oyster Bay. 
This is surely one of the most fitting memorials 
to a lover of feathered folk. The land is a 
veritable jungle and has been presented to the 
National Association of Audubon Societies. 
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Further Progress Made in Lumber Standardization Program 
as Result of Consulting Committee Meeting Held in Chicago 


The Consulting Committee on Lumber Stand- 
ards held a two-day meeting at the Congress 
Hotel, Chicago, on Tuesday and Wednesday of 
this week. The sessions were presided over by 
Wilson Compton, chairman of the committee. 

At the Tuesday morning session the practi- 
eal size investigating committee submitted the 
following revised report on softwood yard lum- 
ber: 


Revised Report of the Practical Size Investigat- 
ing Committee in Accordance with Instruc- 
tions of the Consulting Committee on 
American Lumber Standards, in 
Meeting, May 14-16, 1923 
Sorrwoop YARD LUMBER 

1. This committee finds that the following odd 
iengths of Standard and Extra Standard dimension 
are, from the consumers’ point of view, desirable 
and practical, and in the interest of economy in 
construction : 

2x4-inch—9 and 11-foot 
2x6-inch—9 and 11-foot 
2x8-inch—9, 11 and 13-foot 
2x10-inch—13 and 15-foot 


2. This committee finds that the following odd 
lengths of Standard structural timber are, from 
the consumers’ point of view, desirable and prac- 
tical, and in the interest of economy in construc- 
tion : " 

6x16-inch, 6x18-inch, 8x16-inch, 8x18-inch—15 
and 17-foot. y 

8x8-inch, 10x10-inch, 10x12-inch, 12x12-inch, 
14x14-inch, 16x16-inch, 18x18-inch—11 and 13-foot. 

3. This committee is not sufficiently informed as 
to the practicability, from a manufacturing point 
of view, of regularly producing the lengths, re- 
ferred to in paragraph 2; hence we recommend 
them from the viewpoint of the consumer, con- 
tractor and architect only, suggesting that the 
question be submitted to and carefully considered 
by a committee of manufacturers. 

4. This committee believes that to include “ran- 
dom lengths” in shipments of standard dimension 
is not.in the interest of economy from any view- 
point. Therefore, it recommends that the stand- 
ard practice shall be to order and to ship such 
specific standard lengths as may be desired by 
the purchaser and suitable for the consumers’ re- 
quirements. 

5. This committee recommends, except as pro- 
vided in paragraphs 6 and 7, that 8-foot be the 
minimum length for the Standard Board and 
Extra Standard Board, all grades, whether the 
ne be of the sawmill or the planing mill. 

hat is, whether square-edged, shiplapped, matched, 

or made into drop-siding, flooring, ceiling, parti- 
tion, molding, casing, or base. We believe that 
the term “Random Lengths” should in standard 
practice include only 8-10-12-14-16-18 and 20-foot 
lengths, well proportioned. 

6. Your committee believes that an exception 
may be made for end matched clear softwood floor- 
ing, which, when end matched, is practical in 
minimum length of 4-foot. 

7. For lapsiding, your committee recommends 4- 
foot as the minimum practical length, and that 
odd lengths be permitted. 

8. This committee believes it impractical to in- 
clude among standard lengths, and odd lengths 
other than the items described in paragraphs 1 and 
2 and 7 above. 5 

9. Your committee believes that American stand- 
ard bundling practice should compel bundling each 
length os wig whether lapsiding, flooring, or 
other product. t believes that to include a mix- 
ture of different lengths in one bundle results in 
waste of both time and material. 

10. Your committee believes that all short 
lengths not specifically included in the above 
recommendations should be marketed as such, and 
mot forced upon an unwilling distributer. What 
actually happens in practice is that the consumer 
usually orders, and the distributer furnishes, spe- 
From the consumers’ standpoint, it 
is always possible to make short lengths for his 
needs out of long lemgths, hence, it is essential 
that there be inducement for the consumer to buy 
and use short lengths. 

We call -particular attention to the fact that 
the relative handling expense per thousand board 
feet to the ultimate consumer and to the retail 
distributer is greater with short lengths than with 
long lengths, this being a further factor for dis- 
tinguishing between them, and a reason why the 
short lengths should not be included in orders 
‘which specify “Random Lengths.” 

In conclusion, we find that short lengths under 
8-foot are a negligible factor in building con- 
struction, and we believe that both conservation of 
lumber at its source of supply and economy in its 
ultimate use may be promoted best by letting the 
law of supply and demand govern the sale and 
— < both short lengths and odd lengths of 
umber. 


Discussion on Practical Size Report 


_ Guy Gray, of Cleveland, Ohio, representing 
the retailers, in discussing the report, said that 
he favored the elimination of paragraph 1, as 
there is no practical use for 9- and 11-foot and 
other odd sizes mentioned. E. S. Hall, repre- 


senting the architects and general contractors, 
stated that the largest volume of business with 
the consumers is done in the sizes enumerated 
in paragraph 1, and that is why the committee 
adopted them. 

Carlile P. Winslow, of the Forest Products 
Laboratory, said that the utility of the odd 
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lengths is shown by the fact that the Small 
House Service Bureau uses about 3314 percent 
of such lengths in framing. 

Mr. Gray said that New England retailers 
would like to have included in paragraph 1, 
2x6-inch 13- and 15-foot lengths, and in 2x8- 
inch, 15-foot lengths. 

A motion was made by F. J. Ward, seconded 
by E. J. Curtis, that the report of the com- 
mittee be accepted and that the provisions 
therein contained be written into the recom- 
mended standard shipping practice of the 
American Lumber Standards. 

The report was acted upon as follows: Para- 
graph 1, approved with additions noted; para- 
graph 2, approved without discussion; no ac- 
tion was taken on paragraph 3. Regarding 
paragraph 4, Mr. Gray suggested the following 
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substitute: ‘‘In case of ordering and shipping 
random lengths of dimension we believe that 
the term ‘random lengths’ should in standard 
practice designate only 8-, 10-, 12-,:14-, 16-, 
18- and 20-foot lengths, well proportioned.’’ 


The substitute motion was lost, and Mr. Hall 
moved the adoption of paragraph 4. 

The suggestion was made by George T. 
Gerlinger that paragraph 5 be divided, so that 
the recommendation shall apply to boards only 
up to the word matched, and then read ag 
follows: * * * ‘‘that 6-foot be the minimum 
length for the Standard Board and Extra 
Standard Board, all grades, whether the prod- 
uct be of the sawmill or the planing mill; 
that is, whether square-edged, shiplapped or 
matched. ’’ 

Mr. Hall said 6-foot boards are used mostly 
for form lumber and for stairs cut in two 3- 
foot lengths. 

Mr. Gerlinger’s motion was carried as 
amended, regarding the first part of para- 
graph 5, and then Mr. Gerlinger recommended 
that the second part of this paragraph read 
as follows: ‘‘Boards made into drop-siding, 
flooring, ceiling, partition, molding, casing or 
base, including finish, should include all stand- 
ard lengths, well proportioned.’’ Mr. Gerlinger 
said that the mills which produce 6-foot finish 
have to dispose of it with their common lumber. 
Mr. Winslow said that the Forest Products 
Laboratory could probably work out some use 
for this 6-foot finish. Mr. Gray said that the 
cypress manufacturers bundle short lengths and 
sell them separately. 

After some further discussion, and on the 
motion of Mr. Hall, which was carried, a com- 
mittee, consisting of three manufacturers and 
three retailers was appointed to thrash out the 
matter of short lengths with instructions to 
report at a later date. This committee is com- 
posed of Guy Gray, M. E. Meacham and F., J. 
Ward, for the retailers; and W. L. Saunders, 
George T. Gerlinger and C. C. Sheppard, for 
the manufacturers. 

Various features of grade marking were 
discussed by C. V. McCreight, Mr. Hall, C. C. 
Sheppard and Mr. Gray, and it was decided 
that the grade marking provisions already pro- 
mulgated be agreed to for the purpose of this 
meeting. 

Another important subject considered at 
the Tuesday morning session was the report 
of the original molding committee. After a 
somewhat lengthy discussion it was decided 
to appoint a new molding committee to go 
thoroly into all phases of molding design and 
to report back at the March meeting of the 
Consulting Committee. In line with this de- 
cision the following special molding commit- 
tee was appointed: R. C. Williams, Seattle, 
Wash.; F. R. Adams, The Pacific Lumber Co. 
of Illinois, Chicago; N. L. Godfrey, secretary 
Wholesale Sash & Door Association, Chicago; 
L. Kramer, building code advisor National 
Lumber Manufacturers’ Association, Wash- 
ington, D. C.; H. B. Hewes, Jeanerette Lumber 
& Shingle Co., Jeanerette, La.; E. J. Curtis, 
Curtis Companies (Inc.), Clinton, Iowa; E. S. 
Hall, architect, Chicago. 


Short and Odd Lengths 


The first subject taken up at the Wednes- 
day morning session was the report of the com- 
mittee on short and odd lengths. Mr. Ward 
said that after a thoro discussion of all phases 
of the matter the manufacturers and retailers’ 
views up to that time could not be reconciled, 
but he was of the opinion that further discus- 
sion would result in some amicable agreement 
being reached. 

Mr. Gerlinger said that there did not seem 
to be sufficient data on which to base an opinion 
as to the utility of these lengths, or the aver- 
age volume of production of odd and short 
lengths. ‘‘I think the manufacturers feel that 
the way to solve this problem would be to 
educate the consumer of lumber to the advan- 
tage of using these short and odd lengtlhis,’’ 
said Mr. Gerlinger, ‘‘if there is such an ad- 
vantage, and create a demand for them which 
the retailer could supply.’’ 

The various representatives present promised 
to ‘lend their best efforts to solve this prob- 
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lem of short and odd lengths by finding a mar- 
ket for them. It was brought out that 2x4-inch 
9-foot material can be used to advantage in 
some sections for the bungalow type of house. 

After some further discussion Mr. Sheppard 
made a motion that the report be referred 
back to the practical size investigating com- 
mittee for further data and report back to 
the Consulting Committee at the March meet- 
ing. The reason for Mr. Sheppard’s motion 
was that a closer investigation should be made 
of the whole matter of short and odd length 
lumber and its utilization. 

Mr. Compton said that the discussion brought 
out the fact that this use of short and odd 
lengths is largely one of merchandising, and 
if Mr. Sheppard’s motion prevailed it would 
allow the appointment of additional members 
on this committee to investigate the merchan- 
dising features of the matter. The committee 
now consists of William A. Babbitt, E. J. Cur- 
tis, F. J. Ward, J. E. Jones, Henry Ericsson 
and John Foley. Mr. Sheppard’s motion was 
finally adopted. 


Rough Dry Yard Lumber Sizes 


Rough dry yard lumber sizes came in for 
extended discussion, practically all of the rep- 
resentatives taking part. Charles Hill intro- 
duced the subject by stating that the dressed 
board has been standardized, and he thought 
that inasmuch as there is a large volume of 
lumber bought in the rough, he believed there 
should be a standard worked out for rough 
dry yard lumber. also. Mr. Foley suggested 
that the size of the Standard board in the 
rough dry should be 29/32-inch, with an allow- 
ance of 20 percent for 28/32-inch, and the 
Extra Standard board 30/32-inch, with an al- 
lowance of 20 percent for 29/32-inch. Mr. 
Gerlinger suggested 25 percent for the allow- 
ance. 

A motion was then made by Mr. Foley that 
the size of rough dry Standard board be 29/32- 
inch, with allowance of 25 percent for 28/32- 
inch, and the Extra Standard 30/32-inch with 
an allowance of 25 percent for 29/32-inch, 
standard commercially dry shipping weight and 
moisture content. After some further discus- 
sion, in which the representatives of the box 
manufacturers took a prominent part, Mr. Fo- 
ley’s motion was carried. 

On motion of Mr. Gerlinger, which was 
adopted, the Forest Products Laboratory will 
make up comparative table on specifie thick- 
nesses for rough dry lumber, following the 
same basis of measurement as to those already 
recommended for finish thicknesses. 

Mr. Sheppard made a motion, which was 
seconded by Mr. Gerlinger and carried, that the 
width of boards, finish and dimension, in the 
rough, commercially dry, 7 inches and narrower, 
shall not be more than 14-inch less than the 
normal width, and *%-inch on 8-inches and wider. 
Mr. Compton said that the effect of the motion 
would be to make the rough sizes 14-inch thicker 
than the dressed sizes. 

Other matters discussed included lumber defi- 
nitions and abbreviations, bundling, names of 
commercial species of trees, shipping weights 
on lumber and inspection service, and shingles. 
On the latter subject Mr. Gray said that the 
retailers favored the elimination of the 6/2 
*A* and 5/2 Eureka shingles, and some stipu- 
lation as to overdrying to save freight. The 
retailers also wanted the question of count 
cleared up. 

The meeting adjourned at 6:30 o’clock to 
meet again at the Congress Hotel, Chicago, 
March 20 to 22. 


THE ATTENDANCE 


Wilson Compton, secretary-manager National 
Lumber Manufacturers’ Association, Washing- 
ton, D. C., chairman; George T. Gerlinger, Dallas, 
Ore., representing West Coast Lumbermen’s As- 
sociation; C. . McCreight, Ricks-McCreight 
Lumber Co., Pittsburgh, Pa., representing Na- 
tional-American Wholesale Lumber Association 
(wholesalers); William A, Babbitt, South Bend, 
nd., general secretary National Association of 
U ood Turners, representing Association of Wood 
rans Industries (wood using industries); John 
oley, Philadelphia, Pa., forester Pennsylvania 
ystem, representing American Railway Associa- 
tion (railroads); E. S. Hall, Chicago, representing 
architects and general contractors; Dr. Hermann 
von Schrenk, St. Louis, Mo., representing engi- 
peering and technical organizations; H. C. 
erckes, New Orleans, La., secretary-manager 


Southern Pine Association, representing manu- 
facturers; H. B. Hewes, Jeanerette, La., Jean- 
erette Lumber ,& Shingle Co., Southern 
Cypress Manufacturers’ Association (manufac- 
turers); Charles Hill, New York City, president 
A. C. Tuxbury Lumber Co., representing North 
Carolina Pine Association (manufacturers); J. 
M, Pritchard, Chicago, secretary-manager Hard- 
wood Manufacturers’ Institute, representing 
manufacturers; C. C. Sheppard, Oakdale, La., 
Forest Lumber Co., representing Southern Pine 
Association (manufacturers); O. T. Swan, Osh- 
kosh, Wis., secretary-manager Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
representing manufacturers; Guy Gray, Cleve- 
land, Ohio, Gray Lumber Co., representing Na- 
tional Retail Lumber Dealers’ Association (re- 
tailers); Adolph Pfund, Chicago, secretary- 
manager National Retail Lumber Dealers’ Asso- 
ciation, representing retailers; F. J. Ward, Clin- 
ton, Iowa, Eclipse Lumber Co., representing 
Northwestern Lumbermen’s Association (re- 
tailers); E. J. Curtis, Clinton, Iowa, Curtis 
Companies (Inc.), representing Wholesale Sash 
& Door Association (wood using industries); E. 
J. Allsebrooke, Chicago, Chicago Mill & Lumber 
Co.; C. A. Stafford, Chicago, Rathborne, Hair & 
Ridgway Co., and J. C. Stunkel, Chicago, Repub- 
lic Box Co., representing National Association 
of Box Manufacturers (wood using industries) ; 
M. F. Clements, St. Paul, Minn., representing 
American Society of Civil Engineers (engineer- 
ing and technical organizations); A. F. Robinson, 
Chicago, bridge engineer Atchison, Topeka & 
Santa Fe Railway, representing American Society 
for Testing Materials (engineering and technical 
organizations); R. G. Merritt, Washington, D, C., 
secretary; Frank R. Adams, Chicago, Pacific 
Lumber Co., representing California Redwood 
Association; R. E. Danaher, Camino, Calif., 
representing California White & Sugar Pine 
Manufacturers’ Association; R, H. Paul, Water- 
town, Fla., representing Georgia-Florida Saw 
Mill Association; W. LL. Saunders, Cadillac, 
Mich., representing Michigan Hardwood Manu- 
facturers’ Association; E. H. Polleys, Missoula, 
Mont., representing Western Pine Manufacturers’ 
Association; L. Kramer, Washington, D. C.,, 


building code advisor National Lumber Manu- 
facturers’ Association; D. F. Holtman, Washing- 
ton, D. C., construction engineer, National 
Lumber Manufacturers’ Association; N. L. God- 
frey, Chicago, secretary holesale Sash & Door 
Association; T. F. Laist, Chicago, architectural 
advisor National Lumber Manufacturers’ Asso- 
ciation; William A. Durgin, Washington, D. C., 
chief division of simplified practice, Department 
of Commerce; Carlile P. Winslow and_ Edward 
P. Ivory, Forest Products Laboratory, Madison, 
Wis.; Charles L. Schwartz, Naperville, Ill., C. L. 
Schwartz Lumber Co., representing Illinois 
Lumber Merchants’ Association; E. P. Allen 
Washington, D. C., publicity director National 
Lumber Manufacturers’ Association; Hawley W. 
Wilbur, West Allis, Wis., Wilbur Lumber Co., 
and Don S. Montgomery, Milwaukee, Wis., 
representing Wisconsin Retail Lumbermen’s 
Association; C. E. Paul, Chicago, professor of 
mechanics, Armour Institute of Technology, 
representing mechanical engineering and techni- 
cal organizations; M. E. Meacham, St. Louis, 
Mo., Goodfellow Lumber Co., representing St. 
Louis retail and reshipping yards; G. D. Rose, 
Dubuque, lowa, Spahn & Rose Lumber Co., 
representing Northwestern Lumbermen’s Asso- 
ciation; A. G. Moosbrugger, St. Paul, Minn., 
representing Building Material Credit Exchange, 
and retail dealers of Minneapolis and St. Paul; 
J. F. Goodman, Kansas City, Mo., Dickason- 
Goodman Lumber Co., representing Southwest- 
ern Lumbermen’s Association; C. Albert Beals, 
Chelsea, Mass., Pope & Sattler Co., representing 
Lumber Trade Club (Inc.) of Boston; George E. 
Foster, Mellen, Wis., Foster-Latimer Lumber 
Co., representing Northern Hemlock & Hardwood 
Manufacturers’ Association; O. M. Carlton, North 
Cambridge, Mass., Dix Lumber Co., norerenas 
Lumber Trade Club (Inc.) of Boston; C. a 
Sherrill, New Orleans, La., president of the 
Sherrill Hardwood Lumber Co., representing 
Hardwood Manufacturers’ Institute; J. Crow 
Taylor, Louisville, Ky., representing Kentucky 
Retail Lumber Dealers’ Association; R. C. Wil- 
liams, Seattle, Wash., specialist on moldings, 
representing the West Coast Lumbermen’s As- 
sociation. 


Reviews Northwestern’s History 


MINNEAPOLIS, MINN., Jan. 21.—A feature of 
especial interest at the annual convention of 
the Northwestern Lumbermen’s Association, 
held here last week, was a historical paper read 
by W. G. Hollis, the first secretary of the asso- 
ciation. Mr. Hollis was with the association 
during its early struggles, and saw it built up 
from a small beginning to one of the most 
powerful and helpful organzations of retail lum- 
bermen in the country. Among other things Mr. 
Hollis said: 


In 1889, &. L. Arnold, of Minneapolis, having 
with W. L. Sawyer, of La Crosse, Wis., acquired 
some retail lumber yards in Minnesota tributary 
to the Minneapolis market, and seeing the desir- 
ability of better acquaintance and codperation 
among retail lumbermen, conceived the idea of 
calling together the dealers in Minnesota, Iowa, 
North and South Dakota, and immediately pro- 
ceeded to interest other dealers in the movement. 
In due time a date was set and a call made, signed 
by a number of well known retail lumbermen, and 
sent out from the office of the Sawyer & Arnold 
Lumber Co. 

In response to this call a number of dealers met 
in a vacant store in the West Hotel on Jan. 30, 
1890. Proceeding to the business of the meeting, 
a temporary organization was formed with W. H. 
Robinson, of Mayville, N. D., acting as secretary. 
As the business proceeded the attendance grew, 
until the capacity of the room was so taxed that 
adjournment was made to a hall on Sixth Street. 


As the result of the deliberations of two days, 
the Northwestern Lumbermen’s Association was 
formed, a constitution and bylaws adopted and offi- 
cers elected. A. A. Moore, Marshalltown, Iowa, 
was made president; KE. T. Spafford, Thompson, N. 
D., vice president, and James Kasson, St. Paul, 
treasurer. These officers, together with a board 
of seven directors, about one month later elected 
a secretary. The North Dakota organization, bear- 
ing the name Northwestern, went out of existence 
and its members (most of them at least) came 
into the membership of the new association. The 
old National association also shortly after closed 
its offices. The secretary of the new organization 
took up his work about March 1, 1890, and found 
about seventy-five members then enrolled. 


Devised Insurance Plan After Fourth Annual 


At the fourth meeting in January, 1893, it was 
shown that while there had been a gratifying 
growth in membership during the three previous 
years, it was not commensurate with the possibil- 
ities in the territory covered by the association. 
The secretary, therefore, set about devising some 
plan by means of which the membership could be 
increased more rapidly and held together per- 
manently. After considering a number of schemes, 
all of which had some weakness, in August, 1893, 
he hit upon the idea of mutual fire insurance, and 
with the approval of the president immediately 
began collecting statistics to be used as a basis for 
forming a plan. At a meeting of the directors in 
November following he submitted to the board the 
experience of over sixteen hundred yards for an 
average period of ten years, together with the 


skeleton of an original plan, for the organization 
of an insurance association. 

After the meeting, the secretary, acting with G. 
A. R. Simpson, of Minneapolis, and H. E. Bacon, 
of La Crosse, Wis., prepared articles of association 
and bylaws, and all members were notified that at 
the following annual meeting in January, 1894, 
an insurance organization would be formed. This 
was done, the articles of association and bylaws 
prepared by. the committee were unanimously 
adopted, the name Retail Lumbermen’s Insurance 
Association chosen, and before the meeting ad- 
journed more than half a million of insurance was 
subscribed for. The first president of the insur- 
ance association was D. R. Ewing, of Des Moines, 
Iowa; vice president, H. E. Bacon, of La Crosse; 
treasurer, S. H. Bowman, of Minneapolis, and the 
secretary of this association was made the joint 
secretary of the two organizations. 

At the suggestion and request of the secretary, 
a rule was made that no insurance should be writ- 
ten or carried for any retail lumber dealer who was 
not a member of the Northwestern Lumbermen’s 
Association, or of some other State or regional 
association of retail lumber dealers, and this rule 
was very rigidly adhered to during the succeeding 
years. ‘This rule, after the low cost and security 
of the insurance had been demonstrated, solved the 
problem of the growth and permanence of the as- 
sociation membership, until today the roster is al- 
most co-extensive with the territory which the or- 
ganization covers. 

Constitution Rewritten in 1907 

In these earlier years the first legal difficulty was 
encountered, and altho the association lost the case 
in the lower court, it won a very signal victory in 
the supreme court of Minnesota, and the decision 
then handed down was the accepted interpretation 
of the law for several years until the courts of 
Indiana, Nebraska, Mississippi and finally the Su- 
preme Court of the United States departed from it. 
As these decisions came down from time to time, 
the legal counsel of the association was consulted 
and various amendments to the constitution and 
bylaws were adopted in conformity therewith, until 
in 1906, under the authority of the board of di- 
rectors, Judge W. A. Lancaster, of Minneapolis, 
and the secretary rewrote the entire constitution 
and bylaws and the same were duly adopted by the 
unanimous vote of the members at the annual 
meeting in January, 1907, thus making a distinct 
eut off, all of which was done to make sure that 
there should be no violation of the law. 

Notwithstanding the efforts made in this direc- 
tion, the association was obliged, four years later, 
in 1911, to become defendant in a civil suit brought 
in the Federal court, which resulted three years 
later in the decision of Judge Booth, in the United 
States district court, perpetually enjoining this 
association and the several other associations, the 
secretaries of which had been affiliated with the 
Lumber Secrataries Bureau of Information, from 
doing certain things all of which this association 
had ceased doing in 1907. This injunction further 
forbid any affiliations or dealings with any other 
organization not organized and conducted in con- 
formity with this decision. Failure to obey this 
injunction would mean an action in contempt of 
court, a very serious offense which you as members 
would not relish and which your officers and di- 
rectors will never permit to occur. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Jan. 21.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 























Softwoods: Production Shipments 
Week ended: 1924, Jan 12; 1923, Jan. 13— 1924 1923 1924 1 1924 1923+ 

Southern Pine is oy a ea i et 67,566,909 67,641,293 72,389,952 85,968,540 »488,1 111,986,532 
West Coast Lumbermen’s Association..........-c.c2ccevee 90,889,452 76,277,325 87,400,898 100,319,912 107,753,174 116,155,139 
Western Pine Manufacturers’ Association..........--.e00¢ 15,935, 9,265,000 24,965,000 21,012,000 29,575,000 19,325,000 
California Reawood ASSOCIALION, .¢.....6ccccvccccececssees 417, 7,459,000 »157,000 8,791,000 ,909, 16,056,000 
North CAPOlina Pine ABGODIGMON. 2.060000 cccevesnvcssces 6,103,161 6,171,015 6,903,784 6,869,966 11,289,763 4,807,272 
Northern Hemlock & Hardwood Manufacturers’ Assn...... 3,743,000 1,702,000 2,096,000 2,194,000 2,319, 2,642,000 
Northern Pine Manufacturers’ Association.........++.e00- 6,496,100 7,278,400 7,004,800 7,947,300 6,498,000 6,647,000 

I ng oi a ite iad ls Bae 198,150,622 175,794,033 206,917,434 233,102,718 255,832,065 277,618,943 

Two weeks: 1924, Dec. 30 to Jan. 12; 1923, Dec. 31 to Jan. 13, inclusive— 

Southern Pine Association. . SEE ee ey ere 122,342,424 130,522,628 134,525,184 165,750,984 148,756,224 176,576,652 
West Coast Lumbermen’s Association..........-eecceeeeee 151,059,924 140,925,293 158,380,935 177,732,546 183,939,910 189,524,188 
Western Pine Manufacturers’ Association............+.. - 22,583 17,647,000 36,505,000 37,384,000 48,500,000 33,725,000 
California Bedwood ASSOCIATION. .....02cccrcvnreccrvescnes 12,293,000 12,223,000 12,532,000 14,976,000 13,319,000 24,758,000 
orth Carolina Fine ABSOCIRTON 0... 0.060000 svscdoccescses 8,049,612 10,274,064 9,432,948 11,975,685 18,139,900 9,695,340 
Northern Hemlock and Hardwood Manufacturers’ Assn.f... 7,925,000 3,622,000 5,539,000 3,625,000 7,662,000 4,155,000 
Northern Pine Manufacturers’ Association.............e.006 12,579,900 15,717,500 12,460,000 14,913,800 11,186,000 12,701,000 

TRIS AWD NRE ss oss oass yose sate teewe Vea russ 336,832,860 330,931,485 369,375,067 426,358,015 431,503,034 451,035,180 
California White & Sugar Pine Mfrs.’ Assn., 2 weeks...... 5,146, ae PR re 12,467,000 cpm ie ae 14,953,000 ceenueeda 

*Represents 22 percent of cut in California pine region. fUnrevised figures. {Includes hardwoods and softwoods. 





Analysis for 1923 


WASHINGTON, D. C., Jan. 21.—The following 
figures, compiled by the National Lumber Man- 
ufacturers’ Association on the basis of weekly 
reports from seven regional associations, show 
the relationship of production to shipments, and 
of shipments to orders, during each month of 


1923: 
; Preduction and Shipments and 
Shipments Orders 
Production Shipments Shipments Orders 
below below below below 
5 Shipments Production Orders Shipments 
gee ee ; yous E sae 
Feb - 15.5 ois 6 ee 
March 8.7 —— nee 10.4 
| ee 3.0 as 7.5 
tT are are 2.7 15.1 
WMO aisen cs 8.0 20.6 
a Bo ° 10.5 
ee eee 11.6 — 3.9 
Ns vein evs: fis 5.5 ‘atts 
ier 3.4 ee 5 Bot 
1 eee 7.8 a 9 
BRE 4 to te-is 9% 5.8 12.8 ye 


The National Lumber Manufacturers’ Asso- 
ciation points out that actual mill stocks are 
smaller that indicated by statistics on produc- 
tion, shipments and orders, because, while pro- 
duction figures are fairly complete, in compiling 
figures on shipments no account is taken of lum- 
ber used in the plant in remanufacture, lumber 
destroyed, used on the grounds, or, frequently, 
of local sales. Shipment figures do not, there- 
fore, indicate total changes in stocks on hand, 
but are about 5 percent less than the total dis- 
posals of manufactured lumber. 


Production in relation to shipments.—Total 
disposals of lumber in 1923, including shipments 
and an allowance of 5 percent of the total pro- 
duction (for sales and local use, burned, charged 
to factories for remanufacture ete.) were 4 per- 
cent in excess of reported production—or about 
500,000,000 feet excess. The 1922 disposals, 
making a similar allowance, were 2.4 percent in 
excess of production—about 258,000,000 feet ex- 
cess. Actual figures for 1923 indicate that ship- 
ments of the seven associations reporting com- 
parably on production, shipments and orders 
were 0.9 percent below reported production— 
110,000,000 feet below. The 1922 actual figures 
showed shipments 2.7 percent below production 
—292,000,000 feet below. 


Orders in relation to shipments.—Orders in 
1923 were 3.6 percent, or about 445,000,000 feet, 
below shipments, according to reports of seven 
associations. The 1922 shipments were 2.5 per- 
cent, or 273,000,000 feet, below orders. 





Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 


Lumber 
Dec., 1923 Nov., 1923 Nov., 1922 
Manufactured - 1,807,000 3,008,000 2,730,000 
Shipments ....... 2,078,000 2,623,000 2,060,100 
. — er = 8,506,000 9,143,000 
ogs 

Purchases ....... 1,845,000 2,618,000 2,579,000 

Made into lumber 
and veneer .... 1,458,000 2,342,000 2,083,000 
le ae ae ae 1,871,000 3,894,000 4,426,000 





National Analysis 


WASHINGTON, D. C., Jan. 21.—The National 
Lumber Manufacturers’ Association issues the 
following analysis for the week ended Jan. 12, 
orders and shipments being shown as percent- 
ages of production: 


Durin During 2 
Week Ended Wks. Ended 

an. 12 Jan. 12 

No.of Ship- Or- Ship- Or- 
Associations— mills ments ders ments ders 
Southern Pine ...... 132 107 132 110 122 
VOL. TORRE vikcic ccs 131 96 119 105 122 
Western Pine ....... 388 157 186 161 215 
Calif, Pines® ....... 130 166 yy 
Calif. Redwood ..... 15 83 120 102 108 
No. Carolina Pine.. 40 1138 185 117 225 


No. Hemlock & Hdwd.t 14 56 62 70 97 
Northern Pine ...... 10 108 100 99 89 
389 105 130 112 181 
*Represents 22 percent of cut in California pine 
region. 
yIncludes hardwoods and softwoods. 
tLast week there were reports from 373 mills. 








Imports and Exports 


WASHINGTON, D. C., Jan. 21—The Depart- 
ment of Commerce has compiled the following 
table of imports and exports of the United 
States, all commodities, the figures for 1923 be- 
ing preliminary: 


Excess of 
Imports Exports Exports 
December, 
er 285,000,000 425,000,000 140,000,000 
1 re 293,788,573 344,327,560 50,538,987 
Twelve months, 
| 3,788,882,215 4,164,831,132 375,948,917 
WOee) 6asneer 3,112,746,833 3,831,777,469 719,030,636 
Increase ... 676,135,382 333,053,663 





i teed figures for 1923 corrected to Jan. 


The West Coast Review 


SEATTLE, WASH., Jan. 19.—For the week 
ended Jan, 12, 131 mills report as follows to the 
West Coast Lumbermen’s Association: 





Feet 

Production ... 90,889,452 1% above normal* 
Shipments .... 87,400,898 19% below orders 
OIGRPB: 666600 < 107,753,174 19% above production 
Shipments— 
Water delivery: 

cee ere gene 29,088,823 

BN: ic iss gsd swine hoa eee 15,690,346 

TOCBL WHtCP (BIO) ois cin ccvierrccedic 44,779,169 
BROAN, Soe d. COMM bs cs s0ao845%0s400 sine awe 38,430,000 
Local auto and team deliveries........ 4,191,729 

87,400,898 

New business— 
Water delivery: 

rn ee 35,874,698 

BUMS E: s. iivtsoa waigKereaecbenieine 16,656,747 

TORR] WALLET C800) i idisceciaseseesas 52,531,445 
PORN, CON OGG So on sic. 6.5% alepea ovsieieis 51,030,000 
Local auto and team deliveries....... 4,191,729 

107,753,174 

Unfilled orders— 
SIOTMESTIC. COPED. oon o.0.:0.d.0:0e6e cee 120,686,053 feet 
ES Se Se eros cnr scre ar: 263,060,629 feet 
RMN 2 '2cio es is alslovan aie ob win ieer eee ie ia 5,573 cars 





*Normal as reported weekly covering previous 
five years’ operating experience, or such operat- 
ing experience as may be available. 


California Redwood Data 


SAN FRANCISCO, CaALIF., Jan. 19.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report: 


Member mills reported Entire 
Percent veer A 





No. of of pro- (estimat 
mills Feet duction Feet 
Production ... 15 17,417,000 100 9,600,000 
Shipments .... 15 6,157,000 83 8,000,000 
Orders— 
Received .... 15 8,909,000 120 11,600,000 
On hand..... 14 31,274,000 wee 42,800,000 
Detailed Distribution for Week 
Shipments Orders 
15 mills 15 mills 
Northern California* ...... 2,174,000 3,328,000 
Southern California* ...... 2,427,000 3,603,000 
UMEEEEENT ccc8cctievreecccks veapinmie 55,000 
IMUUNIG So 5, i0'550.0.4 5 d016 0s OS 1,083,000 1,663,000 
WEL: Seriosswsscacacowene 473,000 260,000 
TOU ning seaecasae esa ns 6,157,000 8,909,000 


California White Woods 


The following information on California white 
woods is summarized from the California Red- 
wood Association’s report for the week ended 
Jan. 12: 





Shipments Orders 

15 mills 15 mills 

Northern California* ...... 1,122,000 1,278,000 
Southern California* ...... 823,000 528,000 
OMI racks. x aca reine Oates ia olaia bt teeter eas 12,000 
MUNN ieee ooo aoe s eee py rerriecere 
POU eg oa Aaeaan te canes 1,962,000 1,818,000 


Production (15 mills) was 2,022,000 feet; and 
orders on hand at the end of the week (14 mills) 
amounted to 5,494,000 feet. 





*North and south of line running thru San 
Luis Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 

¢All other States and Canada. ‘ 





Inland Empire Survey 


SPOKANE, WASH., Jan. 19.—Production in 
the Inland Empire from Dee. 1, 1922, to Dee. 
1, 1923, exceeded that of the corresponding 
period last year by 25 percent, according to 
figures compiled by the AMERICAN LUMBERMAN 
representative from reports sent in by thirty- 
two companies operating forty mills and pro- 
ducing, on the most conservative estimate, in 
excess of 75 percent of the total cut. The per- 
centage of increase of shipments during the 
respective periods is not so great, but 193,- 
000,000 feet more was shipped last year than 
the year before. Approximately 173,000,000 
feet more was on hand Dee. 1, 1923, than on 
Dec. 1, 1922. Figures in detail for the eleven 
months of 1923 to Dec. 1 follow: 


Production Shipments 
Idaho white 


Stocks 








DANG vcs3es 355,337,903 310,763,830 341,692,662 
Western white ; 

BING.» 0% 0 694,524,344 609,022,845 359,800,281 
White fir... 39,745,733 43,676,395 37,478,164 
Larch and fir 248,871,732 245,816,139 142,406,449 
Spruce ..... 83,428,466 9,694,538 15,584,767 
COGBP  ioncies 20,162,266 21,913,602 20,535,701 
White fir, 

larch and 

fir, spruce, . 

cedar 33,652,539 41,194,056 17,232,201 
Mixed ass. 12,827,378 10,063,040 10,104,601 
All kinds... 128,234,080 92,838,304 98,563,834 

Total ....1,616,784,441 1,384,982,749 1,043,398,660 
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Statistics on Michigan Production, Shipments and Stocks 
CADILLAC, MicH., Jan. 21.—The following statistics on production, shipments and stocks of member mills of the Michigan Hardwood Manufactur- 
ers’ Association have been compiled by Secretary J. C. Knox: 
+ Total Production of Michigan Hardwood Manufacturers’ Association for Five Years 
HatH _ a 7 d 1 Sh t Prod ice Snipes 
4 Production Shipments Production Shipments Production Shipments Production ipments roduc i 
25,000 Hardwoods .......sseeseee 253,432,000 381°129,000 224,384,000 186,766,000 151,829,000 112,273,000 158,295,000 149,656,000 179,905,000 Tea 
000 Hemlock ....sseeesecseees 110,126,000 122,572,000 86,880,000 57,360,000 61,998,000 69,602,000 74,997,000 83,038,000 74,321,000 75,291, oS 
is'aee Other WOOdS .......eeeeee 25,400,000 31,710,000 23,606,000 20,572,000 17,903,000 14,801,000 17,579,000 14,763,000 27,359,000 16,159,00 
47,009 ON ic oe Sta 388,958,000 435,411,000 334,870,000 264,698,000 231,730,000 196,676,000 250,871,000 247,457,000 281,585,000 266,150,000 
18,943 : Hardwood Stocks Jan. 1, 1924 
December Production and Shipments December Hardwood Shipments in Detail te. Seana see Total 
pres P Frogectee Bry ee No. 2 common and better common on hand 
188 GWOOES sacccccceces ,020, 562, AsSH— 
25,000 al 4,290,000 4,729,000 & better No. 3 common Beacons On hand ...... 316,000 642,000 958,000 
58,000 Other softwoods ....... 1,618,000 1,259,000 Ash .......- 106,000 14,000 120,0 Sate: tao. ba: 77,000 49,00 126,000 
pase Sete 18,928,000 18,550,000 Basswood 557,000 109,000 666,000 iene eGewiens 239,000 593,000 832,000 
ap ge enti — Beech 1,030,000 620,000 1,650,000 Basswoop—- 
01,000 £ $ Potimated 1994 Softwood Production <......— greek . gees On hand ...... 2,982,000 1,086,000 4,068,000 
eo Estimated 1924 Softwood Production Birch ....... 471,000 426,000 897,000 Sold esse. sss, 432,000 9,000 "611,000 
35,180 The 1924 production of hemlock boards and Rock Elm A PCr Cc 2,000 se easwates 2,550,000 907,000 3,457,000 
Swede iece stuff, according to estimate made Jan. 1, Soft Elm 675,000 332,000 1,007,000 0. Seas 7,885,000 3,453,000 11,338,000 
1924, will be 65,748,000 feet. Maple ...... 5,703,000 2,020,000 7,723,000 Sold vseseccs... 5,653,000 1,661,000 7,314,000 
ae Production of other softwoods in 1924 has pene Sadadews 2,232,000 1,792,000 4,024,000 
‘ IRCH— 
ta not yet been estimated. 8,544,000 3,521,000 12,065,000 . og ee 3,904,000 2,440,000 6,344,000 
| COME va dccdscess ,709,000 1,471,000 3,180,000 
ll Production Estimates for 1923 and 1924, and Actual 1923 Output | Reese 2,195,000 969,000 3,164,000 
OW: Estimated Rock ELM— 
Cali- Estimated cut for 1923 Ch, dof aay ba nap eeneea pee 71,000 —. 
Made Apr. Made Jan. e Jan. OME ccceccceces BOGS * becewews : 
tire Mor 1923" oe t9e8) 1, 1923) 1, 1924)". Unsold. ........ 273,000 71,000 344,000 
FT — 
sstry ee emer sere err 1,288,000 1,187,000 1,506,000 2.001.000 SOT amd ees 3.775.000 1,214,000 4,969,000 
at ) Basswood Oe, Cee Cr re . A ’ ’ 18 ’ 00 2 *990 000 Pat Oy pele ee Ras 1,492,000 447,000 1,939,000 
eet Beech POPC RT CTE CORE TO Ee 23,300,000 18,581,000 ,546,0 0,990, aaa 2'283,000 767,000 3,050,000 
00,000 EM cereanics UeKeRe we alecdeteaaes 10,026,000 9,820,000 12,196,000 12,733,000 MapLE— 
00,000 UN icicle scare cea gncle celle pea Gielen es 943,000 849,000 1,167,000 ‘ 542,000 bs apa ewes Hg ys rg tpe ype gee 
Mn MOLE. OF GLOV. cece scenes ccdcecs 11,077,000 10,091,000 11,122,000 9,698,000 Old .oseseeeeee 604, 423, 020, 
yo ES susreredcrhudinisdekienc recs: 128,142,000 138,317,000 138,734,000 122,288,000, Unsold ....... 8,961,000 7,024,000 15,985,000 
All other hardwoods ................ 2,556,000 2,030,000 2,030,000 2,067,000 On hand --s-. #3,766,000 21,358,000 85,119,000 
od BD. ccieietaisiatiedisvennaen 185,389,000 188,959,000 193,599,000 178,391,000 Unsold |... .18°733,000 12°123°000 30,856,000 
ye Stocks of Hemlock Boards and Piece Stuff on Hand Jan. 1, 1924 
3, No. 3 
15,000 Boards— C&better Mer’n’ble Culls  Millrun Total Piece Stuff— No.1 No. 2 Merchantable orculls Millrun Total 
33,000 Oa ONS: a ere 41,000 2,495,000 1,465,000 42,000 4,043,000 On hand .. 1,382,000 2,689,000 24,899,000 13,793,000 239,000 43,002,000 
10,000 DUE aceasvxtedexans domed 278,000 38,000 29,000 345,000 NEY. 08 5006 dntetienad 50,000 2,079,000 1,738,000 ....... 3,867,000 
9,000 MIMBOIG csscocccsinss 41,000 2,217,000 1,427,000 13,000 3,698,000 Unsold ... 1,382,000 2,639,000 22,820,000 12,055,000 239,000 39,135,000 
e J 
7 Record of Direct Sales of Douglas Fir 
Red- SEATTLE, WASH., Jan. 19.—Direct sales of Douglas fir from Jan. 2 to 5, inclusive: 
nded ——Sales—— Prices ——Saiee— a 
V. g. flooring— No. Feet No. High Low Spread Common, No. 1 S1S— No. Feet No. High Low Spread 
lers WOO A weccccccevcusctgeeesee 10 81,000 5 $60.00 $54.00 $ 6. SG? viveseisenacacasdesdes 22 205,000 5 $20.50 $17.50 $3.00 
il MED, 6.5656;6 v0.0 eoels 0.4. cnslne cele 45 237,000 7 55.00 49.00 6.00 12” a 
nills No. 3 25 167,000 8 41.00 33.00 B00 tte ttt ete teeeeeeeeeeeees 10 50,000 4 20.00 17.50 2.50 
000 a Maat are Dimension, No. 1 S&E— 
2'000 4" No. 2 and better........ 38 406,000 9 87.00 26.00 11.00 2x4", 12-14" oo. e ee eee ee ee 50 = 217,000 6 19.50 15.50 4.00 
Bini ° : sos PTE sana a 77°000 : os ay bys - Seadawaeteeadaaaae 25 161,000 6 20.50 16.50 4.00 
o. 2 an etter.......0. ’ . . . uererererer cee er Cee 27 84,000 6 21.50 17.50 4.00 
8,000 Catlins tan erm en teetees 7 ~~ 32,000 4 34.00 27.00 7.00 wid 20" agar ad 4 29,000 5 21.50 17.50 4.00 
and No. 2 and better........... 62 439,000 10 34.00 25.50 8.50 re eee, 1h ea enews 07,000 8 = 25.50 21.25 4.25 
ills) ___ * Sahoo eeepE IT 17 185,000 8 26.50 19.50 7.00 BE-$3" - sees eee ev ones 10 59,000 6 | 27.00 22.75 4.25 
Drop siding, 6”— Lath— 
No. 2 and better........... 53 613,000 12 39.00 29.00 10.00 A ee 5 —- 215,000 4 4.40 3.75 65 
‘iat paper anenee neat 17 176,000 8 32.50 25.50 7.00 SEES 1 15,000 1 3.75 wads ait 
n S h Pi B ° ° Pra 
outhern ine arometer Rebuild Burned Furniture Factory ~ ome rag that it . patent — er 
a a factory grade flooring, of oak or maple, an 
age a Jan. th a week | MepaNg, N. C., Jan. 22.—The White Furni- | will be glad to entertain bids. 
= an. 18, a one ~~ *. oe ture Co., this city, has begun construction of Illustrative of the local sentiment toward the 
; z 8 report as follows to the Southern Pine | 4 new plant, to replace the one that burned concern, the Mebane Enterprise, shortly after 
x in ssociation : esesiin teneeiil to the ground on Dee. 21 last. The new fac- | the fire, remarked editorially: 
ie an one of ship. | tory will be one of the most modern in the The name “White” in connection with the furni- 
ing +Cars Feet duction ments | country for, while it will not compete in size | ture industry is symbolic of craftsmanship—hon- 
to Production ... ... 74,766,459 ......  ...... | with many, the company’s officials are firm be- | esty and high artisanry. While the Messrs. White 
[AN puipments . 3,743 85,374,087 114.19 lievers in efficiency, and in this respect will pete building at regen a great industry and a 
rty- cae ke i . ‘ substantial part of the town, they were also build- 
yr0- | tee oud 4,779 109,004,211 145.79 127.68 | Make 1% second to none . ing up for the whole vicinity a reputation and 
Gn week ....15,617 356,208,153 __ The company has been operating here stead- | respect that have been of incalculable benefit to 
ais ' oe ily for forty-three years, and is one of the | its entire population. The thought of so much 
the *Orders on hand showed an increase of 7.11 per- | largest and best known consumers of lumber | value, so much honest work, destroyed, so many 
he ie yy Oy week. -~ sind iteaialiain in this section. people thrown out of employment at holiday time, 
JO,” asis tor carioad, e average load 8 e "4 > s 
ver Tan ectabasls forgarioad, the average Toad shipped | “Tig ashes of tho old $500,000 factory had | % heavy ® Snancial loss to the Whites, is deeply 
H00 hardly cooled before the stockholders decided | white ti the Whit tati hich 
° . to replace the burned structure by a bigger pr at me ening trae Br scones 
on North Carolina Pine Pp . ; A gs the greatest asset the owners of the business had, 
vali and better one. This announcement was made | and that Mebane had in that business. 
pe ronrOLT, VA.,, Jan. 21.—The North Carolina by W. E. White, president of the concern, on eeeanasaasasasannanes 
; ime Association makes the following analysis | the day following the conflagration. At a mass ’ > 
Ss 
of figures reported by thirty-two mills for the | meeting of the men thrown out of employ- Can't Confirm Rumanian Order 
662 week ended Jan. 12: ment he presented them with bonuses totaling WASHINGTON, D. C., Jan. 21—The lumber 
981 Percentage of | $11,300, and Christmas hams. Nor was any | division, Department of Commerce, today re- 
164 Production— Feet iy eo Poi. time lost in starting the work of reconstruc- | ceived from the American consul at Bucharest, 
449 Actual ..... 5,880,385 67 ee ee tion. Men were immediately put to work clear- | Rumania, a cablegram stating that he has been 
701 Normal - 8,742,000 ae wale ing debris from the site, and the foundations | unable to confirm the report that the Japanese 
9 ra +++ See oak ae ‘ne have just been completed. It is expected that government has placed an order for 100,000,000 
2S eel ae ata _—— ” the new plant will be ready and resume full feet of lumber in Rumania. The consul refers 
201 the Normal” is based on the amount of lumber | Operation early in the spring, at which time the | to a report on the outlook for exportation of 
601 i. oe produce in a normal working day. | company plans to employ all of its old hands Rumanian lumber in 1924, which has not yet 
834 increase i ante aa ks aie eae ae and many more besides. ; been received, and states that nothing has de- 
560 there were reports from thirty-five mills. In connection with this construction project, veloped since that report was written. 
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Product Has Manifold Uses in Building Field 4 


At 645 North Michigan Ave., Chicago, the 
Celotex Co. is this week getting settled in its 
new and commodious general offices, the rapidly 
increasing business of the company having 
made necessary more space than was available 
at its former location. Therefore the company 
purchased a three-story building at the above 
address, which has been thoroly remodeled and 
equipped to suit its expanding needs, affording 
ample space, excellent light, and every con- 
venience for the transaction of business. 

— ° 

There is some vacant space on the lot on 
which the office building stands, and the Celo- 
tex Co. purposes immediately erecting thereon 
a modern bungalow, in the construction of 
which some of the varied uses of Celotex in- 
sulating lumber will be demonstrated; while 
the finished house, standing on the busy boule- 
vard along which thousands of automobiles pass 
hourly, will serve as a continual, visible incen- 
tive to home building. The lot is to be land- 
scaped and beautified, making it one of the 
show spots of the boulevard system of the city. 

Wonderful indeed have been the achieve- 
ments of science and industry in the utiliza- 
tion of waste products, thereby adding to the 
wealth of the nation and contributing to the 
comfort and welfare of its inhabitants. In the 
forefront of such achievements stands the pro- 
duction of an extremely useful building mate- 
rial, in the form of Celotex insulating lumber, 
from bagasse—as the cane fiber refuse from 
sugar manufacturing is called in the South. 
The supply of this material is of course inex- 
haustible. Many thousands of tons of bagasse 
are converted into Celotex insulating lumber 
annually at the company’s extensive plant at 
Marrevo, La., near New Orleans. A $1,000,000 
addition to this plant is now being completed. 

The present plant consists of four units: The 
power plant, the manufacturing building, the 
dryer, and the finishing building. The power 
plant has a capacity of 1200 horsepower, which 
is generated by steam, oil being used as fuel. 
The site embraces 48 acres, and has a river 
frontage for wharf purposes of 500 feet, and 
is served by the Southern Pacific and the Texas 
& Pacific railroads. When Celotex leaves the 


= iiaeeiaeninaetentimen 


er 


oe 
AN 








is of uniform strueture thruout, not built up in 
layers. Laboratory tests show the finished 
product to have extraordinary tensile strength, 
while in compression and absorption tests the 
product likewise made a most excellent showing. 
Details of all these tests, duly certified, are 




















Showing use of Celotex as plaster base. Plaster 
has becn applied up to top of the door oper. 
ings. 


contained in a booklet issued by the company, 
which can be had by any interested persons. 
The uses of Celotex in building construction 
are manifold. On the inside or outside of 
buildings it can be nailed direct to the studding, 
the same as lumber. As a plaster base on par- 
titions, walls, and ceilings, it is claimed that 
Celotex will preserve more heat than will an 
ordinary wall of lath and plaster. It takes and 
holds plaster, applied direct, its fibrous surface 





for a large box manufacturing plant at Balti. 
more, which would use Celotex as raw materia], 


Celotex is marketed only thru lumber dealers, 
and the company goes to great length in aiding 
dealers to make sales. This aid takes the form 
of extensive national advertising, supplemented 
by intensive campaigns in various section 
bringing home the advantages of using Celotey 
thru such media as billboards, poster displays, 
etc. In addition, dealers are supplied with ad. 
vertising literature and selling helps of various 
kinds, 

During the year just closed more than 50,000. 
000 feet of Celotex were sold, and the company 
is confident that sales for 1924 will be at least 
double that amount. To meet the ever increas. 
ing demand for its product, two new board ma- 
chines have recently been added to the equip. 
ment of the New Orleans plant. 


High Water Interfering with Logging 


MEMPHIS, TENN., Jan. 21.—The Mississippi 
at Memphis is rising and may reach a crest 
of 34 feet, or within one foot of flood stage, 
according to the official forecaster. The river 
is also rising with equal rapidity at Helena, 
Ark., and points below and the forecast is for 
a stage of 42 feet at that center. 


In the meantime, while the rise in the Missis- 
sippi proper is not interfering seriously with 
the operation of hardwood and other lumber 
plants along this stream, the fact remains that 
its tributaries are getting high enough to force 
a great deal of water into the lowlands of 
Arkansas, Tennessee, Mississippi and northern 
Louisiana, making it difficult for loggers to 
operate with any degree of success. A great 
many camps are being removed to higher ground, 

The Valley Log Loading Co. reports handling 
of 869 cars of logs for mills located on, or 
served by, the Yazoo & Mississippi Valley lines 
of the Illinois Central, during December, 1923. 
These figures compare with 869 in November, 
1923 and 1,107 in December, 1922. The man- 
agement, however, states that it is making some- 














Celotex board starting on its 900-foot journey thru the dryer 
j 


plant for the great field of building construc- 
tion it has been sawed into boards 4 feet wide, 
in lengths of from 8 to 12 feet. It is approx- 
imately y% inch in thickness, weighing but 60 
pounds per 100 square feet. 

Cane fiber is said to be the longest and 
strongest fiber obtainable for board manufac- 
ture, and in general application Celotex is 
claimed to have insulating value equal to cork. 
In the course of manufacture, the fiber is firmly 
matted and interlaced, forming a tough board 
of great strength, which strength is derived 
solely from its structure and is not dependent 
upon any adhesive element. The finished board 








making a perfect bond with the plaster. Tests 
show that a pull of 750 pounds to the square 
foot is required to pull the plaster and base 
apart. 

Other uses for which this product is in great 
demand are insulation and sound deadening. 
The use of insulation is steadily increasing, and 
Celotex is an ideal material for that purpose, 
resisting the passage of heat and cold like a 
heavy woolen blanket. It is water resisting— 
a strong factor in roof insulation. As it keeps 
out the heat of summer as well as the cold of 
winter, Celotex finds as wide use in warm cli- 
mates as in cold. The company is negotiating 


Showing use of Celotex for sheathing under wood siding 


what better progress thus far and it estimates 
its loading at approximately 1,200 cars for 
January, representing, in the majority of in- 
stances, logs which were brought out on the 
highlands in expectation of unfavorable 
weather. 

J. W. Dickson, president of the company, 
says that logging is almost at a standstill in 
the lowlands and that the quantity available for 
loading will not exceed 12,000,000 feet com- 
pared with a normal of approximately 20,000,- 
000 feet for this time of the year. Even the 
larger firms, with unusual facilities, are finding 
themselves badly handicapped in logging. 
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News From the Nation’s Capital 


Says Could Cut Log Duty 


Attorney General Daugherty disagrees with 
4 majority of the members of the tariff com- 
mission that it has no jurisdiction to pass upon 
the application of the Pacific coast importers 
of logs for a reduction from $1 to 50 cents in 
the duty on logs imported into the United 
States from British Columbia. 

The law provides that if the nation, province 
or political subdivision from which the logs are 
imported has not imposed any restriction on ex- 
portation within twelve months the duty of $1 
a thousand feet of logs shall not apply. 

The commission held that this provision was 
in the nature of a penalty, and not designed 
for the purpose of raising revenue. Therefore 
4 majority of its members held that the com- 
mission was without jurisdiction, that the log 
duty did not come within the scope of the flexi- 
ble provisions of the tariff, and therefore it 
did not have jurisdiction. 

The commission submitted to the President 
its report and the President in due course re- 
ferred it to the attorney general with a re- 
quest for his views. Mr. Daugherty holds that 
the commission was incorrect, and now Presi- 
dent Coolidge has sent back to the commission 
its report, with instructions to proceed in ac- 
cordance with the ruling of the highest legal 
authority in the Government. 

Apparently Mr. Daugherty’s opinion is based 
on the ground that if Congress intended to 
place any limitations on the jurisdiction of the 
commission it would have explicitly outlined 
them. Presumably the commission will now 
proceed with a formal investigation to deter- 
mine the facts and in due course announce the 
date of the hearing, probably on the Pacific 
coast. Before proceeding further, however, the 
commission necessarily must again review the 
matter in the light of the legal arguments 
presented to it last August when counsel for 
the loggers urged that it had full and com- 
plete jurisdiction and should go ahead, as did 
Commissioners Culbertson and Costigan. 


Formailities in Japan Trade 


The Department of Commerce has issued the 
following statement concerning the importance 
of American representatives who are going to 
Japan taking along a properly authenticated 
power of attorney: 


American companies interested in the Japanese 
market should, before taking definite steps to open 
a branch office in Japan and before sending a trav- 
eling salesman to the country, acquaint themselves 
with some of the main provisions of the Japanese 
commercial law. 

An American representative proceeding to Japan 
should be provided with a power of attorney issued 
to him by his company and properly legalized by 
Japanese consular authorities. A properly ex- 
ecuted power of attorney is not only a protection 
to the American representative acting in behalf of 
his firm in Japan, but establishes the basis of con- 
fidence necessary for the proper conduct of business 
with Japanese customers. If a Japanese firm 
enters into a business deal with the representative 
of an American firm who has no power of attorney, 
the Japanese must, in the event of any dispute, 
look for redress to the salesman in person; where- 
as, if he transacts business with a salesman prop- 
erly accredited by a power of attorney, he has the 
—_—” of responsibility on the part of prin- 

Many Japanese companies, especially the smaller 
ones, prefer to deal with a foreign company which 
48 a permanent position in Japan. For this rea- 
son it is highly preferable for an American com- 


. Pany desiring to do business in Japan to establish 


4 Japanese branch. 
( Registration as a branch of a foreign corporation 
eget in banking and in insurance) is compara- 
vely simple in Japan. Among the documents re- 
pirea for such registration are a certified copy 
: the certificate of incorporation at home, a reso- 
ae of the board of directors authorizing the es- 
Mblishment of a branch in Japan, and a power of 
. the. conferring power on the representative 
: t © company in Japan and authorizing him to 
egister a branch in Japan. All these papers must 

qyuthenticated by -a Japanese consul. 
tim of attorney should be in English ; the 
the 8 unimportant, as long as it clearly defines 
bor Hoos of authority conferred. In case of cor- 
enti ons, care must be taken that the poteen ex- 
teed te the power of attorney be properly author- 
esol 0 do so by the company bylaws or a proper 
e Ren of the board of directors. 

After registration, a branch of a foreign company 


may carry on business in Japan on the same terms 
and under the same conditions as a Japanese cor- 
poration except for a few operations that are re 
stricted to Japanese subjects. 

As regards taxation, the branch office of a for- 
eign company stands on a footing of equality with 
any Japanese company. ‘The amount levied is 
based on the business done in Japan and the profits 
earned there. 


Home and Foreign Trade Conditions 


The business situation at home and abroad is 
summarized by the Department of Commerce 
from latest available information as follows: 


DomEstIc.—A total of 461,560 bales of cotton 
was consumed in December, against 531,631 bales 
in November and 529,342 bales in December, 1922. 
A total of 5,149,617 bales held at the end of the 
year in mills and warehouses, against 5,986,701 
bales at the close of 1922. The number of active 
cotton spindles in December was less than 3 percent 
below the figure for a year ago. Imports of cotton 
in December, 1923, were about 50 percent below 
December, 1922, while exports were about 39 per- 
cent greater. Production of portland cement in 
December declined about 8 percent from November, 
but showed a 15 percent increase over December, 
1922, and a 52 percent increase over December, 
1921. Stocks were slightly higher than at the close 
of 1922. Shipments of cement declined seasonally 
but were about 30 percent over December, 1922. 
Shipments of automobiles totaled 34,984 carloads, 
against 38,133 in November and 27,244 in Decem- 
ber, 1922. Preliminary estimates as of Jan. 5, 
bring the total bituminous coal production for 
1923 to 545,300,000 tons, against 404,514,000 tons 
in 1922; and anthracite to 95,358,000 tons, against 
52,721,000 tons in 1922. Total car loadings aver- 
aged 826,848 cars weekly in December and 956,856 
for the year, against an average of 842,302 cars 
a week in 1922. The retail food price index, rela- 
tive to 1913, declined about one percent from No- 
vember. 

FOREIGN.—European cables report a slight re- 
vival of industry in Germany under the stimulus of 
stability of the rentenmark and resumption of pro- 
duction in the Ruhr, but the financial situation 
generally is not encouraging and unemployment in 
unoccupied Germany is severe, being estimated at 
between two and three millions. The decline in 
the exchange value of the franc has increased liv- 
ing costs in France, hindered government finances, 
and interrupted imports of raw materials, but has 
stimulated demand for export products. British 
foreign trade increased materially in December, 
mainly in imports of raw materials. Exports de- 
clined. Depression continues in Poland and Ru- 
mania, but with some improvement in economic 
conditions in the latter country. Finland’s foreign 
trade shows a seasonal decline, Cables report an 
excess of 100,000,000 yen in Japan’s imports over 
exports in the calendar year 1923 but_an increase 
in exports in December and some reduction that 
month in the unfavorable balance. Improvement 
in Philippine business conditions noted in Novem- 
ber continued in December. Considerable revival 
of trade is reported also from Siam. 





Quarantine Against Evergreens 


For the information of all persons concerned, 
Secretary of Agriculture Wallace has issued 
preliminary announcements relative to quaran- 
tine action which will later be taken with re- 
spect to the import and interstate movement of 
Christmas trees and greens and with respect to 
the Japanese beetle. 


Promulgation of this quarantine action will 
be delayed by the necessity of completion, par- 
ticularly in the case of the gipsy moth quaran- 
tine, of certain field work now in progress for 
the exact determination of the quarantine ex- 
tensions. Preliminary announcements follow: 


Christmas Trees, Domestic—The certification of 
Christmas trees for interstate movement from the 
region invaded by the gipsy moth in New England 
is to be continued to cover trees cut in that por- 
tion of the quarantined area designated as “lightly 
infested,’ but will be discontinued for the central 
area designated as “generally infested.’’ 

Christmas Trees, Canadian—The imports of 
Christmas trees from Canada will be brought un- 
der restrictions for the purpose of certification as 
to the district of origin, and with provision for 
exclusion of trees from a _ district immediately 
north of the Vermont-New Hampshire border, on 
account of the spread of the gipsy moth in these 
States practically to the Canadian line. 

Japanese Beetle—The present quarantine policy 
as to the Japanese beetle is to be continued with 
such extensions as the spread of this pest will 
necessitate; in other words, the quarantine re- 
strictions will be limited to the known infested 
territory with surrounding safety zone. The ex- 
tension of the beetle practically to the Delaware 
line will make it necessary to include Delaware 
under the quarantine for the purpose of extension 
of the safety zone to such towns in Delaware con- 
tiguous to Pennsylvania as may be necessary for 
the purpose of such zone. 


Division of Chamber Declares Policies 


Delegates from 105 cities in ten States, num- 
bering about 500, were present at the first mid- 
year meeting of the northern central division 
of the Chamber of Commerce of the United 
States held in Chicago Jan. 21 and 22. The 
delegates considered in their national aspects 
the chief subjects on which Federal action has 
been asked or proposed by commercial and po- 
litical organizations. 


Among the speakers was F. O. Lowden, for- 
mer governor of Illinois, who advocated a more 
businesslike conduct of government. Mr. Low- 
den told of his own work in reducing the num- 
ber of independent bureaus and commissions 
and making those that remained responsible to 
the administration by grouping them into de- 
partments. He declared that there are now 
more than forty independent Federal estab- 
lishments of government within no department 
and answerable to the President directly. Mr. 
Lowden insisted that every function of admin- 
istration should come under the control of a 
cabinet official. 


Other speakers included C. H. Markham, presi- 
dent of the Illinois Central railroad, who noted 
a more favorable public sentiment toward the 
carriers; G. B. Winston, assistant secretary of 
the treasury, who defended the Mellon plan of 
tax reduction, declaring the question is not 
partisan but economic; and Julius H. Barnes, 
president of the national chamber, who voiced 
his opposition to forms of codperation that con- 
template monopoly of supply. 


The conclusions of the convention on the sub- 
jects considered are set out in the resolutions 
adopted as follows: 


WaATERWAYS—Approve the position of President 
Coolidge in his message to Congress. 


TAXATION—Urgently recommend the revision of 
the taxation laws by Congress in harmony with the 
recent recommendations of the secretary of the 
treasury. 


SuPREME couRT—Oppose every attempt toward 
depriving the United States Supreme Court of its 
function to determine the validity of congres- 
sional action threatening the rights of person or 
property guaranteed by the Constitution. Con- 
demn the proposal to require more than a majority 
vote of the Court to declare unconstitutional any 
act of Congress. 


BUSINESS CO-OPERATION IN EuropE—Petition the 
national chamber to take steps to prevail upon the 
council of the International Chamber of Commerce, 
at its meeting in Paris next July, to bri about 
at the earliest date practicable a general interna- 
tional economic conference to deal with the im- 
portant questions involved in the restoration of 
world prosperity. The International Chamber of 
Commerce, it is stated, “is free from political af 
filiation and requires no sanction from any political 
or parliamentary body.” 

IMMIGRATION—Public opinion more and more 
favors a policy of selection of immigrants. Favor 
the reénactment of the present quota law, as a 
temporary measure rather than as a permanent 
policy, for a period not to exceed three years. Fol- 
lowing proposals approved: ; 

That the wives (or husbands) and unmarried 
minor children or resident citizens be permitted 
to enter the country without being counted in the 
quota. 

That the monthly quota be changed from one- 
fifth of the annual quota to one-tenth, 

That the use of immigration certificates and self- 
questionnaires be required. (This is on the over- 
seas side.) 


The quota law should be amended to provide 
for the employment of qualified examiners to dem- 
onstrate a method of selection assuring immigrants 
of higher physical, mental and moral standards. 
The law also should be amended to permit a com- 
mission to admit in excess of quota immigrants 
who have met the tests for higher standards, to a 
number not exceeding 1,000 for each quota country. 

It also is recommended that a study be made of 
employment and of methods to procure better dis- 
tribution and assimilation. 


The views here expressed are to be sub- 
mitted to the national chamber, and the district 
meeting named the following directors for sub- 
mission: J. W. O’Leary, of Chicago; W. J. 
Dean, of St. Paul; A. E. Stevens, of Detroit; 
F. M. MeWhirter, of Indianapolis; Thomas 
Merrill, of Detroit; James S. Kemper, of Chi- 
cago, president of the Lumbermen’s Mutual 
Casualty; and Carl R. Gray, president of the 
Union Pacific. 
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Lumber Transportation Developments 


Log Rates in Central Territory 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Jan. 23.—Division 1 of 
the Interstate Commerce Commission today 
handed down a formal opinion in Docket No. 
13,679—Publie Service Commission of Indiana 
vs. Ann Arbor Railroad Co. et al.—finding un- 
reasonable the carload rates on logs between 
points in central territory and prescribing for 
the future maximum rates equivalent to 65 per- 
cent of the sixth class rates contemporaneously 
in effect between the same points. 

Division 1 failed to find that the log rates 
complained of are either unjustly discriminatory 
or unduly prejudicial, as alleged, while at the 
same time upholding the allegation concerning 
unreasonableness. 

Various manufacturers and distributers of 
lumher and forest products in Indiana, Ohio and 
West Virginia intervened in support of the com- 
plaint, while the Michigan Hardwood Manu- 
facturers’ Association intervened in opposition 
to the general application of the proposed dis- 
tance scale to all log haul rates in Michigan. 
Division 1 points out that intrastate rates are 
not attacked in this proceeding. 

The opinion briefly reviews the log rate situa- 
tion, the disappearance of timber and logging 
operations in central territory, except in the 
northern part of the southern peninsula of 
Michigan. A witness stated in the hearing that 
logs in Indiana are widely scattered and held 
in small quantities by the farmers, ‘‘who re- 
fuse to sell unless they obtain their price.’’ 
The higher rates, higher wages and other ob- 
stacles in central territory, compared with con- 
ditions in southern territory where lumbering is 
the chief industry and labor is much lower are 
referred to. ’ 

All parties to the proceeding are in agreement 
on one point, namely, that the log rates in cen- 
tral territory are in great confusion and that 
a realignment is desirable. The distance scale 
proposed by complainant, Division 1 indicates, 
is on a level far below that in effect in that 
territory, altho the basis of these latter rates 
has heretofore been approved by the commis- 
sion. In conclusion the opinion says: 

Defendants advocate an adjustment on a per- 
centage basis of sixth class. There is a sixth 
class rate in effect between all points in central 
territory and the application of such a basis would 
eliminate complaints which have heretofore been 
made that there were often no rates available for 
immediate shipments. Based upon the actual 
movement of 3,000 cars into Ohio and Indiana dur- 
ing a part of 1922, the average rate was shown 
to be 11 cents while the average sixth class rate 
would have been 16 cents. It was found that 
820 cars paid the full sixth class rate and that 
1,460 cars paid 70 percent of sixth class or higher. 
Defendants suggest 70 percent of sixth class as a 
basis of adjustment but their witness states that 
“may be a little bit high.” The ratio which the 
average rate bears to the average sixth class rate 
is 68.7. Complainant would be satisfied with a 
basis of 55 percent. 

At the hearing the discussion was mainly di- 
rected to the level of the rates prior to the reduc- 
tions of 1922. The rates attacked have been sub- 
jected to these reductions and complainant has 


asked for a corresponding reduction in the pro- 
posed distance scale. 


We find that the rates attacked are neither un- 
justly discriminatory nor unduly prejudicial, but 
that they are and for the future will be unreason- 
able to the extent that they exceed maximum 
rates equivalent to 65 percent of the sixth class 
rates contemporaneously in effect between the same 
points. 

The new log rates are to become effective on 
or before March 20, next, upon notice to the 
commission and the public by not less than five 
days filing and posting as required in Section 6 
of the Act to Regulate Commerce. 


Ruling in Coast-Canada Case 


WASHINGTON, D. C., Jan. 21.—Division 3 of 
the Interstate Commerce Commission has 
handed down a formal opinion .in Docket No. 
12,899—Pacific Coast Shippers’ Association 
(Ine.), et al., vs. Director General, as agent, 
Arizona Eastern Railway Co., et al.—holding 
that the rates on forest products in carloads 
from points in Oregon and Washington to vari- 
ous destinations in the United States and be- 





,those in force June 24, 1918, 


tween points in this country and Canada in 1918 
and 1919 were not unreasonable or unjustly dis- 
criminatory. Certain overcharges and under- 
charges are pointed out, but reparation is 
denied and the complaint dismissed. Thirty- 
six carloads of forest products were involved. 
Regarding the issues in the case Division 3 
says: 


The issues are as to the legality and reasonable- 
ness of combination rates which were subjected to 
so called double increases effective June 25, 1918, 
following General Order No. 28 of the director 
general of railroads. On that date and pursuant 
to that order rates on lumber and forest products, 
applicable over lines under Federal control, were 
increased 25 percent, subject to a maximum in- 
crease of 5 cents. Subsequently tariffs were gen- 
erally amended to provide in substance that com- 
bination rates on thru movements would be con- 
structed by adding a single increase to the thru 
combination in effect June 24, 1918. Some of the 
tariffs naming rates applicable to the shipments 
here considered were not so amended, and in such 
instances charges were collected at combinations 
of separately increased ‘factors. 

The shipments are divided into two groups, (1) 
those moving between points in the United States 
and, except from Feb. 15 to July 20, 1919, between 
points in the United States and points in Canada, 
and (2) those moving during that excepted period 
between points in the United States and points 
in Canada. 


As to the first group, some of the tariffs which 
named a factor of the thru rate, with the excep- 
tion later referred to, contained the so called com- 
bination rule providing for a single increase on 
thru movements, but the rule was not carried in 
the tariffs naming the other factor or factors. The 
contention is that the rates charged on these ship- 
ments were illegal to the extent that they exceeded 
lus a single ad- 
vance of 5 cents. The reasonableness of the fac- 
tors is not in issue. 


Continuing, Division 3 says: ‘‘ With respect 
to the second group it is alleged that the rates 
charged were unreasonable and unjustly dis- 
criminatory to the extent indicated above. None 
of the tariffs applicable to these latter ship- 


—— 


Complains of Naval Stores Rates 


WASHINGTON, D. C., Jan. 22.—The Turpen. 
tine & Rosin Producers’ Association, with prin. 
cipal offices in New Orleans, has filed with the 
Interstate Commerce Commission a complaint 
against the Alabama & Vicksburg Railway (y, 
et al., charging that rates on naval stores from 
points in the Southwest-Louisiana west of the 
Mississippi River and Texas—to Central Freight 
Association territory and Western Trunk Line 
territory and to numerous points north of the 
Ohio and east of the Mississippi River, are yp. 
reasonable. The commission is asked to isgy 
a cease and desist order, to fix reasonable rates 
for the future and to award $20,000 reparation 
on past shipments. 


Asks Exact Weights of Dunnage 


MEMPHIS, TENN., Jan. 22.—Questionnairgy 
have just been sent to its members by the 
Southern Traffic Association in the effort of 
the latter to secure proper data on which to 
base its fight for a more liberal dunnage alloy. 
ance. 

These questionnaires differ from all other 
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heretofore sent out in the respect that they 
request members feceiving them to keep a 
actual record for the entire month of Febn- 
ary of all stakes placed on cars and their 
exact weight. These records are to be turned 
into the association as soon as possible after 
March 1. 


Investigate Needs of Logging Camp 


BELLINGHAM, WASH., Jan. 19.—Construction 
work on a considerable scale will be carried 
out this year at the Clallam Bay camp of the 
Bloedel Donovan Lumber Mills, says Vice Presi- 
dent J. J. Donovan, who spent four days there 

last week with his son, 











J. N. Donovan, investi- 

gating the needs of the 
camp. Ties, stringers 
and other material have 
been shipped to the bay 
from Bellingham and 
one hundred men are 
now employed. Fallers 
and buckers are at work 
but owing to weather 
conditions no logs will 
be shipped from the 


bay for two weeks. 
When shipping is be 
gun logs will bk 





Headquarters of the Sekin (Clallam Bay) operations of the Bloedel 


Donovan Lumber Mills 


ments contained the combination rule, and the 
attack is predicated solely upon the fact that 
each of the factors was increased. We have 
repeatedly said that the fact that combination 
rates were subjected to double increases is not 
in itself proof of unreasonableness. There is no 
proof of unjust discrimination.’’ 


Railway Inquiries and Orders 


In the latest issue of Railway Age, inquiries 
for cars and orders placed ‘by the railways are 
reported as follows: 


INQUIRIES—Union Pacifiic, 250 to 500 tank cars; 
United Fruit Co., 30 narrow gage flat cars, 10-ton 
capacity ; Davis Equipment Co., 12 flat cars, 50- 
ton capacity ; New York, Chicago & St. Louis, 100 
todger ballast cars, 50-ton capacity. 

OrpERS—Western Pacific, 775 refrigerator cars, 
from American Car & Foundry Co.; Illinois Trac- 
tion (Inc.), 100 box cars, 40-ton capacity, from 
American Car & Foundry Co.; Southern Australian 
Railways, 600 freight cars, 500 steel box cars 
and 100 steel covered cars, from the American Car 
& Foundry Co.; Seaboard Air Line, 932 flat car 
bodies, divided equally between Richmond Car 
Works and Virginia Bridge & Iron Co.; Bangor & 
Aroostock, 75 steel underframes and superstruc- 
tures for box cars, from Pressed Steel Car Co., 
to be built in railroad company’s shops. 


brought to Bellingham 
in Davis rafts. 

The camp is equipped 
with two locomotives, 
four yarding engines and forty cars and it hasa 
number of neat buildings. D.G. Daily is superin- 
tendent and J. N. Donovan is in general charge. 





To Erect Sawmill and Planing Mill 


CoLumsus, 8. C., Jan. 21.—A $75,000 plant 
for the manufacture of lumber will be built at 
Cayce, 8. C., a suburb of Columbia, the capital 
city of the State, by Corley Bros., of Lexing- 
ton, 8. C. The planing mill will be in opera 
tion by April 1 and the saw mill by June 1. 
The concern will employ 150 men. The out 
put will approximate 60,000 feet a day for the 
sawmill and 100,000 feet for the planing mill. 
The company will specialize in flooring and re 
sawed lumber and will also purchase lumber for 
milling, in transit. 

The organizers of Corley Bros. are: Wilson 
H. Cralle, vice president of the J. R. Wheeler 
Co., of Pittsburgh, Pa.; E. J. Corley, R. J. 
Corley and T. E. Corley, of Lexington, 8. ©. 
G. A. Cralle, of the Blackstone Manufacturing 
Co., of Blackstone, Va., and W. L. Clement, 
well known lumberman of Greensboro, N. © 
The building of the new plant by Corley Bros. 
at Cayce is another step in making this sub 
urb of Columbia a big lumber center. Theré 
are several other lumber plants at Cayce. 
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fos ANGELES, CaLiF., Jan. 19.—There are ex- 
@lent opportunities for trade development be- 
tween the United States and Australasia, includ- 
ing Australia and New Zealand, ac- 
erding to Arthur E. Twohy, of the 
Twohy Lumber Co., of Los Ange- 
les, who recently returned from.a 
four months’ tour abroad. Mr. 
Twohy left Los Angeles the last of 
August. He first went to Honolulu 
and there boarded a boat for Suva, 
apital of the Fiji Islands. 


Mr. Twohy reported he had a 
very interesting stay in the Fiji 
Islands, being particularly inter- 
ested in the primitive sawmills and 
the methods of retailing lumber. 
Considerable American lumber is 
imported in Fiji, says Mr. Twohy. 
While he was in Suva he saw an 
American steamer discharging lum- 
ber over the side, where it was made 
up into rafts and towed ashore. 





There is very 








The live rolls of the edger. They are alive, all right. 
balanced in the center of the truck you see and pushed into the edger. 


The cant is 


a Tempting Trade Opportunities in Australasia 


From Suva Mr. Twohy took a steamer for a 
tour of the various island groups, including the 
Samoan and Tongan Islands. 


little lumber used in either of these groups as 
the native houses are made from grass and the 
few establishments of the white people are near- 
ly all made of galvanized iron. 

**T spent a month in New Zea- 
land and was surprised at the gal- 
vanized iron roofs on practically 
all buildings,’’ said Mr. Twohy. 
‘‘T understand there are a few 
shingled roof houses, but I did not 
notice any. In Australia the cor- 
rugated iron is also used every- 
where, especially for roofs. 

‘*There is a fine opportunity in 
New Zealand for American manu- 
facturers and jobbers to build up 
good trade. The windows are full 
of American goods, and this de- 
spite the fact that New Zealanders 
seek American goods rather than 
that the American manufacturers 
seek the buyer.’’ 
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A Fiji lumber yard showing Arthur E. Twohy with Fijian natives. 
Photograph taken at Suva, Fiji Islands. 








A Fijian sawmill. 


The saws can barely be seen. The sawyer is standing 
alongside the log, putting it on the carriage himself. 





Predicts Prosperity for Beaumont 


BEAUMONT, TEX., Jan. 21.—Predicting that 
Beaumont would before long be the center of a 
great paper-making industry, John Henry Kir- 
by, here to attend the bi-monthly meeting of 
Kirby Lumber Co. officials and managers Jan. 
19, gave out a brief interview to the press and 
also presented his ‘‘Ten Commandments of In- 
dustry’? to the Kirby officials and guests of 
the company at the banquet at Hotel Beaumont. 
The greater part of Saturday was spent by the 
Visiting officials in inspecting the great new 
hardwood mill of the company at Voth, ten 
miles from Beaumont. The business meeting, 
which is a regular get-together affair held every 
80 often, took place in one of the private din- 
mg rooms of Hotel Beaumont. 

Pointing out the vast natural resources tribu- 
tary to Beaumont, Mr. Kirby predicted that 
Beaumont would become the center of an in- 
dustry which wouldn’t run out of raw material 
Within easy haul ‘‘in a thousand years.’’ ‘‘The 
lumber industry in this section is not as near 
exhaustion as some people’ think,’’ he said. 

Southern pine is not as plentiful as it was 
4 quarter of a century ago, but there is enough 
to last for fifty years and, with extreme care, 
thrift and encouragement it will last forever. 
Hardwood is coming into more general use, 
and in some instances is filling the demand for 
Pine satisfactorily. Timber for paper-making 
purposes grows faster than it can be cut.’’ 
Mr. Kirby referred only casually to foreign 
trade, _ He said the Mexican situation was not 
bothering his corporation much, because it 
had never catered to that trade. He said his 
company’s trade with South America and the 

est Indies was ‘‘very satisfactory.’’ 

Those attending the conference here were: 

GENERAL OrFices, Houston—John Henry Kirby, 
President; J. W. Link, executive vice president ; 
arry Kendall, general sales manager ; C. C. Smith, 
4ssistant general sales manager; W. N. Sangster, 
4ssistant general manager, and E. V. Clark, forest 


engineer, Stepp Creek—J. T. Crockett, manager ; 
Walter Creel, woods superintendent. BRONSON— 
M. C. Rigsby, manager; A. Ratcliff, woods super- 
intendent. BROWNDELL—J. A. Herndon, manager ; 
Cecil A. Lindsey, W. A. Rogers, woods superinten- 
dents. ROGANVILLE—W. A. Hodges, manager; M. 
B. Neal, woods superintendent. BLox—J. B. 
Hodges, superintendent. CaLL—R. W. Berkman, 
manager; Tom Sheffield, woods superintendent. 
BEessMAY—W. M. Garver, manager. EVADALE— 
J. B. Stevens, manager. S1iLSBEE—H. B. Hildreth, 
general superintendent; A. L. Harris, manager; J. 
L. Micks, woods foreman, VILLAGE MILLS—E. 8. 
Stone, manager; M. W. Richardson, woods foreman. 
VotH—T. T. Phrais, manager; G. W. Edmondson, 
woods foreman. Bon Wier—J. A. DuBose, woods 
superintendent. MERRYVILLE, LA.—J. B. Sanders, 
manager. 


Elizabeth’s Hospital and Park 


ELizABETH, LA., Jan. 21.—The new hospital 
of the Industrial Lumber Co. here is practically 
completed with the exception of a few minor 
fixtures which have not yet arrived. This hos- 
pital will be as modern as can be built. It is 
practically a duplicate in appearance of the 
former hospital, destroyed by fire, with the ad- 
dition of an annex which will give increased 
efficiency. Dr. A. D. Mangham, bead physician 
for the Industrial company, states that the tem- 
porary quarters will be vacated and the new 
building occupied this week. 

A children’s park and playground, in the 
center of town, is another move of the Indus- 
trial Lumber Co., in giving the people whole- 
some recreation. This park is now in process 
of building, and will be ready in about a month, 
when a formal opening, for which a committee 
of ladies is already making plans, will be held. 
The park will contain swings for the little tots 
and for the larger children, see-saws, sand 
piles, coaster chutes, with other playground and 
gymnasium equipment. The planning of the 
park has been in the hands of Mrs. J. S. Lee, 
and the name of the new playground will be 
‘¢Just-a-Mere Place.’’ 





Two Texas Ports Ship 40,000,000 Feet 


BEAUMONT, TeEx., Jan. 21—A report just 
issued by L. M. Shepardson, traffic manager of 
the Orange Chamber of Commerce, shows that 
—despite high. water in the Sabine River, 
flooded logging woods and other handicaps of 
1923’s weather and fluctuating exchange rates 
—the Port of Orange exported from Jan. 1 
to Dee. 31, 1923, a total of 40,696,687 feet of 
southern pine and hardwood lumber. Of this, 
18,522,994 feet was sawn timber and was prin- 
cipally furnished by the Standard Export and 
Long-Bell lumber companies and sent to United 
Kingdom or Continental European ports. Of 
the 22,140,931 feet of southern pine lumber - 
exported, the bulk was sawn at the three mills 
of the Lutcher & Moore Lumber Co. (two at 
Orange and one at Lunita, La.) and exported 
to Mexico, the West Indies and South Amer- 
ica. Hardwood to the amount of 32,762 feet 
was sent out, going to Manchester, England, 
which is taking many hundreds of thousands 
of feet of eastern Texas and western Louisiana 
hardwoods annually, the bulk of which, so far, 
has been exported thru Beaumont, the hard- 
wood exports for 1923 from Beaumont being 
4,095,064 feet. Southern pine to the total of 
43,658,964 feet, about one-third of which was 
sawn timbers for Europe and the remainder 
lumber for Mexican, West Indian and Carib- 
bean delivery, went out of the port of Beaumont 
during 1923, according to latest compilations of 
the business done thru the local port by the 
Long-Bell, Kirby, International Lumber & Ex- 
port, Standard Export and other lumber com- 
panies. 

A BRICKLAYER in New York City is paid as 
much in the same time as the total income from 
100 acres of corn, and the bricklayer’s income 
is net, while the corn farmer has to pay for 
labor, machinery, taxes, insurance, depreciation, 
interest on capital invested, etc. 
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Pennsylvanians Visit Southern Mill 


MALVERN, ARK., Jan. 21.—A party of lum- 
bermen and business men from the North 
visited here last week and inspected the plant 
of the Wisconsin & Arkansas Lumber Co., stat- 
ing that it equals if not surpasses, any of the 
mills they have visited during their trip. The 
party is making a tour of the principal mills 
of the South and will view several plants in 
Louisiana, Mississippi, Alabama and Tennes- 
see before returning by way of Cincinnati, hav- 
ing already visited many mills in other south- 
ern States. 

William 8. Stirling, who is in charge of the 
party, is vice president of the Edward Eiler 
Lumber Co., of Pittsburgh, Pa., one of the 
largest lumber yards in the North, which con- 
cern buys almost entirely in the South. Mr. 
Stirling stated that his company has been buy- 
ing lumber from the Wisconsin & Arkansas 
Lumber Co. for the last twenty years, being 
one of the first customers of the local company. 

B. 8. Blakely, another member of the party, 
is also connected with the Edward Eiler Lum- 
ber Co., and is president of the Clarion Coal 
& Lumber Co., Clarion, Pa. B. C. Lego, of 
Lego & Co., contractors and builders, Bellwood, 
Pa., prominent financier and councilman of 
Bellwood, was also of the party. 

Other members of the party were L. E. Soult, 
assistant manager Graham Lumber Yards, 
Clearfield, Pa., large industrial contractors us- 
ing the output of several large southern mills; 
Howard Gould, Dillich’s Lumber Co., Butler, 
Pa., and” Thomas 8. Wilson, viee president 
Moundsville Lumber Co., Moundsville, W. Va. 


Purchases Florida Plant 


Havana, Fua., Jan. 21.—The Robinson Lum- 
ber Co., of Clanton, Ala., recently purchased the 
plant of E. W. Newsom at this place, consisting 
of mill, dry kiln and planer and about 20,000,- 
000 feet of virgin pine timber. The company 
also bought the entire holdings, adjoining the 
property, of the Owl Commercial Co., of New 
York, and has options on other tracts that will 
total about 50,000,000 feet. The general office 
and plants in Alabama under the management 
of W. C. Robinson will continue with headquar- 
ters at Clanton, Ala., while the Havana plant 
will be in charge of J. E. Robinson. This con- 
eern will feature high grade kiln dried finish, 
large construction timbers and special dimension. 


Chinese Company Cuts in Northwest 


PorTLAND, ORE., Jan. 19.—Shanghai Build- 
ing Co., of Shanghai, China, is becoming a big 
factor in the lumber trade in this district, hav- 
ing made investments here already within the 
few last weeks that total close to $4,000,000. 
The company, consisting of five principals, was 
established twenty-five years ago in Shanghai, 
where it has large interests, among them a saw- 
mill that cuts 300,000 feet of lumber a day. 
C. J. Pape, manager, came to Portland some 
months ago, after a preliminary visit about a 
year before, and began the establishment of 
the Pacific Northwest branch, and he intends 
to make Portland his home. The principal pur- 
pose in extending the company’s operations 
across the Pacific was to assure the company of 
a steady supply of lumber without having to 
contend with fluctuating markets. 

The first step in that direction was the pur- 
chase of a sawmill and a body of timber at 
Devitt, Ore. This mill will cut squares for 
shipment to Shanghai, to be remanufactured 
there in the company’s plant. Then ‘tc carry 
the lumber across the Pacific Ocean the com- 
pany established regular steamship connection 
between Shanghai and Portland, with one char- 
tered vessel on the route for the present, but 
others to be added as the business grows. To 
facilitate the handling of the shipments the 
company obtained dock properties on the Port- 
land waterfront. In addition to this, the com- 
pany has just purchased a large body of timber 
in the Nehalem country, to be developed. It 
consists of tracts owned by the Hammond Lum- 
ber Co. and the Michigan-Oregon Lumber Co., 
cruising about 800,000,000 feet of fine timber, 


covering an area of about five thousand acres. 
The company plans the erection of a mill, pos- 
sibly at Cochran, where this timber can be cut 
into squares. Definite decision as to this has 
not yet been reached, Mr. Pape stated today. 

To furnish return cargo for the steamers, the 
company is building up an importing branch 
here which will handle Oriental goods, such as 
rugs, rattan and reed furniture and other arti- 
cles for which there is a growing demand in 
this country. Sales rooms have been opened 
already in the Ungar Building, this city. 

When he first came here, Mr. Pape had in 
mind the shipping of logs across the Pacific to 
the Shanghai mill, but this has been abandoned 
as not practical at this time. 

Mr. Pape is thoroly acquainted with condi- 
tions in China, having been a resident there for 
some forty years. He speaks and writes the 
Chinese language fluently, having been in the 
Chinese customs service for many years. 


A Secitees Basket Ball Team 


JACKSON, Miss., Jan, 22.—For several years 
a basket ball team has been maintained by the 
Finkbine Lumber Co. Y. M. C. A., at D’Lo, 
Miss., with varying degrees of success in its con- 
tests, but this year the team has been victorious 
in every game but one, that being against Mis- 
sissippi College, the score being 26 to 24. Some- 
time previous, however, the D’Lo team had de- 

















Champion basket ball team of the Finkbine 
Lumber Co. Y. M. C. A. that plays a snappy 
game. 


feated the college team by a score of 37 to 18. 
Among those teams defeated by D’Lo was the 
University of Texas (Baylor) with a score of 
44 to 15, altho last season the university team 
won the Southwest conference championship. 
Included among the other teams that have this 
season gone down before the hard fighting of 
the D’Lo team are Jackson Y. M. C. A., Clarke 
College and several high school teams. The total 
score for the season’s contests so far are: Fink- 
bine Y. M. C. A., 415; opponents (total), 150. 

The lineup of the lumber basket ball team is 
as follows: Guard, T. L. Everett (coach), Pete 
Johns and Bailey Meyers; center, G. T. Ever- 
ett; forward, Homer Thamos, Ewart Traxler 
(captain) and Vick Meyers. 

The boys have fixed up a basket ball court 
near the Y. M. C. A. and provided good lighting 
facilities. All the practice is done after work- 
ing hours in the sawmill. Crowds numbering 
500 to 1,000 have been spectators at each game. 
The D’Lo team is open for a challenge to play 
any other basket ball team anywhere that can 
be mutually agreed upon. This is a truly re- 
markable team, especially considering that altho 
it has had to do all its practicing on an outdoor 
dirt court it defeated city teams on indoor 
courts and ‘‘freak’’ courts at that, but the 
D’Lo mill manager says he will see to it that 
the boys have a modern floor to play basket ball 
on in the near future. 


Tells of Lumber Standardization | 


BALTIMORE, Mp., Jan. 21.—A number of thy 


lumbermen of this city, chiefly members of the 
trade who conduct yards, attended the meeting 
of the Purchasing Agents’ Association lag 
Wednesday evening at the Southern Hotel, a 
which Charles Hill, general manager of the 
Southern Pine Sales Corporation, explained fo 
the benefit of the purchasing agents the compro. 
mise plans reached by the United States Depart 
ment of Commerce and the committee of lun. 
bermen appointed to standardize widths ang 
thicknesses of lumber. The lumbermen came 
on invitation of the purchasing agents and lis 
tened attentively to what Mr. Hill had to say, 
Among them were George F. M. Hauck and 
Thomas 8. Hauck, of T. J. Shyrock & (Co, 
Bruce Helfrich and Samuel Helfrich, of Geor 
Helfrich & Sons; B. Edwards and M. Edwards 
of B. W. Edwards & Sons; R. Baldwin Homer, 
Roy H. Snyder and J. G. Aulbach, of the R. B. 
Homer Lumber Co.; John H. Geis, of John 7. 
Geis & Co.; George Krauk, of P. M. Womble, 
and Charles Behrends, of William D. Gill & So 
(Ine.). 

Mr. Hill went into the arguments in behalf 
of reforestation and explained what led up to 
the movement in behalf of standardization, tak. 
ing up specifically 6-inch roofers. 


Elects Officers and Directors 


Woopsvitte, N. H., Jan. 21.—The annual 
meeting of the Acer Lumber Co. was held on 
Jan. 10 at the office of the company here. The 
directors elected were: Charles H. Grant, Ron 
ald Eliot Curtis, E. Bertram Pike, George W. 
Caldbeck and B. E. Reynolds. Charles H. Grant 
was reélected president and Ronald Eliot Curtis 
was reélected secretary and treasurer. Alfred 
W. Grant was elected assistant treasurer. Re 
ports submitted showed that 1923 was the most 
prosperous year the company has ever had. Sales 
were more than double 1922 sales. 


Since the last annual meeting the capital of 
the company has been trebled and many im- 
provements made. A complete power plant has 
been installed, a new mill building erected and 
one more Standard dry kiln has been added to 
the drying plant. The company has just taken 
possession of large modern offices replacing 
those formerly occupied. It is expected that the 
output of maple, birch and beech flooring, both 
of the standard thickness and % inch thick wil 
be very much larger in 1924 than in the past. 


The directors authorized the erection of a new 
heated storage building, to be completely 
sprinkled, and the installation of an additional 
flooring unit. 


Send Saws to Armenian Boy Scouts 


INDIANAPOLIS, IND., Jan, 21.—An ambition 
of Armenian Boy Scouts—wards of the Near 
East Relief in the Russian Caucasus—to have 
real American saws for use in cutting firewood 
and lumber in the neighborhood of historic Mt. 
Ararat, is to be realized thru a gift made this 
week by E. C. Atkins & Co., Indianapolis sa¥ 
manufacturers. 


When Nelson A. Gladding, vice-president of 
the company, heard how the Scouts are handi- 
capped in their industrial activities by lack of 
saws, he informed the Near East Relief commit: 
tee that the need would be met. The company * 
contribution is a consignment of more than $600 
worth of saws which are being shipped to the 
Near East for distribution at orphanage cel 
ters. In addition to those going to the Mt 
Ararat region, where the Scout movement 1 
very strong, saws are being sent to Palestine 
Syria and Greece. Henry C. Atkins, presiden 
of the company, has sent the following letter 
with the saws: 

To the Boys of the Near East—We take genuine 
pleasure in forwarding you some of the best of our 
output to aid you in the work of rebuilding your 
country after the ravages of war. That you may 
find these saws of real use in your reconstructive 
program at the foot of old Mt, Ararat and other 


Bible lands is the sincere wish of BE. C. Atkine 
0. 


JANUA 
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Fine Record Made by Band Mii 


EvERETT, WASH., Jan. 19—The new Sumner band mill, during 
the brief interval since it made its initial bow in the world of sawmill 
machinery, has achieved a gratifying and remarkable showing. Less 
than eight months ago the first machine of this type was sold to 
the Booth-Kelly Lumber Co., of Eugene, Ore., for the new Wendling 
mill of that well known organization; and since that time the demand 
for the Sumner band has been steady and continuous. At the head- 
quarters in this city Senator T. B. Sumner, the president of the 
company, has the satisfaction of knowing that his concern has booked 
one band mill a month since March. The Sumner band mill, accord- 
ingly, has gained a reputation, among the Sumner ‘‘babies,’’ as one 
of the best and most promising of 1923. 

The first day of spring was at hand when A. C. Dixon, manager 
of the Booth-Kelly Lumber Co., who happens also to be rounding 
out his second term as president of the West Coast Lumbermen’s 
Association, conferred with Senator Sumner on the advisability of 
making the Wendling mill an all-Sumner operation. Mr. Dixon re- 
alized that the Sumners had been in the machinery business from 
pioeer days, and knew as much about proper sawmill operations 
as any concern thruout the length and breadth of fir territory. Sen- 
ator Sumner told Mr. Dixon about the machinery which is now uni- 
versally known as the ‘‘Sumner R. H. 10-foot band mill,’’ a unit 
designed and built after study and consultation with leading operators. 

It is worthy of mention that the Booth-Kelly Lumber Co., after read- 
ing the specifications of this band mill, bought it without hesitation, 
even before a pencil mark had been made on the drawings for it. 

The list of operations in which 
the new Sumner band was installed 
last year includes: 

Eugene, Ore.—Booth-Kelly Lumber 





Co. 

Aberdeen, Wash.—Grays Harbor 
Shingle Co.; Pacific Cedar Manufac- 
turing Co. 

: Raymond, Wash.—Willapa Lumber 


Co, 
~~. Wash.—Standard Lumber 
‘0. 
Scotia, Calif.—Perey J. Brown. 
Crescent City, Calif.—Hobbs, Wall 
& Co. 
_ Samoa, Calif—Hammond Lumber 


Co. 

The complete Sumner mill at 
Wendling includes log hoist, log 
loader, live rolls, all transfer 
equipment and all conveyors; one 
12-inch latest improved five-arm 
log turner with independent unit 
cylinder skid lifts; one motor- 
driven overhead canting gear; 
oe Pacific coast all-steel frame 
carriage; one 13x16-inch Sumner 
geared twin-feed engine, camel- 
back type, to operate the car- 
nage; one Sumner R. H. 10-foot 
band mill; one 12x60-inch Sumner 
edger connected to 300 horse 
power motor, with feed works 
driven by variable-speed motor and press rolls also driven; one Sum- 
her 3-ton cant crane; one 12-saw slasher using 36-inch saws; one 
25-saw Sumner overhead air-lift trimmer using 36-inch saws. 

The remanufacturing mill consists of a 6-foot horizontal resaw, 

















All-steel carriage with air operated knees 





Log turner of Sumner complete band mill 











Sumner air lift trimmer of great efficiency 


a 7-foot resaw, one Sumner 4x36-inch L. H. pony edger, and two 
13-saw Sumner overhead air-lift pony trimmers. 

The Pacifie coast all-steel frame carriage deserves somewhat ex- 
tended mention, since it incor- 
porates the latest ideas in this 
type of machinery. There are 
four 72-inch opening headblocks, 
with a’ Sumner automatic power 
set works driven by a direct- 
connected motor. The knees fur- 
nished on this carriage are of 
the new patented air-taper type. 
Incorporated inside of the knee 
is a flat face ram (which is ac- 
tuated by air cylinder), which 
can be set ahead of the knee 
proper and held against positive 
shoulders to serve as a taper knee, 
instead of the old method of in- 
terposing wooden blocks. An ad- 
ditional feature is the use of air 
device in loading logs on the 
carriage. Air is admitted to the 
cylinder, and the ram is held out 
against the oncoming log—there- 
by serving as a cushion to relieve 
the carriage of the extreme 
shocks incurred in loading. Also, 
when the last cant has been cut, 
the ram is used as a kicker to kick 
the cant from the carriage to the 
live rolls. A small motor-driven 
compressor is mounted on the carriage, together with an air-storage 
tank of sufficient capacity to take care of the requirements of the 
knees. 

Since the installation of these knees at the Booth-Kelly plant seven 
months ago many interested visitors have seen them, and five new 
carriages have been equipped with them. 

Manager Dixon is enthusiastic on account of the all-Sumner mill. 
He has written as follows of the machinery: 

We have had a Sumner 10-foot band mill with a Sumner all-steel carriage 
equipped with air-tapering device in steady operation since early: in June, 
1923. Some time ago we promised the Sumner Iron Works to write them a 
letter relative to the operation of these particular pieces of machinery as soon 
as we felt that we had had sufficient experience to speak definitely. We post- 
poned writing them, owing partly to the press of other business and partly 
because we wanted to be doubly sure as to anything we might say, and this 
letter is the first letter of commendation or recommendation we have written 
as to this particular machinery. 

We are willing to say now, by any standards of comparison which we are 
able to judge from, that the Sumner band mill is the most perfectly operat- 
ing mill we know anything about, and our opinion in this matter is confirmed 
by a great many operators, machinery men, sawers and others qualified to 
judge, who have visited our Wendling mill. The mill runs perfectly true; is 
sufficiently heavy of construction so that we anticipate no failure of any part 
of it; the straining device is sensitive and positive, and the mill is in every 
way perfectly satisfactory. We do not see how we could say any more than 
this, but would like you to understand that the endorsement we are giving is 
unqualified and as strong as we can make it. 

We bought the air-tapering device on approval, the Sumner Iron Works 
agreeing if it was not satisfactory that they would remove it at their own 
expense and cancel the charge. We paid for this appliance in full a long time 
ago, and would not think of doing without it, and will at the first oppor- 
tunity install a similar appliance at our Springfield plant. The working of 
the air-tapering device, as far as we can see, is perfect in every particular. 

The foregoing letter was written by Mr. Dixon to Hobbs, Wall & 
Co., Crescent City, Calif., which firm has since installed a new Sumner 
band mill. 
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Southern Pine Mill Inspections 


NEw ORLEANS, La., Jan. 21.—That regular 
mill inspections aid materially in reducing the 
amount of lumber below or above grade are 
of much benefit to the lumber manufacturer, as 
well as to the dealers and consumers, is indi- 
cated in the annual report of the Southern Pine 
Association ’s a department for 1923, 
just announced by Secretary-manager H. C. 
Berckes. 


This report of inspections shows that for 
1923 of the lumber on which claims were filed, 
that from association subscribers showed only 
12.96 percent below grade, while of that from 
non-subscribers, 23.74 percent was below grade. 
It is interesting to note that while the aggre- 
gate shipments of subscribers during the year 
approximated five billion feet, only 29,111,149 
feet, or about one-half of one percent was sub- 
ject to claims for reinspection. 


The mills of association subscribers are regu- 
larly inspected by inspectors of the association 


staff, while those of non-subscribers do not have 
that service. The association inspectors, how- 
ever, make claim inspections for non-subscrib- 
ers as well as for subscribers. A total of 2,052 
claim inspections were made in 1923, as com- 
pared to 1,692 such inspections for the previous 
year and from ten to sixteen inspectors were 
steadily engaged in this work during the twelve 
months. Of the total number of claim inspec- 
tions, 1,028 were for subscribers and 1,024 were 
for non-subscribers. These inspections involved 
a total of 60,136,456 feet of lumber, of which 
31,025,307 feet was from non-subscriber mills. 

During 1923, one additional inspector was 
added to the list of mill inspectors, making 
a total of eleven mill inspectors now serving 
association subscriber mills. During the last 
year 1,291 mill inspections were made, or an 
average of 108 inspections a month. An aver- 
age of three days for each mill inspection was 
maintained during 1923, which is considered 
very satisfactory, as many mill inspections re- 
quire two days, in addition to the time necessary 
for travel. 


Interested in Lumberdom Character; 


MINNEAPOLIS, MINN., Jan. 21.—Officials of 
the Shevlin, Carpenter & Clarke Co. were much 
pleased a few days ago to receive a letter from 
John B. Cuno, wood technologist of the Forest 
Service, Washington, D. C., expressing interest 
in the series of famous characters who have con. 
tributed to the lumber progress of the nation 
that is being featured in the company’s adver. 
tising in the AMERICAN LUMBERMAN. Mr, 
Cuno’s letter is as follows: 


On page 31 of the Jan. 5 issue of the AMERICay 
LUMBERMAN I notice that you plan a series of 
famous characters who have contributed to the 
progress of lumbering and of the nation. Ag | 
should like to make a collection of these contriby. 
tions, would it be asking too much of you to have 
you mail me a reprint of the page on which thege 
occur as the current issues of the AMERICAN Loy. 
BERMAN are issued? Our library subscribes to 
the journal, but individuals here do not and it 
is, therefore, not possible to clip from the library 
copy any material which appears in it. 


Southwesterners Hear “Brass Tacks” Ad Talk 


(Continued from Front Page) 


over the counter—always try to think of some- 
thing pretty to say when they sit down to write 
their advertisements? 


But you may be gathering the impression 
that Washington, Iowa, harbors nothing but 
dub advertisers. That, I am pleased to state, is 
most certainly not the case. I don’t believe 
there is a town of its size in Iowa that can 
show as many steady, consistent, result-getting 
advertisers as we have in Washington, and they 
are the ones I want to’ tell you about. 


Seven years ago I attended a convention of 
the American Newspaper Publishers’ Associa- 
tion, held in New York. I’m convinced that the 
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It May Interest You to Know 

THAT— 

Our Anniversary Party was a huge suc- 

cess, judging from the number of women 

that were in. 

THAT— 

Grandma taxied over to help serve the 

cake, and greet her old friends. 

THAT— 

We were glad to see so many of the older 

women out. It helps to keep us young we 

are told. 

THAT— 

The cake weighed 118% lbs. We served 

hundreds of pieces and have more of it to 

Serve as long as it lasts. 

THAT— 

We want you to come and bring your 

friend along. It is free. 

THAT— 

Jo-Ellen and her ma are at home and 

she is some baby doll. A baby in the house 

makes a heap of difference. Ask John 

Teeter. 

THAT— 

Our bath room looks like a Chinese laun- 

dry these days. 

THAT— 


You will find a heap of difference in our 
prices just now. 
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This is a column of ‘‘aditorials’’ which forms 
a leading feature of the large display ad- 
vertisements of Rothschilds, a dry goods store 
at Washington, Iowa. The entire advertise- 
ments of course also incorporate the store’s 
regular sales appeals, bargain offers etc. 
This advertiser considers that it attracts 
more reader interest thru its ‘‘aditorials’’ 
than thru any other style of advertising it 
has ever used. Note the personal references 
in the column. 


association didn’t fully realize that a represen- 
tative of the Daily Journal was present, but 
I sat back in a corner just the same and ab- 
sorbed what I could of the proceedings. Jason 
Rogers, managing editor of the New York 
Globe at that time, told us how he conducted 
his newspaper. He was using methods, I could 
readily see, that were somewhat different from 
ours, but that was his fault. However, he 
made one statement that I took home with me. 
He said that the Globe was compelled to turn 
down advertising every day because they didn’t 
have room for it. That, I think, was the chief 
difference between the New York Globe and the 
Washington Journal! Somebody down in the 
audience interrupted to ask Mr. Rogers how 
they decided which ads to run and which to 
turn down. He replied that they always gave 
preference to advertisements with news value. 


We have a furniture dealer in Washington 
named Joe McElhinney. Joe was in the market 
for some sort of advertising but didn’t know 
just what. I told him the story about the ads 
with news value and he liked the idea. We 
fixed up a series of six, using local names, com- 
menting on local activities, and then mention- 
ing in a more or less casual way something 
about Joe’s furniture. That was seven years 
ago, and he has not missed an issue since 
that time. He runs a small space, and at the 
bottom of his little daily comments he publishes 
the top price on hogs and the weather report. 
How has it worked? Well, Joe has more than 
trebled his volume of business since he began 
that kind of advertising, and he attributes the 
growth very largely to that little ad. Recently 
he staged a ten-day clearance sale that shat- 
tered all records in Washington in point of vol- 
ume. He says he never realized the value of the 
good will he has built up by that little daily 
advertisement until he held that sale. 


I have been thinking a lot about how to ad- 
vertise a lumber business. I am convinced of 
one thing—you can’t pull direct results in the 
lumber business as you can in dry goods or 
clothing or other staple lines of merchandise. 
You have a product that is purchased only occa- 
sionally. The average man doesn’t buy lumber 


every day, or every month. Your problem, there- . 


fore, is to get acquainted with that man and so 
develop his confidence that he will come to your 
yard when he is in the market for lumber. 

You can secure his attention by the same 
methods I have been telling you about. Give 
him a market report, tell him stories, explain 
how Bill Johnson out on Pine Ridge built a cer- 
tain type of hog house or how Jim Smith is com- 
ing along with his new barn. Get away from 
that idea of sell, sell, sell, all the time. Let 
him know that you are in business to furnish 
him a valuable service—not just to sell him lum- 
ber and make a profit on it. 

Prepare your advertising with just one thing 
in mind—to build good will. Get away from 
the idea that because you happen to be in the 


lumber business you have to talk lumber all the 
time. You know the definition of a bore, asq 
fellow who talks so much about himself that he 
doesn’t give you a chance to talk about your. 
self. And that’s exactly what is the matter 
with so much of our advertising. We talk about 
OUR business, and OUR service, and OUR 
selves so much that we don’t give a thought 
about the other fellow. 

Run your advertising regularly. If you start, 
never stop. Make your advertising as mucha 
part of your business as locking the safe at 
night. Keep everlastingly at it. Discuss the 
weather. Quote your associates. Tell ’em what 
you heard over the radio last night. If you 


find a good joke that you enjoy, print it—-pass 
the smile along—and apply it in some manner 
to your business. 

In short, humanize your copy. Be yourself. 
Visualize a prospective customer out north of 





Another Lady 
Saves Her Dimes 


In August 1922 a lady of this com- 
munity decided to save her dimes. So 
she got one of our Dime Savers to help 
her and has used it consistently ever 
since, 

At the present time she has over 
$60.00 to her credit of the dimes that 
she has saved, plus the interest they 
have earned. 


That is worth while. A dime doesn’t 
look like much when you spend it. It 
is spent and you never miss it.. You 
won’t miss the dimes that you save 
any more than the ones that you spend. 
It is a very small piece of money but 
see what the little ten cent pieces 
amount to when kept together and 
saved for a while. 


Open your savings account with this 
bank at once. 


Washington 
National Bank 








This schedule runs three times a week. All 
copy is localized and in story form. 
year this bank added 283 new savings & 
counts and increased its savings deposits 
$116,000. 


town and then sit down and visit with him just 
as you would if he were in your office. 

If you’ll do that, I can assure you that re 
sults will come to you in greater volume that 
you ever thought possible—results in the form 
of a higher public regard for you and your bust 
ness and a gradual, healthy increase in sales. 
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Dili teaitiet wii End Year of Manifold Activities 
and Gird Themselves for More Constructive Work 


Kansas City, Mo., Jan. 23.—With a large 
electric sign at the rear of the hall blazing 
forth the keynote and slogan of the conven- 
tion, consisting of the words ‘‘ Home Builders,’’ 
the thirty-sixth annual of the Southwestern 
Lumbermen’s Association got under way 
promptly at 1:30 this afternoon. President 
Dp. J. Fair, of Sterling, Kan., occupied the 
chair. All sessions of the convention are be- 
ing held in Convention Hall, which also shelters 
an imposing array of exhibits of building mate- 
rials and allied products. 


How the retailer may render his advertising 
more effective was the general theme around 
which grouped a number of addresses and dis- 
cussions at the opening session, which was 
started by the singing of ‘‘ America,’’ followed 
by community singing. This part of the pro- 
gram was featured by the singing of the new 
lumbermen’s song, ‘‘We Are Building for the 
Future,’’ sung to the tune, ‘‘Glory, Glory, 
Hallelujah.’? The words of this song, which 
bid fair to become a great favorite at lumber 
conventions, were written by a lumberwoman, 
Mrs. Adeline M. Connor, wife of the manager 
of the Sacramento Lumber Co., of Sacramento, 
Calif., and were first printed, together with the 
music, in the Jan, 5, 1924, issue of the AmEr- 
IcAN LUMBERMAN, since which time it has been 
sung at a number of conventions and has proved 
very popular. After the song had been sung 
thru by the audience, the song leader called 
upon J. H. Foresman, J. A. Bowman and W. S. 
Dickason, of Kansas City; F. D. Bolman, of 
Leavenworth, and Henry Guhleman, of Jeffer- 
son City, Mo., to arise in their places and sing 
a verse. The quintette arose to the occasion 
nobly, singing the verse thru with a vigor that 
elicited hearty applause. 


Rev. Harry C. Rogers, pastor of the Lin- 
wood Boulevard church, then delivered the in- 
vocation, which was followed by the annual ad- 
dress of the president. 


President’s Address 


President Fair reviewed the association’s ac- 
tivities during the last year. He said the prac- 
tice had been adopted of holding meetings of 
the executive board at frequent intervals with 
a view to giving prompt attention to matters 
requiring decision and action. The president 
urged that the policy of keeping members in- 
formed regarding matters of importance be 
further developed thru the news bulletin. He 
said that in order to understand correctly the 
problems that are confronting them daily the 
members must be informed and be thus pre- 
pared to act as a unit when action is necessary 
to promote the welfare of the industry. He 
said that in the past the industry had suffered 
thru lack of complete codperation and he 
stressed the importance of enlarging the mem- 
bership to include all retail lumbermen in the 
association’s territory. 


It is difficult, the president said, to make 
conventions of value unless the members enter 
into the spirit of the meeting, participating in 
the discussions and giving their experiences. 
The association already has to its credit many 
accomplishments and it can do much more if 
the members will work together to- that end. 
There is still a great deal of work to be done, 
he said, and he urged that members give their 
full support to the officers elected to conduct 
their affairs during the coming year. 

President Fair referred to freight rates, 
standardization of sizes and grades, extension 
of the savings loan program, the development 
of truth in advertising, as steps that had re- 
ceived attention and that needed further con- 
sideration. In closing the president said that 
the outlook for the coming year is excellent. 


Secretary’s Report 
Secretary B. E. Line then presented his re- 
port in which he reviewed the work of 1923 
much of which was in carrying out recommen- 


Note.—A report of ‘the Friday or con- 
cluding session of the annual meeting of 
the Southwestern Lumbermen’s Associa- 
tion will appear in the Feb. 2 issue of the 
AMERICAN LUMBERMAN.—EDITOR. 





dations made by former President W. 8. Dick- 
son, of the Dickason-Goodman Lumber Co., 
Kansas City, Mo. As a result of those recom- 
mendations a modern system of bookkeeping has 
been installed in the offices of the association, 
the monthly news bulletins has been established, 
steps have been taken to provide an associa- 
tion imprint and slogan for the use of mem- 
bers, and midyear meetings of the board of 
directors have been held. A resolution also 
was submitted furthering lumber standardiza- 
tion as promoted by the Department of Com- 
merce, but protesting the general adoption of 
odd lengths and the proposal to force them on 
the trade. This resolution, he said, had been 
adopted. 

The board of directors, the secretary said, 
had ratified an agreement between the asso- 
caition and an insurance organization provid- 
ing for reciprocal or interinsurance for the 
members. Another recommendation of former 
President Dickason that has been carried out 








D. J. FAIR, B. E. LINE, 
Sterling, Kan. ; Kansas City, Mo.; 
Retiring President Secretary 


has been to supply members with minutes 
of the meetings of the board of directors. An- 
other suggestion was to contribute $100 a month 
to the American Savings, Building & Loan In- 
stitute during 1923 which has been carried out. 
Members also have been urged to use their 
influence in inducing their friends and neigh- 
bors in the retail lumber business to join the 
association, and results, the secretary said, had 
shown that the members had taken this ad- 
vice to heart. 

The final suggestion of Mr. Dickason was 
that that the secretary’s office in Kansas City 
be used as headquarters for members while in 
the city, and the secretary stated that many 
members had followed this suggestion. Secre- 
tary Line referred to the lumber standards 
adopted by the committee in Washington and 
complimented the work of J. D. Bowman, of 
Kansas City, of Bowman-Hicks Lumber Co., as a 
member of the standardization committee and 
J. F. Goodman, of Kansas City, who represented 
the association in the preliminary and final 
conferences that resulted in the adoption of 
the standards. 

The secretary submitted a report showing a 
substantial gain in membership, the total as of 
Jan. 20 numbering 1,762. 

Finances in Good Condition 

The report of Treasurer J. A. Bowman showed 

the financial affairs of the association to be in 


¢ 





excellent condition. Receipts during the last 
year, including a balance on hand of $4,259 at 
the beginning of the year, amounted to $32,057. 
Disbursements were $28,077, leaving a balance 
on hand Jan. 1, 1924, of $3,980. 

Dr. Marion N. Waldrip, late of Arkansas, 
then entertained the convention for an hour 
with a string of stories and ‘‘wise cracks,’’ 
which bore little relation to his scheduled sub- 
ject, ‘‘Live and Let Live in the Lumber Busi- 
ness,’’ but the audience seemed to enjoy them 
—in a moderate and restrained way—and the 
doctor, who is a Methodist preacher when he 
is not conventioning, had a good time, so every- 
body was satisfied. 


Advertising Methods Discussed 


Next followed an open discussion of adver- 
tising plans and methods, in which a number 
of dealers participated. Elmer O. Hinkle, of 
Frederick, Okla., stressed the personal element, 
not only in advertising but in all contacts with 
the customer. He considered courtesy in such 
minor matters as the manner and tone of voice 
when talking over the telephone, and greeting 
the customer when he enters the office, as of 
great importance. Cordiality and sincerity 
should always prevail. He advised individual 
dealers and local managers of line-yard con- 
cerns to become members of the local clubs and 
civic organizations, attend rural gatherings, 
take an interest in public school affairs, and 
thus keep in touch with all elements of the 
community. He cited one point which had been 
visited by a severe storm that unroofed many 
houses, where the local manager immediately 
got out and by personal solicitation sold prac- 
tically all the shingles and other roofing mate- 
rials needed before out of town concerns could 
get their salesmen on the job. In a section 
where business had been dull because of short 
crops, the local managers made what he termed 
a ‘‘semi house to house canvass,’’? and un- 
earthed enough business to bring the showing 
of sales for the group of yards in that section. 
practically up to normal, despite the adverse 
crop conditions. 


Getting Results from Calendars 


The good results which he has obtained thru 
the annual distribution of calendars were then 
described by James Costello, of Liberty, Mo- 
For some years Mr. Costello has distributed a 
certain type of panel calendar appealing par- 
ticularly to farmers, each panel containing a 
building suggestion of some sort. Mr. Costello 
attributes the effectiveness of these calendars 
largely to his manner of distribution. He adver- 
tises and otherwise announces that the annual 
distribution of calendars will take place on a 
single, fixed day, usually Jan. 1. No calendars 
are given out before that date, and none are 
sent by mail. All applicants must call at the 
office for their calendars. So appreciated by 
the farmers are these calendars that on Jan. 
1 last, altho it was a cold, stormy day, over 
two hundred persons called, and many more 
telephoned asking that calendars be saved for 
them, and on account of the unusually severe 
weather which had prevented many farmers 
from getting in he jotted down the names of 
such applicants and laid aside calendars, which 
they called for later. Mr. Costello also said 
that he uses carpenter aprons and pencils to 
keep in touch with local carpenters and con- 
tractors. 

Boosting the local building and loan asso- 
ciation by means of envelope inserts showing 
the advantages of saving and investing in these 
institutions, was advised by Mr. Wildgen, of the 
Wildgen Lumber Co., Hoisington, Kan. ‘‘ By 
helping the building and loan associations we 
are helping ourselves to sell lumber,’’ said Mr. 
Wildgen. 

Why, what, when and how to advertise were 
mentioned by George A. Jewett, of Des Moines, 
Iowa, as the four cardinal points of good ad- 
vertising. Advertise to create new business, not 
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to divert business from competitors, was his 
central thought. 


Advertising Service Department Considered 


The possible advantages that might accrue 
thru the creation by the association of an 
advertising department for the benefit of its 
members were suggested by F. Clay Hill, of 
Brookfield, Mo. F. D. Bolman, of Leaven- 
worth, Kan., enlarged upon this suggestion, say- 
ing that he would be glad to see a vote taken, 
not with a view to any binding action, but 
merely as an index of opinion on this point for 
the future guidance of the directors in case it 
should be deemed advisable ultimately to give 
consideration to the feasibility of creating such 
a department. Some discussion of the proposal 
followed, the consensus being that such a depart- 
ment probably would be of more value, and 
more likely to be used, by the smaller, individual 
dealer, than by the large concerns which had 
their own advertising departments. Because of 
this consideration, E. 8. Miner, of Ridgeway, 
Mo., thought that if an advertising department 
should be instituted, the expense of its mainte- 
nance should be borne by those making use of its 
facilities, rather than being a charge upon the 
membership as a whole. The vote was then 
taken, a large number registering their ap- 
proval of the proposal, and very few taking the 
opposite stand, tho many of these present did 
not vote either way. 


Newspaper Man Talks Advertising 


An innovation in the way of convention dis- 
cussions of the advertising question was intro- 
duced at this point, the assemblage hearing 
from ‘‘the other side of the house,’’ in the per- 
son of Ralph E. Shannon, business manager of 
the Evehing Journal, a daily newspaper with 
about three thousand circulation, published at 
Washington, Iowa, a county-seat town of 
5,000 population, the only daily newspaper in 
the county. Mr. Shannon strongly advocated 
the ‘‘humanizing’’ of advertising copy by the 
introduction of the ‘‘ personal touch, the news 
element etc.’’ He illustrated his points by 
samples of the class of ads that had brought 
best results to the advertisers of his town. The 
address was listened to with marked attention, 
and was generally considered to be one of the 
most practical and suggestive convention talks 
on retail advertising that has been heard in 
many a day. 

[This address, together with reproductions 
of some of the specimen advertisements used 
by Mr. Shannon to illustrate his remarks, ap- 
pears in full in this issue, beginning on the 
front cover.—EDITOR. | 

Southern Pine Sales Aids Described 

G. E. Melliff, a well known lumber retailer, 
of San Antonio, Tex., then made a very inter- 
esting, valuable talk on advertising methods 
which he has found most effective in his own 
business, these being based upon the use of the 
various pieces of advertising literature and sales 
aids prepared by the Southern Pine Associa- 
tion. Mr. Melliff is a large user of advertis- 
ing space in the local newspaper, the advertise- 
ments of his company usually carrying a coupon 
on which the prospect can make request for the 
special piece of literature described and offered, 


and also impart information as to the nature. 


of the building or repairs which he is con- 
templating. Instead of sending the booklets 
etc. by mail, the coupons are turned over to 
salesmen, who deliver. literature in person, at the 
same time ‘‘sizing up’’ the prospect to see if 
there is an actual possibility of business de- 
veloping, in which case the inquiry is followed 
up until the sale is made. This procedure 
eliminates the wasting of time on persons who 
answer the advertisement merely thru idle curi- 
osity, or who for some other reason may not 
be bona fide prospects. Urging the getting out 
of the rut and maintaining the retail plant and 
environment on the high plane of a modern 
‘‘Jumber store,’?? Mr. Melliff said: ‘‘If you 
are contemplating advertising, get your own 
business in shape before you start it.’’ 
THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

Kansas City, Mo., Jan. 24.—At the opening 
of the Thursday session, Secretary Line an- 





nounced that it had been rumored that the pro- 
posed Panama Canal trip had been abandoned 
but that such rumors were without foundation. 
He requested all present to pass along the word 
that the trip will take place as scheduled. 


Report of Traffic Manager 


The work of the traffic department during the 
last year was outlined by J. E. Johnston, man- 
ager of that department. During 1923 the de- 
partment checked a total of 93,283 expense bills, 
for 1,172 yards, and filed 3,598 claims, amount- 
ing to $30,599. Of these claims, 3,393 amount- 
ing to $26,392, were paid during the year. The 
collections in 1923 exceeded those of the preced- 
ing year by $3,610. 


We were called upon during 1923, said Mr. Johns- 
ton, to trace 461 carload shipments. This was 
about an average year as regards tracing. Keep- 
ing cars moving last year was by far the smooth- 
est part of our work. Conditions were so improved 
on the lines of the carriers that we place the 
credit where it belongs, to the railroads themselves. 
They gave the most remarkable performance in the 
history of American railway transportation, Ev- 
eryone must have been impressed with the greatly 
improved service the railroads are giving. 


The consolidation proposal has been a very live 
topic the last year. While some good undoubtedly 
would flow from the consolidation into one com- 
pany of lines naturally allied, is not a plan of gen- 
eral consolidations objectionable? I have been 
very apprehensive of the wisdom of this. The sys- 
tems are now plenty large enough to be domineer- 
ing in their relation to the public. 





FRANK A. CHASE, 
Kansas City, Mo. 
Building-Loan Expert 


G. E. MELLIFF, 
San Antonio, Tex. ; 
Discussed Advertising 


Mergers as proposed would do away with a num- 
ber of lines entering many towns and tend to de- 
stroy this section’s individuality and make for a 
beginning and ending at Chicago, to the injury of 
the Missouri River district, the West, and the 
Southwest. ‘The chief purpose of the consolida- 
tion clause of the Transportation Act was to elim- 
inate weak roads, yet many small roads are strong 
roads, and if once consolidated, there can be no 
return to the old order of things. For this reason 
alone, if for no other, we ought to hesitate a long 
time before trying the experiment. 


Mr. Johnston said that a wholesale assault on 
the Esch-Cummins law was being made by po- 
litical demagogs; that under this act the rail- 
roads have made signal progress in the last year, 
and now to divert the railroads from their pro- 
gram by radical revision of the act he consid- 
ered would be most unwise and would react to 
the detriment of all business. He thought it the 
part of wisdom to keep the act intact for an- 
other year or two, rather than incur the great 
risk that would attend opening it for amend- 
ments or revisions, at the hazard of having it 
ruined by enemies, or the danger of placing the 
transportation machine back where it was in 
1920, 1921, and in the early part of 1922. 


The act, said Mr. Johnston, is the most con- 
structive policy ever offered in dealing with the 
railroads. To repeal its important revisions would 
be a decided backward step. The carriers are now 
giving the best service in their history, and thru- 
out industry and trade the railways’ purchases 
of equipment, materials and supplies have spread 
buying power which has sustained business recov- 
eries. 


ee 


Preparing Building and Loan Text Book 


The activities of the American Savings, Build. 
ing & Loan Institute during the last year were 
reported on by Frank A. Chase, educational dj. 
rector of that organization, which somewhat 
over a year ago took over the work formerly car. 
ried on by the building and loan department of 
the Southwestern, which department is now 
merged into the institute. 


Mr. Chase said that under the leadership of 
W. S. Dickason, chairman of the board of trus. 
tees, the institute had enlisted hearty and con. 
tinued support from a number of lumber organ. 
izations, including the National Lumber Man. 
facturers’ Association, the Southern Pine Asggo. 
ciation, the National-American Wholesale Lun. 
ber Association, the Northeastern Retail Lun- 
bermen’s Association, the Concatenated Order 
of Hoo-Hoo, and the Southwestern Lumber. 
men’s Association. 


The completion of arrangements for the pro- 
duction of an adequate building and loan text 
book was designated by Mr. Chase as the out- 
standing achievement of the year’s work, apart 
from the continuous and helpful work of pro. 
moting and encouraging the organization of 
new associations, and other activities of a rov- 
tine character. The text book is being compiled 
in codperation with Dr. Richard T. Ely, director 
of the institute for research in land economics, 
of the University of Wisconsin. Dr. Ely has 
consented to edit the entire work, and has ex- 
tended the facilities of his staff to insure the 
excellence of the entire work, and also has made 
provision for publication of the book without 
cost to the institute. 


In reporting for the last year, said Mr. Chase, it 
seems desirable to mention the fact that, altho the 
institute was organized in October, 1922, and pre 
liminary work was immediately undertaken, where 
by several State building loan leagues, since in- 
creased to thirteen in number, endorsed the work 
and affiliated with the institute, and the first local 
chapter, Moorehead Chapter No. 1, of Kansas City, 
Mo., was organized and its classes conducted, yet 
the real work of the institute dates from Jan. 1, 
1923, at which time I was engaged as its educa- 
tional director. ; 

While the work in many respects has repre 
sented a continuation of that done under the aus 
pices of the Southwestern Lumbermen’s Associa- 
tion during the two preceding years, it has been 
broadened to deal with the problems of the build 
ing and loan movement of the entire country, with 
emphasis placed upon the development of the edu 
cational program of the movement, rather than 
upon local demonstration campaigns, of which but 
twelve were conducted during the last year, viz, 
Ames and Sioux City, Iowa; New Rochelle, Clovers- 
ville, Rome and Herkimer, New York; Heringtoa 
and Horton, Kansas; Warren and Canonsburg, 
Pennsylvania; Stillwater, Minnesota, and Bristol, 
Virginia-Tennessee. 

In five of these cities new associations were or- 
ganized and in seven existing associations were 
substantially strengthened. All seem very appre 
ciative of the assistance given and I have regretted 
the impossibility of serving many other commut- 
ities which have urged the allotment of time to 
them, while at the same time we have added proof 
of the urgent necessity of training men for this 
type of work. 


In order to extend the knowledge of building and 
loan principles and of the institute’s work, engage 
ments were accepted to attend fourteen convel- 
tions during the year, including six building and 
loan and eight lumber conventions. 


At the instance of the Southern Pine Associa 
tion, an extended survey of building and loan co2- 
ditions in the southern States was made, and 
also in connection with the trip to Tacoma, Wash. 
last July for the annual convention of the United 
States League of Building & Loan Associations and 
the first meeting of the executive committee of the 
institute, a general survey of conditions in the 
Pacific and mountain States. 


Two trips were made to Youngstown, Ohio, to 
organize, and later to address, the local chapter 
which is designated, “Youngstown Chapter No. 2. 
While at Tacoma, a preliminary meeting for a local 
chapter was held and organization will be com- 
pleted as soon as text-books are available. 


An occasion of special interest, was the one day 
institute school, conducted at the University of 
Minnesota, in connection with the annual meeting 
of the Minnesota State League of Building & Loan 
Associations. 


In all, during the year, seventy-one trips were 
made to fifty-nine cities, in twenty-two different 
States, total mileage covered being probably in eX 
cess of thirty-five thousand miles and distribut 
over nearly the entire country. Altho the time an 
expense involved in traveling has been considerable, 
the results in furthering the work have in each 
case justified the effort. 


Incidental details might be enumerated regard- 
ing addresses delivered, possibly two hundred oF 
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more, a large number of items and articles pre- 
pared for publication, and the large increase in 
office detail in connection with general correspon- 
dence and hundreds of inquiries regarding prob- 
ous incident to building and loan association 
work. 

In fact, special mention should be made of the 
great gain in helpful publicity for the building and 
loan movement, and it is well within the truth to 
say that the advertising value of free publicity 
secured during the year is far beyond the total ex- 
pense of maintaining the institute. 


Delivery Problems Discussed 


A general discussion of delivery problems fol- 
lowed. Comparing truck and team delivery, 
F. M. Hartley, Baldwin, Kan., said the main 
reason he operated trucks rather than teams 
was the better and quicker service which he was 
thereby enabled to give his customers. This is 
a rapid age, said he. People are educated to 
expect quick service and retailers have to give 
it. He said that he makes a charge for de- 
livery based on $1 a thousand feet for lumber, 
with a minimum charge for any delivery of 25 
cents. He said that revenue from these charges 
about took care of the maintenance and operat- 
ing cost of his trucks, exclusive of drivers’ 
wages. Other members discussed depreciation 
and other factors of truck operation. 


Asks Codperation of Retailers on Standards 


Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
Washington, D. C., made a short talk on the 
progress of lumber standardization. He be- 
spoke the support and codperation of the retail- 
ers in giving the standards that have been or 
~~ be adopted by the industry a fair and thoro 
trial. 


|Special telegram to AMERICAN LUMBERMAN] 

EFFINGHAM, ILL., Jan. 24.—With the town 
decorated with American flags as for a Fourth 
of July celebration, the Southern Illinois Re- 
tail Lumber Dealers’ Association opened its 
annual convention here this morning, three 
hundred visitors strong. Headquarters were 
established at the Benwood Hotel. All the 
hotels were filled, and many guests were pro- 
vided with rooms in private homes. 

The business program opened at the Opera 
House, with the presentation of a gavel by 
H. C. Gorbet, of the Huttig Sash & Door Co., 
St. Louis, Mo., on behalf of the lumber manu- 
facturers, to President John B. Bruso, of Col- 
linsville, who then called the session to order 
and said that he hoped the gavel would call 
to order many more meetings of the association. 

President Bruso then introduced Mayor H. 
B. Wernsing, of Effingham, who welcomed the 
visiting lumbermen, saying: ‘‘The flags are 
for you, not for my birthday; the key of the 
city is broken and the chief of police is sick 
in bed. Nothing but good can come from such 
meetings as this, and there can not be too 
many such meetings.’’ 

The president, in his address, said that from 
all reports he has heard, retail lumbermen in 
this section of the country had a good year in 
1923, with a bright outlook for the new year. 
He commended the excellent work of Secretary- 
treasurer H. L. Zeigler, of Carmi, thru whose 
efforts the association has advanced and become 
more usful than ever before. The association 
18 now in the best financial condition it has 
ever enjoyed. 

The report of the secretary-treasurer showed 
receipts for the year of $1,876.78, and a balance 
i the treasury of $1,012. 

D. C. (‘Golden Rule’’) Jones, of West 
Frankfort, said he would rather have the good 
will of a competitor than of any other man 
m town, The laborer who does not codperate 
with other workmen in his line is a scab; there 
are quack doctors, and shyster lawyers; but 
lumbermen should go to the penitentiary, ac- 
cording to what some people seem to believe. 

A poll by the raising of hands of members 
who are stockholders in banks showed a major- 
ity, with 10 percent of them directors in their 
banks. ‘‘Fine,’?? Mr. Jones said. ‘‘Lumber- 
men need banks more than anyone.’’ 

Charles E. Wade, of Farina, said there is a 


‘‘Shakespeare as a Salesman’’ was the 
unique theme of W. B. Burruss, of New York, 
the main feature of whose address was a mas- 
terly analysis of Mark Antony’s oration over 
the body of Caesar showing how the orator ap- 
plied the principles of scientific salesmanship 
to sell his proposition to the Roman populace. 





JAMES COSTELLO, LIBERTY, MO.; 
Who Spoke on Getting Results from Calendars 


Southern Illinois Retailers Open Convention 


Nominating—C. A. Ewing, East St. Louis; A. 


Note.—A report of the Friday or con- 
cluding session of the annual meeting of 
the Southern Illinois Retail Lumber Deal- 
ers’ Association will appear in the Feb. 2 
issue of the AMERICAN LUMBERMAN.— 
EpiTor. 





need for the elimination of many grades of 
roofing, as in his opinion three or four grades 
are enough. The present rapid advance in lum- 
ber prices is not justified, Mr. Wade stated, as 
it will prevent many who had planned new 
buildings from going forward with their con- 
struction program. 

Valentine Rice, of Wood River, said that the 
average agreement with the railroads relative to 
car service credit to cover thirty days saves 
demurrage, and is satisfactory. 

A poll at this point of building and loan 
associations in towns showed members of the 
lumbermen’s association in a large majority. 
A further poll showed that about one-fourth 
of the members were on the building and loan 
boards. A speaker said that the lumbermen 
were on the right track in helping run the 
banks and the building and loan associations. 

C. A. Ewing, of East St. Louis, said he 
favors uniform, fixed prices so every dealer may 
know that every one pays the same price for 
material, unless he can buy in large enough 
amounts to get the benefit of quantity prices. 
An advance of even $5 a thousand on the price 
of lumber used in the popular sized bungalow 
requiring only 8,000 feet, means an advance of 
only $40 and does not stop building. There 
are other conditions much more serious. Lum- 
ber and building material prices are not the 
trouble. 

A poll taken on how many lumbermen pres- 
ent draw a fixed salary for services performed 
by those operating as corporations disclosed the 
fact that only a few were drawing salaries. 

The American Fair Trade League, of New 
York City, sent a telegram of congratulations 
that was heard with interest. 


Committee Appointments 


At this point the president appointed the 
following committees: 

Auditing—Frank Hess, Jonesboro; Ned Langan, 
Cairo; Isaac Hill, Lawrenceville. 

Resolutions—D. C. Jones, West Frankfort; A. H. 
Wheeler, Mt. Vernon; Tom Benton, Johnson City. 


Report of Nominating Committee 


C. E. Sharp, chairman of the nominating com- 
mittee, presented the following report: 
President—E. E. Woods, Claremore, Okla. 


First vice president—J. H. Foresman, Kansas 
City, Mo. 
Second vice president—F. M. Hartley, Baldwin, 


an. 
The election will be held tomorrow but these 
nominations are equivalent to election. 


Resolutions Adopted 3 


Report of the committee on resolutions was 
then presented by E. E. Woods, chairman. The 
principal resolutions adopted were: 

Resolved, That we heartily commend the Depart- 
ment of Commerce for helping to bring about the 
standardization of lumber and pledge our cordial 
support in making the’ program effective. While 
committed to the program of standardization, we 
believe the adoption of odd lengths to be inadvis- 
able and believe that 8-, 10-, 12-, 14-, 16-, 18- and 
20-foot lengths should be determined as standard 
lengths and lengths shorter than 8 feet should be 
marketed under special contracts. 

Resolved, That it is to our best interest that 
freight rates and transportation matters should 
be settled by the commission having proper juris- 
diction and not be subjected to political interfer- 
ence. 

Resolved, That in the interest of better homes 
and good construction we urge retailers to encour- 
age the use of the better grades of wood shingles. 


Resolved, That we commend the work of the Na- 
tional Forest Service and recommend that Con- 
gress adopt a constructive plan for the reduction 
of the present oppressive and annoying Federal 
taxes to conform to restricted expenditures ob- 
tained thru our present budget system. 

Resolved, That we recommend legislation that 
will reduce the present enormous output of tax 
exempt securities. ; 


Cc. Gauen, Collinsville; E. E. Allen, Flora. 


Miss Martha L. Connole, an attorney of East 
St. Louis, was on the afternoon program for 
an address on ‘‘The Woman in the Home,’’ but 
on account of illness was unable to be present. 


Neglected Possibilities 


L. E. Clark being unable to attend the 
convention, the address on ‘‘Neglected Pos- 
sibilities’? was given by H. C. Gorbet, of the 
Huttig Sash & Door Co., of St. Louis. Inform- 
ing the women of built-in possibilities in the 
modern homes to lighten their work and make 
it easier is the greatest neglected possibility. 
Woman is the greatest buying force and re- 
tail lumbermen should make a direct appeal 
to her, because, give a woman an idea and 
she never quits until she gets it. ‘‘John’’ 
used to plan the house and put extras on the 
outside; now ‘‘Mary’’ plans the home and 
puts the extras on the inside. 

A discussion on the question of deliveries 
brought out a wide variety of views. Charles 
DeWitt, of Mt. Vernon, said deliveries cost 
the three dealers in that town $60,000 last 
year, taking three-fourths of the profits. He 
favored eliminating deliveries. 

Other features of the afternoon program were 
talks and discussions on ‘‘Collective or Indi- 
vidual Advertising in the Same Community,’’ 
led by Secretary J. F. Bryan, of the Illinois 
Lumber Merchants’ Association, Chicago; 
‘‘Does It Pay to Carry Short Building Mate- 
rial?’’ led by C. A. Glore, Centralia Lumber Co., 
Centralia; ‘‘ Does Delivering Mean to Put Stock 
Inside the Building?’’ led by Samuel Marshall 
Wright, of Benton; ‘‘ Merits of Handling Ce- 
ment in Paper or Cloth Sacks,’’ led by Edward 
Quebeman, division sales manager Universal 
Portland Cement Co., Chicago. 

Charles L. Schwartz, of Naperville, who has 
been representing the retailers on the national 
standardization committee since the incep- 
tion of that movement, made a report on the 
progress that has been made and explained the 
position he had taken on some of the impor- 
tant questions about which there had been 
some disagreement. 

A feature of the banquet tonight was a 
real lumber yard scene, including a company 
transaction. There were plates for 250 and 
live entertainment was provided. 








58 





AMERICAN 


LUMBERMAN 





JANUARY 26, 1924 





Ohio Retailers Discuss Problems of Small Lumber Yards, 
Off-Grade Stock and Merchandising of Building Materials 


CINCINNATI, OHIO, Jan. 23.—The big Ohio 
retail convention swung off this afternoon 
with what the old-timers call the strongest 
program and the best crowd of many years. 
This is the forty-third annual convention of 
the Ohio Association of Retail Lumber Deal- 
ers. Meeting with them is the Union Asso- 
ciation of Lumber & Sash & Door Salesmen. 
The location of the exhibits in the room ad- 
joining the big convention hall at the top of 
Hotel Gibson makes the setting for the meet- 
ing ideal. More than thirty exhibitors have 
space and are displaying wares and services to 
the visiting Buckeyes. 

After the crowd had been gathered, at- 
tracted by the romantic melodies of a stroll- 
ing guitar player, President L. P. Lewin, of 
Cincinnati, called the meeting to order and 
began at once with his address. He recalled 
the fact that a year ago in his presidential ad- 
dress he had stated that the only cloud on the 
horizon was some threatened labor trouble. 
This cloud produced something of a storm. 
Labor costs soared, and as a result some po- 
tential business was withdrawn from the mar- 
ket. At present there is not quite so strong 
a pressure for homes, but there is a good vol- 
ume of business in sight if it is all carried 
thru. Labor costs are not likely to go higher, 
and there may be some deflation. Business 
men have rather outgrown the old notion that 
it is either just or finally profitable 
to foree labor costs down to the lowest 
level. It is being recognized that work- 
men ought to have a decent return for their 
labor, that they ought to live comfortably and 
be able to save for old age. The really threat- 
ening aspect of the labor situation is the 
tendency to render less and less return for a 
day’s wages. It is an immense credit to or- 
ganized labor that it has set its face against 
bolshevism in all its forms. 


The Immigration Problem. 


Perhaps the outstanding problem of labor 
centers around the matter of immigration. The 
3 percent immigration law is hardly logical 
either from an industrial or a national point 
of view. For serving both of these purposes 
it is desirable that the right people be ad- 
mitted, whether or not they happen within the 
present quotas. It has been suggested that 
immigration be regulated according to the 
state of the American labor market. When 
there is no employment it is not a kindness to 
allow foreigners to come to America. No one 
should be admitted, either, who does not in- 
tend to become an American citizen. Mr. 
Lewin commended Secretary Hughes’ stand 
in refusing to recognize Russia until that 
country sets its house in order. He also ap- 
proved the tax reduction plan of Secretary 
Mellon and stated that its adoption would 
bring capital back into industry. 

Mr. Lewin then discussed the shippers’ rat- 
ing bureau, uniform cost accounting, urged 
the use of the uniform order blank, mentioned 
the efforts to draw up a code of ethics and the 
efforts to establish arbitration, talked about 
insurance matters and discussed the regional 
advisory boards created to codperate with rail- 
roads. These boards have been created in the 
belief that they can be of material aid in im- 
proving transportation by informing the rail- 
roads of the probable impending volume of 
freight and by coéperating in other ways. The 
president also discussed the standardization 
of lumber that has been done under the lead- 
ership of Secretary Hoover and mentioned 
the compromises’ the retailers agreed to in the 
interest of making a start in this important 
matter. He denied that retailers have op- 
posed lumber standards. They are anxious 
for standardization but have many difficulties, 
such as local building codes, which they must 
meet. In closing he announced that the ex- 
ecutive committee had proposed a 50 percent 


increase in dues in order to care for the Ohio: 





Note.—A report of the Friday or con- 
cluding session of the annual meeting of 
the Ohio Association of Retail Lumber 
Dealers will appear in the Feb. 2 issue of 
the AMERICAN LUMBERMAN.—EDITOR. 





share in financing the National association. 
This matter was put to a vote and was carried 
unanimously. 


Informal Report of Secretary. 

Secretary Findley M. Torrence gave an in- 
formal report of the activities of his office. 
He found that not all members use the secre- 
tary’s office, at least by writing in for special 
information. He mentioned this to a member 
or two, and they told him that they didn’t al- 
ways use the association service, but they 
wouldn’t be without it; for it was like an 
insurance policy, always ready when needed. 
The secretary then read over a list of unusual 
requests that had come to him, and he urged 
members to send in for information or help. 
Sometimes these requests develop a new angle 
of service that, in a number of instances, have 
come to be regular departments. He stated 
he believed the time had come for the associa- 
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Shreveport, La. Toledo, Ohio 
Who Addressed Ohio Retailers 


tion to begin working for quality rather than 
quantity in its membership. He thought 
it time to scrutinize applications with care 
and for districts to be at some pains to keep 
their membership up to high standards. 


Centralized Yards and Mills. 


A. C. Davis, of Columbus, opened a discus- 
sion on the subject of centralized yards and 
mills. Mr. Davis stated that Ohio was settled 
by pioneers who in their search for larger life 
entered the unknown country across the Ohio 
River. Retailers are entering an unknown 
land in experimenting with centralized yards. 
The subject on the program turned on the size 
of a town that can support such a codperative 
effort; but Mr. Davis said he believed the size 
was immaterial and that the matter could be 
handled by districts or counties. He intro- 
duced J. V. O’Brien, manager of the Reserve 
Lumber Co., Cleveland. 

Mr. O’Brien stated that the Reserve Lumber 
Co. was ten years old. It represented the co- 
operative work of forty-five yards which had 
decided they’ must find a way of lowering 
overhead on the slow moving lines. Sales 
amount to three-quarters of a million dollars 
annually, and the stock is turned nine or ten 
times. In Cleveland the retail lumbermen 
handle about 50 percent of the lumber sold, 
and this percentage has seemed to be getting 
smaller under the attacks of wholesalers and 





commission salesmen. A lower inventory and 
a quicker turnover will lessen expense and 
should enable the retailer to hold his own in 
this newer competition. The speaker believed 
this reserve yard idea could cut inventories in 
individual yards in half and reduce costs by 
one-third. He looks forward to the time when 
truck delivery costs, which he thinks are ex- 
cessive, will be cut in somewhat the same 
manner, 

Mr. Davis then introduced A. J. Hager, of 
Lansing, Mich., president of the Michigan as- 
sociation, who described a centralized planing 
mill in which he was interested. Mr. Hager 
said that overhead had been getting so high 
and gross profit so low that the two were 
about to meet. Lansing had three planing 
mills and was about to get three more, when 
the various dealers met and organized one 
central mill and warehouse. The new com- 
pany took over all the machinery of the three 
mills and took the slow moving stock. These 
things were credited to the various dealers on 
the subscription to stock in the new corpora- 
tion. In the year and a half it has 
been running it has reduced mill costs 
from 55 to about 34 per cent; and in- 
stead of showing the customary loss has 
shown a profit. The warehouse has proved a 
profitable undertaking. Aside from _ these 
financial improvements the new scheme has 
brought the dealers into closer contact with 
each other. It has made possible the better 
serving of the community. 


Workmen’s Compensation Discussion. 


C. A. Kraus opened the discussion of the 
efforts that have been made to improve the 
workmen’s compensation law. Five years ago 
there were three problems, centering uround 
premium rates, the combination of yard and 
mill rates and ‘‘open liability.’’ 
ters have been well taken care of by the com- 
bined efforts of all Ohio industries. Lumber- 
men were the first to attack the open penalty 
hazard, and this has now been closed. The 
industrial commission has been favorable. 
There is still a penalty involved if the em- 
ployer has disobeyed any of the safety regu- 
Jations, but this can be avoided by the simple 
means of complying with the regulations. 
Some of these saw protecting devices inter- 
fere with certain classes of work, and there 
remains something to be done to correct these 
matters. Mr. Kraus at Mr. Lewin’s request 
mentioned the matter of excess credit allow- 
ances which retailers extend, and he sug- 
gested that something in an organized way 
should be done to place this matter on a rea- 
sonable basis. He stated that in Cuyahoga 
County lumber dealers were holding liens 
amounting to a million dollars from which lit- 
tle would be collected. He made a few ten- 
tative suggestions about correcting this evil. 

H. D. Bangert, of Columbus, explained in 
more detail the working of the workmen’s 
compensation law. - 

Thornton Estes, of Birmingham, Ala., de- 
scribed a credit bureau organized by the lum- 
bermen in his city. Reports go into this bu- 
reau from each yard, showing the amount of 
credit each customer or contractor has gotten. 
These are compiled and sent out in such & 
way that the individual yard dealings are not 
disclosed, but that the real condition of each 
customer is indicated. There is a completely 
analyzed credit rating system that will show 
at a glance the standing which each buyer has. 
The bureau does collecting. Mr. Estes told 
the story of an account that remained uncol- 
lected until the collector got an attachment on 
some hound dogs owned and valued by the 
debtor. 

Adjustments on Off-Grade Stock 

R. L. Dunlap, of Mentor, formerly of Iowa 
City, Iowa, led the discussion on making ad- 
justments on off-grade stock. He began by 
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saying that retailers as a whole have no quar- 
rel with manufacturers and that he entered 
the discussion, not in a spirit of controversy 
but of conference. He began by stating some 
facts to which he thought everyone would 
agree. An order placed and accepted becomes 
a contract. A manufacturer is not compelled 
to accept an order if he does not have the 
stock to fill it. A retailer is not compelled to 
accept articles not specified in his order. He 
then made further statements that he said 
might not be generally accepted. Settlement 
on the basis of the difference of price between 
the grade of the goods shipped and the goods 
ordered does not constitute a satisfactory 
settlement or suitable damages. Simple re- 
placement of high grade and guaranteed goods 
that prove defective is not a satisfactory set- 
tlement. 

If settlement for off-grade lumber were 
made simply on the difference in price of the 
grade it would open the way for all sorts of 
abuses. An order for No. 2 common might be 
filled by No. 3 common, if the manufacturer 
did not have the No. 2. If the retailer were 
compelled to keep it he would have a car of 
stock he did not order and might not be able 
to use; and he would not have the car he had 
ordered. He probably would have to buy in 
the open market. If guaranteed roofing or 
fine panel doors prove defective and the manu- 
facturer simply sends an equal amount of new 
material, that is not a satisfactory settlement. 
Mr. Dunlap stated that in such replacement 
he felt that he had not kept the spirit of the 
guaranty until he had sent the materials to 
the customer and put them in place and in the 
ease of wood finish had refinished them. Few 
manufacturers would consent to such an in- 
terpretation of the meaning of the guaranty, 
but no other one is logical. Mr. Dunlap said 
there should be a way of adjusting these small 
claims without going to court and without 
waiting for the slow process of arbitration. 
There should be a schedule of liquidated 
damages. 

The Wholesaler’s Side. 


Dwight Hinckley, of Cincinnati, in present- 
ing the wholesaler’s side of the case, stated 
that the reason for most disputes about lum- 
ber grades lay in the fact that lumber grading 
is not an exact science. If retailers and manu- 
facturers would take care, in filing their 
claims, to be exact and accurate in their state- 
ments there would be less trouble and more 
speedy settlement. He thought that condi- 
tions determined whether the difference in 
the grade prices constituted a satisfactory 
settlement and thought that under some con- 
ditions it did. He did not believe that many 
manufacturers wilfully shipped off-grade lum- 
ber and he thought there were more honest 
mistakes than were credited. 

Fred Lowrie, of Detroit, Mich., in discussing 
wholesale distribution stated that his city 
was much troubled by market disorganizations 
caused by the presence of transit cars. These 
cars had to be sold, since Detroit is the end of 
the transit line, and much lumber was sold 
directly to industrials and contractors because 
there seemed to be no other market. The 
Detroit dealers conceived the idea of a whole- 
sale yard that should sell only to retailers. 
This yard was built with ample storage space, 
and now these transit cars are unloaded and 
held until such time as the market will ab- 
sorb them. It is good for the retailers and 
wholesalers alike. He also described a Detroit 
lumber salesmen’s club composed of salesmen 
pledged to ethical dealing, to make sales only 
to retailers. This club is having a highly 
beneficial effect. 

Karl P. Aschbacher, of Toledo, stated that 
the wholesaler had found and developed a field 
of his own, a field that retailers had neglected. 
His work consisted of marketing lumber in 
large quantity and at comparatively Jow mar- 
gins of profit. In the old days there was a 
pretty well defined division between the retail 
and the wholesale field; but of late there has 
been a new crop of users of lumber coming 
into prominence. These are industrials and 
large contractors. It is hard to close the door 
of economical buying in the face of these 


men. Mr. Aschbacher said he was now rec- 
ognizing the fact that the ordinary retail serv- 
ice did not exactly fit the needs of these buy- 
ers and that he was attempting to perfect a 
service to them that would fit their needs and 
that would still lie in the retail field. This is 
the only logical way for retailers to seek to 
win this trade; to win it, on a service that will 
allow of low prices and yet of reasonable 
profits. 

The ladies were entertained at luncheon at 
Hotel Sinton this noon and spent the afternoon 
seeing points of interest by means of an auto 
tour about the city. 


THURSDAY MORNING 
[Special telegram to AMERICAN LUMBERMAN] 
CINCINNATI, OHIO, Jan. 24.—At the morning 
session, President Lewin appointed the follow- 
ing committees: 
Nominations—William Ryan, Toledo; Henry A. 


Kilmer, Oak Harbor; S. 8. King, Dayton; Howard 
Poter, Worthington. 


Resolutions—O. H. Bachtel, Canton; W. G. An- 
derson, Franklin; Joseph Murphy, Urbana; W. G. 
Layer, Cincinnati; F. M. Torrence, Xenia. 


Auditing—W. W. Forbuch, Cleveland; Joseph 
Bauer, Cincinnati. 

Would Unify Building Material Merchants 

Philip P. Gott, Akron, of the Ohio State As- 
sociation of Builders Exchanges, presented the 
work of his association, and outlined the con- 
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ditions that make advisable general efforts 
along merchandising lines by all merchants 
handling building materials, to the end that 
they may write for service, in employment re- 
lations, business administration, and in watch- 
ing legislation. Several members expressed the 
opinion that there should be no meddling with 
the Ohio lien law. President Lewin appointed 
8. S. King, of Dayton, to represent the Ohio 
lumbermen on a committee to investigate the 
desirability of an organization along the lines 
suggested. 


Problems of the Small Lumber Yard 


The big feature of the morning session was 
the discussion of the problems of small yards. 
F. 8S. Smith, of Toledo, in the opening discus- 
sion presented cost figures of selected small 
yards, showing that while costs from 1914 to 
1919 averaged about 10 percent, the costs for 
the years 1919 to 1923 averaged about 17 per- 
cent. The farmer in buying lumber used to 
consider only the nearest yard, because he 
hauled his own lumber. Truck deliveries have 
enabled large dealers to reach out into wider 
territory. The large dealer carries larger stocks 
and makes larger sales. But the small town 
dealer carries smaller stocks and makes smaller 
sales. The speaker did not criticize the large 
dealer, but wondered what the final effect would 
be on the small man. He expressed his belief 


that the central supply yard might be the 
answer. 


Can Compete on Service Basis 


Howard Potter, of Worthington, in continu- 
ing the discussion said he believed large yards 
in the past had made most of their profits by 
being able to buy in large blocks at a small 
price. He said this condition is changing, and 
that buying prices are more nearly even. The 
small dealer is now in competition with the 
big dealer, and prices are fixed largely by com- 
petition. The quality of his goods is largely 
fixed, but the small dealer can control the 
quality of his service. He is known to the ecus- 
tomers, and has a chance for personal work and 
for knowing what his customers need and want. 
Large dealers must sell largely on price. The 
small dealer must continue to handle slow mov- 
ing and unprofitable lines as part of his service, 
and he has been handicapped, as compared with 
the grocer, by not handling nationally adver- 
tised goods. The speaker believes trade mark- 
ing of lumber to be a move in the right diree- 
ion. 

Many small dealers who make no profit on 
coal and sand and other heavy goods, feel they 
can not afford to install handling machinery, 
but, asserted Mr. Porter, they thereby keep 
handling costs high and place themselves at a 
disadvantage. : 

Personal Salesman Clinches Business 


Since sales to farmers must depend largely 
upon service rendered, Mr. Potter has secured 
the services of a capable retired farmer, who 
goes out into the country and advises with 
farmers about building equipment. This man’s 
service has been invaluable in creating trade. 
His town is a residence suburb of Columbus, 
and is not completely built up. He has a plan 
of the town and a chart of the assessments on 
the vacant lots. In many cases he can figure 
out for the owner a paying building on a lot, 
and this is business the city dealers know 
nothing about and can’t get. 

Some years ago a town had no Chamber of 
Commerce, so Mr. Potter organized one. This 
Chamber of Commerce has got sewers, elec- 
tricity, new streets and the like, and has started 
town progress. These. new advantages make 
the tax higher, and owners can not afford to 
allow vacant lots to go unused. 


Salts Away Ready Cash; Has to Collect! 


Mr. Potter said he found collections dis- 
tasteful to himself, and had found that by in- 
vesting unused capital assets in building or 
other projects, he could force himself to keep 
collections up, because he needed the money 
to meet current bills. Keeping himself hard 
up was the best incentive to make collections 
efficient. 

In the discussion that followed, a number of 
points were developed. Several dealers men- 
tioned service of a personal kind as a magic 
touch for the smaller dealer. Prediction was 
made that profits of the future will be made 
in selling, and not in buying. 


Deliveries and Cost Accounting 


Deliveries came in for discussion. One large 
town dealer stated that he and fellow dealers 
did not solicit business in smaller towns, and 
did not care to, for this started price com- 
petition that was damaging all around. He 
stated he had seventeen jobs on which he had 
not figured. Contractors knew his prices and 
did their own figuring. 

L. G. Battelle, of Dayton, discussed uniform 
cost accounting. He made blackboard analysis 
of the principles of the system, and described 
the method as it has been used in Dayton. He 
announced that Cincinnati dealers had all 
adopted the system. 


THURSDAY AFTERNOON SESSION 


At the afternoon session R. E. Sabkerson, of 
Minneapolis, in talking about the subject of 
‘*Merchandising,’’ said that retailers are fac- 
ing an era of shrinking profits. The lumber 
business is hampered by a great mass of tra- 
ditions and these must be broken where they 
no longer serve a useful purpose. He re- 
ferred to a recent editorial in the AMERICAN 
LLUMBERMAN that stated that retailing is a 
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changing business. Retailers must have ade- 
quate and modern merchandising programs 
and one important matter in such programs 
must be proper labor conditions. The con- 
struction industry is very large and the men 
in this industry are the ones who use and 
apply the materials the dealers sell. Despite 
a general increase in population the number 
of skilled‘ workmen is not increasing. Ham- 
pering conditions limit the number of appren- 
tices and limit independent workmen in join- 
ing the unions. 

The automobile, Mr. Saberson said, is dis- 
cussed in relation to home owning and often 
is discussed in anger; but autos have come 
to stay, because they meet the universal de- 
sire for quick transportation. The market 
price of the corn crop in Iowa last year would 
not more than pay for the operation of Iowa 
ears for the year. The lumber dealer must 
do something about the relatively small per- 
centage of money being invested in homes. 
The lumbermen must accept and use these 
conditions. Autos will take homes into the 
country. Lumbermen must make homes pur- 
chasable on as satisfactory terms and con- 
ditions as are cars. 

Agriculture must enter into the program, 
continued Mr. Saberson, because farming must 
become profitable onee more before lumbermen 
ean be prosperous. There must be a financing 
program, for thousands of people want homes 
and can not buy them on the particular terms 
required by most retailers. This general pro- 
gram must provide either for an increased 
volume of sales or decreased expense of doing 
business, or both. 

Much money is wasted in advertising, the 
speaker said, because it is not soundly con- 
ceived in relation to reasonable selling. Spend- 
ing money for advertising is no virtue unless 
it is spent for a sound and specific purpose. 
Indeed, much so called service is mere expense 
and this can be decreased by careful analysis. 
Real service must be profitable both to buyer 
and seller. The clever buyer will not be the 
money maker of the future and the dealer who 
sells at too high prices will be in luck but 
temporarily. The business creator owns the 
future. 

Retail service has taken over a useless ex- 
pense and has stopped short of real service. 
The vast waste yearly in rot and rust must be 
charged to inefficient service. This waste 
amounts to two billion dollars yearly and much 
could be avoided by a program of repair and 
paint propaganda. The country is going to 
repair and repaint before it rebuilds. Lum- 
ber is cheaper than it ever was before if 
buildings are cared for so they will last in- 
definitely. The whole matter turns on the 
question of thinking in terms of the funda- 
mental interests of the customers. 


e 
Association Activities and the Law 


Franklin D. Jones, of Washington, discussed 
matters pertaining to association activities 
and the law. He analyzed the origin and pro- 
visions of the anti-trust law and the manner 
in which it is interpreted. He said that most 
business men think that the Sherman and 
other laws are restrictive and coercive and 
do them no positive service, but these laws 
are the only protection business has against 
the exactions of organized labor and have 
been used for this purpose. They have kept 
open the doors of opportunity to all men and 
this is what has made America a strong in- 
dustrial country. They protect the individual 
merchant from crooks in his own industry. 
They protect the country against socialism 
by making possible a wide diversity of strong 
business units individually operated. 


The speaker then discussed things that as- 
sociations can do legally. Associations are 
agencies of self government because they do 
easily and efficiently in industry those things 
that would be done with difficulty by govern- 
mental agents and inspectors. They are 
agencies in efficiency and eliminate wastes 
and refine industrial practices. They can work 
for standardization, cost accounting and co- 
operative advertising. They are agencies of 


democracy, for this is a Government of organ- 
ized opinion, and if lumbermen are going to 
get their honest needs and desires considered 
there must be organized channels thru which 
they can be presented to the Government. 
Associations, the speaker said, really preserve 
competition and prevent industrial waste. 

Theo. F. Laist, of the National Lumber 
Manufacturers’ Association, discussed the 
subject of increasing sales and gave most of 
his attention to the matter of organizing for 
handling second mortgages. He thought the 
financing of home building ought to be done 
within the industry itself and outlined a plan 
of organizing second mortgage companies by 
building material men. He suggested that the 
Ohio association appoint a committee to study 
the matter with the purpose of seeing if this 
could not be worked out on a national scale 
to be applied to local units. President Lewin 
said the appointment of such a committee 
would be considered. 


William A. Durgin, chief of the division of 
simplified practice in the United States De- 
partment of Commerce, described the recently 
promulgated Jumber standards and made the 
same points as in other of his speeches re- 
cently reported in the AMERICAN LUMBERMAN, 


Frank Carnahan, of Washington, discussed 
freight undercharges and announced that he 
is attempting to get some changes in the law 
thru the present Congress. He suggested the 


appointment of an association committee for 
auditing freight bills to discover under- 
charges promptly so that settlement could be 
made with the manufacturer while the matter 
is still fresh in his mind. 


Theodore Davis, of Cincinnati, chairman 
of the regional railway advisory board for 
Ohio, Indiana, West Virginia and Kentucky, 
described the organization and the work of 
this board in improving freight movements. 


O. N. Cloud, sales manager of the Peavy- 
Byrnes Lumber Co., Shreveport, La., brought 
to the Ohio dealers greetings from the South- 
ern Pine Association and described the trade 
extension efforts of that organization. He 
outlined the plan services, the displays for 
fairs that can be had for the cost of trans- 
portation, and other sales helps. He said that 
1923 had seen a record breaking output of 
southern pine, which had been absorbed in 
the trade, and stated that manufacturers are 
in position to meet the demands of the coming 
year. 

President Lewin read a letter from John E. 
Lloyd, of Philadelphia, regretting his inabil- 
ity to be present at the meeting. He also 
read a telegram from John M. Gries, of Wash- 
ington, saying that sickness prevented his 
appearance on the program. 

There will be a banquet this evening and 
the convention will come to a close Friday at 
noon. 


Seattle Retail Credit Men Elect New Officers 


SEATTLE, WASH., Jan. 19.—True to form and 
tradition, the Retail Lumbermen’s Credit As- 
sociation with membership including the retail 
lumbermen of Seattle, staged a unique and at- 
tractive entertainment at its annual dinner in 
the Seattle Yacht Club Tuesday evening. The 
attendance at this annual stag event was 130, 
and every one of them had a good time. 














P. G. HILDITCH, 
Seattle, Wash. ; 
Reélected Secretary 


CARL BLACKSTOCK, 
Seattle, Wash. ; 
Elected President 


Speeches were barred, of course; but that fact 
did not prevent the genial and talented Carl 
Blackstock, president elect, from saying a few 
well chosen words, which he did with customary 
eclat, touching upon the length of time the 
retailers’ organization had been going, a total 
of eight active and useful years, and saying 
that the association continued to exert added 
strength and influence. The new executive read 
a telegram of greeting and congratulation from 
C. C. Maryott, retiring president, who at the 
moment was in Los Angeles, Calif., on his way 
home from an extended tour of Florida. Mr. 
Blackstock voiced general regret at the absence 
of Mr. Maryott, and he also noted with regret 
that Ed T. Verd, past president, was also among 
those not present, recent illness keeping him 
away. 

One of the features of the evening was the 
part played by Walter Virgin, sales manager 


of the Boleom Canal Lumber Co., in enacting 
the réle of impromptu host, in which he sue- 
ceeded in outdoing all previous efforts in that 
direction. In brief, the annual dinner, which 
was given under the direction of Phil G. Hil- 
ditch, squared fully with the precedent of hav- 
ing a good time, without reference to stock- 
and-sawdust talks. 


At the business session during the afternoon 
the following were elected officers: 

President—Carl Blackstock, Blackstock Lum- 
ber Co. 


Vice president—Charles T. Oliver, Mercantile 
Lumber Co. 


Secretary—Phil G. Hilditch. 


Treasurer—Frank A. Compton, Compton Lum 
ber Co. 


Directors—Carl Blackstock, C. C. Maryott, 
Charles T. Oliver, Frank A. Compton, Walter Vir- 
gin, Lee Farrell (Farrell Lumber Co.), Dominick 
Brace, J. F. Ranning (Ranning Lumber Co.,), Ray 
Retlogle (Stimson Timber Co.). 

Carl Blackstock, the new president, is uni- 
versally known among retail lumbermen, but not 
all of them are aware of the fact that while 
yet a youngster he performed a distinct duty 
to his country in having sawed some of the tim- 
ber used in the construction of the battleship 
Nebraska, destined to be famed as the bulldog 
of the American navy for its glorious part in 
the battle of Santiago. From 1906 to 1912 
Carl was manager of operations for Bob Moran, 
builder of the Nebraska, in the sawmill of the 
Moran Bros. ship yard. In 1912 became a 
member of the Leigh Lumber & Manufacturing 
Co., and in 1917 succeeded to the control of 
the concern, changing the name to the Black- 
stock Lumber Co. 

Secretary Hilditch has been complimented 
on entering his fourth consecutive year as execu- 
tive of the association. Referring to condi- 
tions, he states that 1923 was not only a satis- 
factory year, but was a record-breaker, and 
that 1924 has started into the big swing with 
indications of being fully as good, if not bet- 
ter than its predecessor. He explains that the 
first half of January this year has shown a 
total of building permits as large as the total 
of permits for the entire month of January, 
1923, which went into the record as by far the 
largest January ever known in the building 
history of Seattle. A canvass of conditions 


made by architects, engineers and contractors 
bears out the prediction that building activities 
in Seattle will be continuous during the winter, 
with probably an enlarging volume at the opeD- 
ing of spring. 


JANUA 
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Mountain Dealers Approve Standards—Favor Short Credits— 
Urge Full Retail Distribution—Ask, “Is ‘Service’ Overdone” 


DENVER, CoLo., Jan. 19.—The first session of 
the annual meeting of the Mountain States 
Lumber Dealers’ Association, which opened 
here Thursday, was reported in the AMERICAN 
LUMBERMAN of Jan. 19 [Page 55.—EbiTor.] up 
to the hour of going to press. At the conclu- 
sion of the discussion led by O. L, Walker, of 
Casper, Wyo., Thursday afternoon on ‘‘ What 
Is Wholesale Business, If Any?’’ and partici- 
ated in by members, a motion to appoint a 
committee to formulate a code of ethics, and 
report at the Friday’s session was adopted. 

The program of the afternoon was concluded 
with appointment of the following committees 
by President F. L. Crissey: 

Auditing—Al Cummings, chairman; W. Markel, 
and Reed Hayward. 


Resolutions—Charles Metz, chairman; W. J. 
Warren, Db. B. Humphrey, O. D. Walker and H. C. 
Koch. 


Nominating—O. H. Ellison, chairman; Carl Nel- 
son and W. R. Grier. 


Membership—Harry Nutting, chairman; I. W. 
Hall, of Delta, and Morley Brown. 


Legislative—I. F. Downer, for Colorado; H. 
Larsen, for Wyoming; Kenneth Baldredge, for 
New Mexico. 


FRIDAY MORNING 


Friday morning’s session was called to order 
by President Crissey, the program beginning 
with music by the orchestra. The secretary 
announced the following committee appointed 
to formulate a code of ethics, in accordance 
with the resolution adopted yesterday: E. B. 
Humphreys, Raton, N. M.; Tom Hurst, Arvada, 
Colo.; and W. R. Grier, Cheyenne, Wyo. 


Lumber History and Grading Rules 


The history of the lumber industry in Amer- 
ica and the history of lumber grades, with their 
construction, interpretation, and an outline of 
the knowledge necessary to apply the rules, were 
discussed in an interesting manner in a paper 
presented by L. A. Nelson, of Portland, Ore., 
district secretary of the West Coast Lumber- 
men’s Association. 

He first traced the early history and develop- 
ment of the industry in this country, saying 
that lumbering in the United States began with 
the landing of the first settlers at Plymouth, in 
1620. Homes were needed, and were first built 
of round or hewn logs. Puncheons for floors 
and doors and shakes for roofs were split from 
selected logs and smoothed by ax, drawknife, 
and hand plane, and the product was lumber. 
As settlement advanced, towns and villages were 
built, necessitating the establishment of saw- 
mills to furnish the required lumber. The first 
type of sawmill whipsawed, a log being placed 
on two supports, with a longitudinal mark 
where the cut was to be made. One man stood 
above the log and another below, the man above 
pulling the saw up and the one below pulling it 
down; a slow process, but lumber was produced. 
The next step was a scheme of attaching one 
end of the saw to a waterwheel and the other to 
4 spring pole, pushing the log against the saw. 
this crude affair being the forerunner of the 
complicated and wonderfully efficient sawmill of 
today. The speaker said that research failed to 
disclose definitely the first sawmill built in the 
United States, one historian saying that it was 
built at Agamentico, Maine, in 1623, while an- 
other places it at Berwick, in the same State, 
In 1630, 

Mr. Nelson then emphasized the vast influ- 
énee which railroad construction has had in the 
development of the lumber industry. As timber 
i nearby regions became exhausted, it was nec- 
essary to go further for the supply, inevitably 
mereasing the cost to the consumer because of 
the greater cost of transportation. 


Early Lumbering on Pacific Coast 


The lumber industry on the Pacific coast, said 
t. Nelson, was established in 1827, when the 
udson’s Bay Co. constructed a sawmill on the 
lumbia River, about six miles east of Van- 


H 


couver, Wash. Lumber shipments from the 
Coast began in 1833, with a ship load of lumber 
from this mill for the Hawaiian Islands, where 
it sold for $80 a thousand. The first sawmill 
in the Puget Sound region was built near Olym- 
pia, in 1845. All mills built up to 1850 were 
run by water power, but in that year the first 
steam driven mill on the Coast was built at 
Portland, Ore. 

In 1882 the Northern Pacific railroad was 
completed to the Coast, and lumber shipping by 
rail began. In 1893 the Great Northern rail- 
road was completed to the Coast and, with low- 
ered freight rates on lumber moving east, ex- 
pansion of the lumber industry in Oregon and 
Washington began. In 1849 there were thirty 
sawmills in the two States, cutting about 10,- 
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000,000 feet annually. Now there are twelve 
hundred sawmills, with a yearly production of 
9¥%, billion feet. 


Early Grades of Lumber 


Mr. Nelson said that lumber has been graded 
ever since our ancestors began using wood, cit- 
ing the Scriptural record that Noah selected cer- 
tain kinds and quality of wood for building the 
Ark, while other later references to the use of 
wood carry the same implication. He continued: 


The first lumber grades of record were published 
in 1764, by Swan Alverdson, of Stockholm, Sweden, 
for grading Norway pine in the Scandinavian Pen- 
insula. Four grades were described: Best, good, 
common, and culls. In 1816 similar grades were 
in use in Maine, and in the early '70s lumber in 
Canada and Michigan was graded on what was 
called the Saginaw Inspection, with six classifica- 
tions: Uppers, good, fine common, common, ship- 
pings culls, and culls. 

Organized effort to establish uniform grading 
rules was undertaken in 1891, when the Mississippi 
Valley Lumbermen’s Association appointed a com- 
mittee of two to prepare a set of grading rules, 
and the rules so prepared were adopted in 1894. 
In 1901 the Pacific Coast Lumbermen’s Associa- 
tion adopted uniform grading rules, and these were 
later adopted by other Coast associations which 
later merged into the West Coast Lumbermen’s 
Association. 

Basis of Grading Rules 


The number of grading rule segregations for any 
species of lumber is determined by the suitability 
of the wood for various uses. Species of relatively 
low quality have a limited use and a few classi- 
fications suffice, but in species of high quality and 
a wide range of uses, such as our west Coast spe- 
cies, a great number of classifications are necessary. 
As new markets develop and new uses are found, 
additional classifications must be provided. 

Grading rules are founded on two bases. One 
starts with a perfectly clear piece as the basis of 
quality. The next lower grade allows defects to 


a limited extent and then, as the quality or grade 
lowers, the number and size of defects allowed in- 
crease. There is a fairly uniform gradation from 
the highest to the lowest grade. 

The other basis is to allow a stated number of 
defects of certain sizes in the highest, or basic, 
grade and then to increase the number, but not the 
size of defects, as the grade or quality lowers. 


Bureau of Grades 


In the Douglas fir region. grading of lumber is 
done by mill inspectors, and by inspectors furnished 
by the Pacific Lumber Inspection Bureau. The 
West Coast Lumbermen’s Association maintains a 
bureau of grades with a personnel of competent 
lumber inspectors. These men visit the member 
mills and check the mill grades. They take down 
bundled stock and grade each piece. The graders 
and planing mill men are called in and given in- 
struction to correct mistakes which may be found. 
The mill is given a rating on its grades, based on 
the percentage of stock up to grade. The common 
grades are checked on loading platforms. 


Theory of Grading Lumber 


In the early history of the lumber industry, the 
product was sold “log run,” or if separated at all 
it was for some specific purpose. As the lumber 
industry expanded, it became more and more appar- 
ent that the quality from one mill was better than 
that from another, and also as between trees, even 
of the same species. This made it difficult to give 
the customer the class of lumber he desired for a 
specific use, and to establish a price on the prod- 
uct that would be just to the producer and to the 
customer. Therefore it became necessary to es- 
tablish a basis of related use values for the product. 

The purpose of lumber grades is to maintain a 
standard as between mills manufacturing the same 
or similar woods, and harmonizing the natural 
differences existing between different stocks of 
lumber, regardless of the character of the log from 
which they are produced, so that a given grade 
will represent the same value, and can be used for 
the same purpose, regardless of the mill from which 
it came. 

Primarily, lumber can be placed under two gen- 
eral classifications, high and low quality, which 
are clear and common. There is no definite demarka- 
tion between these classifications, as there is a 
general gradation from the highest to the lowest 
quality piece. These two classifications are further 
segregated into subclasses, which are called lumber 
grades, the basis of which is limitation of number 
and size of allowable defects. 

There is a third classification which is deter- 
mined by specific uses, such as flooring, ceiling, 
finish etc., in the upper or clear grades; and 
boards, dimension, and timbers in the common 
grades. These are essentially use qualifications, 
and the grades established for them are therefore 
specific use grades. 

Grades are constructed upon certain basic fac- 
tors, each dependent upon use. These factors are: 
(1) Strength; (2) appearance; (3) uniformity ; 
and (4) cuttings. 

In construction, lumber strength is the basic 
factor; in finish grades, appearance is the basic 
factor; in all grades, uniformity is a desirable and 
necessary factor; in shop grades, cuttings of cer- 
tain sizes and percentage are the basic factors. 
Strength is the total of all mechanical properties ; 
and in construction grades the defects allowed are 
based upon this rule. The general location, con- 
dition, and effect of the defects is the problem of 
the grader. 

In the clear grades (No. 3 clear and better), ap- 
pearance is the basis of the grades. There are two 
factors of appearance, quality of appearance, and 
uniformity of appearance. Quality appearance is 
determined by the grading rules, and is the appear- 
ance of the piece with the defects allowed in the 
grade. Uniformity of appearance is the relation 
of the appearance of each piece to that of all the 
other pieces in the shipment. 


Inspection of Lumber 


The inspection of lumber is based upon a thoro 
knowledge of the grades applying to a species, and 
the application of the rules for these grades thru 
the judgment of the inspector. This means that he 
visualizes the faults (defects) allowed in the grade. 
Inspection, then, is a classification of the product 
into grades by applying the rules defining the 
qualification of each grade. The personal element 
is always present, and the quality of the work de 
pends upon the judgment used in applying the 
rules. A variation of 5 percent in judgment of 
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quality is permissible, and is necessary to equal- 
ize difference of opinion. When a complaint on 
the grade of lumber is found to be justified, the 
reason is either insufficient knowledge of the grades 
on the part of the inspector, or poor judgment. It 
costs money to settle complaints; the shipper can 
not afford to ship off-grade stock and does not wil- 
fully do so. 

Mr. Nelson then proceeded to discuss the 
properties and the structural characteristics of 
wood, particularly as related to the factor of 
strength. The very important factor of season- 
ing was given due consideration. ‘‘In drying 
lumber,’’ said Mr. Nelson, ‘‘the rate of drying 
is dependent upon three factors—temperature, 
humidity, and air circulation. These can not be 
regulated in air seasoning, tho with proper lay- 
out of the yard and proper piling of the lumber, 
better results can be obtained than without this 
care in layout and handling. One to six months 
is the time required to air-dry lumber, depend- 
ing on the character of the stock and the ies 
condition, while in a properly constructed an 
operated dry kiln, the three factors mentioned 
can be controlled and lumber dried perfectly in 
thirty to sixty hours.’’ 

General Application of Grading Rules 


The grade of all lumber, said Mr, Nelson, is 
determined by the number, size, character, and 
position of defects visible in a piece. Grading 
is nothing more nor less than visual classifica- 
tion, and the grader’s decision is seemingly in- 
stantaneous. The grading of lumber is a science. 
It is just as necessary to analyze the quality of 
a piece of lumber as it is to analyze the quality 
of iron or steel, altho one process is visual and 
the other is chemical. 

Mr. Nelson closed his address with a detailed 
description of the various defects found in lum- 
ber which enter into establishment of grades. 

At the conclusion of Mr. Nelson’s address, 
Secretary Mundell distributed to those present 
pamphlets published by the AMERICAN LuM- 
BERMAN, containing the lumber standards as 
adopted at the standardization conference in 
Washington. The secretary explained that the 
association should endorse the standards or 
make any objections they saw fit and report 
to the Central Committee. 

After the distribution of the standards, U. 
J. Warren, Fort Morgan, Colo., made a motion 
which was seconded by Charles Proebstel, Santa 
Fe, N. M., and unanimously adopted as follows: 

Resolved, That the Mountain States Lumber 
Dealers’ Association go on record as approving the 
standards of sizes as recommended by the Central 


Committee, in pamphlet issued by the Department 
of Commerce, dated Dec. 138, 1923. 


FRIDAY AFTERNOON 


The afternoon session was called to order 
by President Crissey at 2 o’clock, and the pro- 
gram was opened with music. The first address 
on the program was by H. C. Boyden, of the 
Portland Cement Association, who spoke on 
“*Modern Concrete,’’ reviewing the history of 
cement manufacture and going somewhat into 
detail regarding modern methods. Mr. Boyden 
held the interest of the members, many of 
whom asked questions. At the conclusion of the 
address, a vote of thanks was extended to the 
speaker. 

The program was continued with an address 
on ‘‘Red Cedar Shingles,’’ by J. W. Warden, 
who illustrated his remarks with samples of 
shingles. One point emphasized by the speaker 
was that better results with shingles are ob- 
tained when zine coated iron nails are used. 

After the adjournment of the Friday after- 
noon session, F. B. Goroutte, manager of the 
Denver office of the American Steel & Wire Co., 
showed the operations of his company in a five- 
reel moving picture which started in the ore 
mines and advanced step by step thru every de- 
partment. The picture was quite interesting 
and instructive. 

SATURDAY MORNING 


Saturday morning’s session was opened with 
music by the orchestra. President Crissey pre- 
sided. 

Secretary Mundell called attention to a 
pamphlet entitled ‘‘A Home or a Car— 
Which?’’ and also to a map which would pre- 
sent to the mind of the prospective purchaser 
the sources of the various materials that enter 


into the construction and furnishing of modern 
homes. This map is to be mailed out by the 
McPhee & McGinnity Co. Secretary Mundell 
called the attention of the members to the fact 
that it is to be hung in a conspicuous place 
on the walls of the offices of the members re- 
ceiving it. [The pamphlet here referred to, 
‘A Home or a Car—Which?’’, was published 
by the Northwestern Lumbermen’s Association, 
for distribution to its members. A notice of 
the pamphlet appeared in the AMERICAN LuM- 
BERMAN of Nov. 10, page 36.—EDbITor. | 
President Crissey then announced that the 
next subject for consideration was ‘‘Terms of 
Sale by the Retail Yard.’’ A roundtable dis- 
cussion followed, in which a number of mem- 
bers participated. The consensus appeared 
to be that definite and shorter terms should be 
adopted, long credits being eliminated. No 
official action was taken in the matter, however. 


President Crissey next proposed as a sub- 
ject for discussion, the question: ‘‘Is Free and 
Unlimited Service Being Overdone?’’ In dis- 
cussing this question a number of members 
expressed the view that too much free service 
already is given, and that much of it could 
be eliminated. Special emphasis in this connec- 


























tion to be considered by the meeting: 


WHEREAS, The retail dealer is carrying stocks 
in this territory to, supply the ordinary and usual 
demands of the consuming trade; and 


WHEREAS, Shipment by the manufacturer to the 
retailers’ customers not only decreases their legi. 
timate turnover, but, at times, seriously em. 
barrasses them financially, owing to their being 
unable to realize on their investment; and 

WHEREAS, Such procedure is of no benefit to the 
manufacturer, since he in due time sells tbe product 
anyway; and 

WHEREAS, This tendency on the part of the 
manufacturer tends to demoralize conditions and 
to cause the retailers to take less than a legitimate 
profit on their wares to move them; therefore, be it 

Resolved, That the best interest of all can be 
served by manufacturers and wholesalers by dis. 
tributing their products thru their regular legi- 
timate distributers; and, be it further 

Resolved, That this resolution be made a matter 
of record at this convention and that copies of 
same be sent to all the principal manufacturers 
and wholesalers of building supplies. 


The meeting then, on motion, adopted the 
resolution as read. 

Secretary Mundell next read a series of rego- 
lutions thanking the Denver Knot-Hole Club 
for its entertainment, the officers of the asso- 
ciation, especially the retiring president, for 
their efforts in behalf of the association; thank- 








This illustration shows an exhibit made by the McPhee §& McGinnity Co., Denver, Colo., at the 


Better Homes Show held in that city last summer. 


The two houses in the background are 


reproductions of mountain cabins for which the above company supplies plans, specifications, 
and materials, while the two shown in the foreground are from designs taken from the moun- 
tain division of the Architects’ Small House Bureau plan book 


tion was placed on delivery service and the 
offering of free advice and information. 


Reports of Committees 


Announcement was then made by President 
Crissey that the next order of business was 
the reports of committees. The first report 
called for was that of the auditing committee. 
The committee stated that the reports of the 
secretary and treasurer had been examined and 
found correct. On motion, the report was 
accepted. 


Secretary Mundell read the following letter 
prepared by the committee on code of ethics, in 
lieu of a report by that committee: 


We feel that the matter is of such importance 
that it will require more time to properly outline 
and draft than we can possibly give it at this 
time. We are further advised that a code of 
ethics adopted by this association some ten or 
more years ago, is still in existence. We therefore 
ask that the commitee be continued until the 
next annual convention, in order that we may 
properly investigate the present code of ethics said 
to exist, and that we may be able to give the 
matter the consideration that we feel it requires. 
We shall be pleased to present our report at the 
next annual convention. 


On motion, it was ordered that the com- 
mittee on code of ethics be continued in accord- 
ance with its suggestion. 


Retail Distribution of Building Materials 


On the subject ‘‘Full Retail Distribution,’’ 
Secretary Mundell read the following as a mo- 


ing L. A. Nelson, H. C. Boyden, J. W. Warden, 
and B. F. Stapleton for their addresses, and 
praising the open discussions which had re- 
sulted in benefit to the members and the asso- 
ciation. 

The following resolution was also offered: 


WHEREAS, It has been the will of Divine 
Providence during 1923 to call from our midst 
several men prominent in the affairs of the build- 
ing industry ; namely, J. T. Brown, Clark N. Moore, 
Robert M. Handy, and Russell Abbott; and 

WHEREAS, We feel keenly the loss of their com- 
panionship and able counsel and leadership and 
whose advice was always valuable to the lumber- 
men in particular, and the different communities 
in this territory; therefore, be it 

Resolved, That this association now recognize 
the severe loss sustained by the taking away of 
our friends and associates; and further, be it 

Resolved, That a copy of these resolutions be 
spread upon the minutes of this meeting, and also 
that copies be sent to the families of the deceased. 


On motion, the resolutions were adopted as 
read. 
Officers Elected 


President Crissey then called for the report of 
the nominating committee. In response, the 
committee placed in nomination the following: 

President—Charles Proebstel, Santa Fe, N. M. 

Vice president for Colorado—Reed Hayward, of 
Loveland. : 

Vice president for Wyoming—J. E. Keith, of 
Casper. 

Vice president for New Mexico—Kenneth Bald- 
redge, Albuquerque. 


There being no other nominations, the re- 
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port of the nominating committee was accepted 


gg read, and by acclamation the nominees de- 
dared elected. The following were then placed 
in nomination for directors: District No. 1— 
George Schillig, of Sterling, Colo.; District No. 
9—-R. E. Spencer, of Denver, Colo.; District 
No. 3—W. C. Kurtz, of Grand Junction, Colo.; 
District No. 4—W. R. Grier, of Cheyenne, Wyo.; 
District No. 5—James A. Doolittle, of Albu- 
querque, N. M.; A. E. Monteith, Clayton, N. M. 

There being no other nominations, the persons 
named were by unanimous vote declared elected 
as directors for the coming year. 

The retiring president, Mr. Crissey, intro- 
duced the new president, Mr. -Proebstel, and the 
meeting adjourned. 


Meeting of Directors 


At two o’clock this afternoon, the meeting 
of the board of directors was held, the follow- 
ing being present: R. E. Spencer, W. C. Kurtz, 
M. Osear Moe, and Reed Hayward; President 
Proebstel presiding. The Chair announced as 
business before the directors the election of 
asecretary and a treasurer. On motion of Mr. 
Spencer, R. D. Mundell was nominated as sec- 
retary and Harry Nutting as treasurer, the nom- 
jnations being seconded by Mr. Moe. There 
were no further nominations and Mr. Mundell 
and Mr. Nutting were unanimously chosen for 
the offices of secretary and treasurer respec- 
tively. 

Upon motion, the meeting then adjourned, 
subject to the call of the president. 


INITIATE FOURTEEN KITTENS 


At 5 o’clock Thursday afternoon, more than 
one hundred old cats met in the Albany Hotel 
prepared to welcome fourteen lively kittens in 
the realm of Hoo-Hoo. The concatenation was 
handled in splendid manner by Snark A. S. 
Chappell, of McPhee & McGinnity Co. Junior 
Hoo-Hoo William R. McFarland put the kittens 
thru a mighty lively pace. 

After the concatenation had been opened in 
regular form Snark Chappell asked the members 


to stand in silence for a minute in respect to 
four members who had gone across the great di- 
vide during the last. year. These were: Tom 
Brown, 8079; Bob Handy, 12159; Russell Ab- 
bott, 22274; Clark Moore, 7062. 

The Snark then read a telegram from Secre- 
tary H. R. Isherwood saying: 

Regret exceedingly my inability to be on hand 
for your splendid concat but am with you in spirit. 
Hold fast to the noble ideals of Hoo-Hoo for in 
friendship, confidence and codperation lie the sure 
road to a united lumberdom and a friendly, confi- 
dent and satisfied public. More power to you and 
those who have helped put over this fine concat. 
Greetings and appreciation to all Hoo-Hoo. 

After the kittens had been led on devious 
paths thru the gardens right and left and had 
their eyes opened to the effulgent rays of Hoo- 
Hoo, the entire attendance sat down to a won- 
derful steak dinner which was made the more 
interesting by the recounting of many reminis- 
cences of the playful old cats. After adjourn- 
ment it was the unanimous opinion that this 
was the best concatenation ever held in this 
section of the Hoo-Hoo realm. 

The officiating team was as follows: Snark, 
A. 8. Campbell; Senior Hoo-Hoo, J. W. Accola; 
Junior Hoo-Hoo, William R.' McFarland; Bo- 
jum, E. B. Humphreys; Scrivenoter, J. T. Cha- 
pin; Jabberwock, L. C. Hall; Custocatian, R. E. 
Ellwanger; Arcanoper, J. E. McPhee; Gurdon, 
W. D. Reading. 


CONVENTION SNAPSHOTS 


Friday night the Denver Knot Hole Club en- 
tertained the dealers and their wives at its 
fourteenth annual banquet. An excellent turkey 
dinner was served at the Daniels & Fisher Tea 
Room, after which an exceptionally good enter- 
tainment was offered for the approval of the 
banqueters. Several dance numbers by local 
talent made a big hit, while the two banjo boys 
brought the house down. The entertainment 
ended with a minstrel show which would make 
Lew Dockstader sit up and take notice. J. H. 
Burnside, president of the Denver Knot Hole 
Club, has certainly set a high standard for his 


Ontario Retailers Consider Sales Tax—Now 
Study Standard Cost System and Make Insurance Survey 


Toronto, ONT., Jan. 21.—The seventh annual 
meeting of the Ontario Retail Lumber Dealers’ 
Association, which was brought to a successful 
conclusion last Friday afternoon, was the best- 
attended and most important and interesting 
meeting that has yet been held by the retailers 
of the Province. Over two hundred members 
and their friends were in attendance during 
the three days and at each session the banquet 
hall, in which the meetings were held, was 
packed. Each succeeding year sees an increase 
im the membership of the association and in 
the very practical interest taken by the dealers 
in the work that the association carries on. 
This year’s convention was in several respects 
the most important since the association was 
organized in 1918. [Nore: A preliminary re- 
port of this convention appeared on page 68 of 
the Jan. 19 issue of the AMERICAN LUMBER- 
MAN.—EpITOoR. ] 


The outstanding event of the convention was 
the discussion in regard to the new sales tax. 
Members from all over the Province came to 
Toronto with the express intention of learning 
all that could be learned regarding this trou- 
blesome and very puzzling tax. The discussion 
on this subject occupied two hours on the sec- 
ond day and over an hour on the third day, and 
undoubtedly those who attended obtained ex- 
actly what they came for; viz., as clear an 
understanding as possible of the provisions of 
the act and the regulations that have been is- 
sued by the department of customs and excise 
i order to interpret it and put it into opera- 
tion, Never before has there been so compli- 
tated and abstruse a tax act enacted in Canada 
and, if the expressions of opinion heard from 
tetail lumber dealers are a reliable indication. of 
the general feeling of merchants thruout Can- 

» It is unlikely that such an act will ever 
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again be put into effect by any future Govern- 
ment. 

The other outstanding event was a discussion 
upon standard cost accounting. The retail lum- 
ber dealers of Ontario have followed with keen 
interest the development of the standard cost 
accounting system of the National Retail Lum- 
ber Dealers’ Association of the United States. 
The indications are that before long a similar 
movement will be well under way in Ontario. 


successors to follow in the way of convention 
entertainment. 


Norman P. Black, of the P. J. Black Lumber 
Co., Cheyenne, Wyo., said his company had the 
biggest year in 1923 that it ever had and that 
conditions appear favorable for 1924. Quite a 
lot of drilling has been going on in that terri- 
tory and if oil is found in paying quantities, 
business will boom as it never has before. 

W. J. Warren, of the Warren Lumber Co., 
Fort Morgan, Colo., which operates yards in 
small country towns, said that all its trade is 
with the farmers and prospects for 1924 are 
very good. ‘‘ We look for a better business than 
we had last year and we made some money 
then,’’ he said. 


C. W. O’Kelley, of the Newton Lumber Co., 
Pueblo, Colo., thinks 1924 is going to be one of 
the biggest and best years. His city has just 
voted $4,000,000 in bonds for improvements. 
The bids were opened on Jan. 17 and work will 
begin within thirty days. The river is to be 
straightened and widened so that another flood 
will be impossible. Hundreds of houses will 
have to be moved or torn down. Replacing of 
these buildings will give a big impetus to the 
building trade. 


A. E. Messer, Williams-Messer Lumber Co., 
Trinidad, Colo., said that while his company 
had a good business last year, most of the lum- 
ber sold was for city homes. Conditions point 
to even a better year in 1924 for this trade. The 
coal mines are working steadily now, which will 
mean an increase in business from that trade. 


F. L. Crissey, Colorado Springs, retiring pres- 
ident of the association, said the outlook for the 
lumber industry this year is particularly bright. 
He thinks the most important question before 
the lumbermen of the country is that of stand- 
ardization. He believes the standards adopted 
by the industry and which are being promul- 
gated by the Department of Commerce will ef- 
fect a great saving, both to the builders and to 
the lumbermen. 


Modified—To 


President Speaks of Tax Act 


President K. J. Shirton, of Dunnville, who 
has handled the affairs of the Ontario Retail 
Lumber Dealers’ Association with great success 
during the last year, occupied the chair when 
the meeting opened at 2 p. m. on Wednesday, 
Jan. 16, and he delivered a short address upon 
the work of the association. He drew atten- 
tion particularly to the sales tax and the great 
volume of work that it had thrown upon the 
association thruout the last six months of the 
year, pointing out also the value to the indi- 
vidual retail lumber dealers of the fact that 
they belonged to an organization that was in a 
position to submit to the Government the com- 
bined views of the dealers on such an important 
matter. Undoubtedly the representations made 
to Ottawa by the association had had their 
effect upon the Government and, altho the act 
as passed and put into effect on Jan. 1 had many 
objectionable features, he believed that regu- 
lations issued from time to time during the 
first few weeks of the year would result in its 
being made to conform more reasonably with 
the natural interests of retail lumber dealers. 
He hoped that, out of the deliberations of the 
members during the convention, they would 
evolve unanimous recommendations upon the 
sales tax, to be submitted to the Government. 


Succeeded in Getting Better Lien Act 


Referring to the mechanics’ lien act, Mr. 
Shirton reminded the members that the asso- 
ciation had carried on a campaign for a better 
act over a period of four and one-half years, 
until finally their efforts met with a moderate 
amount of success. They had aimed very high 
at first, asking for a completely revolutionized 
mechanics’ lien act. This they had not ob- 
tained but the result of their efforts had been 
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a very thoro investigation into the mechanics’ 
lien act situation and the passing of a com- 
pletely new act, thus eliminating the vast 
amount of confusien that had grown out of the 
old act and the series of judicial decisions and 
interpretations that had been given by the 
courts over a long period of years. The new 
act embodied a number of new principles gained 
from the lessons of experience over previous 
years. No one could foretell just what the 
situation would be a year or two hence, but it 
was undoubtedly true that the act which went 
into force on Sept. 1, 1924, was a better act in 
a great many respects than the one which it 
superseded. 

Mr. Shirton also dealt with the standard cost 
accounting system of the National Retail Lum- 
ber Dealers’ Association. He had attended the 
annual meeting of that association in Louis- 
ville, Ky., last October, and he outlined to the 
members some of the salient features of its 
system, telling also of the unanimous approval 
of the large number of retail lumber dealers in 
the United States, who had already installed 
the system. 

At the conclusion of the president’s address, 
the treasurer submitted his annual report, show- 
ing healthy balances in the association account 
and in the account of the Monthly Bulletin pub- 
lished by the association. This was followed by 
Secretary H. Boultbee with his report, which 
appeared in last week’s issue of the AMERICAN 
LUMBERMAN, 

The secretary stated also that there were 
several more or less personal matters for him 
to report upon, that were outlined in an addi- 
tional part of his report that-had.,not. been 
printed. It was ultimately agreed that this 
part also should be printed and distributed 
among the members. 


Reports of Committees 


The committee on legislation and transpor- 
tation had not been called upon during the year 
to do much work, but B. F. Clarke, of Glencoe, 
chairman, submitted a report in which he re- 
ferred at considerable length to the sales tax 
situation. Then he called upon W. M. Tupling, 
one of a special committee in regard to freight 
rate reclassifications, to tell of his committee’s 
work. Mr. Tupling reported that his committee 
had held conferences with the Canadian Freight 
Association and the result had been eminently 
successful, as the railroad companies had agreed 
not to adopt the reclassification, which would 
have meant extensive increases in freight rate 
costs, and had also agreed to leave the minimum 
carload where it was previously. Mr. Tupling 
drew attention also to a number of glaring in- 
equalities in freight rates from southern United 
States points to points in Ontario, which he 
thought the association should take some steps 
toward having remedied. In conclusion, Mr. 
Tupling spoke of changes that the Canadian 
Freight Association was considering in connec- 
tion with stop-over charges. These might prove 
to be a serious burden to the retail trade. A 
the end of Mr. Tupling’s address, a motion was 
carried calling upon the directors of the associa- 
tion to appoint a special committee to study 
traffic matters of importance to the association 
and to codperate with the Canadian Lumber- 
men’s Association’s traffic department, and the 
standing committee of the Ontario Retail Lum- 
rie Dealers’ Association, on transportation mat- 

ers. i 

The membership committee’s report was pre- 
sented by the secretary, showing that the asso- 
ciation had more than held its own during the 
year. Under the discussion on this subject, 
M. J. McDonald, Port Arthur, reported that he 
hoped before long to induce retail lumber deal- 
ers of northwestern Ontario to join with the 
Ontario Retail Lumber Dealers’ Association. 
Steps were taken also for a vigorous and early 
campaign during 1924 for increased member- 
ship from all parts of the Province. 


Tells of Mutual Insurance Companies 


J. C. Scofield, Windsor, submitted the report 
of the committee on insurance and workmen’s 
compensation, and was followed by E. D. Hardy, 
of Ottawa, who delivered an excellent address 
upon the work of the mutual fire insurance com- 
panies. At the conclusion of Mr. Hardy’s ad- 


dress, a motion was carried requesting the in- 
coming committee on insurance to codperate 
with Mr. Hardy in securing a survey of the 
retail lumber yards in Ontario, with a view to 
ascertaining what percentage of them were 
eligible for insurance in the lumber mutuals. 
Mr. Hardy intimated that he had already done 
some preliminary work in connection with this 
matter and hoped to be able to go into it ex- 
tensively at an early date, with the codperation 
of the secretary of the association. 

Following Mr. Scofield’s report on workmen’s 
compensation, a splendid practical address was 
delivered by F. L. Lovett, field superintendent 
of the Accident Prevention Association, which 
is operated in connection with the workmen’s 
compensation act of Ontario. Mr. Lovett dwelt 
particularly upon the great importance of the 
foremen in educating the workmen along the 
lines of accident prevention. 

At this stage of the proceedings, F. H. Big- 
wood, the new chairman of the Wholesale Lum- 
ber Dealers’ Association (Ine.), and S. F. 
Rutherford, chairman of the Montreal Retail 
Lumber Dealers’ Association, entered the meet- 
ing. They were called upon by the president 
and each expressed his pleasure at being able 
to attend the convention. Mr. Bigwood ex- 
tended a welcome on behalf of the wholesalers 
and expressed the hope that every retailer 
present would attend a complimentary luncheon 
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that was being tendered them at 12:30 that 
day. Mr. Rutherford outlined the good work 
that had been done by the newly-organized re- 
tail lumber dealers’ association of the city of 
Montreal. 


Trade Relations Report 

W. C. Irvin, Toronto, submitted a report on 
behalf of the committee on trade relations and 
arbitration, outlining two cases which it had 
been called upon to deal with during the year, 
and which it had disposed of to the mutual 
satisfaction of both parties concerned in each 
ease. He concluded with a reminder to the 
members that the association had adopted a 
standard order form which had been in use 
for several years, and he urged all to secure 
supplies of this form and use it whenever plac- 
ing orders, as it would do away with nearly all 
of the difficulties that so often occur when 
orders are placed in a haphazard manner. 

G. S. Zimmerman, of Tavistock, presented 
the report on cost accounting, which has already 
been outlined in the president’s address. Fol- 
lowing Mr. Zimmerman’s report, the secretary 
read a paper prepared and submitted by Harry 
Colman, of Chicago, on a standard cost ae- 
counting system. At the conclusion of the 
reading of this address, an interesting discus- 
sion took place and it was finally decided that 
the secretary should have Mr. Zimmerman’s 
report and Mr. Colman’s paper printed and 
distributed to the members, at the same time 
sending to them a circular asking how many 


would be interested in the adoption of a system 
of this type; the idea being that, if a sufficient 
number express their interest, steps will be 
taken toward adopting such a system. 

G. T. Meinzer, representing the Architectural 
& Publicity Bureau, of Chicago, told of the 
plan book and merchandising service of the ag. 
sociation, describing the many new interesting 
features in connection with it that were being 
put forward for 1924. 


Tells of Effect of Sales Tax on Lumber 


Next came the great event of the convention, 
for which all members were anxiously waiting, 
When R. N. McCormick, assistant tariff man- 
ager of the Canadian Manufacturers’ Associa. 
tion, took the floor, every seat was occupied 
and standing room was at a premium. At con. 
siderable length, Mr. McCormick described the 
sales tax as applied to lumber, dealing with it 
from every possible angle. When he reached 
the conclusion of his address, he stood up toa 
long series of searching questions from the 
members present and succeeded in giving them 
very valuable information in regard to the man- 
ner in which the act will be administered this 
year. When he was thru, a very hearty vote 
of thanks was extended to him unanimously, 

A committee was then appointed, consisting 
of K. J. Shirton, J. B. Mackenzie, W. B. Ten- 
nant, G. S. Zimmerman, John S. Bond and E. 
M. Barrett, to confer with R. M. Trowern, sec- 
retary of the Dominion Retail Merchants’ Asso- 
ciation, and Mr. Banning, president of the same 
association (who were at that time in Toronto), 
and if possible to bring in a resolution on the 
following morning. 


Act Amended Favorably to Dealers 


On Friday morning, this committee reported 
in favor of a proposal which would simplify 
the act greatly, viz.: requiring that retail lum- 
ber dealers who did not take out a sales tax 
license should be required to pay a tax of 6 per- 
cent on the full price of the lumber to them, 
instead of upon one-half of the price. In the 
midst of the discussion on this resolution, a 
long distance telephone message was received 
from Ottawa, stating that the Government had 
decided to put into effect a ruling making this 
requirement. The members present therefore 
felt that much of their object had already been 
attained. The upshot of the matter was that 
the incoming directors were requested to ap- 
point a special committee to remain on the job 
thruout the year and watch the sales tax situa- 
tion. This committee was instructed also to 
report as soon as possible to the secretary, for 
submission to all members, exactly what regu- 
lations under the sales tax act applied to lum- 
ber and what their meaning was, as ascertained 
by a special inquiry to be made by the presi- 
dent and secretary at the department at Ottawa 
if necessary. 

J. L. Naylor, Essex, introduced a discussion 
upon the subject of building and loan associa- 
tions, at the conclusion of which the incoming 
directors were requested to continue their in- 
terest in this subject and to take such steps a8 
they might consider advisable toward inducing 
the Ontario Government to eliminate the diff- 
culties now in the way of establishing such as- 
sociations. : 

After a lengthy discussion, it was decided 
that this year’s midsummer outing of the asso- 
ciation should take place to Orillia, Ont., the 
home town of the newly-elected president, 
where a splendid variety of interesting side 
trips may be taken, including visits to the 
interesting power development plants upon the 
Severn River. ; 

It was decided that the 1925 annual meeting 
should take place in Hamilton, from which at 
urgent invitation had been already received. 


Election of Officers 


The election of officers for the current year 
resulted as follows: 


President—W. M. Tupling, Orillia. ’ 

Vice president—G. S. Zimmerman, Tavistock. 

Directors—Eastern Branch: F, B, Van Dees, 
Brockville;’ G. P. Davidson, Ottawa. Centra 
Branch: J. S. Bond, Toronto; J. H. Rodgers, 
Barrie. Western Branch: J. Bowman, Dundas; 
W. J. Markle. Hamilton. Southern Branch: B. “ 
Clarke, Glencoe; M. R. Bogart, Chatham. North 
ern Branch: M. J. McDonald, Port Arthur; F. © 
Hollingsworth, Sault Ste. Marie. 
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Panadian Prairie Retailers Consider Farm Problems— 
“Over-Distribution” Is Big Topic—To Revive Hoo-Hoo 


[Special telegram to AMERICAN LUMBERMAN] 

WINNIPEG, MAN., Jan. 23.—The thirty-third 
annual convention of the Western Retail Lum- 
permen’s Association (Canada) was opened 
this morning with the largest number of dele- 

tes that have attended this convention in a 
number of years. There were close to four hun- 
dred seated when Premier Bracken of Mani- 
toba officially opened the convention. In wel- 
coming the members to Winnipeg, the premier 
gid he hoped the daily sessions would be of 
real value and that the many important prob- 
lems facing the business interests of the West 
would receive due consideration. He touched 
upon the bountiful harvest this year in the 
Provinces farther west and how it was bound 
to bring a great deal of relief to the farmers 
who had passed thru such trying years. In 
dosing, he urged the delegates to carry on the 
good work they had already done in encourag- 
ing the mixed-farming idea, which he felt was 
going to be the only salvation to the farmer in 
western Canada. 

President W. P. Dutton, of Winnipeg, next 
gave his annual address in which he briefly re- 
viewed business conditions during the last year. 
He congratulated the various lumber companies 
on their efforts toward elimination and amalga- 
mation of yards and urged that these efforts be 
continued during the present year. Mr. Dut- 
ton said he believed over-distribution was one 
of the evils in all lines of business in west- 
em Canada, and he felt that it would still be 
good business further to reduce the number of 
lumber yards that were still in operation and 
which were in many cases not making enough 
money to pay an agent’s salary. He also dealt 
with immigration and said he thought the lum- 
bermen were deeply interested in this movement 
and should take an active part in helping the 
Government and railways to get new settlers 
comfortably and permanently located. 

Secretary Fred W. Ritter, of Winnipeg, then 
presented his annual report of the last year’s 
activities, pointing out that while certain de- 
partments of the association had not been as 
active as in former years, due chiefly to busi- 
ness conditions, nevertheless the finances of the 
organization continued to be in a very healthy 
condition. In closing he urged the members to 
codperate more earnestly with the association 
and recommended the revival of district meet- 
ings during 1924, 

The appointment of the various convention 
committees was the next order of. business, 
after which the meeting adjourned for the 
luncheon hour at which time an address was 
given by Henry Peterson, general sales man- 
ager of the Beaver Products Co. (Inc.) of 
Buffalo, N. Y. Prior to Mr. Peterson’s ad- 
dress the delegates joined in community sing- 
ing led by the Kiwanis quartette. President 
Dutton also took the opportunity to make an 
announcement about the revival of Hoo-Hoo 
in Canada which was met by great enthusiasm 
and cheers. 


Pointers on Developing More Retail Business 


Henry Peterson took as his subject ‘‘ How 
Retail Lumbermen Can Develop More Busi- 
ness.’ In his opening remarks he said he did 
not want the delegates to misunderstand the 
title of his address because he appreciated 
that such a title covered a complexity of sins. 
He said it was his personal opinion that a re- 
‘ail lumberman traditionally looks upon his 
business as one of service, but that too fre- 
quently it is obvious that the retail lumber- 
man does not let his public or the community 
Which he serves know that he can be of serv- 
lee. Mr. Peterson then went on to give sev- 
eral examples as to how this could be done and 
kept the delegates ‘spell-bound by his very 
clear and practical illustrations as to just 
how they could be of greater service and at 


the same time materially increase their sales 
Volume. 


Note.—A more complete report of the 
annual convention of the Western Retail 
Lumbermen’s Association (Canada) will 
appear in the Feb. 2 issue of the AMERI- 
CAN LUMBERMAN.—EDITOR. 





Missing Links in Retail Yards _ 


The afternoon session brought forward a 
very popular and interesting address deliv- 
ered by Vice President R. Skov, of High River, 
Alta. Mr. Skov selected for his topic, ‘‘The 
Missing Links in the Retail Lumber Yards.’’ 
He pointed out several missing links and dwelt 
at some length with edch one after which he 
offered the remedy. The meeting was then 
thrown open for further comment and dis- 
cussion on Mr. Skov’s address and brought 
forth one of the most interesting and profit- 
able discussions that these annual conventions 
have ever had the pleasure of hearing. 


At 4 o’clock the annual meeting of the 


Retail Lumbermen’s Mutual Fire Insurance’ 


Co. was called, with President Frost in the 
chair. Very deep regret was expressed over the 




















W. P. DUTTON, FRED W. RITTER, 
Winnipeg, Man.; Winnipeg, Man. ; 
President Secretary 


death of Secretary Stewart after a short ill- 
ness. The annual report was submitted by 
Treasurer Robertson, which was very encourag- 
ing and showed that the assessment covering 
the last year was considerably lower than in 
1922. 


In the evening a smoker and entertainment 
were given to the delegates and their friends, a 
very interesting and varied program being pre- 
pared by Secretary Ritter for the occasion. 


THURSDAY SESSIONS 

[Special telegram to: AMERICAN LUMBERMAN] 

WINNIPEG, MAN., Jan. 24.—The second day’s 
session opened at 10 a. m., with an address by 
KE. W. Stacey, general manager of the Beaver 
(Alberta) Lumber (Ltd.), who took as his sub- 
ject ‘‘Some Difficulties in Retail Lumbering 
and Possible Solutions.’’ Mr. Stacey reviewed 
first of all the matter of immigration in Can- 
ada during the last twenty years, and showed 
that altho during this period there had been 
3,500,000 new immigrants into Canada, never- 
theless the census for 1921 discloses the sur- 
prising fact that during the last twenty years 
there had been no national increase in popula- 
tion, but instead there was a net loss of 175,000 
people. He linked this up with one of the 
great problems that the retail lumberman had 
to deal with today, and in his closing remarks 
said: 


It has seemed to me that this retail lumbermen’s 


association of ours can and should as a body, and 
more especially thru its individual membership, 
create such desirable publicity as will aid any 
government policy that is worth while and well 
planned, beyond even our own comprehension. 

Following Mr. Stacey’s address, J. Lee, 
credit manager Lumber Manufacturers’ Yards 
(Ltd.), of Regina, Sask., who was chairman of 
the roundtable conference of credit men during 
the previous day’s session, submitte:: his report 
and recommendations to the conventioz. This 
produced a lengthy discussion, which brought 
out some further very important suggestions 
as to the eredit policy in the future. 

At the noon luncheon, the delegates listened 
to an address by Charles W. Peterson, presi- 
dent and editor of the Farm and Ranch Re- 
view, of Calgary, Alta. Before introducing 
Mr. Peterson, President Dutton welcomed a 
large delegation of Minneapolis lumbermen, 
led by T. T. Jones, member of the Supreme 
Nine of Hoo-Hoo, and: also H. R. Isherwood, 
of St. Louis, Mo., secretary-treasurer of the 
order, who had come to Winnipeg to assist in 
the first concatenation which had taken place 
in western Canada for a number of years. 

Mr. Peterson took as his subject ‘‘ The Eco- 
nomic Status of Western Agriculture and the 
Colonization Question.’’ In his opening re- 
marks, Mr. Peterson dealt quite fully with the 
position. and influence that Canadian wheat 
held in the world market. He next dealt with 
the encouraging strides that mixed farming 
had made in western Canada during the last 
three years, and said that while he believed 
that wheat would always be the western farm- 
er’s main crop, he was nevertheless thoroly con- 
vinced that farmers would never make a success 
of their farming activities if they turned their 
attention only to wheat growing. 

Mr. Peterson then commented on the im- 
portance of an active colonization policy, and 
said he believed Canada should welcome settlers 
from all parts of the world, provided they were 
of the type that is healthy and willing to work 
hard. Mr. Peterson’s talk was one of the best 
and most practical given at the meeting, and 
brought forth much favorable comment. This 
ended the morning session. 

The opening address of the afternoon session 
will be delivered by H. R. Isherwood, who has 
selected for his topic. ‘‘The Value of Lumber 
Associations. ’’ 


Detroit Retailers Elect 


Detroit, Micu,, Jan. 21.—The following offi- 
cers of the Detroit Retail Lumber Dealers’ As- 
sociation have been elected for the ensuing year: 


President—Henry Berger, vice president Sibley 
Lumber Co. 


Vice president—C,. B. Huyette, general manager 
Harding Lumber Co. 


Treasurer—Edward J. Weeks, manager Hunton- 
Weeks Lumber Co. 

The organization is contemplating a big con- 
structive program of work during 1924, the de- 
tails of which will be announced later. 


(SEEGERS 


Sells Train Load of No. 2 Boards 


LAvuREL, Miss., Jan. 23.—A lumber deal of 
more than usual interest and importance was 
consummated here this week when the Gil- 
christ-Fordney Co., of Laurel, sold to the W. 
L. Shepherd Lumber Co., of Montgomery, Ala., 
a train load of 12-inch No. 2 southern pine 
boards. This shipment will move out in one 
special train. 


LEADING LUMBER COMPANIES have coéperated 
and contributed and helped raise $225,000 for 
the purchase of redwood forests in order to 
secure typical groves which will be protected 
so that future generations can see the virgin 
redwoods at their best. 
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Penn State Lumbermen Consider Methods of 
Improving and Extending Association’s Service 


[Special telegram to AMERICAN LUMBERMAN] 
"PHILADELPHIA, PA., Jan. 23.—At the Bellevue- 
Stratford Hotel here the Pennsylvania Lumber- 
men’s Association today opened its thirty- 
second annual convention, with a complimen- 
tary luncheon to the Eastern Lumber Salesmen’s 
Association, which was well attended by the 
salesmen. President Fred H. Ludwig, of Read- 
ing, of the Pennsylvania Lumbermen’s Asso- 
ciation, addressed the luncheon meeting, lauding 
the salesmen’s association and stating that he 
had seen the association growing and getting 
stronger and better each year. President 
W. H. Lear, of the Lumbermen’s Exchange of 
Philadelphia, spoke a few words of praise for 
salesmen. President Fred Stamler, of the 
Eastern Lumber Salesmen’s Association, 
thanked the Pennsylvania Lumbermen’s Asso- 
ciation for its kind invitation to luncheon, and 
praised the splendid codperation of both asso- 
ciations. J. C. Tennat, of the salesmen’s 
association, spoke a few words in behalf of his 
association. Field Secretary J. H. Reiter, of the 
Pennsylvania Lumbermen’s Association and 
editor of The Plan, presented a handsome silver 
cigarette case to J. Leslie Hughes, a member of 
the salesmen’s association, for his interest in 
association matters. Charles Fletcher, another 
salesmen’s association member, was presented 
by Mr. Reiter with a handsome card case. 


After the salesmen’s luncheon in the Rose 
Garden, President Fred H. Ludwig opened the 
business meeting of the Pennsylvania Lumber- 
men’s Association in the Clover Room, at 2:30. 


President Discusses Standardization 


President Ludwig’s address stated that his 
association maintained a complete office force, 
which was in excellent working order. He 
loudly praised the work of Secretary J. Fred- 
erick Martin, and lauded the work of Field 
Secretary Reiter. President Ludwig predicted 
a future full of promise, stating he had traveled 
a good deal during the last year and had re- 
cently attended the standardization meeting held 
in Washington, D. C., at his own expense, so 
vital did he think this meeting was. It had to 
do with the standardization of lumber, and the 
lumber business, he pointed out, could be bene- 
fited if every yard would buy the thickness its 
trade demanded and continue to do so that way, 
until the Government, after checking up the 
sizes ete. in greatest use, would declare those 
sizes standard. This was given merely as a 
suggestion on President Ludwig’s part. 


Speaking on the membership of his associa- 
tion, he asked that each attending member try to 
get a new member when he returns home. 
Speaking on the cost of retailing lumber, he 
stated that many yards were selling some 
lumber at a nice profit, while they were losing 
money on some other items. He called atten- 
tion to the conference to be held in Washing- 
ton, D. C., in April, on rough lumber standards. 


Speaking on lumber yard insurance, President 
Ludwig stated that with the increased cost of 
construction, many retailers were not insuring 
their investments heavily enough. In this con- 
nection he advocated public liability insurance 
for the yards, which would protect them against 
accidents to customers while in their yards. 
He also recommended group insurance for yard 
employees, which protects both the retailer and 
the yard worker. President Ludwig suggested 
that a new committee be appointed to handle 
the business of the Pennsylvania Lumbermen’s 
Association. Speaking of service, the president 


stated that good service increases business each. 


year and can be brought about by helping the 
builder finance his operations and also helping 
him supervise his work. He declared that each 
should think more of serving and less of profits. 


~~ Secretary Tells of Association Work 


Secretary J. Frederick Martin, of Philadel- 
phia, next spoke, saying that the reports of the 
various committees would follow. He asked for 


the codperation of members in securing new 
members, and also advocated the organization 
of more local units. He suggested that the asso- 
ciation start a credit bureau, and stated that it 
could be started by members sending their bad 
accounts to the association, where they could be 
filed for reference by other members. 


Field Secretary J. H. Reiter next addressed 
the meeting, stating that he did not want to be 
a walking delegate and asked that the member- 
ship codperate with him in organizing more 
local units, saying that two local units have 
been started in the last year. Mr. Reiter also 
directed the attention of the members to a credit 
bureau, urging them to think it over and then 
advise their association. 


Treasurer T. J. Snowden, of Scranton, who 
has been acting in this capacity for many years, 
gave his report of the finances, which was sat- 
isfactory, stating that the balance on hand 
today was twice that of a year ago. After this 





W. H. LEAR, PHILADELPHIA, PA.; 
Elected President 


report, President Ludwig appointed various 
committees for their reports Thursday. 


P. W. Branton, of Chicago, next spoke on 
selling homes today, with many good arguments. 
He stated that one should find out first how 
much a prospective customer wanted to pay for 
a home, then show him some plans, and next 
take him into the lumber yard and show him 
the stock, talking to him in plain language— 
not in lumber terms—and also show him new 
ideas and find out his pet building ideas and 
work them in for him. Mr. Branton declared 
that there are nine associations affiliated in 
creating new building plans and selling helps. 
He stated that advertising must be the medium 
used to make people really desire to own their 
homes. He mentioned this slogan, ‘‘Own a home 
first, then buy an automobile.’’ Mr, Branton 
stated that a large demand for two-family 
houses was developing, and that new plans are 
being created for this demand. President Lud- 
wig endorsed Mr. Branton’s ideas. 


W. L. Kinter, general solicitor for the Phila- 
delphia & Reading Railway, then followed with 
a speech in which he stated that competi- 
tion would not be erased should any consoli- 
dation of railroads take place. He stated that 
many small, weak railroads had to charge 
higher rates on account of poor organization. 
He also mentioned that it has been suggested 
that nineteen or twenty systems should control 
other lines, absorbing the smaller lines, and 
that a commission had been appointed, or would 


be appointed. Mr. Kinter remarked that volun. 
tary consolidation of the railroads would not 
interfere with the Constitution of the country, 


Reserve Lumber Yards 


The next speaker on the program, A, J, 
Hager, president of the Michigan Retail Lun. 
ber Dealers’ Association, being unable to attend, 
Luther Ogden, of Cape May, N. J., spoke on 
reserve lumber yards, stating that thru 
such medium a group of lumber yards could do 
its buying collectively, which would give it 
access to more lumber and also give it addi- 
tional buying power, which would have some 
bearing on the price of lumber in so far as 
volume would realize cheaper prices. Mr. Ogden 
also mentioned that when five or more lumber 
yards got together and bought together, they 
could help each other, and that smaller yards 
could buy from this reserve lumber yard to good 
advantage. At this point, L. W. Brosius, of 
Wilmington, Del., stated that his company had 
this idea under consideration in his town, and 
that he hoped to put it across, 


John E. Lloyd, of Philadelphia, and presi- 
dent of the National Retail Lumber Dealers’ 
Association, lauded the work of the Pennsyl. 
vania Lumbermen’s Association, stating that 
when the members return home they should try 
to secure new members. He also explained more 
of the details of the reserve lumber yard, and 
said that it would greatly help lumber yards in 
making quicker deliveries and lowering the 
amount of stock they carry, stating that of all 
the reserve lumber yards he knew of, not one 
had lost money. Mr. Lloyd declared that busi- 
ness men today should take an active interest 
in politics; they should know their representa- 
tives in Washington and should not hesitate to 
tell them what they thought about the various 
bills coming before Congress. He also made 
the point clear that lumbermen, large or small, 
should keep in touch with various bills and 
have their say in matters, especially when they 
dealt with the lumber and building industry. 


Fred 8. Underhill, of Philadelphia, and vice 
president of the National-American Wholesale 
Lumber Association, extended greetings from 
his association, opening his address with many 
humorous remarks. He spoke in behalf of asso- 
ciation membership, pointing out the many 
benefits to be derived from this source. He 
also remarked that lumbermen owed some of 
their time to association work, and that they 
should feel obligated to do their share in mak- 
ing the lumber industry cleaner and better and 
in this way raising the standards of lumber 
merchandising. 


Following Mr. Underhill’s speech, President 
Ludwig adjourned the business session until 
Thursday. 


THURSDAY MORNING 


[Special telegram to AMERICAN LUMBERMAN] 

PHILADELPHIA, Pa., Jan. 24.—The Pennsyl- 
vania Lumbermen’s Association held its banquet 
in the large ball room of the Bellevue-Stratford 
last night. After President Ludwig’s short 
address of greeting, Secretary of Agriculture 
Wallace gave a splendid speech stating that 
‘‘we shall have a satisfactory settlement of our 
economic problems when the population of the 
East and of our great cities realizes that its 
link with the farmer is so vital that the life 
blood of the nation would be lost should he 
fail in the performance of his task.’’ 


The new directors elected at the Thursday 
session are: Luther C. Ogden, Cape May, N. J.; 
G. F. Hower, Scranton, Pa., and J. M. Bright- 
bill, Hummelstown, Pa. 


A short talk on credits and collections was 
made by G. R. Moore, advocating close inspec 
tion of credit risks. Harry J. Myers next made 
a short speech on standardization stating that 
a lot of conferences were being planned to try 
to establish a standard dimension on roofers 
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and sizes, which should soon become recognized. 

Dr. Hess, of the wersity of Pennsylvania, 
gave a splendid tal creating new ideas for 
glling products, hi eme being ‘‘ Advertis- 
‘ng.’’ He said the community spirit must be 
raised and people should be educated to want 
to own their own home. He suggested helping 
the workingman by building thousands of 
homes, catering to his requirements financially 
and otherwise. He also suggested getting away 
from habitual architecture and the creation of 
various designs for each section. 


AFTERNOON SESSION 


Philadelphia wholesalers entertained the 
Pennsylvania Lumbermen’s Association at 
luncheon, about 350 attending. Marry G. 
Parker, president of the wholesalers’ organi- 
zation, welcomed the guests and suggested 
that the two associations should have more 
joint meetings. 

Luther C. Ogden, of Cape May, N. J., spoke 
for the Pennsylvania Lumbermen’s Associa- 
tion, thanking the wholesalers for the 
luncheon. He said he knew that association 
work was doing much for the members of both 
organizations, and praised the sincerity of the 
wholesalers in fulfilling contracts. 

Following the luncheon the meeting ad- 
journed to the Clover Room ‘for the final 
session. 






Archibald Kellock, assistant treasurer of 
the Pennsylvania Mutual Fire Insurance Co., 
gave an interesting talk on perpetual inven- 
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tories. He endorsed and suggested the nse 
of a daily inventory, which will prevent over- 
stocking. Seventeen members present said 
they were using this system with good results. 


Ray Vance, head of Brookmire’s Economic 
Service, said that today’s prices are not too 
high. He said there is no runaway market in 
any business at present. He is very optimistic 
on the future and said we have no speculation 
boom to collapse. He predicted better busi- 
ness for the next six months and the building 
up of Europe before long. 

Mr. Spatz, of Reading, Pa., talked on the 
cost of delivery. He said small trucks have 
proved to be more economical. He thought 
it essential that a close record be kept of the 
performance of each truck, with a monthly 
comparison, and that these records be shown 
to the drivers. 

Sam Williamson, of Media, Pa., speaking 
on the same subject, said the driver must be 
reliable and should be acquainted with costs. 

These methods were endorsed by Sam Dil- 
lion, of Wilmington, Del. 

The final official action of the association 
before adjournment was the election of offi- 
cers, which resulted as follows: 

President—W. H. Lear, Philadelphia. 


Vice president—L. C. Ogden, Cape May, N. J. 
Treasurer—John Herr, Philadelphia. 


Western Retailers Discuss Troublesome Problems 


SaLT LAKE City, UTan, Jan. 19.—‘‘I would 
like to see a law passed compelling lumber deal- 
ers to abide by a decent profit on their turn- 
over,’’ declared President O. A. Spear, of the 
Western Retail Lumbermen’s Association, at a 
regional meeting of the association in the 
Chamber of Commerce here Thursday morning, 
under auspices of the Salt Lake Lumbermen’s 
Club. Mr. Spear, who is manager of the Smoot 
Lumber Co., of Provo, this State, said the lum- 
berman was entitled to a fair profit as much as 
an operator in any other line. The elimination 
of such a profit hurt the customer as well as the 
dealer in the long run, for it is being recognized 
today that a condition which cripples the mer- 
chant must be bad for his customer, and bad 
for society. He urged that a legitimate profit 
be added to the goods. 


It was one of the most successful gatherings 
the lumbermen of Utah have ever held. Dealers 
numbering about 150 from all parts of the State 
were in attendance and there was a get-together 
spirit and intensive codperation in evidence. 
It was a one-day convention and a very busy 
day it proved. There was a luncheon at the 
Chamber of Commerce and a dinner-dance at 
the Newhouse Hotel, with a theater party and 
atea party for the ladies during the afternoon. 
But social functions were not permitted to in- 
terfere with business, and, as one veteran lum- 
berman who was present put it, ‘‘it was a splen- 
did meeting from a business standpoint. ’’ 


The meeting was called to order by President 
Spear who made a short talk in which he wel- 
comed the members of the association and 
friends, after which Roy Brown, traffic manager 
of the association with headquarters in Spokane, 
Wash., told what his department is doing for the 
industry, ‘‘There has been no car shortage and 
the lumbermen have accomplished much in their 
effort toward improved service’? Mr. Brown 
said. The speaker told his audience that the 
association’s traffic department has furnished 
the carriers with the united opinion of the lum- 
bermen and this has carried much weight. Fig- 
ures showed, he said, that lumbermen had re- 
ceived $130,000 in returns from railroads for 
overcharges on shipments. 


Melvin H. Sowles, vice-president of Walker 
tos. Bank, one of the largest financial institu- 
tions in the city, spoke briefly on ‘‘ The Lumber- 
man As Seen Thru the Eyes of His Banker.’’ 
Mr. Sowles urged the utmost caution in extend- 
mg credit and advised dealers to keep careful 
cheek of accounts. The speaker declared long- 


time credits were bad for the customer as well 
as for the dealer. ‘‘In a word,’’ he said, ‘‘ you 
are in the lumber business; not running a 
bank,’’ 


James Ingebretsen, known as ‘‘the lumber- 
jack attorney,’’ gave a little talk in the after- 
noon on ‘‘The Law as Collateral Security.’’ 
The speaker told of the operation of the me- 
chanic’s lien and its advantages and defects. 
He gave details of a few supreme court deci- 
sions illustrating his points. Mr. Ingebretsen 
declaimed against excessive credit and said 
there ought to be a law passed which- would 
compel the lumbermen to collect their bills. 


‘*What Can I Do to the Other Fellow That 
He Can’t Do to Me,’’ was the subject of a 
rather long humorous poem by M. O. Ashton, 
of the Sugar House Lumber Co., Salt Lake City, 
the burden of which was that no man can ‘‘ put 
over’’ something to the disadvantage of another 
that the other fellow can not put over on him, 
and the best plan after all is to play fair. Mr. 
Ashton’s poem contained a chorus in which the 
audience joined. The poem was a huge success. 

There were four 5-minute addresses each of 
which was followed by 10-minute discussions. 
J. V. Dawson, of the George E. Merrill Co., 
spoke on ‘‘merchandise stock.’’ Mr. Dawson 
said lumbermen should try to keep stocks down 
to a level consistent with the volume of business 
transacted. It was very easy to lose money thru 
depreciation on such items as pine and fir stocks. 
To carry excessive stocks increased one’s over- 
head, he said, in addition to the losses thru 
exposure. They all knew what those losses 
might amount to. 

A. E. Money, of Spanish Fork, spoke on 
‘*Operating Expense.’’ Mr. Money said he 
started out three years ago with a determina- 
tion not to borrow any money for his business 
and had succeeded in this for two years now. 
He said the watching of one’s operating ex- 
penses was of vital importance. No one could 
expect to compete for business successfully who 
permitted his operating expenses to mount to 
abnormal heights. The interest on borrowed 
money, he said, was an operating expense. 

H. B. Wheelwright, of Ogden, talked on 
‘*Service.’’ He said there was too much serv- 
ice in the lumber business today. There were 
people who wanted an article five minutes after 
it had been ordered who could with a little pa- 
tience have waited till the cost of delivery would 
have been less. This special service ought to 
be paid for, Mr. Wheelwright said. 

One of the most interesting talks was that of 
H. B. Smith, a Murray lumber dealer. Mr. 


Smith’s address was entitled ‘‘ Credits—Testi- 
monial of one year’s actual experience in sell- 
ing on cash basis.’? The Murray lumberman 
has been denying credit to any one save con- 
tractors and they have been served with the 
distinct understanding in advance that settle- 
ments must be made twice a month. The speak- 
er did not go into much detail regarding his 
methods. He said he had not beén in the cash 
business long enough to say very much. How- 
ever, he said, he was discovering that his new 
plan was keeping down overhead to a minimum 
and he believed he was on the right lines. He ad- 
mitted his prices were low, but gave no figures. 
There was no particular discussion but Mr. 
Smith’s remarks were listened to with deep in- 
terest. President O. A. Spear observed that a 
lumberman should be compelled by law to make 
a fair, living profit. He congratulated the deal- 
ers on the splendid get-together feeling and the 
friendly, codperative spirit that had prevailed. 

The last speaker was A. L, Porter, secretary- 
treasurer of the Western Retail Lumbermen’s 
Association, of Spokane, who discussed associa- 
tion matters for a short time. 

Among the well known figures in the lumber 
industry who was present at the convention was 
Parson P. A. Simpkin, official chaplain of Hoo- 
Hoo and until a few years ago a Salt Lake City 
minister. In the course of a short talk Mr. 
Simpkin told of his association with the lumber- 
men and of the esteem in which he held them. 
He gave a little of that sort of advice which a 
clergyman is supposed to give his fellow men 
and in doing this displayed a thoro grip of busi- 
ness principles and practices. 

A meeting of Hoo-Hoo was held toward the 
close of the general session. 


Virginia Lumber Concern Incorporates 


MOUNDSVILLE, W. VA., Jan. 21.—The incorpo- 
ration of the Craigsville Lumber Co., which 
will have its principal offices at Millboro, Va., 
is announced by Charles A. Bloyd, Wilbur C. 
Bloyd and G. F. Gray, of Moundsville, and C. 
A. Pence, of Millboro, the incorporators. The 
company owns several hundred acres of valu- 
able timber on the Calf Pasture River in Au- 
gusta County, Virginia, which will all be manu- 
factured and loaded at Craigsville, Va. The 
property also contains many thousand cords of 
poplar pulpwood and chestnut oak bark for 
tanning purposes. Both Mr. Gray and Mr. 
Pence are men of wide experience in the lum- 
ber business, and a bright future is predicted 
for the new company. 
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The Lumbermen’s 
Association of Chicago 
on Monday, Jan. 21, 
concluded its fifty-fifth 
year of successful activ- 
ity, and celebrated the 
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occasion with a sumptu- 
ous banquet at the Mor- 
rison Hotel. 

The banquet was pre- 
ceded by a brief busi- 
ness meeting, held in the club rooms in the Lum- 
ber Exchange Building, at which the officers pre- 
sented their reports for last year and a new 
board of directors was elected. The chair was 
occupied by President J. A. Gorman, of the 
Winegar-Gorman Lumber Co., who was assisted 
in conducting the proceedings by Secretary Seth 
E. Barwick, manager of the Chicago office of 
the Long-Bell Lumber Co., Kansas City, Mo., 
and by Executive Secretary Miss M. E. Cowper. 





President Reviews Year of Progress 


President Gorman opened the meeting by re- 
viewing the progress made by the association 
during his administration, and, while in large 
measure personally responsible for this prog- 
ress, gave full credit for it to those who have 
worked with him during the last year. He said: 


It is with a great deal of pride and satisfaction 
that I report to you some of the accomplishments 
of your association during 1923. For the first 
time in years the treasurer’s report will show that 
we are out of debt and have a nice cash balance 
on hand. Mr. Burnaby, whom I followed, started 
an.era of economy and made substantial progress 
in relieving us of debt. Your board of managers 
gave me wonderful support in carrying along the 
work Mr. Burnaby started, and with the able assis- 
tance of Miss Cowper, our executive secretary, we 
have hewn strictly to the economical line. 


There has never been any doubt that in this as- 
sodiation there exists a degree of loyalty that can 
not be surpassed by that of the membership of any 
other association, but I believe no president ever 
had such loyal support as was given me by every 
one of our members. 

There are still a few lumbermen in the city who 
are not supporting this association, but we hope 
soon to have them enrolled in our ranks. No one 
can be in the lumber business in Chicago without 
feeling the power for good which we represent, 
and that this is the natural place for all lumber- 
men legally to conduct all local activities. Our 
standing in the lumber world is of the highest, and 
must be viewed with a feeling of pride by everyone 
in the lumber business. 

During last year your new building committee, 
under the chairmanship of F. B. McMullen, has 
given a great deal of time and effort to formulat- 
ing plans for the construction of a building which 
will be ready for occupancy by May 1, 1925, to 
house the Lumbermen’s Association of Chicago and 
other lumber interests. It has made marked prog- 
ress, and we hope to have construction begin in 
early spring. 

The trade press of this vicinity, and certain of 
the daily newspapers of Chicago, rendered active 
support to the association’s work during last year, 
to the benefit of the lumber industry in general, 
and I am sure they have the hearty thanks of the 
entire association. We hope to enjoy a continua- 
tion of their loyal support. 

The various service departments of the associa- 
tion have been handled in a satisfactory manner— 
the inspection department has had a very busy 
year and has rendered valuable service. The din- 
ing room, as most of you gentlemen are aware, has 
been one of the attractions of the association. 

The year recently ended has been a very good 
one for the lumber industry, with the prospects at 
present even brighter than were those of a year 
ago. With proper codperation thru our association, 
our efforts in 1924 should bring satisfying results. 

I wish to extend thanks to the directors, chair- 
men and members of committees for the loyal and 





efficient manner in which they have handled the 
problems of the association; to our vice president, 
Peter DeVries, for his splendid codperation; to 
our secretary, Mr. Barwick, for the time and 
thought he has given to farthering the cause of the 
association; to our treasurer, Mr. Fletcher, for 
the business-like manner in which he has handled 
the duties of his office; to our honorary vice presi- 
dent, Mr. Hooper, for his able council, and to our 
executive secretary, Miss Cowper, for the efficiency 
and good management shown in handling the va- 
rious departments of the association, and to whose 
efforts is largely due our present satisfactory con- 
dition. 

President Gorman’s remarks regarding the 
business outlook for 1924 accurately reflected 
the consensus among the lumbermen attending 
the meeting. A spirit of optimism pervaded the 
whole gathering. Each one, no matter what 
wood he represented, was able to report a steady 
widening of demand during the last few weeks, 
strengthened prices and an almost unprecedent- 
edly favorable outlook for the late winter and 
spring seasons. 


Secretary Sees Big Year Ahead 
Following the president’s well received and 


heartily applauded speech, Secretary Barwick 
was called upon for his report. After review- 
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ing the various membership activities during 
the year just ended, Mr. Barwick presented 
figures on lumber receipts in Chicago during 
1923 and 1922, for comparison, and also on 
total local consumption and shipments from 
this market during both years, these figures hav- 
ing been printed in detail in the Jan. 12 issue 
of the AMERICAN LUMBERMAN. Receipts during 
1923 totaled 3,537,921,000 feet, compared with 
2,954,153,000 feet during 1922; local consump- 
tion last year amounted to 1,524,487,000 feet, 
as against 1,403,208,000 feet during the year 
previous and the 1923 shipments were 2,013,- 
434,000 feet, compared with 1,550,945,000 feet 
in 1922. Commenting on construction activities 
and prospects Secretary Barwick said: 


According to tabulated reports of construction 
activities, taking the country as a whole, 1923 
broke all previous records. The larger percentage 
of this increase was confined, however, ta the 
eastern States, and the greater part of it came in 
the closing months of the year. 


In the territory known as the central West, the 
year’s total is reported as showing a slight falling 
off in volume over 1922. Chicago, however, was 
an exception in this respect, having experienced 
the greatest volume of construction work in its 
history. Permits were taken out for 15,494 struc- 
tures, fronting 474,195 feet, or practically ninety 
miles, which was an increase of approximately 45 
percent over 1922. There was comparatively little 
labor trouble. However, the lack of sufficient 
skilled mechanics and scarcity of materials re- 
tarded much of the work that would have been 
done, and had it not been for the favorable weather 
so far into the winter season, we might have had 





Fifty-Fifth Anniversary Marks Real 


Progress for Chicago Lumber Association 


a much heavier hang-over of work, to. be completeg 
in 1924, than we did. 

It is predicted, and seems to me well justified jp 
view of conditions in the housing situation at preg. 
ent in Chicago, that we will have an active demanq 
this year, for smaller homes and flat buildings haye 
not kept pace proportionately with the large apart. 
ments and family hotels. 

Honor Memory of the Dead 


At the request of President Gorman, the mem. 
bership arose and remained standing while Sec. 
retary Barwick read the names of those mem. 
bers who have crossed the Great Divide since 
the last annual meeting and by so doing ren. 
dered silent but sincere homage to the mem. 
ories of their departed colleagues and friends, 
The following are the names thus fittingly re- 
membered, together with the dates of death: 


Walter R. Robbins, of the C. A. Paltzer 
Lumber Co., April 4. 


Paul Schmechel, of the Paul Schmechel 
Lumber Co., May 8. 


R. O. Stinson, of the Stinson Box Co., July 


William C. Schreiber, of the William 0, 
Schreiber Lumber Co., Nov. 29. 


G. P. Luce, of the Lord Lumber Co., Dec. 10, 


William Morris, of William Morris & Sons, 
Dec, 22. 


R. E. Boyd, of the Boyd Lumber Sales Co,, 
Jan, 13. 


W. O. King, retired, formerly of the W. 0. 
King Lumber Co., Jan. 14. 


Due to the absence of H. L. Hanbury, chief 
inspector for the association, Secretary Barwick 
read the report of the inspection committee, of 
which Mr, Hanbury also is the chairman. . This 
report showed that that committee during 1923 
received 192 requests for reinspection. The total 
of lumber handled was 2,350,709 feet, the equiv- 
alent of 112 cars. The report stated that costs 
have been $1.314% per thousand feet inspected, 
which Mr. Hanbury believed was much lower 
than that of any other association. 


Reports Good Transportation Conditions 


Mr. Barwick also read the report of the traf- 
fic committee, in the absence of A. N. Barton, 
chairman. This report, in addition to such de 
tails as have been handled during the year, re 
viewed briefly the general transportation situa: 
tion in the following language: 


The American Railway Association report states 
unprecedented achievements by the railroads of 
the country in meeting without difficulty the trans- 
portation needs of the country during 1923. Not 
only have the railroads successfully transported 
the largest volume of freight in their history, it 
is pointed out, but veer d have done so without any 
transportation difficulties whatever, and with vir- 
tually no car shortage. At the same time, they 
have improved the physical condition of their roll- 
ing stock to the highest point in years. 

Based on complete reports for the first forty- 
nine weeks of 1923, and estimates for the last three 
weeks, loading of revenue freight aggregated ap 
proximately 49,844,000 cars, representing an in- 
crease of 15.4 percent over 1922 and 10.5 percent 
over 1920, when freight traffic was the highest on 
record. Loadings of revenue freight also exceeded 
those of the war period of 1918 by nearly 12 per- 
cent, and those of 1921 by almost 27 percent. Dur- 
ing nine consecutive weeks during the year loadings 
averaged more than one million cars, which is 
considered a remarkable record in itself. The 
peak of loading was during the week ended Sept. 
29, when 1,097,274 cars were loaded with revenue 
freight, representing 78,735 cars in excess of the 
record established at the high point in 1920, when 
1,018,539 cars were loaded in a single week. 

As a result of a campaign inaugurated early 
last spring by the railroads in preparation for 4 
record breaking freight traffic this year, the state 
ment adds, there was a noticeable increase in the 
earlier movement of various commodities, which 
resulted in making available an increased amount 
of freight equipment for the crop movement in the 
late summer and fall. This was especially notice 


able in the earlier movement of such commodities 
as coal and road building materials. 


Give Credit to President 
The report of Treasurer P. 8. Fletcher, of the 
D. 8. Pate Lumber Co., tho short, was very sat 
isfactory. It showed that altho the association 
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entered the year with a debt of nearly $2,000, 
this has been entirely wiped out, and there is 
now a balance on the books of approximately 
the same figure. Mr. Fletcher continued by say- 
ing that the president, in his address, thanked 
the other officers for what they had done to 
strengthen the association, making it appear 
that the latter were entirely responsible, while, 
said Mr. Fletcher, what success has been at- 
tained was due to his efforts in a much greater 
measure than he would in his modesty confess. 
He therefore suggested that the membership 
give credit to whom credit is due, with the re- 
sult that President Gorman was roundly ap- 
plaunded. 

A. Fletcher Marsh, of Marsh & Truman Lum- 
ber Co., in his report as chairman of Division 
D—pine and fir wholesalers—referred to the 
various meetings that have been held during the 
last year together with local members of the 
National-American Wholesale Lumber Associa- 
tion, at which a number of subjects of import- 
ance to the trade were discussed. He made the 
suggestion that, in future, advantage be taken 
of the presence in Chicago of out-of-town vis- 
itors, securing them as speakers at meetings, 
and thus secure their points of view. 


Successfully Resisted Proposed City License 


In connection with the question of city li- 
censes for wholesalers without yards, Mr. Marsh 
said that ‘‘while the lumbermen are perfectly: 
willing to support the administration, the in- 
formal committee appointed by the association 
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to take the matter up with the proper city offi- 
cials insisted that whatever was done by the 
lumbermen should be followed by others, and 
the lumbermen should not be discriminated 
against. Finally the city officials admitted that 
under the present laws, they did not have the 
proper authority to assess any license fees 
against others than strictly commission brok- 
ers, and as a result of our efforts this agitation 
has practically completely died down, except for 
an occasional threat, on which we have been able 
to call the bluff without the necessity of secur- 
ing legal assistance, and we have thus been able 
to save the association members considerable 
expense, ’? 


Getting Ready for New Building 


Clarence Boyle, jr., of Clarence Boyle (Ine), 
chairman of Division C—hardwood wholesalers 
—reported that that division has done a great 
deal of missionary work in promoting the pro- 
posed new Lumber Exchange Building, under 
the leadership of F. B. McMullen, of the Me- 
Mullen-Powell Lumber Co., chairman of the 
building committee. Practically all members of 
the division have agreed to take space in the 
contemplated building, and, according to all 
present indications, this building will be ready 
for oceupancy May 1, 1925, at which time the 
lease of the present quarters of the I.umber- 
men’s Association of Chicago expires. 
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M. G. Truman, of the Marsh & Truman Lum- 
ber Co., next reported on the annual meeting of 
the Chamber of Commerce of the United States, 
held at Washington, D. C., last May, which he 
attended as deputy councillor for the association. 


New Board of Directors Elected 


The report of the nomination committee, com- 
posed of the outgoing chairmen of the various 
divisions, was then called for. It having been 
read, Secretary Barwick, upon the accepted mo- 
tion of N. C. Mather, of Lord & Bushnell Co., 
was instructed to cast a unanimous ballot, 
whereby the following were elected: 


Board of Directors 


Division A (pine yards) : Peter DeVries, of 8. J. 
DeVries & Co. (reélected). : 


Division B (hardwood yards): Walter W. 
O’Brien, of The O’Brien Lumber Co. 
Division C (hardwood wholesalers): J. A. Gor- 


man, of the Winegar-Gorman Lumber Co. (re- 
elected). 

Division D (pine and fir wholesalers): A. 
Fletcher Marsh, of the Marsh & Truman Lumber 
Co. 

Division E (manufacturers): P. 8S. Fletcher, of 
the D. S. Pate Lumber Co. (reélected). 

Division F (commission salesmen) : 
larhide, of the Dollarhide Lumber Co. 

Division G (millmen): G. C. DeSwarte, of the 
Commercial Sash & Door Co. (reélected). 

Division H (box manufacturers): John C. Stun- 
kel, of the Republic Box Co. 

Division I (coopers): W. O. Johnson, of the T. 
Johnson Co. 

Division J (manufacturers of southern hard- 
woods): Maxell. Pease, of the Galloway-Pease 
Lumber Co. (reelected). 


E. M. Dol- 


Committee on Arbitration 
V. F. Mashek, E. C. Shoen, Fred E. Andrews, 
George D. Griffith, Robert Biddle and H. D. Trae- 
ger. 
Committee on Appeals 
Charles W. Jacob, William L. Schuppert, A. C. 


A. FLETCHER MARSH, 
Director 
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Director 





Quixley, Charles E. Conklin, S. E. Barwick and C. 
A. Stafford. 
Executive Committees 

Division A: Charles W. Jacoby chairman; J, §. 
Chalmers, James Miksak, Wilson Martin and Earl 
Weinstock. 

Division B: Thomas J. Roy, Chairman; BE. L. 
Cook, W. W. O’Brien, J. L. Gaudrie and William L. 
Schuppert. 

Division C: Clarence Boyle, jr., chairman; J. 
H. Faust, John S. Hurd, John Hansen and G. A. 
Vangsness. 

Division D: Fred H. Burnaby, chairman; A. J. 
Barker, P. L. Musick, J. N. Hamilton and E. A. 
Thornton. 

Division E: L. J. Marshall, chairman; J. Don- 
ner, W. L. Godley, Robert Eaton and S. B. Marvin. 

Division F: Fred J. DeSale, chairman; Amos 
Allen, Nat F. Wolfe, N. T. Hand and F. T. Row- 
lands. 

Division G: R. H. Streeper, chairman; L. C. 
Haring, H. D. Traeger, August Newquist and J. P. 
Westburg. 

Division H: H. A. Sanderson, chairman; W. F. 
Kurz and R. C. McWhorter. 

Division I: John T. Daniel, chairman; William 
Nussbaum and D. W. Ryan. 


Division J: J. H. Faust, chairman; R. C. Clark 
and Theodore Fathauer. 


The new board of directors will, under the 
by-laws, meet one week following the annual 
meeting, and elect a president, vice president, 
treasurer and secretary. 

The business meeting closed with a few re- 
marks from E. E. Hooper, vice-president of the 
Lumbermen’s Mutual Insurance Co. and honor- 
ary vice-president of the association, in which 
he expressed his gratification at the constant 
progress being shown by the organization for 
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which he for twenty years or more and until a 
few years ago, was secretary. He complimented 
the retiring officers highly on the record they 
have made during their year of service, and ex- 
pressed the conviction that their successors 
would as ably administer the association’s af- 
fairs. 
THE BANQUET 

The fifty-fifth annual banquet was served in 
the Cameo Room of the Morrison Hotel, at 6:45 
o’clock in the evening. The 375 participants in 
this affair took advantage of the opportunity 
by enjoying themselves immensely, and the af- 
fair was in a word a big success. The enter- 
tainment program was shorter than heretofore, 
but each act was a picked one. Much credit for 
the excellent arrangements is due to the enter- 
tainment committee, headed by L. J. Pomeroy, 
and further consisting of F. M. Baker, A. J. 
Barker, E. W. Dierssen, J. H. Dion, J. Donner, 
H. W. Maxwell, 8. R. Taxey, William E. Train- 
er and F. L. Williams. 


SURVEYS SHOW that the Colorado River can 
be made to develop about six million horse- 
power and also irrigate almost five million acres 
of land, providing for the maintenance of a 
prosperous population of nearly a million peo- 
ple. The complete project includes several im- 
mense dams. 
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Indiana Hardwood Men Urge Practice of Golden Rule 


INDIANAPOLIS, IND., Jan. 21.—On Friday af- 
ternoon and evening, Jan. 18, the Severin Hotel 
was the meeting place of the Indiana Hardwood 
Lumbermen’s Association. Like most of the 
meetings held during the long history of this 
organization, the convention brimmed over with 
good fellowship and the exchange of experi- 
ences. President H. Brooke Sale, who last year 
was ill and unable to attend the convention, told 
the hardwood men that their kindliness and 
thoughtfulness toward him had been a big fac- 
tor in his recovery of health. 

Continuing his presidential address, Mr. Sale 
stated that this kindly and fraternal spirit had 
had much to do with keeping the association 
strong and in good health. Since it does not 
primarily concern itself with the formal solving 
of business problems, it must find its justifica- 
tion for existence in maintaining the good spirit 
of the organization and in affording the oppor- 
tunity for a personal exchange of ideas that 
will make for greater efficiency. The president 
then reviewed the pioneer history of Indiana 
and found that lumbermen have had a large part 
in making it what it is. In touching upon busi- 
ness conditions he called attention to the fact 
that there is not at present any overproduction 
and that there is not likely to be during the 
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year. The Federal Reserve is holding the finan- 
cial resources of the country in steady balance, 
and farmers are catching up with the purchas- 
ing power of the dollar. There is a sane busi- 
ness psychology for 1924, and the fundamentals 
of business are all in a healthy state. 

Clyde J. Roach was on the program to discuss 
the question, ‘‘Can Sawmills Operate Profitably 
Much Longer in Indiana?’’ Mr. Roach was ill 


‘and unable to be present, so the president intro- 


duced Mr. Roach’s son, William Roach. In a 
brief talk Mr. Roach said he had: heard his 
father say that his grandfather, fifty years ago, 
used to say that sawmilling would not last more 
than five years more. His father had said the 
same thing twenty-five years ago. Since the in- 
dustry is still strong, Mr. Roach was inclined to 
think it would last at least several generations 
more. 


Roy Amos discussed briefly the advantages 
and disadvantages of a sawmill operator doing 
his own logging. A man who buys logs can 
usually select the ones he wants and reject the 
unsatisfactory ones. But on the other hand it 
is hard to induce loggers over whom he has no 
control to try for long lengths. The Indiana 
hardwood man is at a disadvantage in compet- 
ing with producers in other States because of 
the fact that he does not produce longer lengths. 


It is always possible if the men really try, to 
get longer lengths from Indiana trees; and this 
is the great advantage to the sawmill man of 
doing the logging himslef. 





Selling Hardwoods by Personal Contact 


Daniel Wertz, in the absence of his son, 
Claude, who was listed on the program, dis- 
cussed the matter of selling hardwoods by per- 
sonal contact. He was rather reluctant to en- 
dorse the method completely, for while it is 
sometimes possible by talking with a man to 
make sales that otherwise would not have been 
made, yet in these personal interviews the game 
of price jockeying goes on in full force. How- 
ever, a2 man who makes sales ought to know 
what he can do, and he ought not to sell his 
stock without getting a profit. To do so hurts 
not only himself but also the whole industry. 

At this point the president appointed the fol- 
lowing committees: 


Resolutions—W. H. Day, James Steele and Louis 


‘Eckstein. 


Nominations—Walter Crim, J. J. Kaufman -and 
William Roach. 


Should Practice Golden Rule 


A. J. Smith talked of the advantages and dis- 
advantages to wholesalers of direct mill ship- 
ments. To be an advantage, he said, these trans- 
actions must be conducted honestly and on the 
basis of the Golden Rule. If this square con- 
duct prevailed, there doubtless would be mutual 
advantage. But in such an arrangement the 
millman and the wholesaler mutually put their 
reputations in each other’s hands; and a little 
crooked practice on either side would bring dis- 
aster to a wholly blameless man. 

J. V. Stimson, of Huntingburg, opened the 
general discussion by stating that the best thing 
that could happen to the lumber business would 
be for every traveling salesman to get sick and 
stay at home for a few weeks. This would give 
buyers a chance to think things over and to dis- 
cover what they really want. A salesman went 
early to the office of a purchasing agent, found 
the lobby full of salesmen, waited all day and 
still failed to see the buyer. It stands to rea- 
son that the buyer was not disposed to pay fair 
prices for what he wanted. Why should he? 
Out of a roomful of salesmen there were certain 
to be some especially eager to sell the items he 
wanted, or there would be some who were ig- 
norant of costs. Anything he wanted he was 
sure of getting at unjustifiably low prices. Mr. 
Stimson professed no criticism of salesmen, but 
he did insist that sellers were walking on each 
other’s feet, to the demoralization of the market. 

Frank Shepard, of Indianapolis, reiterated 
the statement that the Golden Rule would solve 
most of the passing difficulties of the hardwood 
business. 

Frank Hollister, of South Bend, urged the 
advantage of selling by letter. In this way the 
seller has every chance to compose his selling 
talk deliberately and to be sure of what he is 
going to say. The buyer also considers his prop- 
osition deliberately. There is no opportunity to 
jockey prices. It’s a proposition of take it or 
leave it. 

The president then read tefegrams of greet- 
ing from C. H. Barnaby, sent from New York, 
and John I. Shafer, sent from Portland, Ore. 


Analyzes Hardwood Situation 


The president then introduced John W. Me- 
Clure, of Memphis, Tenn., president of the Na- 
tional Hardwood Lumber Association. In be- 
ginning his address Mr. McClure suggested that 
the annual meeting of the Indiana hardwood 
lumbermen ought to be made a home coming for 
all former Indiana hardwood operators. They 
are scattered all over the country and all of 
them are loyal to the Hoosier State and would 
come back if they were asked to do so. 

Mr. McClure in analyzing the hardwood situa- 
tion went back to the time of disorganization 
following the great deflation. At that time 
hardwood producers found that former custo- 
mers became competitors. These buyers found 


themselves overstocked and compelled to receive 
shipments bought when business was going at 
full speed. They began selling these surplus 
stocks in competition with the hardwood pro- 
ducers; and this helped explain the sharp drop 





in prices to a point below cost of production, 
But 1924 sees conditions getting back to nor. 
mal. In fact they are the best in ten years, 
Consumption is greater than production, ang 
this has made possible the working off of guy. 
plus stocks. Working conditions are such that 
they do not permit of a rapid catching up with 
demand. Prices as between upper and lower 
grades are in better adjustment. The genera] 
plane of prices is higher than before the war, 
and this is proper; for the cost of production jg 
also higher. 

Mr. McClure then made a survey of trade ba. 
rometers, but he called them trade indicators, 
since no one is accurate enough or comprehen- 
sive enough to deserve the name _ barometer, 
Steel shows a healthy improvement. The vol. 
ume of house building is so great that nothing 
can possibly stop it this year. The stock market 
shows healthy advances. The financial situation 
is fundamentally sound. The railroads report 
enormous freight movements. Vast sums are 
being spent for new roads; and this not only 
puts money into circulation but also raises the 
general standard of living. The automobile in- 
dustry expects greater business this year than 
last; and this is important to the hardwood in- 
dustry since auto manufacture uses about one- 
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third of the hardwoods produced in the country. 
Foreign conditions and foreign commerce are 
improving, despite contrary reports in the news- 
papers. At the close of this survey Mr. McClure 
spoke of economic bulletin and chart services. 
He said they were good and that business men 


ought to use them. But he warned against tak- | 


ing any one of them as an infallible guide but 
said they should be used simply as a factor m 
aiding a man to come to his own conclusions. 
Mr. McClure does not think that the national 
election will have any disturbing effect upon 
commerce. National elections have been dis: 
turbing only in those years when the outcome 
has been in doubt. In Mr. McClure’s opinion 


the business of the country has already dis ) 


counted the results of the election of 1924. Two 
threatening clouds have apparently been re 
moved. One was bonus legislation and the 
other was legislation inimical to the railroads. 
Both of these clouds seem to have been dis 
pelled by the national administration. 


Describes Southern Logging Difficulties 


Mr. McClure then described the difficulties of 
logging in the South, due to heavy and unsea 
sonable rains. Production for the next 8% 
months will be somewhat below normal. 
ports have it that northern production for the 
year will not be above normal. Trade in 
terior trim is flourishing, and the agricultural 
implement trade is coming back strong. 

Five years after the armistice, we can see that 
we are in a new world. There have been change 
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jn the marketing of hardwood products, just as 
there have been changes in all departments of 
jife. Buyers of hardwoods seem nearer together 
and have developed a sort of mass consciousness 
and act in unison. 

Mr. McClure stated that he believed strongly 
in the wholesaler, but he called attention to the 
fact that many small mills that market their 
jumber solely thru the wholesaler are not getting 
the returns they deserve. The wholesaler who 
puys this material below current price levels 
sells it to the trade at lower than wholesale lev- 
els; This is unfair to the small mill, and it dis- 
organizes the market. There should be a fair 
return all around. 

As president of the National Hardwood Lum- 
ber Association, Mr. McClure reported the asso- 
ciation in the strongest position of its history. 
In closing, the speaker urged a sane conserv- 
atism. The fact that conditions are favorable 
now should not obscure the fact that in course 
of time they will not be so favorable. 

Secretary-treasurer Edgar Richardson reported 
that new members in sufficient numbers to bal- 
ance those lost have been received during the 
year and that the balance in the treasury is a 
little over $1,000. 

The resolutions committee presented a memo- 


rial of William J. Kramer, Verne A. Lemmon 
and Merritt Rogers, deceased members. It also 
expressed thanks tq the hotel, the entertain- 
ment committee and others who have aided in 
making the convention a success. 


Officers Elected 

The nominating committee’s report, which was 
adopted, resulted in the election of: 

President—Frank Donnell, Greensburg. 

‘ First vice president—William H. Day, New Al- 
any. 

" Second vice president—John S. Kitchen, Colum- 
us. 

Secretary-treasurer—Edgar Richardson, Indian- 
apolis. 

Directors—C. H. Barnaby, Greencastle; J. V. 
Stimson, Huntingburg; C. Kramer, Richmond ; 
T. B. Coppock, Ft. Wayne; James Buckley, Brook- 
ville; John N. Graham, Franklin; Walter H. Crim, 
Salem; Roy Amos, Edinburg; Claude Wertz, Evans- 
ville; John I. Shafer, South Bend; Bruce Mont- 
gomery, Frankfort; A. J. Smith, Decatur; W. W. 
Knight, Indianapolis ; Frank Shepard, Indianapolis ; 
George H. Palmer, Sheridan; R. E. Hollowell, In- 
dianapolis ; George. Litchfield, jr., North Vernon; 
and H. Brooke Sale, Ft. Wayne. 


Commends Spirit of Indiana Men 


Frank Fish, of Chicago, secretary-treasurer of 
the National Hardwood Lumber Association, 
then made a short address of greeting in which 


he commended the spirit of the Indiana men 
and stated he believed that hardwood lumber- 
men are as honest and admirable men as there 
are in the world. He related an instance of a 
purchasing agent who complained of certain 
variations in the reports of two inspectors about 
a car of lumber and stated at great length his 
belief that lumbermen were all crooks. Mr. Fish 
replied to the effect that suspicion haunts the 
guilty mind and predicted to the agent that he 
would not long hold his job, as it seemed too 
big for him. This prediction proved true. Mr. 
Fish mentioned the national convention and in- 
vited the Indiana men to be present. 

Retiring President Sale then introduced Pres- 
ident-elect Frank Donnell. 


Banquet Features 


More than two hundred men sat down at the 
banquet, held in the Rainbow Room of Hotel 
Severin at 7 o’clock in the evening. Following 
the elaborate steak dinner and some entertain- 
ment by jazzing Africans and song and dance 
teams and a pony ballet, President Donnell in- 
troduced James West, president of the Cincin- 
nati Lumbermen’s Club; John McClure, Walter 
Crim, Frank Fish and N. A. Gladding. Each 
spoke briefly. 


Georgia-Floridans and Roofer Manufacturers Hold Joint Session 


Macon, GA., Jan. 22.—The first joint meet- 
ing of the Georgia-Florida Saw Mill Association 
and the Roofer Manufacturers’ Club was held 
today at the Dempsey Hotel in this city. Sev- 
eral members of the Roofer club have recently 
affliated themselves with the Georgia-Florida 
association and the meeting, in addition to be- 
ing enlightening, afforded opportunity for an 
inter-personal acquaintanceship among the 
members of the two organizations. 

J. E. Graves, president of the Georgia- 
Florida Saw Mill Association, and J. A. Cook, 
president of the Roofer club, presided, and over 
a hundred lumbermen, besides numerous ma- 
chinery men and railroad men, were present at 
the call to order. Mr. Graves, in opening the 
meeting, covered briefly various important prob- 
lems facing the lumber manufacturer, mention- 
ing the various traffic matters, repeal of Pana- 
ma Canal tolls on interstate shipments and the 
standardization problems. 

E. C. Harrell, secretary-manager of the 
Georgia-Florida association, reviewed the vari- 
ous problems affecting the lumberman, touch- 
ing on old ones, introducing new ones, and hint- 
ing at future ones. Various proposed tax bills 
in several southern States and the results and 
effects of such bills, if passed, upon the lum- 
bermen, were mentioned. 

A brief report of the standardization move- 
ment with the results of the meeting of the 
— Committee in Washington, Dec. 12, was 
made. 

Taxes, including State and national, with the 
danger that will result if the rich continue to 
buy tax exempt bonds and securities, were men- 
tioned. Mr. Harrell reported that according to 
statistics nearly all the rich are buying na- 
tional, State, county and municipal bonds that 
are tax exempt, thus leaving the burden of taxes 
resting more heavily each year on the poorer 
and middle classes. 


Reports on Traffic Problems 


J. A. Farish, traffic manager for the Georgia- 
Florida association, reported on traffic matters, 
Saying that in 1921 the transcontinental rail- 
roads voluntarily reduced the rates on Douglas 
fir 1514 percent. At the same time the Georgia- 
Florida Saw Mill Association, in conjunction 
with the North Carolina Pine Association, asked 
the railroads for a similar reduction. At that 
time the railroads refused and the two asso- 
clations went to the Interstate Commerce Com- 
— and in their requests asked for three 
Sous. First, that rates from the South and 
woutheast on lumber be reduced, as had the 
ates on west Coast lumber, that is 15% per- 
cent; second, that since the commission had 
— in 1920 that water competitive rates 
ere reasonable, it should make the same re- 


duction, or use the water competitive rates as 
a basis for the interior point rates; third, that 
the commission allow competitive rates to 
be applicable thru Richmond as well as Norfolk. 


Here Mr. Farish illustrated: A manufac- 
turer of lumber originating on the Southern 
Railway, shipping thru the Potomac yards, 
could ship north over the Baltimore & Ohio 
or Pennsylvania railroad on the water competi- 
tive rates, but a manufacturer on the Seaboard 
line shipping thru Richmond to the same points 
would not get the benefit of the water competi- 
tive rates, and the rate would be from 4 to 7 
cents higher per hundred pounds. 


These cases have just been decided by the 
commission and while the results and benefits 
of the decision have not been fully worked 
out it is known that it will mean a reduc- 
tion in rates to interior New England and 
western points of from 2% cents to 4 cents a 
hundred pounds. These new rates will be- 
come effective some time in June, 1924, ac- 
cording to reports. 


Another matter of importance to lumber is 
the recent decision of the commission, de- 
claring that the carriers can not cancel the 
Kelly combination tariff. This tariff, which 
is a sort of formula for working out combina- 
tion rates, was suspended by some southern 
carriers, but the commission suspended action 
until 4 hearing and then reached the above 
decision. The case has recently been reopened 
by the carriers, but it is believed the same 
decision will again be reached by the com- 
mission. 

The railroads of Georgia have gone before 
the Georgia commission with a new scale 
of lumber rates for Georgia, which shows an 
approximate increase over the present rates 
of 55 percent. It was also pointed out that 
the carriers, were they successful in Georgia, 
would put on the same new basis in all the 
other southern States; the Georgia railroads 
submitted the new scale and opened it for 
discussion in December. At the same time 
the Georgia-Florida association submitted a 
scale of rates calling the Georgia commis- 
sion’s attention to the fact that carriers’ 
proposed rates were absolutely prohibitive 
and if allowed to become effective would mean 
that the manufacturers would have no alterna- 
tive but to close down their plants. The 
scale submitted by the association was very 
nearly like those now in use, with the rates 
lower in a few instances. 

The commission finally submitted a plan 
whereby the seale proposed by the carriers 
should be effective on distances up to 75 miles 
and the scale of the association effective on 
all distances over 75 miles. To this proposal 


the association flatly refused acceptance. The 
ease is still pending, but the association is 
still hopeful of a favorable decision. 

The proposed change in the milling-in- 


transit rates seems to have been ‘‘ boxed’? for. 


the time being. 
Shippers’ Advisory Board Successful 


The Southeastern Regional Shippers’ Ad- 
visory Board, an organization formed to assist 
both the shipper and the carrier, has, accord- 
ing to Mr. Farish, by its close codperation 
with the railroads, been largely responsible 
for the absence of any serious car shortage. 
The board, while only about a year old, has 
done wonderful work. The associations have 
secured a rating of all the mills to ascertain 
their approximate car requirements. A period 
from November, 1922, to April, 1923, was used 
as a basis to get the cars required and this 
information was passed on to the railroads 
thru the board. The basis above used has 
been found in some instances to be inadequate 
and a new basis is being prepared on a mill 
capacity basis which, it is believed, will work 
out much more effectively. 

During the year nearly a million cars of 
tonnage has been moved weekly by the rail- 
roads, or more than 10 percent greater than 
any previous year. Two years ago the rail- 
roads had 27 percent of their equipment in 
need of repairs. Today only 6 percent is in 
need of repairs. The normal amount of bad 
order equipment is 7 percent. 

O. W. Severence announced at this time 
that the Sixth Southern Forestry Congress 
would be held in Savannah, Ga., at the City 
Auditorium, on Jan. 28, 29 and 30. Pro- 
grams were distributed and the lumbermen 
were urged to be present at this important 
congress. 

The remainder of the meeting was devoted 
largely to a general discussion of business 
conditions, various members of both organi- 
zations giving their ideas as to what the year 
held forth and what the manufacturers would 
do to make business remain steady and good. 

Standardization, transportation and for- 
estry problems were discussed. 

Among the wholesale lumbermen repre- 
sented were W. B. Hubbard, of Rice & Lock- 
wood Lumber Co., Springfield, Mass., J. A. 
Finley, of Philadelphia, Pa., Mr. Roberts of 
Washington, D. C., Mr. Gross, of Wistar, Un- 
derhill & Nixon, of Philadelphia, Pa., Mr. 
Davis, Mr. Block, and Mr. Wallace, of Mont- 
gomery, Ala.; Mr. Hooper, of the Seminole 
Lumber & Export Co., of Jacksonville, Fla., 
Mr. Underwood, of Jacksonville, T. H. Log- 
gins, of Dougherty, MecKey & Co., Valdosta, 
Ga., Mr. Bruner, of the Owen M. Bruner Co., 
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Philadelphia, Pa., and Mr. Kent, of the John 
Shepard Lumber Co., Charlotte, N. C. 

A very pleasant dinner was served to all 
at the close of the meeting. 

The consensus developed in a general dis- 
cussion of trade and market conditions was 
that the southern pine market is in a thoroly 
healthy and satisfactory state, both as to 
demand and prices and that all indications 
point to an active and prosperous year. 

The entire attendance at the joint meeting 
was entertained at luncheon in the banquet 
room of the Hotel Dempsey. 


Roofer Club Meeting 


The Roofer Manufacturers’ Club held a 
meeting in the afternoon presided over by 
President J. A. Cook. The report of the 
committee on arbitration was made by Hugh 
Thurston, chairman. The report was in the 
form of a draft and it was decided that each 
member should be supplied with a copy be- 
fore the next meeting and the matter dis- 
cussed and decided upon at that time. 

The next report was by a committee sent 
by the club to Washington to attend the meet- 


ing of the Central Committee on Lumber 
Standards, The club was disappointed in that 
%-inch was not adopted as standard but was 
pleased that 43-inch was adopted instead of 
48-inch. Other matters were discussed and the 
meeting adjourned. 


SABEBEBEBEAEAEaEAaa: 


Airplanes for Timber Cruising 


James D. Lacey & Co., of Chicago, announces 
that it has, thru its New York office, completed 
arrangements with the Laurentide Air Service 
(Ltd.), of Montreal, Que., for the exclusive use 
of its organization and equipment in joint 
forest engineering work. This codperative agree- 
ment, which became effective Jan. 1, 1924, 
means that the company will add an airplane 
service in its cruising operations. It makes pos- 
sible a superior service to timberland owners 
and operators, and also a close codrdination of 
air and ground methods of examination and 
reports. ; 

In discussing this new feature of its service, 
James D. Lacey & Co. states: 


“Airplanes are of proved value in reconnaissance 





‘ and have passed the experimental stage for sketch. 


ing and mapping. In the combined service now of. 
fered, airplanes will be used whenever a saving ip 
time ana expense can ve guiueu or tney can be of 
practical value in making base maps and to show 
the distribution of forest types and the location 
and area of waste lands and water. The intensive 
timber estimating, which can be properly done only 
by a ground cruise, will then be confined to the 
merchantable timber. Evenly timbered properties 
having little type distribution and containing little 
or no waste areas or cut over lands, will be cruised 
in the usual way. 

“The Laurentide Air Service, as pioneers in the 
use of airplanes for timberland investigations on 
this continent, has built up an efficient organiza. 
tion operating with modern equipment. The Lacey 
concern has kept pace with the developments in 
the timber using industry in all parts of the coun. 
try over a period of forty-four years. The estab. 
lished methods which have made Lacey reports the 
standard in the past will assure completeness and 
reliability in all work done in the future.” 


James D. Lacey & Co. further announces that 
to facilitate the handling of general Canadian 
business as well as its forest engineering sery- 
ice, it is establishing a branch office at Montreal, 
Que., under Dominion charter. The office will 
be located in the Drummond Building, 511 St. 
Catherine Street. 


America’s Foremost Problem Subject of Forestry Annual 


[Special telegram to AMERICAN LUMBERMAN] 

New York, Jan. 23.—The forest problem 
of the United States is likely to become the 
most widespread of all the economic problems 
that are to confront the nation, Senator 
George H. Moses, of New Hampshire, declared 
tonight at the annual dinner of the American 
Forestry Association at the Hotel Commodore. 
He described the work of the reforestation 
committee of the Senate, which recently 
toured the country to study the problem. 
‘“We have come to the place where Congress 
and the people must decide on a policy,’’ he 
declared. President Coolidge, he said, heart- 
ily sympathized with the committee in its 
report and had backed up the senators in 
every suggestion they had made for the pro- 
tection of the rapidly vanishing American 
forests. He asserted that the Constitution 
gives full latitude for laws that will make for 
the solution of the problem. 

His speech came on the program after 
speeches by noted forest experts, which gave 
alarming figures as to the rate of decrease in 
wooded areas. 

Representative John D. Clarke of the Thirty- 
fourth district of New York, declared that 
there are now in the country approximately 
81,000,000 acres of forest land which have 
been devastated and made useless by fire and 
cutting. This leaves only 137,000,000 acres 
of virgin timber and other acreages of timber 
that are only partly useful, he said. 

Col. Henry 8S. Graves, provost of Yale Uni- 
versity, president of the association, said that 
more than four feet of wood is destroyed in 
the United States for every foot that is grown 
and that from eight to ten million acres of 
forest land, worth $16,000,000, are destroyed 
by fire each year. He suggested a campaign 
of education and a movement for the acquisi- 
tion of public forests. 

Other speakers were Dr. John H. Finley, of 
the editorial staff of the New York Times, 
and Mrs. Charles C. Marshall, of the New 
York Federation of Women’s Clubs. 

It was announced that the national referen- 
dum had resulted in the reélection of Col. 
Graves as president, A. M. Vass, vice presi- 
dent of the Riggs National Bank, Washington, 
D. C., as treasurer, and three new directors— 
Mrs. John D. Sherman, chairman of the com- 
mittee on applied education of the general 
federation of women’s clubs, of Chicago, Col. 
Henry W. Shoemaker, of Philadelphia, and 
Ernest B. Dane of Boston. Secretary H. C. 
Wallace was unable to appear. 


The State’s Responsibility 


‘*In discussing a national policy of forestry, 
the States have a definite and fixed responsi- 
bility that can not be shifted,’’ Congressman 


Clarke, sponsor of the Clarke Federal forestry 
policy bill said, and continued: 


That responsibility is the duty of going forward, 
each State in its own little way, with a policy 
based on the sovereign law of that State to en- 
courage reforestation. If you want a _ program, 
here is one, a real definite survey of the State: 

1—To ascertain the extent of its lands more 
suitable for reforestation than agriculture. 

2—An exact, scientific determination of the kind 
of trees those lands will best grow in the light 
of that survey and the needs of the State. 

38—Getting going with a plan for growing and 
distributing those trees. 

4—Proper tax laws that will make certain that 
our public spirited citizens will not be penalized 
for making wood lots and idJe lands productive. 

5—Proper protection from fire and the enemies 
of trees. 

My own State of New York has been working 
splendidly on this program and presents a picture 
and points the way to what each of the States can 
do, but it is only a part of the story, for, with 
the best efforts of the forty-eight separate States, 
there must be the heartiest codperation of the 
Federal Government itself, or else our real goal 
will not be achieved. 

Coéperation is the watchword and it finds itself, 
in part, expressed in the bill introduced by Senator 
McNary of the Senate and by myself, at the sena- 
tor’s solicitation, in the House of Representatives. 
This bill, if enacted into law, represents a great 
forward step in reforestation that needs the sup- 
port of this influential association, not that it 
meets either your or my wishes, but for God’s 
sake, let’s get going somewhere. 


The Turning Point 


Col. Graves said: 





We have reached a turning point in American 
forestry. The next year or two will determine 
whether we will inaugurate a national policy of 
forestry commensurate with the vast economic 
and industrial interests involved or will continue 
to lose ground in our efforts to check forest de- 
struction and to produce new forests as the old 
timber is cut and used. 


The national forests and parks, under admirable 
management, are rendering every year an increas- 
ing public service. This is also true of the State 
forests of New York, Pennsylvania, and a few 
other States which established public forest res- 
ervations. Great credit is due to those private 
owners who are undertaking to perpetuate the 
forests on their properties. | 


But with all the public and private efforts com- 
bined, we continue to use and destroy over four 
feet of wood for every foot that is grown. We 
still burn over eight to ten million acres of forest 
land every year that causes a direct measurable 
loss of over sixteen million dollars. 


Our country can not afford to go on with this 
process of depleting its forests. It is not alone 
a matter for the future. The consequences of 
forest destruction are right upon us and are felt 
by every consumer of wood products, every builder 
and every user of articles made of wood. 


The nation faces a problem that can not be left 
to itself. The public must take the lead, with 
vigorous Federal action and with the participation 
of every State in the Union. It is not a question 
of adding a few thousand dollars to the various 
Federal and State appropriations. The whole en- 


terprise must be placed upon a larger scale, meas- 
ured by the actual interests involved. Our coun-- 
try can afford to handle its forest resources prop- 


erly and in a way to meet the needs of our indus. 
trial, our community, and our domestic needs. 


It can not afford not to take necessary measures 
to protect the vast interests involved. ‘The price 
of failure, reaching practically every citizen of the 
country, is too great. 

Three great features of a national policy stand 
out in overshadowing importance: Organized fire 
protection, public forests, and public education, 
Let us insist upon liberal appropriations by the 
Government and the States for fire protection, Let 
us stop the thirty-five to forty thousand fires that 
each year are eating into our forest capital. The 
way has been shown and the methods have been 
fully proved. There is lacking only the means, 


If we are to get very far in forestry there must 
be widespread education. People will vote to in- 


troduce a better system of taxation of forests,’ 


when they realize the need. They will vote to 
appropriate funds for local fire protection, for 
adequate research in forestry, and other measures 
when they see how these will benefit them, and 
owners of forest land will begin to practice forestry 
when they appreciate how much they lose by allow- 
ing their woodlands to deteriorate in productive- 
ness and value. Organized educational work thru 
public agencies and such institutions as the Amer- 
ican Forestry Association is a basic necessity and 
should have the support of every citizen. There 
is a demand for action in forestry, widespread and 
insistent. A national policy that will really 
achieve results will huve the support of the whole 
country. 





Several Concatenations Are Planned 


St. Louis, Mo., Jan. 23.—Unusual activity is 
reported by San Francisco Hoo-Hoo Club No. 9 
in a report to St. Louis headquarters. A con- 
catenation will be held Saturday, followed by 
a session on the roof and entertainment. Ladies’ 
Night will be held on the eveningsof Feb. 16 
as a Valentine party; March 15 there will be 
a concatenation staged as a St. Patrick’s cele- 
bration, and later a big joint concatenation will 
be held at the Vendome Hotel, Santa Cruz, 
which will include that and the San Francisco 
Bay districts. ons 

Davenport, Iowa, will hold a concatenation 
Jan. 30, in connection with the annual con- 
vention of the Southeastern Iowa Retail Lum- 
bermen’s Association. Parson Peter A. Simp- 
kin, Grand Chaplain of the order, will speak. 

Parson Simpkin will also be the principal 
speaker at the concatenation to be held Feb. 6 
at Creston, Iowa, in connection with the South- 
western Iowa Retail Lumbermen’s Association. 
This will be Creston’s first concatenation. 

J. A. Hager, Supreme Junior Hoo-Hoo, and 
Vicegerent Snark Vert 8S. Thatcher, are arrang- 
ing for a concatenation to be held at Lansing, 
Mich., on Jan. 30. Secretary-treasurer Isher- 
wood will attend. 


Ir WOULD TAKE the total annual proceeds 
from one hundred acres of cotton at average 
production to reach the annual yearly pay ° 
a skilled mechanic in a number of industries 
in the United States. 
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California Pine Operators Review Year 


San FRANCISCO, CALIF., Jan. 19.—The stock- 
folders of the California White & Sugar Pine 
Manufacturers’ Association held their annual 
meeting Jan. 18, in Parlor A of the Palace 
Hotel, San Francisco. There was a good repre- 
sentation of the member mills in California and 
southern Oregon. Many matters were discussed 
having to do with the lumber industry. G. D. 
Oliver, vice president, presided in the absence 
of President Frank H. Lambert, who was unable 
to be present owing to the serious illness of his 
mother. 

Discuss Proposal to Start Advertising 


The subject of advertising was taken up and 
occupied the entire morning session. H. D. 
Mortenson, president Pelican Bay Lumber Co., 
and chairman of the special committee on ad- 
vertising, read an exhaustive report and ex- 
plained the general proposition. John D. Spauld- 
ing, general manager California Sugar & White 
Pine Co., and A. W. Heavenrich, of the Madera 
Sugar Pine Co., are the other members of the 
committee. The report of the committee was 
accepted and it was given the thanks of the as- 
sociation, by» resolution, for its efficient work. 
Large charts were used to indicate the different 
classes of advertising to be considered, and the 
various consumers and distributers to be reached. 
Among other things, it was shown direct mail 














C. STOWELL SMITH, 
San Francisco ; 
Secretary 


H. D. MORTENSON, 
Klamath Falls, Ore. ; 
Director 


advertising came next to newspaper advertising, 
with annual expenditures in the United States 
amounting to a total of three hundred million 
dollars. 


Ask New Tests of California Pines 


At the afternoon session, Secretary C. Stowell 
Smith brought up the subject of tests of Cali- 
fornia white and sugar pine. He told how a 
test of five green sugar pine logs had been made 
several years ago by the Forest Products Labor- 
atory, and the results incorporated in Bulletin 
No. 173 on the durability of various woods. The 
logs were of the ‘‘Black Jack’’ type and the 
resulting data is not considered sufficiently rep- 
resentative of the woods. Mr. Smith proposed 
@ resolution, which was passed, requesting the 
Forest Products Laboratory to make tests of 
California white and sugar pine for strength, 
hardness, shrinkage and other factors. A reso- 
lution by J. D. Spaulding requesting tests of 
the woods referring more particularly to dura- 
bility, was also passed. Both resolutions pro- 
vide that the entire expense of tests shall be 
borne by the association. 


New Grades and Nomenclature 


After considerable discussion, the grading 
Tule on inch shop was referred back to the grad- 
ing rules committee for further consideration. 

‘The matter of codperation with the Western 
Pine Manufacturers’ Association was taken up, 
Mm line with proposals at the meeting of inspec- 


tors of the association at McCloud last year. It 
was found that the national standards do not 
affect grades. Accordingly a resolution, offered 
by C. Stowell Smith, was passed, providing that 
the inspectors of both associations be instructed 
to proceed with a plan to standardize grades. 

There was some discussion on the subject of 
the proper designation for California white 
pine, in view of the fact that the Government 
has a committee working on a list of all woods 
with a view to fixing official names. For some 
time efforts have been made to secure official 
recognition of the name, ‘‘California white 
pine,’’ as the trade name for Pinus Ponderosa 
produced in the territory covered by the asso- 
ciation. It has been marketed extensively under 
that name. 

New Officers and Directors Elected 


D. H. Steinmetz, W. T. Virgin, J. M. White, 
W. J. Walker and E. M. Prescott were appoint- 
ed as a nominating committee for the annual 
election. The following officers were elected: 

President—R. D. Baker, Lassen Lumber & Box 
Co., San Francisco. 

Vice president—G. D. Oliver, Hobart Estate Co., 
San Francisco. : 

Treasurer—E. H. Cox, Sugar Pine Lumber Co., 
San Francisco. : 

_ Secretary-manager—C, Stowell Smith, San Fran- 
cisco. 

Executive committee—W. J. Walker, F. B. 
Hutchens, H. D. Mortenson, O. C. Haslett and D. 
H. Steinmetz. 

Directors—D. H. Steinmetz, J. L. Reeder, W. R. 
Thorsen, James Danaher, jr., W. H. Swayne, B. W. 
Adams, J. D. Spaulding, 1. M. Prescott, W. J. 
Walker, F. H. Lambert, E. J. Grant, A. H. Land, 
F. B. Hutchens, E. H. Cox, J. M. Hutchens, W. H. 
Trainer, J. M. White, R. T. Buzard, Fred Schallock, 
R. D. Baker, H. D. Mortenson, W. E. Lamm, I. M. 
Johnson, J. P. Hemphill, F. J. Solinsky, jr., W. Y. 
Kellogg, O. C. Haslett, H. Rowe, W. T. Virgin, G. 
D. Oliver, H. B. Hewes, J. O. Goldthwaite, J. R. 
Shaw, James Tyson, and W. A. Dwight. 

Manufacturers Represented at Meeting 

Among the many manufacturers represented 
at the meeting were: 

The Standard Lumber Co., Red River Lumber Co., 
McCloud River Lumber Co., Sugar Pine Lumber 
Co., Castle Crag Lumber Co., Plumas Lumber Co., 
Madera Sugar Pine Co., Spanish Peak Lumber Co., 
West Side Lumber Co., Yosemite Lumber Co., Las- 
sen Lumber & Box Co., Michigan-California Lum- 
ber Co., Hutchinson Lumber Co., Fruit Growers’ 
Supply Co., and Weed Lumber Co. 

While most of these companies have their 
mills closed down for the winter, they made 
good euts during the last year and have fair 
stocks on hand, from which they are shipping 
steadily to the eastern market. The benefits of 
coéperation thru the association have been 
strongly manifested, altho, under changed con- 
ditions, methods may have to be changed some- 
what. The California White & Sugar Pine Man- 
ufacturers’ Association has an excellent record 
of aehievement in this region. R. D. Baker, the 
new president, is at the head of the Lassen 
Lumber & Box Co. He came here from Pitts- 
burgh, Pa., a few years ago, and has built up a 
good business by progressive methods. He is a 
man of broad views, 

The stockholders’ meeting was followed by a 
meeting of the directors, and they adjourned 
late in the day after considering important de- 
tails. 

Secretary-manager Presents Report 


C. Stowell Smith, secretary-manager, pre- 
sented an annual report showing that consid- 
erable progress had been made during the past 
year. It stated in part: 

The year of 1923 has been marked with the 
greatest progress in the history of the association. 
More commendation and criticism of its policies 
have arisen than in its entire previous existence. 
These are helpfu! signs, since they clearly indicate 
an awakened interest on the part of members, and 
a real effort to make the association what it should 
be; namely, the official representative of the pine 
lumber industry in this region. The opportunity 
lies before you to make our coéperative effort even 
more successful in 1924. 

Membership Increased During 1923 

On Dee. 31, the membership rolls contained the 
names of 51 operators. During the year four mem- 
bers resigned or ceased operation; namely, the F. 
S. Murphy Lumber Co., J. J. Steiger, La Moine 
Lumber & Trading Co., and the Sprague River Lum- 


Transit Tough White Ash 


Save 10 to 15 days’ time! 





If you use Tough White Ash in carlots, 
and want heavy, tough fibre lumber, cut from 
good timber, you will find it in our steam-heated 
warehouse here. Stopped in transit, ready for 
quick shipment to you, saving you 10 to 15 
days’ time over mill shipment. 

We send you tough white ash with National 
certificate attached, our inspection guaranteed, 
or Yor inspection here. Don’t forget; it’s 
quality first—on any quantity, delivered any- 
where. 

Wire our expense for prices 


E. BARTHOLOMEw HARowoon Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


Yards: — Chicago, Ill., and Nashville, Tenn. 
1-26-24 








Read what 
J: B. 


aid 4 
Schwegman Jy 
of | 


Bloomer, 
Wisconsin 


says in 
part: — 


To sum up I would say that any lum- 
berman who really wants to get out of 
the rut won’t know what easy going 18 
until they can HoltBid. I can’t im- 
agine where they can get more selling 
efficiency crammed into them in a 
short: time. Yours truly, 
(Signed) J. B. Schwegman. 


Take his tip today. 
Investigate 
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HoltBid Service Co. 


Lumber Exchange, Minneapolis, Minn. 
Send literature on your HoltBid method of 

I estimating as specially adapted to the needs | 

| of the Retail Lumberman. j 
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Over 


Two Hundred 
Million Dollars 


The Lumbermen’s Indemnity 
Exchange has a treaty contract 
with eighteen re-insurance com- 
panies. It has had practically the 
same contract for the past four- 
teen years. 


The combined assets of these 
eighteen companies total two 
hundred ten million one hundred 
thirty-seven thousand seven hun- 
dred eighty-six dollars and fifty 
cents ($210,137,786.50). 


When you buy a Lumbermen’s 
Indemnity Exchange fire insur- 
ance policy, each of these com- 
panies takes a share of the lia- 
bility, in proportion to their 
assets. That is the reason the 
Lumbermen’s Indemnity Ex- 
change has operated for the past 
twenty years so successfully. 


This arrangement makes a 
Lumbermen’s Indemnity Ex- 
change policy the strongest in 
America. It eliminates prac- 
tically all liability to the lumber- 
men. Therefore, it does not boast 
of dividends, but just good serv- 
ice and the soundest indemnity 
obtainable by the lumbermen. 


The Lumbermen’s Indemnity . 


Exchange is managed by the 
DeVeuve-Burns Underwriting 
Company, Douglas Building, 
Seattle, Wash., with a main East- 
ern Branch at 166 West Jackson 
Bivd., Chicago, IIl. 


ber Co. Eight new operations were added: WB, B. 
Quigley, Forest Hill, Calif.; M. J. Scanlon, Mas- 
sack, Calif.; Edward Leal & Sons, Brownsville, 
Calif.; Northfork Lumber Co., Placerville, Calif. ; 
Sugar Pine Lumber Co., Pinedale, Calif.; Conk- 
lin’s Sawmill and Davis Creek Lumber Co., Alturas, 
Calif., and Siskiyou Lumber Co., Mt. Hebron, Calif. 
All of the members leaving were in good financial 
standing with the association. 


Must Reduce Wages to Lower Costs 


The cost of producing lumber in 1923 was gen- 
erally high. The expected demand led to meeting 
most wage demands, and the purchase of new 
equipment at prevailing high prices. The year 
1924 should see a reasonable adjustment of costs 
in line with prevailing market conditions. The 
four principal items of cost in the lumber industry 
are labor, supplies, freight and cost of money. At 


Northern Piners 


MINNEAPOLIS, MINN., Jan. 22.—Excessive 
taxes on large cut-over land acreage of Min- 
nesota makes reforestation very unprofitable, 
Dr. Raphael Zon, director of the Lake States 
Forest Experiment Station at the University 
Farm, told members of the Northern Pine Man- 
ufacturers’ Association at their annual conven- 
tion held here yesterday. 


The secretary in his report said that 1923 started 
out most auspiciously for our industry. The year’s 
shipment figures show a 
total of 22,000,000 feet 
less than the preceding 
year, whereas production 
showed a gain of 80,000,- 
000 feet. Stocks of 
northern pine on hand 
Jan. 1, 1924, amounted 
to 441,854,000 feet, com- 
pared with 345,191,300 
feet a year ago, an in- 
crease of 96,662,700 feet, 
or 28 percent. There are 
6,390,200 more lath on 
hand than on Jan. 1, 
1923. 

Our inspector handled 
twenty-nine claim inspec- 
tions last year of which 
twenty-three were for 
members, and. six for 
other associations. A to- 
tal of ninety-four yard 
inspections was made. H. 
C. Hornby represented 
the association on the 
manufacturers’ standard- 
ization and _ consulting 
committees and last year 
attended numerous meet- 
ings in connection with 
the standardization move- 
ment. 

The activities of our transportation department 
the last year were largely confined to the collec- 
tion and compilation of statistics and other work 
of a routine character, there having been no car 
shortage or embargo. Agents of the Department 
of Justice visited our office last March for the 
stated purpose of bringing up to date their informa- 
tion upon our activities. This is the third time 
we have been investigated, and in the absence of 
advice to the contrary, we believe we are still 
within the pale of the law. 


Officers Elected 
The officers elected for the new year are: 


President—T. A. McCann, Minneapolis, Minn. 
— vice president—F. H. Bartlett, Drummond, 

is. 
ne vice president—J. F. Wilson, Cloquet, 
Minn. 

Treasurer—R. W. Wetmore, Minneapolis, Minn. 

Secretary—W. A. Ellinger, Minneapolis, Minn. 
(reélected). 

Manager of transportation department— E. J. 
Fisher, Minneapolis, Minn. (reélected). 

Directors—E. L. Carpenter, Minneapolis, Minn., 
for the northwest Minnesota district ; R. M. Weyer- 
haeuser, Cloquet, Minn., for the Lake Superior 
district; and T. S. Whitten, Virginia, Minn., for 
the Wisconsin district. 


The manager of transportation reported that in 
spite of the record breaking freight movement, the 
car supply was ample during 1923. On Feb. 1, 
1923, a tariff known as W.T.L. 118, became effect- 
ive. This consolidated issue covers rates to points 
in Wisconsin and southern Illinois and eliminated 
some violations that have existed for a long time. 
After a three-day check by our transportation com- 
mittee, it was decided that the tariff was favor- 
able. A reissue of our freight rate book was mailed 
to members on May 1. Our transportation commit- 


T. A. McCANN, 
Minneapolis, Minn. ; 
President 
(Reélected) 


tee met with members of the Western Trunk Line 
committee in May, 1923, and a partial agreement 
was reached to act on violations and adjustments 








the present time w re out of all proportion 
to the other three, n aving shown the same re. 
cession from the 1920 peak. Taking 1914 ag, 
base at 100, September, 1923, shows wages to be 
228, supplies 160, freight 153 and interest rates 
117. It would seem, therefore, that the wage ques. 
tion is the most important before the local industry, 


Plans for Increased Codéperation 


For several years it has been proposed from 
time to time that we establish closer relations with 
the Inland Empire producers, primarily in stand. 
ardizing grades in the two regions, thus eliminat. 
ing misunderstandings on the part of the trade and 
making the inspection service of each association 
more efficient. Recently this proposed codperation 
has been extended to include a common plan of 
advertising, taking in also the sash and door man. 
ufacturers. 


Adopt Standards 


not taken care of in W.T.L. 118, at a later time, 
This matter was considered by a special committee 
of traffic representatives for the Twin City-Chicago 
lines and was referred to the general-rate com- 
mittee by them. There was another meeting with 
the Western Trunk Line committee in Chicago, 
Oct. 16. By the retirement from participation ip 
the Chicago, lumber traffic on account of circuitous 
routes a proposed 3 cents per hundred increage 
in the Chicago rate was avoided. While the fourth 
section orders apply more particularly to Minne 
sota and Canadian mills, it is recognized that a 
relationship with the Wisconsin rates must be 





W. A. ELLINGER, J. F. WILSON, 

Minneapolis, Minn. ; Cloquet, Minn.; 
Secretary Chairman 
(Reélected) Grades Bureau 


maintained and that reductions in rates from Wis- 
consin points must necessarily follow if the fourth 
section orders are complied with and no change is 
made in the Chicago rate. All of these violations 
must be adjusted by the carriers not later than 
March 15, 1924. 

The report of Treasurer R. W. Wetmore shows 
the following records: Receipts, balance car- 
ried forward from Jan. 22, 1923, $15,623.02. 
Receipts Nos. 6203 to 6383, $37,380.98. Dis- 
bursements, $38,074.03; balance in the treasury, 
$14,929.97. 

The bureau of grades for the new year 18 
composed of: Chairman J. F. Wilson, Cloquet, 
Minn., for the Lake Superior district; R. G 
Chisholm, Minneapolis, Minn., for the northwes- 
tern Minnesota district; and T. S. Whitten, 
Virginia, Minn., for the Wisconsin district. | 

The railroad committee consists of: Chal 
man, A. G. Kingsley, St. Paul, Minn.; F. H. 
Bartlett, Drummond, Wis., and A. A. Adams, 
Chicago. The forestry committee is composed 
of: Chairman, A. W. Clapp, St. Paul, Minn.; 
Henry Oldenburg, Carlton, Minn., and R. G. 
Chisholm, Minneapolis, Minn. 

The members of the association decided to 
adopt the recommendation of the standardiza- 
tion conference held in Washington, Dec. 13. 
The members also planned for the standardiza- 
tion and simplification of sizes and grade of 
lumber. a 

At this meeting there was an increase 1n 1 
terest which indicated itself thruout the ses 
sions. The members showed that they have 
utmost confidence in their officers by reélecting 
them to their old offices. 











Feb. 


Feb. 
Feb. 
Feb 


Feb 


Feb 
Fet 


Fet 


Fet 


Fel 


Fe 


4 


=~ s- ty & &e &e Bw Bw BF BF SF EF KE 








3, 1924 


ee, 


Portion 
ime re- 
4 as’a 
S to be 
t rates 
e ques. 
dustry, 


1 from 
ns with 

stand. 
iminat. 
ide and 
ciation 
eration 
lan of 
ir man- 








ea of 


1 in- 
ses- 
have 
ting 





JANUARY 26, 1924 : 


AMERICAN LUMBERMAN 75 








Jan. 2 frase Forestry Congress, Savannah, Ga. 
nnual. 


an, 30—Northern Hemlock & Hardwood Manufacturers’ 
Association, - Pfister Hotel, Milwaukee, Wis. An- 
nual. 


Jan. 30-31—West Virginia Lumber & Builders’ Supply 
Dealers’ Association, Huntington, W. Va. Annual. 


pn, %0-31—National Lumber Exporters’ Association, 
Hotel Sinton, Cincinnati, Ohio. Annual. 


Jan. 30-31—Canadian Lumbermen’s Association, Statler 
Hotel, Buffalo, N. Y. Annual. 


Jan. 30-31—Southeastern Iowa Retail Lumbermen’s As- 
seston, Hotel Blackhawk, Davenport, Iowa. An- 
nual, 


Feb. 4—Empire State Association of Wholesale Lumber 
& Sash & Door Salesmen, Hotel Pennsylvania, 
New York City. Annual. 


Feb. 5-6—Northern White Cedar Association, Min- 
neapolis, Minn. Annual. 


Feb, 6-6—Kentucky Retail Lumber Dealers’ Associa- 
tion, Brown Hotel, Louisville, Ky. Annual. 


Feb. 5-7—Northeastern Retail Lumbermen’s Associa- 
_ Hotel Pennsylvania, New York Oity. An- 
nual. 


Feb. 6—‘‘Old Guard’’ of Michigan, Pantlind Hotel, 
Grand Rapids, Mich. Annual banquet. 


Feb. 6-7—Western Pine Manufacturers’ Association, 
Spokane, Wash. Annual. 


Feb. 6-7—Ohio Forestry Association, Horticultural 
Building, State University, Columbus, Ohio. Annual. 


Feb. 6-7—Southern Retail Lumber Dealers’ Association, 
Chisca Hotel, Memphis, Tenn. Annual. 


Feb. 6-7—Southwestern Iowa Retail Lumbermen’s Asso- 
ciation, Iowana Hotel, Creston, Iowa. Annual. 


Feb. 6-8—Michigan Retail Lumber Dealers’ Association, 
Pantlind Hotel, Grand Rapids, Mich. Annual. 


Feb. 7—Committee Representing Pulp and Paper In- 
dustry, Washington, D. C. 


Feb. 7—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Special meeting. 


Feb. 8—Eastern Millwork Bureau, Pennsylvania Hotel, 
New York City. Annual. 


Feb. 12—Evansville Lumbermen’s Club, New Vendome 
Hotel, Evansville, Ind. Monthly meeting. 


Feb. 12-18—Central & Northeastern Iowa Lumber Asso- 
= Montrose Hotel, Cedar Rapids, Iowa. An- 
nual, 


Feb. 12-14—Wisconsin Retail Lumbermen’s Association, 
Hotel Pfister, Milwaukee, Wis. 


Feb. 13-15—Nebraska Lumber Dealers’ 
Rome Hotel, Omaha, Neb. Annual. 


Feb. 18-23—Western Retail Lumbermen’s Association 
iM Biltmore Hotel, Los Angeles, Calif. An- 
ual, 


Feb. 19—Central Association of the Traveling Lumber 
: a & Door Salesmen, Auditorium Hotel, Chicago. 
nnual. 


Feb. 19-21—Illinois Lumber Merchants’ Association, 
Congress Hotel, Chicago. Annual. 


Feb. 20—Lumber Dealers’ Association of Connecticut, 
Hotel Stratfield, Bridgeport, Conn. Annual. 


Feb. 20-21—Northwest Iowa Lumbermen’s Association, 
Wahkonsa Hotel, Fort Dodge, Iowa. Annual. 


Feb, 22—Kastern Iowa Retail Lumbermen’s Association, 
Hotel La Fayette, Clinton, Iowa. Annual, 


Feb. 26—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual. 

Feb. 26-27—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo, N. D. Annual. 


Feb. 27-20—Retail Lumber Dealers’ Association of 
ieanszivania, William Penn Hotel, Pittsburgh, Pa. 

March $--Lembemmen’e Exchange of the City of Phila- 
delphia, Philadelphia, Pa. Annual. ” 

March 6-7—New Jersey Lumbermen’s Association, Tray- 
more Hotel, Atlantic City, N. J. Annual. 

March 11-12—Southern Pine Association, Hotel Roose- 

M Yelt, New Orleans, La. Annual. 

arch 19-20—South Dakota Retail Lumbermen’s Associa- 
tion, Sioux Falls, 8. D. Annual. 

March 19-20—Southeast Missouri Retail Lumber Dealers’ 
Association, Cape Girardeau, Mo. Annual. 

March 19-20—National-American Wholesale Lumber As- 
sociation, Cincinnati, Ohio. Annual. 

March 20-22—Consulting Committee on Lumber Stand- 
ards, Congress Hotel, Chicago. 


March 22-290 
Ghteans. fe A a Home Exposition, Coliseum, 


March 27—North Carolina Pi ssocia ti 
Hotel, Norfolk, Va. i ennai: 


April 8-10—Lumbermen’s Association of Texas, El Paso, 
aac Annual. 
-18—Millwork Cost “ 
; “a kauee Bureau, Congress Hotel, Chi 
Pril 19-26—Own Your Home B 
xposition, Sixty-ninth 
Me Regiment Armory, New York City. Annual. 
y, -8—Chamber of Commerce of the U. 8S. A., Cleve- 
and, Ohio. Annual. 


May 6-7—Appalachian Lo 
an 
Ohio. Spring meeting. gging Congress, Cincinnati, 


May 17—East Texa 
a 8 Mill Managers’ Association, Lum- 
bermen’s Club, Houston, Tex. Annual. _ 


Ja 


Association, 


Southwestern Iowa Retailers’ Program 


CLARINDA, Iowa, Jan. 21.—In extending an 
invitation to attend the annual convention of 
the Southwestern Iowa Retail Lumbermen’s As- 
sociation to be held in Creston, on Feb. 5, 6 and 
7, the delegates are specially requested to bring 
their children who are old enough to dance. The 
dance will be the feature of the evening of Feb. 
5, at the Iowana Rose Room, the Sunset Club 
acting as host to the association. 

The regular business session of the conven- 
tion will begin on Wednesday morning with an 
address of welcome by J. W. Goodsell, of the 
Creston Chamber of Commerce, followed by an 
address by President Henry Hoffman, jr., and 
the appointment of committees. At 1p. m., the 
same day, the ladies will gather at luncheon, 
which will be followed by the auxiliary organ- 
ization meeting. An address will be delivered 
at this luncheon by Mr. Livingston on interior 
decorating and furnishings. Parson P. A. Simp- 
kin, Supreme Chaplain of the Concatenated 
Order of Hoo-Hoo, will open the afternoon ses- 
sion with an address, followed by Mr. Livings- 
ton on ‘‘Interior Finish.’? A Hoo-Hoo con- 
eatenation in charge of Secretary H. R. Isher- 
wood will be held at 8 p.m. There will also be 
a theater party that evening and the Sunset 
Club has promised a surprise feature. 

At the Thursday morning session there will 
be roundtable discussions on shingles led by J. 
W. Warden, of the red cedar shingle bureau; 
on the carrying of profitable side lines; on the 
delivery question; on the value of small sales 
and the treatment of customers; and others. 
Secretary James F. Bryan, of the Illinois Lum- 
ber Merchants’ Association, will open the after- 
noon session with an address. The annual ban- 
quet will be held at 7:30 p. m., followed by a 
dance at the Masonic Temple under the aus- 
pices of the Sunset Club. 


“Hit the Trail’? for New York 


NEw York, N. Y., Jan. 21—‘‘ Hit the Trail’’ 
is the slogan in the publicity matter being sent 
out for the thirtieth annual convention of the 
Northeastern Retail Lumbermen’s Association 
to be held at the Hotel Pennsylvania, this city, 
Feb. 5, 6 and 7. The afternoon of Monday, 
Feb. 4, will be given over to the board meeting 
of the directors of the association. At 6:30 
there will be a reunion dinner of the last four 
excursion parties. At 4:30 the Empire State 
Association of Wholesale Lumber & Sash & Door 


-Salesmen will hold its annual business meeting 


and election. 

There will be a meeting of the board of di- 
rectors Tuesday morning at 9:30 and the big 
show will be on. Registration starts at 10 
o’clock and any remaining theater tickets will 
be offered for sale, as well as banquet and 
smoker tickets. The 1924 service exhibit will 
be ready with attendants to explain their com- 
modities. The Lumber Mutual Casualty Insur- 
ance Co. will hold a luncheon at 12 o’clock for 
policyholders and friends. 

In the afternoon of Tuesday there will be 
many reports and important addresses and dis- 
cussions, which will be continued on Wednesday 
and from these retail lumbermen are certain to 
get many valuable plans and ideas. At a 12:30 
luncheon on Wednesday there will be meetings 
of the district groups. That afternoon there 
will be a quiz session, followed by important 
addresses. 

Thursday will be filled with big events, in- 
cluding election of officers, and important dis- 
cussions. At 12 o’clock there will be luncheons 
of committees and district groups. Among 
other speakers that afternoon will be a whirl- 
wind talker on salesmanship, William B. Bur- 
russ, of Kansas City, who will speak on ‘‘ Shake- 
speare the Salesman.’’ The convention feels 


elated over securing him for this big pow-wow. 
There will be good fellowship and jazz every 


evening and the big association banquet will be 
held in the beautiful banquet hall on the mez- 
zanine floor of the Hotel Pennsylvania Wednes- 
day evening and promises to be a brilliant af- 
fair. Thursday evening there will be a theater 
party and the entire lower floor of the Amster- 
dam Theater has been reserved for the lumber- 
men and their friends to see Ziegfeld’s eigh- 
teenth and best series of ‘‘ Follies.’’ 

The annual convention of the Eastern Mill- 
work Bureau will be held on Friday, Feb. 8, at 
the Hotel Pennsylvania. All members of the 
Northeastern Retail Lumbermen’s Association 
are invited to attend this meeting. 


Retailers’ Five Days’ Boat Ride 

SEATTLE, WASH., Jan. 19.—Sailing from here 
Feb. 14, the steamship Ruth Alexander, of the 
Admiral Line, will carry lumbermen from all 
parts of the Pacific Northwest and intermoun- 
tain territory to Los Angeles, Calif. In that 
city they will attend the twenty-first annual 
institute of the Western Retail Lumbermen’s 
Association and Lumbermen’s Mutual Society, 
Feb. 18-23. There is a forecast that the at- 
tendance, including retailers, wholesalers and 
manufacturers of lumber and other forest prod- 
ucts, will be the largest ever known. The 
figure is expected to reach six hundred, as com- 
pared with a total of four hundred and fifty 
that attended the convention last year. 

In order that every want of the lumbermen 
who travel by water may be provided, E. G. Me- 
Micken, general passenger agent of the Admiral 
Line, is giving his personal attention to the 
reservations on the Ruth Alexander. Undoubt- 
edly when this fine ship sails from Seattle on 
St. Valentine’s Day, she will be known far 
and wide as the ‘‘convention steamer.’’ Plans 
are under way to make the voyage most en- 
joyable, with dancing parties and other social 
affairs in full swing during the five days the 
lumbermen and their ladies will be on board. 

The Ruth Alexander will stop at San Fran- 
cisco for a considerable interval, affording the 
passengers an opportunity to make a visit up- 
town, and will reach Los Angeles early in the 
morning of Feb. 19, in ample time for the 
twenty-fifth annual institute. 


(BREE aARaAwS 


West Virginians Tentative Program 


New MARTINSVILLE, W. Va., Jan. 21.—An- 
nouncement has been made here of the tentative 
program for the eleventh annual convention of 
the West Virginia Lumber & Builders’ Supply 
Dealers’ Association, to be held Jan. 30 and 31, 
at Huntington. The first business session will 
be opened with an address of weleome by Mayor 
Floyd 8. Chapman, of Huntington, followed by 
the reports of the president and secretary. L. 
G. Battelle, Dayton, Ohio, will make a talk on 
cost accounting, after which the cost accounting 
committee will report. Following the appoint- 
ment of committees the morning session will 
adjourn. 

At the Wednesday afternoon session a dis- 
cussion on ‘‘ Selling Complete Homes’’ will be 
led by P. W. Branton, of Chicago. E. K. Cor- 
mack, of Detroit, will follow with a discussion 
on ‘*The Dealer, a Community Asset.’’ After 
R. L. Archer, president of the Union Bank & 
Trust Co., Huntington, has discussed ‘‘ The Out- 
look for 1924’’ dealers from various cities thru- 
out the State will tell their impressions of busi- 
ness for 1924. A feature of this session will be 
an address by W. W. Tilden, of the Corn Belt 
Lumber Co., of Bloomington, Ill., on ‘‘ Efficient 
Yard Layout.’’ C. I. Cheyney, Bluefield, will 
present a code of ethics, followed by discussion. 
In the evening there will be general entertain- 
ment to which all are invited. 

At the'Thursday morning session the various 
committees will report, followed by an address 
by A. D. Wicks, assistant sales manager Fink- 
bine Lumber Co., Jackson, Miss., on ‘‘ Southern 
Pine Manufacturers’ Codperation with Retail- 
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Arrange to make the trip from 


Seattle to Los Angeles 


on the Convention Ship 


RUTH ALEXANDER 


Sailing from Seattle Feb. 14 
You'll have plenty of company! 


Your ticket agent will include this 
delightful short ocean voyage in 
your itinerary if you request it— 
and at no additional cost over 
all-rail. 


Insist upon it— 
You'll be glad you did, 


} E.G. McMicken. Pass. Traf. Mgr. 
L. C. Smith Bldg., Seattle, Wash. 
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TAMMS 


e 4 
Mortar coorS 


Strong — Permanent — Non-Fading 
Right Prices — Quick Shipments 


Mines and Mills, TAMMS SILICA CO., 
Tamms, Ill. Chicago 


Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber’ 


ST. LOUIS, MISSOURI, VU. S. A. 
Cable Address: “Pickwood,” St. Louis 


OREIGN 


Brokers - Agents 
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Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 











WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Giasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,”” Glasgow. Cable 
: “Nivarium,”’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. Whire Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves, Sbiriments to any of the principal ports in the United 
Kingdom, or Coutinent handled to the best of advantage. 


ers.’’ Charles E. Marsh, of Chicago, will tell 
what the red cedar shingle bureau is doing for 
retailers. ‘‘The Human Element in the Build- 
ing Material Business’’ will be discussed by 
Howard Wisehaupt, of Cleveland, Ohio. 

There will be an executive session in the after- 
noon for members of the association only, fol- 
lowed by addresses on ‘‘ Future Conservations’’ 
by C. W. Mossman, of Huntington, and on 
‘*How About 100 Percent Dealer Distribu- 
tion?’’ by C. W. Hays, of Bluefield. There 
will be general discussion on the standardization 
movement and also on credits and the West 
Virginia lien law. The annual banquet will 
be held at 6:30 at which the speakers will in- 
clude ‘‘Dusty’’ Miller and Strickland Gillilan. 


Southeastern Iowa Program 


LEIGHTON, Iowa, Jan. 21.—A very interesting 
program has been prepared for the annual con- 
vention of the Southeastern Iowa Retail Lum- 
bermen’s Association to be held Jan. 30 and 31, 
at the Blackhawk Hotel, Davenport. There will 
be addresses by Gov. W. E. Kendall, Henry L. 
Adams, of Des Moines, Parson Peter A. Simp- 
kin, Supreme Chaplain of Hoo-Hoo, J. W. Ward- 
en, of the Red Cedar Shingle Bureau; Royal H. 
Holbrook on ‘‘Industrial Iowa,’’ and Frank A. 
Chase on ‘‘ Reducing Overhead Costs Thru tie 
Building & Loan.’’ L. E. Sigur, representing 
the Southern Pine Association, will tell what it 
is doing to codperate with the retail lumber 
dealer. W. A. Durgin, of Washington, D. C., 
representing Secretary Hoover of the Denart- 
ment of Commerce, will tell of the progress 
made in the standardization of lumber sizes. 
Douglas Malloch, the Lumberman Poet, will give 
one of his characteristically humorous addresses. 
There will be a general discussion of the sub- 
jects that are troubling the average retail lum- 
berman at both the Wednesday and Thursday 
sessions. 

Secretary W. A. Hudler announces that ar- 
rangements have been made with the railroads 
whereby, thru the certificate plan, special rates 
of a fare and a half have been granted those 
who attend the convention, provided they secure 
a certificate from their railroad ticket agent at 
the time they purchase their ticket and have the 
certificate validated by the secretary at the 
convention. 


Date Hemlock-Hardwood Annual 


[Special telegram to AMERICAN LUMBERMAN] 

OSHKOSH, WIs., Jan. 23.—The office of the 
Northern Hemlock & Hardwood Manufacturers’ 
Association here announces that the annual 
meeting of the organization will be held Wed- 
nesday, Jan. 30, at Milwaukee, Wis., with head- 
quarters at the Pfister Hotel. 


Lakes Lumber Carriers Elect 


Detroit, MicH., Jan. 21.—The following offi- 
cers of the Lumber Carriers’ Association of the 
Great Lakes were elected at the annual conven- 
tion held here at the Hotel Statler beginning 
Wednesday of last week: 

President—O. W. Blodgett, Bay City. : 

First vice president—Edward H. Thomas, Chi- 
a vice president—F. P. Potter, Cleveland. 

Third vice president—Herman H. Hettler, Chi- 


eago. 
Secretary-treasurer—-Capt. Charles H. 
°@ae@e@eaaeaaaaan 


Detroit. 


Weeks, 


Arrangements for National Exporters 


CINCINNATI, OHIO, Jan. 22.—Practically all 
arrangements have been completed for the an- 
nual convention of the National Lumber Ex- 
porters’ Association. This is to be held at the 
Hotel Sinton, in this city, Jan. 30 and 31. The 
business meetings will be devoted to the prob- 
lems confronting the exporters and to discus- 
sions of conditions in Europe and ocean service 
and freight rates. The sessions all will be execu- 
tive and will be limited to members. 

Cincinnati members of the association have 
provided an entertainment program for the an- 
nual dinner which will be held at the Business 
Men’s Club on the evening of Jan. 30. The 
committee in charge of this comprises Edward 


Barber, chairman, W. J. Eckman and J, J. 
Linehan. The program will include musie, to 
be rendered by artists from the Cincinnati Con. 
servatory of Music. The program will be broad. 
cast by radio from station WLW, of the Cros. 
ley Manufacturing Co., at 8 o’clock p. m 
central standard time. 


Activities of Spokane Organizations 


SPOKANE, WaASH., Jan. 19.—The Thursday 
noon luncheon meetings of the Spokane Whole. 
sale Lumbermen’s Association are being made 
a clearing house for useful and interesting in. 
formation on lumber subjects under the new 
leadership of President W. G. Ramshaw and 
Secretary Maurice Cronkhite. Mr. Ramshaw is 
the dean of the Spokane wholesalers tho a com. 
paratively young man. He has therefore the 
experience and knowledge of the business which 
with a forceful, pleasing personality preéminent: 
ly fit him for the place which he now holds in 
the wholesalers’ organization. 

In a recent speech before the wholesalers, Mr, 
Ramshaw quoted a passage from the constitution 
of the organization stating the purposes of its 
formation and, continuing, referred to the sus- 
picion with which wholesalers’ organizations are 
looked upon. He declared this is something 
which is not justified. He asserted that in his 
mind there is no doubt but that the most eeo- 
nomical and advantageous method for a small 
mill to employ is to market its product thru a 
wholesaler, The present-day’ wholesaler is 
forced by keen competition to be among the best 
of the lumber distributers in the country. Mr. 
Ramshaw then detailed briefly the function of a 
wholesaler and how he aids the sawmill in doing 
business. He showed in his concluding state- 
ment that the individual mills get their sales 
service for much less thru the wholesaler than 
they would were they to maintain their own 
sales organization. 

‘‘Some individual and business problems of 
1924,’’ was the subject of Frank H. Beckmann, 
business engineer, speaking at the weekly lunch- 
eon of the Spokane Hoo-Hoo Club in the East 
banquet room at the Davenport Hotel yesterday. 

At the dinner which preceded the Andrew 
MacCuaig concatenation last June, Miss Mar- 
guerite Howard, a Spokane girl of good voice 
and musical talent, sang several selections and 
made such an instant hit that she was forthwith 
voted queen of the Spokane Hoo-Hoo. A pres- 
ent of $250 to aid her in her studies was raised 
at the luncheon yesterday following a short 
statement by George Hoag. 
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Texans Consider New Kiln Methods 


Houston, TeEx., Jan. 23.—The Saturday 
meeting of the East Texas Mill Managers’ 
Association was taken up largely with a dis- 
cussion of new dry kiln processes, and with 
plans for the February meeting at Lufkin. 

H. C. Knauss, representing the Forest Prod- 
ucts Laboratory, Madison, Wis.,.and who has 
been conducting experiments at Conroe, Tex., 
for some months, said it has been found that 
new methods and equipment for working over 
the old style dry kilns will cost about $2,000 
a room. The new method, Mr. Knauss declared, 
increases the humidity to about 76 percent in 
the green end, and about 26 percent in the 
dry end. The period of drying remains about 
the same. Thru the advantage of a motor 
driven shaft earrying six or more ventilating 
fans, which keep the air circulating at the 
rate of about 60 feet a second, the lumber 1s 
dried more uniformly, with a degrade of only 
5 percent on tests made up to date. It 18 
hoped to reduce this percentage somewhat, Mr. 
Knauss explained. The degrade on the old 
process ranged from 25 to 30 percent, accord 
ing to various mill managers. It was e¢& 
plained that the higher humidity in the drying 
process prevents lumber from checking, and 
knots from loosening. The increased circulation 
of the air makes possible more thoro and unr 
form drying at a lower temperature, thereby 
giving the added quality of more elasticity and 
a better finish, Mr. Knauss said. With the 


soft, easy drying, toughness is maintained; 
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whereas the high temperature necessary in the 
old process makes the lumber more brittle. 
The expense of the tests at Conroe has been 
porne equally by the Government and the Cen- 
tral Coal & Coke Co. At the conclusion of 
the present tests the equipment will be trans- 
ferred to some convenient and centrally located 
point for experimenting with longleaf pine. 

R. W. Wier, president of the R. W. Wier 
Lumber Co., was elected a delegate to the na- 
tional forestry meeting at Savannah, Jan. 28, 
29, and 30. 

Those in attendance were: 

Watson Walker, president, and George R. Chris- 
tie, secretary; E. L. Kurth, Keltys; D. M. Tour- 
tellot, Houston; H. G. Roehl, Lufkin; A. E. Hick- 
erson, Conroe; H. C. Knauss, Madison, Wis.; W. 
H. Thompson, Lufkin; E. O, Seicke, College Sta- 
tion; R. W. Wier, Houston; W. M. Gibbs, Man- 
ning; C._B. Granbury, Houston; W. C. Trout, 
Lufkin; J. W. Lewis, Lufkin, and C. P. Myer, 
Wiergate. 

It was announced that arrangements are 
under way for running a special sleeper from 
Houston to Lufkin for the February meeting, 
which will be in conjunction with the State 
Forestry Association meeting, Feb. 14-15-16. 
Louisiana mill managers will be invited, too. 

The meeting in March will be held at New 
Orleans, at the St. Charles Hotel, on March 
10 at 10 a. m. 


Shippers’ Members Approve Merger 


SEATTLE, WASH., Jan. 19.—At the annual 
meeting of the Pacific Coast Shippers’ Associa- 
tion yesterday, the membership confirmed the 
action of the trustees in having separated the 
secretarial department from the traffic depart- 














L. L. HILLMAN, 
Seattle, Wash. ; 
Vice President 


8. L. JOHNSON, 
Seattle, Wash. ; 
President 


ment, and. in having merged the former with 
the National-American Wholesale Lumber As- 
sociation. This action confirmed officially the 
step previously taken, in establishing Coast 
headquarters of the National-American organ- 
wation in charge of Roy A. Dailey, as manager. 
Also the action of the membership makes the 
Pacific Coast Shippers’ Association a traffic 
organization exclusively. 

Officers were elected as follows: 

President—Sherman lL. Johnson, 
Cedar & Fir Products Co. (reélected). 


First vice president—L. L. Hillman, president 
Lloyd Hillman Lumber Co. 


Second vice president—R. S. Underhill, Underhill 
Lumber Co., Vancouver, B. C. 


Secretary-treasurer—Ed H. Luke, J. E. Pinkham 
Lumber Co, 


Manager—Jesse I. Cutler. 


The reorganization of the secretarial depart- 
ment includes the Seattle headquarters, the 
office in Vancouver, B. C., and the office in St. 
Paul, Minn., all of which are now managed as 
& part of the .National-American Wholesale 
Lumber Association. 


Enjoy Annual Dinner and Dance 
i. The annual dinner and dance given by the 
— Coast Shippers’ Association in this city, 
ollowing its twenty-sixth annual convention, 


Washington 


was held tonight at the Hotel Gowman, here. 
From every point of view—ineluding attend- 
ance, character of entertainment, gayety and 
the fullest enjoyment of those present—it was 
unanimously voted the most successful enter- 
tainment ever given by Seattle’s wholesale lum- 
bermen. 

First it must be noted that this entertain- 
ment is called ‘‘A dinner and dance’’ and not 
a ‘‘Dinner-dance.’’ 

Following a beautifully served course dinner 
in the main dining room in the Gowman Hotel, 
the diners were entertained by the Lumberman 
Poet, Douglas Malloch, of the AMERICAN LuUM- 
BERMAN, Chicago, and scarcely ever before has 
a speaker received such an apparent, sincere and 
unanimous tribute as was accorded Mr. Malloch 
at the close of his ‘‘sermon’’ on husbands and 
wives. During this discourse he flitted without 
fear or hesitation from the sublime to the 
ridiculous, from witty sallies to sincere and 
heartfelt tribute in verse. 

Other features included artistic dancing num- 
bers. 

This program was followed by two hours of 
waltzes, fox-trots and one-steps circles. 

There will be no trouble in securing a large 
attendance at future entertainment features of 
the Pacific Coast Shippers’ Association annuals. 


Increases Dues for Advertising Purposes 


New OrLEANS, La., Jan. 21.—Secretary- 
manager E. W. MeKay, of the Southern 
Cypress Manufacturers’ Association, reports 
that an increase of the association dues has 
been voted by the membership, effective Jan. 
1. Prior to that date the dues were fixed at 
25 cents. They are now 40 cents. The addi- 
tional revenues will be used to expand the 
association’s advertising under direction of the 
advertising committee which is headed by E. 
G. Swartz. Revision of the advertising mate- 
rial and literature for distribution is also 
planned. The vote for the increase, Mr. Me- 
Kay reports, was unanimous. 
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Pennsylvanians Issue New Plan Book 


PITTSBURGH, Pa., Jan. 21.—The 1924 edition 
of the plan book published by the Retail Lum- 
ber Dealers’ Association of Pennsylvania, under 
the title ‘‘ Pennsylvania Homes,’’ has recently 
issued from the press. This is the third edition 
of this very useful and popular plan book, which 
during the last three years has had an immense 
distribution thruout the association’s territory, 
and has been found by the dealers of that sec- 
tion to be an extraordinarily effective aid in 
home selling. This is not to be wondered at 
when the character of the book is considered. 
It is gotten up in sumptuous style, with scores 
of large halftone illustrations and colored plates 
of beautiful homes that can be built at moder- 
ate prices, together with reduced plans and full 
descriptions. These designs have all been spe- 
cially prepared with a view to their adaptability 
to that section of the country. The association 
also is in position to furnish a complete set of 
working plans and material list for any of the 
houses shown, so when a customer expresses @ 
preference for any design shown in the book, 
the rest is easy. 


Intercoastal Shippers Elect 


New York, Jan. 22.—Charles R. Lockridge, 
New York manager of the Bloedel Donovan 
Lumber Mills, was chosen president of the In- 
tercoastal Lumber Shippers’ Association at its 
annual meeting last Friday night in the Yale 
Club. Mr. Lockridge has been in New York 
four years as the Bloedel Donovan agent and 


prior to that time with the firm at the home - 


office, where he had been engaged since 1915. 

A. H. Yereance, of the Jayne-Yereance Lum- 
ber Co., was elected vice president; E. H. Lewis, 
of the United States & Foreign Sales Corpora- 
tion, secretary, and L. B. Anderson, of Krauss 
Bros., treasurer. The new directors are H. B. 
Wyckoff, of the A. C. Dutton Lumber Corpora- 
tion; Guy E. Smith of Charles R. McCormick 
& Co.; R. S. McConnell, representing the Eureka 
Lumber & Shingle Co., and other concerns. 

A dinner was held in connection with the an- 





375,000,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIll the mer- 
chantable dead timber standing or down and 
all the live timber designated for cutting on 
an area embracing about 5,900 acres in Twps. 
20 and 21 S., Range 1 E., W. M., on the water- 
shed of Layng Creek, known as the Herman 
Creek unit, within the Umpqua National For- 
est, Oregon, estimated to be 375,000,000 feet 
B. M., more or less, of Douglas fir, western 
hemlock, western red cedar and other species 
,. timber, approximately 92 per cent Douglas 

r. 


STUMPAGE PRICES.—Lowest. rates -consid- 
ered, $1.75 per M. feet B. M. for the first 46,- 
285,000 feet B. M. of Douglas fir to be scaled, 
$2.00 per M. feet B. M. for the remainder of 
the Douglas fir, $2.00 per M. feet B. M. for 
the western red cedar, sugar pine and western 
white pine, and $0.50 per M. feet B. M. for 
western hemlock, incense cedar and other 
species. Rates to be readjusted December 1, 
1928, and at three-year intervals thereafter. 


DEPOSIT.—$10,000 must be deposited with each 
bid to be applied on the purchase price, re- 
funded, or retained in part as liquidated dam- 
ages according to conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids will be 
received by the District Forester, Portland, 
Oregon, up to and including May 5, 1924. 


The right to reject any or all bids is reserved. 


Before bids are submitted full information 
concerning the character of the timber, condi- 
tions of sale, deposits, and the submission of 
bids should be obtained from the District For- 
ester, Portland, Oregon, or the Forest Super- 
visor, Roseburg, Oregon. 








EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 


Bankers’ valuations of timber, mills and 
logging plants. 

Timber examinations and detailed reports. 

Typographic surveys. 

Logging plans, R. R. locations. 


THE JOHN P. VAN ORSDEL CO. 
Forest Engi: to Lumbermen 


505 Lowman Building. SEATTLE, WASH. 











ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 
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GILBERT NELSON & CO. 


Public Accountants 
600-60! LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 











Timber Estimates 


Reliable Estimates 
for Over 14 Years 


GEO. DROLET 


Forest Engineer 


TUSCALOOSA, tot ALABAMA 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 


Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 
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LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














Cable Address, ‘““PAJONES, Mobile’”’ 
All leading Codes used 


Page & Jones, Mobile, Ala., U.S.A. 


Ship Brokers & Steamship Agents 
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BOOKS 














WELDON, WILLIAMS & LICK 


The Coupon Makers 


FORT SMITH, ARK. 
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nual, speech-making being confined to the mem- 
bers. A hopeful outlook for 1924 characterized 
all the speeches and it was orally agreed to limit 
transit business in the future. 


Mississippi Retailers Appoint Secretary 

JACKSON, Miss., Jan. 21.—Announcement has 
been made by B. M. Fulton, president, Mississ- 
ippi Retail Lumber Dealers’ Association, of the 
appointment of C. G. Meador as secretary of the 
organization. The association is now a char- 
tered corporation in accordance with plan adopt- 
ed at organization meeting held here Dec. 8, 
1923. Permanent offices of the association have 
been established in the New Edwards Hotel 
Building, third floor, and they will be very ac- 
cessible to members vis- 
iting Jackson and at- | 
tending the annual | 
meetings, as undoubt- 
edly headquarters will 
be at the Edwards Ho- 





Cc. G. MEADOR, 
Jackson, Miss. ; 


Appointed Secretary 





tel, Jackson’s new mil- 
lion dollar hotel. 

Mr. Meador was se- 
lected from a long list 
of applicants, as his 
varied experience along 
similar lines of endeav- 
or intimately qualifies | 
him to carry on the sliaetininis ieee 
work in a most satis- 
factory manner. He is 31 years of age, mar- 
ried, with one child. He has had several years 
experience in lumber activities, working in log- 
ging departments, sawmill offices, wholesale of- 
fices and has spent sometime on the road buying 
lumber. For the last five years he has been 
employed by the Walker Co., a lumbermen’s 
statistical bureau, at Hattiesburg, Miss., as sec- 
retary of the bureau. He has had considerable 
experience in organization work, knows meth- 
ods of financing such concerns, is well known 
among lumbermen over the State and possesses 
personality and the ability to make friends, 
which is so much needed in organization work. 
He is a native Mississippian and understands 
the problems before the retail dealers and peo- 
ple of this State. Mr. Meador has begun ac- 
tivities and expects to visit the dealers as often 
as possible for the purpose of getting first-hand 
information of the various problems confront- 
ing them in their respective localities. He will 
also attend some of the big northern conven- 
tions and spend some time with the secretaries 
of those organizations in the near future. 

Much encouragement is being received, ac- 
cording to President Fulton, from the dealers 
thruout the State in the way of codperation. 
While there are. only about 125 dealers in the 
State, the large number who have signed up or 
indicated a willingness to sign up, assures the 
success of the organization. 
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Big Class of Kittens Initiated 


MINNEAPOLIS, MINN., Jan. 21.—One of the 
largest concatenations held in recent years was 
staged at the Masonic Temple last Wednesday 
evening, in connection with the annual conven- 
tion of the Northwestern Lumbermen’s Associa- 
tion. About seventy weak and wobbly kittens 
were nourished by the elixir from the fountain 
of health, happiness and long life, and had their 
eyes opened to all the wonders of the mystic 
— of Hoo-Hoo. Eight old cats also yowled 

or admittance, and were reinstated. 

The initiates were given everything on the 
bill, plus a few extra frills and thrills not in 
the ritual but which the brethren of the twin 
cities, in their desire to give liberal measure, 
had hatched from their own fertile and imgen- 
ious minds. No complaints were heard from 
any of the candidates that they had been neg- 
lected; in fact, all felt that their fondest hopes, 





or worst fears, whichever way one chooses to 
look at it, had been more than realized. 

After the initiation, the sobered and cha. 
tened kittens were served a sumptuous buffet 
lunch, in which function their elders also parti. 
cipated, this being followed by several vaude. 
ville acts. 

Thruout the evening, lively music was dis. 
pensed by the Hoo-Hoo orchestra of nine pieces, 
adding greatly to the success of the occasion, 

The officiating Nine was constituted as follows: 

Snark—Roy Thompson. 

Senior Hoo-Hoo—A. A. Hood. 

Junior Hoo-Hoo—Thomas Partridge. 

Bojum—Lester McCoy. 

Jabberwock—Harry Partridge. 

Scrivenoter—Roy Norbeck. 

Custocatian—Robert Hasslen. 

Arcanoper—lIra Levesconte. 

Gurdon—Thomas Youngblood. 


Take Stand on National Questions 


SEATTLE, WASH., Jan. 19.—The Federated 
Industries of Washington, in annual session 
here Thursday, reviewed the work of last year, 
adopted constructive resolutions touching im. 
pending legislation, elected officers for next 
year, and held the annual banquet, at which 
the principal speaker was Seneca C. Beach, of 
Los Angeles, Calif. The new officers are: 

President—N. D. Moore, president Pacific Coast 


Co., succeeding John E. Frost, who has held the 
office for two years. 


Vice presidents—Edward I. Garrett, president 
Puget Sound Machinery Depot; R. W. Vinnedge, 
president North Bend Timber Co. 


Treasurer—E. B. Chinn, president Chinn Tin- 
ber Co. (reélected). 


Manager—John H. McIntosh. 

Directors—(Three years) Douglas Allmond, Ana- 
cortes; P. A. Bertrand, Aberdeen; J. L. Bridge, 
Seattle; W. A. Carlisle, Onalaska; EB. E. Case, 
Raymond; H. M. Delanty, Aberdeen; J. J. Dono 
van, Bellingham; L. B. Faulkner, Olympia; W. P. 
Fisher, Seattle; Grosvenor Folsom, Seattle; T. 8, 
Galbraith, Eatonville; Edward I. Garrett, Seattle; 
N. B. Gibbs, Port Angeles; W. J. Grambs, Seattle; 
W. A. Lowman, Anacortes; BH. P. Lucas, Belling. 
ham; Dr. M. A. Matthews, Seattle; N. D. Moore, 
Seattle; W. T. Morrison, Anacortes; R. F. Morse, 
Longview; C. A. Morse, Bellingham; L. T. Mur- 
ray, Tacoma; John Neville, Walville ; Macy Nichol- 
son, Seattle; R. W. Vinnedge, North Bend. (Two 
years) T. L. Kniskern, Hoquiam; Millard Lemon, 
Olympia; L. C. Gilman, Seattle. (One year) 
John Ryczek, Roslyn; G. a. Startup, Sultan. 

The resolutions on immigration recite that 
while it is improbable that careful considera- 
tion of a law embracing a permanent construe 
tive program of selective immigration can or 
will be considered at this session of Congress, 
yet a really constructive immigration policy is 
vital. The resolutions therefore state that the 
situation calls for the ‘‘appointment of a 
fact-finding commission to investigate the op- 
eration of the present law, and to formulate 4 
permanent policy for the United States that 
will at once protect it against the socially u- 
desirable and yet permit the meeting of demon- 
strated economic needs.’’ 

In a resolution on tax-reduction, the Feder- 
ated Industries expressed their ‘‘hearty ap 
proval of the business-like program of economy 
in the conduct of the nation’s business and 
reduction of national taxes as proposed by the 
secretary of the treasury.’’ 

The meeting favored such legislation by 
Congress as will establish a rate of pay for 
United States mail carriers which will place 
them on the same basis with other Government 
employees doing work of like responsibility. 

It was unanimously decided that the passage 
of a soldiers’ bonus bill of the character now 
proposed in Congress would be detrimental, not 
only to the operators represented in the mem- 
bership of this institution, but to the entire 
citizenship of the nation, but expressed ‘‘ hearty 
accord with the efforts of the Government i 
its care for disabled veterans. ’’ . 

The members believe the Esch-Cummins 
transportation act should be continued in effect 
without amendment until the railroads under 
the present regime have full opportunity to 
prove or disprove its effectiveness. The reso 
lution continues: ‘‘We believe the surest way 
to bring about reduced rates is to allow the 
railroads to work out their own salvation, and 
to encourage their policy of expansion.’ 
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Crosstie Producers in Annual 


Kansas Cry, Mo., Jan. 21.—The sixth an- 
nual meeting of the National Association of 
Railroad Tie Producers, which closed last Fri- 
day night at the Muehlebach Hotel, was one of 
the most interesting the association yet has held. 
Some excellent addresses were made and there 
was considerable profitable discussion at the 
‘¢roundtable’’ which closed the Friday after- 
noon session. 

The association voted to meet next year at 
Chicago, following the convention of the Amer- 
ican Wood Preservers’ Association. These offi- 
cers were elected: 


President—Walter Poleman, Western Tie & Tim- 
per Co., St. Louis. 

First vice president—R. E. McKee, Long-Bell 
Lumber Co., Kansas City. 

Second vice president—M. H. Schussler, Coolidge 
& Schussler, Minneapolis. 

Secretary—John S. Penny, T. J. Moss Tie Co., 
St. Louis. 

Treasurer—Benjamin J. Finch, of Finch Bros., 
Duluth, Minn. 

District directors: Pacific coast—E. H. Meyer, 
Portland, Ore.; Rocky Mountain—George Loff, 
Standard Timber Co., Evanston, Wyo.; North Cen- 
tral—H. G. Gilkey, Pendleton & Gilkey, Minneap- 
olis; South Central—Alfred Bennett, Bennett-Field 
Tie Co., Chicago; Northeast—G. D. Baker, Baker 
Wood Preserving Co., Washington Court House, 
Ohio; Southeast—Timmons Harmount, The Har- 
mount Tie & Lumber Co., Chillicothe, Ohio. 


The convention opened late Thursday after- 
noon. The Rev. G. P. Baity, of the Westport 





TIMMONS HARMOUNT, 
Chillicothe, Ohio ; 
Retiring President 


B. J. FINCH, 
Duluth, Minn. ; 
Elected Treasurer 


Presbyterian Church, delivered an invocation 
after which F. J. Bannister, president of the 
Chamber of Commerce, made an address of wel- 
come which was responded to by Howard An- 
drews, president of the Nashville Tie Co., of 
Nashville, Tenn. 

The convention then heard reports from the 
secretary and treasurer, chairmen of committees 
and district directors, and a report of the prog- 
ress of the American engineering standards 
committee, and adjourned. 

In his address, President Timmons Harmount, 
Chillicothe, Ohio, called attention to the publi- 
cation in the AMERICAN LUMBERMAN in its issue 
of Jan. 12 of some correspondence passing be- 
tween Secretary Hoover and Attorney General 
Daugherty in which the attorney general ren- 
dered an opinion apparently adverse to the col- 
lection of information and its promulgation to 
members of trade associations. ‘‘We trust,’’ 
said Mr. Harmount, ‘‘that soon this situation 
may be cleared so that we may know with cer- 
tainty along what lines an organization may col- 
leet and furnish information for its members.’’ 

Continuing Mr. Harmount suggested that the 
association thru a committee or otherwise take 
up directly with the executives of the railroads 
the question of uniform buying. This will tend 
to stabilize the industry and will be of benefit 
both in the matter of production and prices. 


He believed that if the tie producers could meet 
with the railway executives in a roundtable ses- 
sion much good would result to both. He point- 
ed out that inasmuch as the interests of the tie 
producers and the railroads are co-extensive, it 
behooved the tie producers as individuals to 
throw their influence against the wanton attacks 
upon the railroads of the country and against 
those legislative acts which tend to destroy the 
stability of business thruout the country. 


Tells of Coast Crosstie Production 


Probably the most interesting feature of the 
second session which began Friday morning was 
the address of Mason E. Kline, superintendent 
of the St. Helen’s Creosoting Co., St. Helen’s, 
Ore., on ‘‘Some Phases of Crosstie Production 
on the Pacific Coast.’’ 

In discussing his subject Mr. Kline divided it 
into two main topics, namely, supply and de- 
mand. He showed that less than one-third of 
the original stand of virgin timber of the United 
States remains, and that over half of this is 
found in western forests; also that there is suffi- 
cient timber on the west Coast to last approxi- 
mately fifty years, and possibly much longer with 
an intelligent system of reforestation. 


The demand, he declared, is analagous with 
production and this is especially true on the 
Coast, for any quantity may be produced which 
is warranted by the demand and price. A con- 
tinued strong demand for ties has forced the 
producer to seek new sources of supply, with 
the inevitable result that the center of produc- 
tion is moving rapidly westward. He believed 
that the constantly decreasing supply of south- 
ern pine each ensuing year will place a greater 
demand upon the West for its timber. 


He showed by actual figures the rapidly in- 
creasing use of Douglas fir for ties by the rail- 
roads and also from export sources. He de- 
elared, therefore, that in the near future Doug- 
las fir will hold the dominant position not only 
as a general purpose construction wood, but as 
the principal source of railroad ties. Mr. Kline 
then took occasion to relate a number of facts 
concerning Douglas fir; its discovery, usage, its 
great stand ete. 


Other subjects discussed were ‘‘ Southern Pine 
Ties,’’ by C. D. Christian, of the Standard Tie 
& Lumber Co., Meridian, Miss.: ‘‘Why There 
Is Need for a Tie Association,’’ by J. H. John- 
son, of B. J. Johnson & Son, Richmond, Ind.: 
‘Developments in the Tie Industry in the Last 
Twenty Years,’’ by Dr. Hermann von Schrenk, 
of Von Schrenk & Kammerer, of St. Louis. 

At the luncheon at noon, L. W. Baldwin, pres- 
ident of the Missouri Pacific Railroad, St. Louis, 
spoke on ‘‘The Railroad Problem and the Tie 
Industry.’’ At the afternoon session the only 
set address was on ‘‘How Motor Trucks Han- 
dle Cross Ties,’’ by Saunders Jones, of St. 
Louis, president of White Motor Co. 

The election and installation of officers fol- 
lowed and after selecting the meeting place for 
next year the convention adjourned. 


Southern Piner Installs Air Dogs 


Kansas City, Mo., Jan. 21.—As part of a 
continued effort to improve the facilities of its 
plants, the Exchange Sawmills Sales Co. has 
equipped the mill of the Louisiana Central Lum- 
ber Co., at Clarks, La., with a set of Martin air 
dogs, a departure from the accepted practice in 
southern mills. The operation of these dogs is 
entirely mechanical and directly under the con- 
trol of the setter, thereby eliminating all extra 
men on the carriage and doing away with the 
unevenness of hand manipulation. With the 
dogs operated by air, the dog is held securely 
and the sawyer has nothing to worry about. 
With the Martin air dogs, which are manufac- 
tured and sold by the Diamond Iron Works, 
Minneapolis, a greater production of more per- 
fectly manufactured lumber is secured at a 
considerable saving in cost, owing to the fewer 
men required to operate the carriage. 








F there is some in- 
formation you 
wish about the tim- 
ber and_ lumber 
possibilities of the 
Northwest, we shall 
be glad to send it 
to you. 


“One of the Northwest's 
great banks.” 


ohe UNITED STATES 
NATIONAL BANK 
{PORTLAND, OREGON 














You Can Reduce 
Credit Losses 
in 1924 


% —by selling on the 
# credit ratings and 
reports of 
Clancy’s 

Red Book Service 
the recognized 
authority on lum- 
ber credits. 


Write for rates and 
Pamphlet No. 49-S. 


We handle collections any- 
where for manufacturers 
and wholesalers. 


LumBermen’s Crepit AssociaTION 
Suite 1746-68—608 So. Dearborn Street 


CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 


















in Advance 


_ You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
| increase it. 

; The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


The American Credit-Indemnity Co. 


OF NEW YORK 


Fix Your Credit Loss | 














511 Locust St. 1045II1.Mer.Bank Bld. 80 Maiden Lane 








| St. Louis, Mo. Chicago, Ill. New York, N.Y. || 








aa 





Sear paurarenses-Vrmieiebererpohpeie or 2" 


rs ACIS 


i gna FTC RGR TED GIL AE 


FO rene ee 


ns ime nantes en at ye ptetiaten atelier tn GAO indy 9 


np ihe pee nacelle ton tecy! pn abe 





eS ee ee 


arerete. 


80 AMERICAN 


LUMBERMAN. 





JANUARY 26, 1924 








HERE ies or-ierd BUYERS 
Let us quote you on your 
immediate needs 


300,000’ 4/4 No. 1 Com. & Btr. 
Basswood— Dry 


60% FAS, 18% Selects, 
22% No.1 Com. 50% 10 
to 16” wide, 45% 6 to 10” 
wide, 5% under 6”,65% of 
14and 16’, 30% 10and12’, 
5% 6and 8’. Band sawed 
beautiful stock.. 
100,000’ 5’4 No. 2 Common Birch 
60 000’ 4/4 No. 1 & Btr. Soft Maple 
100,000’ 4/4 No. 2 C. & B. Hard Maple 
60.000’ Select and Better Brown Ash 


Bissell Lumber Co. 


MARSHFIELD, sot WISCONSIN 


















Here’s our 
Mechanically 
Improved 


AIR-COOLED BURNER 


Why go East 
for a Burner 
when you can 
get a Better 
One for Less 
Money in 
Seattle 
9 









4 me ov 


This Smokeless and Sparkless Burner Will Last 20 Years 


e also manufacture 
StarionaRyY BOILERS 
Tanks and Sheet Iron Work of all descriptions 


REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


; Phone Ballard 555 
Seattle Boiler Works fhone Ballard S55 
Successor to Ballard Boiler Works 


Frank F. Hopkins, Prop. Rea. Phone Ballard 1209 
Canadian Office, 1103 Columbia St., New Westminister. B. C 

















LONG FIR TIMBERS 


We cut ’em to size required by architects, 
engineers, railroads or industrial plants. 
Also SHORT CEILING, SHORT SIDING, 
PORCH RAIL and GENERAL YARD STOCK 


Now is a good time to try our Mixed Car 
Service in anything you require in 


FIR — HEMLOCK — CEDAR 


John D. Collins white Building, 
SEATTLE, WASH. Lumber Co. 























WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


honors Panama- Pacific GRAND ad a4 = 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS {59 220" FORGINGS, Daily tac- 





THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
wn leather, $8.50. AMERICAN LUMBERMAN, 4381 8. 
Dearborn St., Chicago, !1I. 


Mountain Mills Consider Labor Problems 


[Special telegram to AMERICAN LUMBERMAN] 

CaLe@ary, ALTA., Jan. 21.—Drafting a resolu- 
tion calling the attention of the governments of 
Alberta and British Columbia to the seriousness 
of the strike situation affecting the lumbering 
industry between Golden and Cranbrook, consti- 
tuted one of the principal items of business 
transacted at the annual meeting of the Moun- 
tain Lumber Manufacturers’ Association which 
began a two days’ session here today. 

The report of Secretary I. R. Poole, of Nel- 
son, B. C., was given by Mr. Poole today and 
presented the situation during last year and the 
prospects for the coming year in an optimistic 
manner, with the exception of the trouble aris- 
ing from the successful agitation of the profes- 
sional organizers for the I. W. W. who have 
been disrupting the industry recently. Discus- 
sion of the work of these agitators was frequent 
during the meeting, as the effect may result in 
higher prices for lumber for the coming season. 
Reduced output is certain to result, it is agreed 
by all the lumbermen, unless workmen are se- 
cured very soon for the camps which are affected. 

Between Cranbrook and Golden, about 700 to 
800 men might be furnished with work at once, 
reported Mr. Poole. Many of these who have 
left their camps in the last few weeks are will- 
ing to return to the work but admit that fear 
restrains them from entering the camps while 
the I. W. W. agitators are in the vicinity. Many 
of the large owners are maintaining special po- 
lice protection at present and the inspector of 
the British Columbia police is now in the dis- 
trict and has assured the manufacturers that 
men desiring to return to work or others wish- 
ing to obtain the jobs that are now open, will 
be insured police protection. 

Operators have agreed that they will enter 
into no negotiations with the I. W. W. repre- 
sentatives and they are prepared to take on such 
old employees as they may desire. A few work- 
men are returning daily and a few of the crews 
are getting some work done, but many more are 
needed at once. 

In his report of the work done in 1923 and 
the prospects for 1924, Mr. Poole stated that 
previous to the labor trouble, the lumber manu- 
facturers were preparing for the usual cut of 
logs in expectation of as much business in 1924 
as was experienced in 1923. The action of the 
agitators, he explained, means the curtailment 
of production and will also tend to enhance the 
cost of production. 

The movement of lumber during 1923 showed 
a considerable increase over the preceding year, 
he stated, but the returns were rather disap- 
pointing due to a falling off in the demand. 
During the latter part of the year the prairie 
market demand was not up to expectations and 
the movement, generally speaking, was light. 

Since the turn of the year there have been 
signs of improvement, according to Mr. Poole, 
as increased orders have been received from the 
United States and inquiries have been more 
numerous. The market from a price standpoint 
has been fairly steady and, since the first of the 
year, the tendency has been toward greater firm- 
ness. Barring more labor trouble, those inter- 
ested in the lumber industry are optimistic as to 
the prospects for 1924. Manufacturers are mak- 
ing every effort to cut down the cost of produc- 
tion with a view to placing the product on the 
market at the lowest possible price. The keen 
competition is making it essential that the prod- 
uct be placed on the market as cheaply as pos- 
sible. 

Harry Burns, manager of the McLaren Lum- 
ber Co., of Blairmore, and president of the asso- 
ciation, presided at the sessions, with twenty- 
five lumbermen in attendance. 


TUESDAY SESSIONS 
[Special telegram to AMERICAN LUMBERMAN] 
CALGARY, ALTA., Jan. 22.—Declaring the re- 
cent agitation in the lumbering industry by 
professional organizers of the I. W. W., which 
is considered as an outlawed organization in 
the United States, to be a starting point for the 


establishment of the I. W. W. in Canada and 
a serious menace to the lumbering industry be- 
tween Cranbrook and Golden in British Colum. 
bia, members of the Mountain Lumber Manu- 
facturers’ Association in session at the Palasar 
Hotel here Tuesday afternoon unanimously 
passed a resolution drawing the attention of 
the Dominion and Provincial Governments to 
the conditions existing and asking that proper 
protection be offered to men who are desirous 
of returning to work. Copies of the resolution 
will be forwarded to ministers of the Dominion 
cabinet and to premiers of the Province. 

That the situation as developed in the district 
referred to in British Columbia recently, which 
has resulted in practically stopping all activity 
in the camps, constitutes a real menace to the 
future of the industry and is also an attempt 
by the I. W. W. to gain a foothold in Canada, 
is sincere consensus of the lumbermen assembled 
at the annual meeting. 

Copies of the literature being spread among 
the working men are in the hands of the lumber 
manufacturers and it is stated clearly that hun- 
dreds of workmen in Ontario are watching the 
result of the struggle in British Columbia and 
that should this be successful, a general effort 
will be made to spread the organization thru- 
out the Dominion. 

A second resolution was also passed by the 
members of the association dealing with the 
employment bureaus in this Province. Under 
the present system, the manufacturers feel that 
the bureaus are of little assistance to them and 
are asking the question, ‘‘ Why should a high 
board fence be placed between Alberta and 
British Columbia so far as interchange of work- 
men is concerned?’’ They believe that the 
present arrangement is folly and are drawing 
the matter to the attention of the premiers of 
other provinces. 


Resolution on Labor Situation 


The text of the resolution dealing with the 
I. W. W. question, is as follows: 


WHEREAS, An organization known as the I. W. 
W. has invaded the Crows Nest and Golden districts 
of British Columbia, and 

WHEREAS, This organization has for its object 
the disruption of the harmonious relationship 
which has existed between the employees and em- 

loyers of the logging and lumber manufacturing 
ndustries of the above mentioned districts, and the 
hampering and destruction of our industrial activ- 
ity, and 

WHEREAS, The I. W. W. is in our opinion an 
anarchistic organization with headquarters in the 
United States and is an outlawed institution in 
several of the States in the United States of Ameri- 
ca, and 

WHEREAS, Agents and agitators of this outlawed 
organization are operating in the Kootenay district 
of British Columbia for the purpose of inducin 
men to quit their employment and have succeede 
by intimidation, mob presence, and raids, in call- 
ing a strike and by the same means are prevent- 
ing men desiring to work from so doing, to the 
serious detriment of the lumber industry in the 
said districts and in the Province of British Colum- 
bia as a whole; and 

WHEREAS, The avowed intention of the I. W. W. 
is to extend such a strike to include other parts 
of British Columbia not at present affected, also 
fe other Provinces of this Dominion, therefore, be 
it 


Resolved,.That the Mountain Lumber Manufac- 
turers’ Association in annual session assembled at 
Calgary on Jan, 22, 1924, petition the right honor- 
able the prime minister of Canada to take such ef- 
fective and immediate measures as may be neces- 
sary to give full protection to any and all men 
willing and desiring to work under existing work- 
ing conditions and wages in the affected district; 

Resolved, That the I. W. W. be declared an il- 
legal organization in Canada and that immediate 
action be taken to rid this country of the agents 
of this anarchistie organization who seek to dis- 
rupt and destroy the industrial life, welfare and 
prosperity of our people; and 

Resolved, That copies of this resolution be for- 
warded to the minister of justice for Canada, the 
minister of public works for Canada, the premiers 
of Alberta and British Columbia and to the attor- 
neys general of Alberta and British Columbia. 


Resolution on Employment Bureau 
The resolution with regard to the labor 
bureaus of Alberta, is as follows: 


WHEREAS, Under existing regulations governing 
the operation of Government employment bureaus 
in the Dominion of Canada, employers of labor. in 
British Columbia are prohibited from obtaining 
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labor thru the employment bureaus in the Prairie 
Provinces without first referring applications to 
various bureaus in British Celumbia regardless of 
the proximity of operations to prairie centers ; and 


WHEREAS, The ndtural sources of labor supply 
for lumber operations in the interior of the Prov- 
ince of British Columbia are the Prairie Provinces, 
these being within a few hours journey of interior 
British Columbia points, so that men could be ob- 
tained from prairie centers properly as required, 
with minimum delay, and expense, and 


WHEREAS, Lumber mills in the interior of British 
Columbia have, as a result of experience extending 
over many years, found that the type of labor ob- 
tained from the Prairie Provinces is suitable to 
climatic conditions generally found in the interior 
of British Columbia, while on the other hand lum- 
ber operators have found it impossible to obtain 
any considerable part of labor suitable for their 
requirements from British Columbia coast points, 
which latter are several times the distance from 
points of operations as compared with prairie cen- 
ters, and 


WHEREAS, In the opinion of lumber operators, 
the Government employment bureaus, as now reg- 
ulated and conducted, are not functioning so as 
to give adequate and efficient service to employers 
of labor, Therefore, be it 


RESOLVED, By the Mountain Lumber Manufac- 
turers’ Association in annual meeting assembled at 
Calgary, Jan. 22, 1924, that the Governments of 
the Dominion of Canada and the western Provinces 
of Canada, be, and are hereby, respectfully re- 
quested to take whatever immediate action may 
be necessary to provide for interchange of work- 
men between the various western Provinces, so that 
better and more eflicient service may be rendered 


by the Government employment bureaus to both 
workmen and employees. 


ELECTION OF OFFICERS 


Quick response to inquiries as to what action 
Federal and provincial Governments will take 
with regard to I. W. W. agitators in the lum- 
ber district between Cranbrook and Golden in 
British Columbia indicates that the royal Cana- 
dian mounted police and immigration officials 
have been instructed by the Federal Govern- 
ment to take prompt action in protecting work- 
men desiring to return to their jobs and also 
to rid the country of undesirable aliens of the 
I. W. W. type. Likely the mounted police will 
take a big share in stamping out the agitators. 

Election of officers resulted as follows: 


President—Charles Howarth, United Grain 


Growers (Ltd.), Hutton, B. C. 

Vice President—C. M. Pennock, of Crows Nest 
Pass Lumber Co., Wardner, B. C. 

Secretary—I. R. Poole, of Nelson, B. C. (re 
elected). 

Executive committee—Harry Burns, McLaren 
Lumber Co., Blairmore, B. C.; W. K. Nichols, of 
Eagle Lake Spruce Mills, Giscombe, B. C.; H. A. 
McKowan, of Cranbrook Sash & Door Co., Cran- 
brook, B. C.; C. D. Manab, of Baker Lumber Co., 
Waldo, B. C.; G. C. Robson, of British Columbia 
Spruce Mills (Ltd.), Lumberton, B. C.; and H. B. 
Cornell, of the Columbia River Lumber Co., Golden, 
B.C. 


Endorses Millwork Publicity Campaign 


Tacoma, WASH., Jan. 19.—Endorsement of 
the publicity campaign planned by the millwork 
industry and plans for making working condi- 
tions for apprentices in the trade more favora- 
ble so as to attract more young men, were the 





to induce them to remain with the work until 
they have learned the trade. 

Frederic Shaw, Tacoma architect, spoke on 
codperation between architects and millworkers 
and recommended a campaign to educate the 


Delegates to the Pacific Northwest Millwork Association grouped on the porch of the Tacoma 
Hotel where the sessions were held 


principal matters brought up at the convention 
of the Pacific Northwest Millwork Association 
held last Saturday in Tacoma. More than one 
hundred delegates from Washington, Oregon 
and British Columbia attended the convention. 
The organization has now taken in Canadian 
mills and a Canadian delegation was present for 
the first time at one of the conventions. 

Clark W. Thompson, of Tacoma, president of 
the association, presided at the convention. 

C. E. Cowden, of’ Portland, Ore., was the 
principal speaker at the morning session and 
told of the plans of the national organization 
to raise $100,000 for an advertising campaign 
to promote the use of millwork products. The 
delegates showed enthusiasm over the plan and 
the Northwest millworkers will give their sup- 
port to the proposal. 

E. E. Vogue, of Seattle, advocated making 
working conditions more attractive in the trade 
for apprentices and larger salaries for begin- 
hers in an effort to counteract the movement 
away from the trade which is causing much con- 
‘cern to the executives of the leading mills. Mr. 
Vogue suggested a bonus system for apprentices 


public to the beauty and durability of molding 
and other mill products. 

At noon the delegates inspected the plant of 
the Wheeler-Osgood Co., and in the evening a 
banquet was given at the Tacoma Hotel at 
which all the visiting delegates were guests. 

G. E. Aetzel, of Olympia, V. J. Winkle, of 
Vancouver, B. C., and W. J. Lilliquist, of Me- 
Minnville, Ore., were elected to the board of 
trustees of-the association. The annual elec- 
tion of officers will be held at a meeting sche- 
duled for Seattle in April. 

Arrangements for the convention were made 
by Mr. Thompson and Eugene Emmons, of Ta- 
coma, secretary of the association. 

In addition to the formal program there were 
a number of informal discussions of problems 
confronting the millworkers and short talks by 
different delegates on a number of technical 
questions in connection with the manufacture of 
millwork. 


REDWOOD TIMBER LANDS to the extent of 6,157 
acres have been permanently preserved by the 
Save the Redwood League. Of this 2,500 acres 


are in the California State Redwood Park in 
the Big Basin. 
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FLOORING 


ERE’S a good sell- 

ing item that every 
dealer should have in 
stock. Big value edge 
grain flooring is our 
specialty. Mills are lo- 
cated on four trunk 
lines insuring you real 
service, 
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HARDWOODS 


HE steady growth of our 

business, since our organi- 
zation, is indicative of the 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
preciated. 
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West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 
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IDAHO 
MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B.W.Cross Lumber Co. 


301 Oliver Building 
Pittsburgh, - <« Pa. 


White Pine, Yellow Pine, Hemlock & Fir 
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Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
7 
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ee Evedasliitg LOORING 


114 kinds Maple, Beech, Birch and Oak Shipped in 

Mixed Cars with Northern & Southern Hardwoods. 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 





THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, Ill. 











Nyltans Play and Elect 


New York, Jan. 22.—The annual meeting of 
the Nylta Club was held last Friday night in 
Rumford Hall, preceded by a dinner at the 
Chemist Club. The chief business was the elec- 
tion of six directors as follows: Arthur Roth, 
Dwight Deyette, R. R. Sizer, jr., Barlow Shuit, 
Joseph Cashin and Irving Benzing. 

Prior to the election, Mr. Cashin entertained 
with songs and the meeting closed with an ad- 
dress by E. M. Newcomb on the ‘‘ Psychology 
of Laughter.’’ Fred Bruce, president of 
Nylta, and Frank Niles, originator of the or- 
ganization and its first president, also spoke. 

The board of directors will meet this week to 
nominate officers for 1924. Several hundred 
Nylta members turned out for the annual, eclips- 
ing all previous records. 


Annual of San Joaquin Valley Club 


FRESNO, CALIF., Jan. 19.—Today at the an- 
nual meeting of the San Joaquin Valley Lum- 
bermen’s Club, held here, the officers for last 
year were reélected as follows: 


President—J. C. Ferger, Swastika Lumber Co., 
Fresno. 

Vice president—Elmore King, King Lumber Co., 
Bakersfield. 

Treasurer—J. G. Martin, Fresno Lumber Co., 
Fresno. 

Secretary—Frank F. Minard, C. S. Pierce Lum- 
ber Co., Fresno. 





About sixty members 
and guests were present 
and enjoyed the fine 
talks, particularly that 
by Parson P. A. Simp- 
kin, Supreme Chaplain 
of the Concatenated Or- 
der of Hoo-Hoo, who 








J.C. FERGER, 
Fresno, Calif. ; 
Reélected President 





urged all lumbermen of 
the United States to a 
closer brotherhood. 

In the evening Snark 
of the Universe C. D. 
LeMaster put on a Hoo- 
Hoo concatenation in 
the ballroom of the new million dollar hotel, the 
Californian, and about forty kittens had their 
eyes opened. 








Baltimore Wholesalers in Annual 


BALTIMORE, MpD., Jan. 21.—The Baltimore 
Lumber Dealers’ Club, at its annual meeting 
held at the Emerson Hotel last week, which 
attracted a large attendance, reélected L. H. 
Gwaltney, of John H. Zouck, president, and 
Parker D. Dix, secretary of the Surry Lumber 
Co., vice president. Mr. Henderson, of Green- 
leaf Johnson & Son, who had held the office 
of secretary-treasurer for a number of years, 
declined reélection because his present duties 
require him to spend much time among the 
sawmills in the South. The association accepted 
his declination with regret and elected Roy H. 
Snyder, of the R. B. Homer Lumber Co. 

The report of the president on the lumber 
trade situation of the last year proved instruc- 
tive in that it showed the first six months to 
have been an exceptionally busy and satisfac- 
tory period, with the second six months almost 
a direct contrast. Mr. Gwaltney went into de- 
tail as to the conditions that had caused this 
varying state of affairs, and ventured the fore- 
east that 1924 would be productive of a good 
volume of business, with acceptable prices pre- 
vailing in all probability. 

The treasurer’s report showed the club to be 
in very satisfactory financial shape. The mem- 














bers also informally gave their views on the lum- 
ber trade, past and present, and expressed a 
feeling of confidence as to the outlook. 

Practically every wholesale firm or corpora- 
tion in the city was represented at the meeting, 
which centered around a dinner served at the 
Emerson Hotel. 


Evansville Lumber Club Monthly 


EVANSVILLE, IND., Jan. 21.—The next regular 
monthly meeting of the Evansville Lumbermen’s 
Club will be held Tuesday evening, Feb. 12 
(Lincoln’s birthday), at the New Vendome 
Hotel, and Frank C. Storton, secretary and 
treasurer of the club, is looking for a good at- 
tendance. He has announced there will be a 
business men’s luncheon served, followed by a 
discussion of business conditions. 


Hoosier Hardwood Club Elects 


SoutH BEnpD, IND., Jan. 21.—At the annual 
meeting of the South Bend Hardwood Club, 
recently held in the rooms of the Indiana Club, 
these officers were elected by unanimous vote: 

President—Frank M. Hollister. 

Vice president—H. A. Hoover. 

Secretary-treasurer—Malcolm A. Ship. 


In a general discussion on the outlook, a con- 
siderable degree of optimism prevailed, but 
there was expression of a need for caution 
in connection with the possibility of a too 
rapidly advancing market. The club is plan- 
ning an active program for 1924, and it ex- 
tends a cordial invitation to all visiting lum- 
bermen to attend its meetings, held every two 
weeks on Monday noon at the Indiana Club. 


Discuss Prospects for 1924 


JACKSON, Miss., Jan. 21.—The regular week- 
ly meeting of the Jackson Lumbermen’s Club 
was held during luncheon last Thursday at 
‘‘The Mecea’’ in the private dining room. 
There were twenty-four regular members pres- 
ent. R. E. Cassibry, assistant manager of the 
Finkbine Lumber Co.’s D’Lo plant, was a vis- 
itor and made a short talk concerning condi- 
tions at the mills in this section. He said the 
exceedingly wet weather the last few months 
and especially the last few weeks had made it 
very difficult for mills in this section to operate 
on account of logging conditions and inability 
to get lumber dried. 


The subject for discussion at the meeting was 
‘What 1924 Holds Forth for the Lumber In- 
dustry.’’? The principal talk on this subject was 
made by W. E. Guild, general manager, Fink- 
bine Lumber Co., who said prospects for 1924 
looked more favorable than those at this time 
last year. He said a more even market would 
have helped last year. He continued: 


With the bad weather we have been having all 
over the producing field, there is no question but 
that the production of lumber is considerably 
curtailed. I know it is in our case, not only on ac- 
count of the weather, but for other reasons. There 
is not over 75 percent or 80 percent normal pro- 
duction at this time and we have got to have good 
weather soon or else it will continue for another 
thirty or sixty days that way. Our situation as 
far as demand is concerned is very healthy. We 
are Selling all the lumber we care to sell and at a 
price satisfactory to us. I think we will have to 
work harder this year to make money than we did 
last year. We will have to operate more conserv- 
atively ; we will have to watch our cost of produc- 
tion; the salesmen will have to work harder to 
make the sales. 

For 1924 it will not be the easy sledding it was 
for 1923, particularly the first six months of 1923. 
This is just my opinion of the situation, looking 
at it from what information I can get; it may 
change in thirty days. We are shaping up our 
organization on that basis. In our retail business 
up north, we are doing practically nothing at the 
present time on account of the weather, altho we 
have had pretty open weather up to the first of 
the year. The prospects are better as the farmers 
have had good crops and hogs and cattle are bring- 
ing a fair price. In the South you know what the 
cotton crop has been, and what we have got to ex- 
pect. If we all determine to conduct our business 


carefully and conservatively and work hard, I 
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pelieve we will come out on the right side of the 
ledger in 1924. 

Carl Faust, of the Faust Bros. Lumber Co., 
made a short talk on conditions in the hardwood 
industry, telling of the changes that have taken 
place in the uses of various woods the last few 
years. He said some years ago oak was sold to 
the furniture people, but now they used very 
little of it in comparison, the bulk being used 
now by the flooring people. He said in Decem- 
ber the oak flooring people were offering $50 
and $30 for oak. Immediately following the 
holidays the Memphis flooring people took stock, 
and advanced their price on oak $5 a thousand. 
These people are manufacturing this to go into 
homes and where it is sold the pine people will 
get their share of the business. ‘‘I do not 
think,’’ he said, ‘‘the hardwood industry was 
ever in a better condition than at the present 
time. We went thru November and December 
without any advances; now we are in a healthy 
condition and the only thing I am afraid of is 
a runaway market, which we do not want.’’ 

Many others made short talks, all being of an 
optimistic character. The next meeting of the 
elub will be held at the new Edwards Hotel. 


New Officers of Portland Club 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Jan. 23.—At the annual 
meeting of the Portland Lumbermen’s Club 
today, Fred W. Roblin was elected president; 
Forrest Haworth, first vice president; Herbert 
J. Anderson, second vice president and Carl 
0. Crow, secretary-treasurer. The new officers 
outlined tentative aims, indicating many new 
activities they proposed to undertake. 


Southwestern Hardwood Club Annual 


[Special telegram to AMERICAN LUMBERMAN] 

NEw ORLEANS, LA., Jan. 23.—In annual meet- 
ing here today, the Southwestern Hardwood 
Manufacturers’ Club elected the following offi- 
cers for the coming year: 

President—John Deblieux, Soniat & Deblieux, 
Opelousas, La 

First vice president—W. J. Stebbins, Lyon Lum- 
ber Co., Garyville, La. 

Second vice president—G. H. Damon, H. H. Wig- 
gin Lumber Co., Plaquemine, La. 

Third vice president—A. M. Bowen, Kirby Lum- 
ber Co., Houston, Tex. 


Secretary—George Schaad, New Orleans, La. 

Directors—W. B. Morgan, S. T. Alcus & Co., 
New Orleans, La.; T. R. Thames, Natalbany Lum- 
ber Co., Natalbany, La.; J. W. Bailey, Eastman- 
Gardiner Hardwood Co., Laurel, Miss.; A. C. 
Havens, South Texas Lumber Co., Houston, Tex. ; 
W. D. Lurry, Iatt Lumber Co., Cottonport, La. ; 
G. H. Jones, Newell Lumber Co., Eunice, La. ; 
C. J. Coppock, Crorow Hardwood Co., Picayune, 
Miss.; B. C. Kelly, H. G. Bohlssen Manufacturing 
Co., Ewing, Tex.; Lucas E. Moore, Lucas E. 
Moore Stave Co., New Orleans, La. 

Secretary Schaad’s annual report showed the 
club’s finagges in healthy condition. Ten new 
members were admitted during the year, while 
five withdrew or were dropped because of in- 
activity, leaving a net gain of five and a total 
present membership of thirty-nine. Mr. 
Deblieux celebrated his election to the presi- 
dency by securing the application of S. B. An- 
derson & Co., of Plaquemine, La., so that the 
membership stands at forty with the beginning 
of his administration. 


As chairman of the special committee on tax- 
ation in Louisiana, T. R. Thames reported that 
the committee upon which W. D. Lurry and 
Secretary Schaad served with him, conferred 
with the Louisiana tax board on Jan. 17, and at 
the latter’s request submitted a compilation of 
the figures it had collected on actual market 
value of hardwood lumber on Louisiana mill 
yards as of Jan. 1, 1924. The individual figures 
varied by reason of variations in amount of low 
and of high grades of the different woods on 
hand. The averages worked out were $21.90 
for oak and ash, and for cypress in mixed op- 
erations, and $15.50 for all other hardwoods. 
The allowable deduction for selling and ship- 
ping expense was figured at approximately 
$4.50 ($2.94 for selling cost and $1.55 for ship- 
ping cost). Subtracting these allowances, the 


committee recommended that the figures for 
tax purposes be fixed at $17 for oak, ash and 


cypress in mixed operations, and at $10 for all 
other hardwoods. Mr. Thames said that Chair- 
man Riordan, of the tax boara, expressed ap- 
preciation of the committee’s service in collect- 
ing the data, which was done at the board’s 
request, but announced no definite decision. 
He expected a definite announcement very soon, 
and Secretary Schaad would transmit it to the 
membership as soon as received. 

Informal discussion of mill stocks and operat- 
ing conditions showed the variance normal at 
this season. Some of the mills are down and 
others operating part time, due to bad weather 
and water conditions that interfere with log- 
ging. A few reported good supplies of logs 
and normal operation. By the consensus of 
the reports, mill supplies of dry stocks unsold 
are subnormal. 

Brief talks were made by John Shippen, of 
the Wilson Lumber Co., Detroit, Mich.; Mr. 
Bass, of the R. J. Hackney Lumber Co., Mem- 
phis, Tenn.; A. C. Bowen, of the Weis-Patterson 
Lumber Co., Pensacola, Fla., and S. B. Ander- 
son, who has recently established a hardwood 
operation at Plaquemine. All spoke optimistic- 
ally of the business outlook, commenting upon 
the fact that the ‘‘ presidential year’’ bugbear 
is not worrying business and industry in any 
perceptible degree. 

President-elect Deblieux, in assuming his of- 
fice, suggested that the monthly meetings here- 
after begin at 11 o’clock instead of noon, so that 
routine business could be disposed of before 
lunch. Others of the officers-elect joined the 
new president in expressing their thanks and 
promising their best endeavors. 


“Hundred Pointers’’ Go to Bermuda 


DAYTON, OHIO, Jan. 21.—Leaving New York 
on Jan. 26 aboard the liner Orduna, 550 
members of the National Cash Register Co.’s 
‘‘Hundred Point Club’’ will enjoy a trip to 
Bermuda, where they will spend several days. 
The ‘‘Hundred Point Club’’ consists of mem- 
bers of the sales force who secure 100 percent or 
more of their annual sales quota. The 1923 
club is by far the largest in the company’s his- 
tory, exceeding the next biggest by more than 
a hundred. Requirements for qualification in 
this organization are very strict, and it is the 
ambition of every National Cash Register Co. 
salesman to be a member every year. The 
trip to Bermuda, where the ‘‘ Hundred Point- 
ers’’ will spend several days, is believed to be 
the biggest outing ever given by an industrial 
concern to its prize-winning salesmen. Presi- 
dent F. B. Patterson, General Manager J. H. 
Barringer, General Sales Manager C. E. Steffey 
and other executives of the company will accom- 
pany the salesmen on the voyage. 

Sales of National cash registers reached a 
new high level in 1923, showing a gain of 32 
percent over the preceding year and an increase 
of 20 percent over 1920, formerly the biggest 
year. In every month of the year all previous 
sales records were broken. In all departments 
of the business, 1923 was a year of progress 
and expansion. An average of approximately 
seven thousand men and women were employed 
thruout the year at the Dayton plant, where 
production was in excess of any former year. 

Expecting an even larger business in 1924 
than last year, officials of the company have 
announced that those who qualify for the 
‘¢Hundred Point Club’’ this year will enjoy 
a trip to California. Among places to be 
visited during the journey will be the Grand 
Canyon, Salt Lake City, San Francisco, Los 
Angeles, and Catalina Island. To attain mem- 
bership in the ‘‘ Hundred Point Club’’ a sales- 
man must obtain 100 percent or more of this 
quota of business in his territory. Trips of 
this nature are said to have been found to be 
of great value, not only as incentive to the 
selling force but in their educational and broad- 
ening effect upon the men. 

National Cash Register Co. officials are con- 
fident in their prediction that the 1923 high 
mark will be surpassed in 1924. Indications 
are bright for good business in all sections of 
the country, they assert, and there is every rea- 
son to expect an excellent year. 


























A Live List for 
Quick Sale:— 


15 M’ 4/4” FAS Basswood 

50 M’ 4/4” No. | Common Basswood 
50 M’ 4/4” No. 3 Common Basswoed 
30 M’ 5/4” Selects Basswood 
50 M’ 5/4” No. | Com. & Btr. Basswood 
40 M’ 6/4” No. | Com. & Btr. Basswood 








ft Elm 
30 M’ 5/4” No. 2 Com, & Btr. Soft Elm 
40 M’ 4/4” o 2 Com. Rock Elm 


13 M’ 5/4” No. 2 Com. & Btr. Red Oak 
18 M’ 6/4” No. 2 Com. & Btr. Red Oak 
20 M’ 4/4” Sel. & Btr. Ash 

100 M’ 4/4” No. 3 Common Ash 


KILN DRYING FACILITIES 


Let us have your inquiries when in 
the market for Northern Hardwoods 









































The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users, If 
you admit the value of a 'proper card representation we 
would like to send you a tabof specimens, Ask for it; de- 
tach the cards one by one and observe their clean cut edges, 
their general excellence and the protection afforded by 
being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 






Engravers 
Plate Makers 
Die Embossers 
1108 


So. Wabash 
Avenue 


TOTEEL COMPANY 


, 
PITTSBURGH. PA 
F1OKER BUILOINe 
CHICAsO 





CHICAGO 














Lumber 
Company 


Wilson 


12-223 Ganev Motors Detroit, Mich. 


uilding, 





Tough WHITE ASH Specialist 


We have established the confidence we 
enjoy with the trade largely for two reasons: 


(1) Quality Stock 
(2) Prompt Service 
Our distributing yard at Fort Wayne, 
Indiana, with splendid railroad facilities 
and through transit rates, is stocked with 
selected TOUGH WHITE ASH, Gum, 


Cypress, Maple and Elm. Also, direct 
mill shipments. 


Give us a chance to deliver the goods. 
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2 cars 5/4” No, 2 C&B Ash 
2 cars 5/4” No. 3 Com. Ash 
cars 4/4” No. | C&B S’ft M’ple 
car 4/4” No. 2 C. Soft Maple 
cars 6/4” No. | C&B 8’ft M’ple 
cars 5/4” Ist & 2nds Basswood 
cars 5/4” No. | C. & Sel. Bass. 
cars 6/4” No. | C&B Basswood 
. car 5/4” No. | C&B H. M’ple 
Jean LaRue Says: § cars 6/4” No. | C&B H. Maple 
‘*She’s dam’ good 3 cars 8/4” No. | C&B H. Maple 


yer 
mans to deal wid | We Can Kiln-Dry if Desired. 


The Adams-Thom 
was’ Lumber Co. 


NaN N = HD 











Kneeland-McLang 
Lumber Company 


PHILLIPS, WIS, 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 














White Pine 








We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop_Lumber and. Factory 
Selects are our Specialties. 


We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND, WISCONSIN 





We Can 
SHIP 


Straight Cars— Mixed Cars or L. C. L. 
of the following woods: — 


ASH - BASSWOOD 
T BIRCH - SOFT ELM 
r Y HARD MAPLE-OAK-SPRUCE 
U. IS WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 
MELLEN, = [umber Co. 


WIS. 



















News of Forestry Activities 


To Use Tract as Demonstration Forest 


Moscow, IpaHO, Jan. 21.—The school of for- 
estry, University of Idaho, this city, recently 
obtained a mile square section of State forest 
land for use as a school forest. This tract lies 
about six miles north of Moscow. It is accessi- 
ble from a fine, surfaced road and the tract it- 
self is laced by a network of logging roads which 
were built by a small sawmill outfit that cut 
over the tract. The tract is bisected by a high 
ridge, so that the south side is a yellow pine site 
and the north slope is adapted to cedar and 
white fir. The whole area has been cut over 
and at present there are only scattered trees of 
merchantable size, but there are some thrifty 
stands of yellow pine reproduction about thirty- 
five years old. There is one open grass and weed 
type and some large brushy areas which have 
been used for grazing. The school of forestry 
plans to make use of this tract as a field labora- 
tory, for student instruction for the working 
out of research problems and as a demonstration 
forest to show what can be done with forest land 
which has been cut over and neglected. 


(Sa eaaeaaaaas: 


Reforestation Begun in Michigan 


Sr. Pauu, Minn., Jan. 21.—While engaged in 
a study of conditions in the Lower Peninsula 
of Michigan, with a view to the reforesting of 
that region, A. E. Wackerman and H. Gross- 
mann, foresters of the new Lake States forest 
experiment station directed from the university 
farm by Dr. Raphael Zon, visited what is said 
to be the last tract of virgin pine in the north- 
ern part of the Lower Peninsula. 

A local newspaper reporting the impressions 
of the two foresters, said: 


Like an oasis in the desert or ‘‘a shining isle in 
a forsaken land:’’ it is thus that the last stand 
of virgin white pine in the northern part of the 
lower Michigan Peninsula appeals to A. E. Wack- 
erman and H. Grossmann, 

Messrs. Wackerman and Grossmann have just 
returned to the station from a six weeks’ tour taken 
to make an accurate survey of the “oasis’’ in ques- 
tion and to study conditions in general in the once 
majestic wooded district of the Lower Peninsula of 
Michigan. All that is left of the white pine that 
onee covered millions of acres is an 80-acre tract 
which has been guarded by its owners with zealous 
care for a long term of years. The country has 
also been stripped of other species of coniferous 
trees, and even its hardwoods, and except for oc- 
casional plantings on land reserved for State for- 
ests it is a picture of desolation. 

The white pine in the 80-acre oasis ranges in 
diameter from 12 to 36 inches and in height from 
100 to 125 feet. Its owners estimate that it con- 
tains 2,500,000 feet of lumber and is worth around 
$1,000 an acre. The “Skyberian plains’ which 
stretch interminably in all directions have been 
robbed of their natural crop by the logger and 
lumberman and are practically without present 
value. The “last survivors’ are believed to be 
about 160 years old. 


As the station foresters express it, Michigan has 
at least 30 years the start of Minnesota in the 
work of forest destruction. Vast sections of the 
southern Michigan Peninsula present object les- 
sons which, they say, Minnesota would do well to 
study. Settlers who attempted to make a living 
by farming when the last log was hauled away 
have been starved out and have long since departed. 
Villages once having 2,000 settlers or more have 
disappeared. Counties great in area have only 
handfuls of population; the towns and clearings, 
once busy centers of activity, have been deserted. 
The soil so well adapted to crops of trees was 
found to be too thin and sandy for the production 
of profitable field crops. The settler who followed 
the logger was quickly discouraged and “pulled up 
stakes’’ never to go back. 

The fine stands of jack pine yet to be seen in 
Minnesota can not be found in the Lower Penin- 
sula of Michigan, say the station men. Once des- 
pised in Michigan, the jack pine is now sought for 
pulpwood and other manufacturing purposes. Di- 
mension stuff that would not be looked at in the 
palmy days of the forest is now put to many prac- 
tical uses. Fires have destroyed a large part of 
what the loggers and settlers left, but the jack 
pine is tenacious of life and is gradually coming 
_— in regions where adequate fire protection is 
given. 

The comparatively few settlers left in the cut- 
over country complain bitterly of the taxation load 
entailed by the enormous areas of unproductive 
land and say little can be done to rehabilitate the 
region until tax laws separating the value of the 
land and that of the timber crops are enacted. 
Many of them have been taxed out of their hold- 
ings. The legislature has established several State 


forests, and has granted apropriations for the plant- 
ing of 2,000 acres~yearly on the average to white 
and Norway pine and other species. About 1,500 
acres were planted this year with Norway pine. 
Well protected fire lines and lookout stations have 
been established and men and equipment for their 
maintenance provided. 

Next to the State’s activities one of the finest 
pieces of forestry work being done is the reforest- 
ing of the Michigan national forest by planting. 
Here the Forest Service has been planting 1,000 
acres of idle land a year to Norway pine, and the 
plantations demonstrate the remarkable ability of 
this species to grow vigorously and rapidly on 
even the poorest of soils. Forest planting in Mich- 
igan is unusually cheap due to the almost entire 
lack of brush or tree growth over large areas. 
Crews of twenty men plant an average of 2,800 
trees a day a man, or four acres, at a cost not to 
exceed $4 per acre. The Forest Service plans to 
increase the rate of planting to 4,000 or 5,000 
acres a year in order to reforest the Michigan na- 
tional forest as soon as possible. 


Maaeaeaeaaaaas 


Kill Mississippi Forestry Bill 

JACKSON, Miss., Jan. 21.—Prospects for leg- 
islation on forestry conservation apparently 
went glimmering last week when the house com- 
mittee on agriculture unfavorably reported on 
the bill of Mr. Ward of Wayne County, seeking 
to create a State bureau of forestry, and a com- 
panion measure authorizing the Federal Govern- 
ment to acquire national forests in the State. 
All members of the committee, thirty-two in 
number, were present when the bill was consid- 
ered, and the adverse vote was unanimous. The 
author, however, was not present. Chief objec- 
tion to the bill was based on the ground that it 
created too many jobs, and the action is equiva- 
lent to a declaration that the legislature will 
not authorize any new offices at this session. 


With Same Firm Thirty-Four Years 


Decatur, ILL., Jan. 22—The Decatur Lum- 
ber & Manufacturing Co., of this city, was or- 
ganized under its present name _ thirty-seven 
years ago, succeeding 
lumber firms which had 
previously occupied 
practically the same 
site for about as long. 
Three years after the 
present company was 


formed, A. 8S. Knouff 





A. S. KNOUFF, 
Secretary, Decatur Lum- 
ber & Manufacturing 
Co. 

Decatur, Ill. 





joined it and he is now 
its secretary and has 
been with the same com- 
pany for _ thirty-four 
years. He has been a 
contributor of ideas to 
the AMERICAN LUMBER- 
MAN. Altho well along in the eighties, Mr. 
Knouff is still active in the business and is at 
his desk every day. His father and mother 
were born in Maryland. They settled in Ohio, 
where Mr. Knouff was born and where he was 4 
teacher in the public schools for several years. 
Later he was associated with his father-in-law 
in New York State in the shipment of live- 
stock to Baltimore and other eastern cities dur- 
ing the Civil War. Then he engaged in mer- 
eantile business and moved to Illinois in 1886, 
where at first he shipped grain on the Big Four 
Railroad and operated two grain elevators. 

In 1890, Mr. Knouff bought an interest in 
the Decatur Lumber & Manufacturing Co. and 
he is still an active member of the corporation 
and has been its secretary for many years. 
When he came to Decatur it had a population 
of 16,000 while today this city has 50,000 people 
and is growing rapidly. The city recently 
created a wonderful inland lake a dozen miles 
long and is a progressive business center. 
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JOHN F. HILLERICH, retired president of the 
old firm of J. F. Hillerich & Son, now Hillerich & 
Bradsby Co., Louisville, Ky., died on Jan. 17 fol- 
lowing injuries suffered on Jan. 2 in a fall on the 
ice coated pavement in front of his home. Mr. 
Hillerich was 90 years old and had retired from 
the business in 1916, at which time it changed 
its name. He established a wood turning plant 
in the ’70s, which is now one of the largest base- 
ball bat manufacturing establishments in the 
world, and one of the prominent golf club manu- 
facturers. Mr. Hillerich made his first bat for 
the ,famous National League slugger, Pete 
Browning, who became a regular customer and 
brought other professional players to the shop. 
Later the company developed this business and 
went after the commercial business with its 
“Louisville Slugger’’ line of bats. Mr. Hillerich 
was a native of Sigmaringen, Ga., going to 
Louisville in 1842. He is survived by a widow, 
son and five daughters, 





W. R. GRIM, president of the Texarkana, Ark., 
National Bank, who died in St. Louis recently, 
was vice president of the Louisiana & Arkansas 
Railway and also vice president of a number of 
lumber concerns of which the late William 
Buchanan was president. Mr. Grim was closely 
associated with Mr. Buchanan and other lumber- 
men in the development of Texas and Louisiana 
lumber properties. His death follows closely on 
that of Mr. Buchanan, who died on Oct. 25, 1923, 
and that of A. H. Whitmarsh, general manager 
of the William Buchanan interests, who died on 
Nov. 11, last. Mr. Grim was born in Pennsylva- 
nia and studied law, but later entered the bank- 
ing business. He went to Texarkana about 35 
years ago. 





THOMAS W. PARKER, of Parker Bros. 
Lumber Co., Bloomington, Ill, died on Jan. 18, 
at his home there following a lingering illness 
of diabetes. He was 84 years old. Mr. Parker 
was born at Carlisle, Ky., and grew to manhood 
there. In 1866 he paid a brief visit to Blooming- 
ton and two years later moved there and with 
his two brothers, James and George L., founded 
the Parker Bros. Lumber Co. He continued with 
the business until 1904 when he announced his 
retirement, but he was soon back in the lumber 
game, this time with the West Side Lumber Co. 
He again retired from active business in 1913. 
Mr. Parker never married. He is survived by 
his two brothers and twelve nephews and nieces. 





MRS. LAFAYETTE LAMB, widow of a promi- 
nent Mississippi Valley lumberman, died at her 
winter home in Pasadena, Calif., on Jan. 17. 
Mrs. Lamb was the recognized leader of social 
and philanthropic activities of Rock Island, IIl., 
where she had lived for many years. Her hus- 
band, Lafayette Lamb, was of the second genera- 
tion of the pioneer lumber family which under 
the name of C, Lamb & Sons, operated a lumber 
business in Rock Island. He was prominent in 
other lumbering activities of the upper valley 
and was widely known in the trade. Two chil- 
dren, Mrs. E. J. Carpenter and C. R, Lamb, 
both of Minneapolis, survive. 





H. A. BEANE, for many years a resident of 
Wisconsin Rapids, Wis., and for many years 
engaged in lumbering and affiliated industries 
in the vicinity of Wausau and Wisconsin Rapids, 
died at Ladysmith, Wis., Jan. 11, at the age of 
8. Death was due to a. general breakdown 
caused by advanced age. Mr. Beane was born 
in Warner, N. H., July 27, 1839, and at the age 
of 14 came west, settling in Wisconsin Rapids. 
In 1907 he retired from active business life and 
for the last few years had lived with a daughter, 
Mrs. E. FF. Pies, of Ladysmith. He is survived 
by a widow, four daughters, two sons and a 


humber of grandchildren and great grand- 


children. 





JOHN L. GRUBER, of Centralia, Wash., died 
on Jan. 16, at the age of 80. Mr. Gruber was 
one of the pioneers of Lewis County, Washington, 
and had been interested in the lumber business 
since moving into the State. He is survived by 
three daughters and two sons, all interested in 
the lumber industry in Washington. One daugh- 
ter is the wife of W. W. Emery, of Emery 
& Nelson, Napavine, Wash. One is the wife of 
. A. Doty, of Centralia, one of the best known 
umbermen in the State, and the third is mar- 
ried to B. Dougherty, of Rainier, Wash., also 
Pha known in the business. The sons, Martin 
heuber, of Rainier, and Edwin Gruber, of Belling- 
am, are associated with the industry. 





wlOHN H. TAYLOR, president of the Ocala 
anufacturing Co., of Ocala, Fla., died at his 
ome in that city on Dec, 30, after an illness of 
about ten days. Mr. Taylor was 51 years old and 
Operated a sawmill and box factory at Ocala. 





HUGH L, COATE, president and general man- 
One of the Resident Lumber Co., of Texhoma, 
one: was killed in the streets of that place on 
; Tistmas morning, according to advices just 
€ceived. Details of the affair are not known. 


The Resident Lumber Co. is one of the yards op- 
erated by the J. W. Metz Lumber Co., of Wichita, 
Kan., and Mr. Coate had been in the employ of 
that company since 1909. He was born in Coun- 
cil Grove, Kan., Aug. 2, 1886. 





FRED DE HOOGH, one of the owners of the 
Lynden Logging Co., of Bellingham, Wash., was 
drowned in Lake Samish on Jan. 15 when he 
slipped from a log which he was trying to sep- 
arate from another. He was 28 years old and 
was one of the owners of the former Lynden 
Lumber Co. The body was recovered by a diver 
the next day. The Lynden Logging Co. supplies 
logs to the Bellingham Sash & Door Co., of Bel- 
lingham. 





MATHEW FIELD, veteran sawmill operator of 
the Poorfork branch of the Cumberland River in 
Harlan County, Kentucky, died at his home there 
on Jan. 12 after several months of illness. Mr. 
Field was 75 years old and had retired from 
active operation about five years ago when he 
began failing in health. He leaves a widow and 
several children. 





JOHN WILLIAM MURPHY, lumberman of 
Letcher County, Kentucky, died at his home on 
Little Colly Creek on Jan. 14. Mr. Murphy had 
operated sawmills at various points in eastern 
Kentucky for years, but had retired from active 
work a few weeks ago. He was 49 years old and 
leaves a widow and several children. 





TIMBER LAND SALES 


WHITESBURG, Ky., Jan. 21.—Representatives of 
the Tug River Lumber Co. purchased an extensive 
tract of hardwood in the vicinity of Elkhorn City, 
Ky., and will open for development in the spring. 
In the same section J. H. Ghent and others pur- 
chased a boundary of about 1,000 acres of timber 
lands and will probably undertake its development 
by March 1, In the Middle Fork River section of 
Leslie County the Middle Fork Lumber Co., of Hay- 
den, Ky., purchased 700 acres of oak and poplar 
timber. Thompson & Thompson, of Gulnare, Ky., 
purchased a tract of oak and poplar on Sycamore 
Creek in Paine County. 





JACKSONVILLE, FLA., Jan. 21.—F. L. Williams & 
Son, of Pelham, Ga., bought a tract of 6,000 acres 
of timber lying just northwest of Dunnellon, Fia., 
which is considered one of the best in the region. 
It is estimated to cut about 20,000,000 feet of lum- 
ber. The purchasers will erect two sawmills at 
once, with 20,000 feet daily capacity. 


BROWNSVILLE, PA., Jan. 21.—The Sherry & Bur- 
nett Lumber Co. purchased the entire holdings of 
Calvin Hunter in the large tract of timber in Whar- 
ton township, Fayette County, Pennsylvania and 
in West Virginia. The tract is said to be one of 
the finest left in that section. 


MERRILL, WIS., Jan. 21.—Timber, largely maple, 
birch, elm and other hardwoods, aggregating 150,- 
000,000 board feet of saw timber and covering 
17,0®0 acres, has been sold by the St. Mary’s 
Canal & Mineral Land Co., of Houghton, Mich., to 
the Dollar Bay Lumber Co., of Dollar Bay, Mich., 
on which timber will be cut at the Dollar Bay 
mill. 





TROUBLE AND LITIGATION 


MERRILL, WIS., Jan. 21.—William G. Fordyce, of 
Butternut, Wis., was appointed trustee in bank- 
ruptcy of the Northern Wood Products Co., at 
Glidden, at a meeting of the creditors of the com- 
pany. The trustee was instructed not to operate 
the plant without giving notice to the creditors. 
The claims amount to about $300,000. 





WAYNESBURG, PA., Jan. 21.—A creditors’ peti- 
tion in pron was filed against the Barnard- 
Bennett Lumber Co., and also against T. J. Bar- 
nard and William Bennett as individuals. Cred- 
itors’ claims total $40,655. This amount, the pe- 
tition sets forth, represents judgment against the 
alleged bankrupts by three banks. 





BALTIMORE, MpD., Jan. 21.—The box factory of 
Herman F. Radecke & Sons is advertised for sale 
at auction on Feb. 5 as a going concern, this dis- 
posal of assets being in accordance with the de- 
cision reached to liquidate because of the unsatis- 
factory conditions in the trade, and the doubtful 
prospect of being able to work out of a trouble- 
some situation. Herman Radecke, the senior mem- 
ber of the firm, it is stated, has become connected 
with Henry Louis, who runs a box factory at the 
foot of Leadenhall Street. His father, founder of 
the Radecke plant, was also at one time associated 
with Henry Louis. 
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ruce ston Herthieed 
Mouldings and Finish 


All lumber used in Bruce mould- 
ings and finish is carefully seasoned 
in modern kilns, and worked by lat- 
est type machinery in our fully 
equipped mills at Memphis and Little Rock, 
insuring quality and accuracy. 


Prompt Shipments of red or sap gum 
mouldings and finish, plain or quartered ; 
also oak, red or white, plain or quartered, 
manufactured in accordance with the spec- 
ifications of the Standard Moulding Book. 


Write for prices 
E. L. Bruce Company, Memphis 


MANUFACTURERS 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 
Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg,, Grand Rapids, Mich. 





Kindly address all inquiries care Dept. 7 











Oak and Gum 
' MOULDINGS 


From the Heart of the 
Herdwood Country. 


York Lumber & Mfg. Co. 


MEMPHIS, TENN. 

















Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 


Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 
sid Denver 


San Francisco 
No. 1 
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The LUMBER 


Department Store 








CYPRESS BRAKE, LOUISIANA 


IVE us your name and each week 
we shall send you a combined price 
list and stock sheet of our items. 


Longleaf Pine, La. Red Cypress, Sitka Spruce, 
Douglas Fir, Washington Red Cedar, Tenn. 
Red Cedar, California White and Sugar Pine, 
Redwood, White Oak flooring, Maple, Beech 
and Birch flooring. ~ 


Julius Seidel 
Lumber Co. 


ST LOUIS, =: MISSOURI 




















Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we're “making good” 
with the most critical 












buyers. 
We manufacture high 
quality lumber and 


ship it when you want 
it. Let us prove it on 
your next order. 


The Hendrix Mill 
& Lumber Go., 


Band Mill and Yards: MOUND CITY, ILL. 


| seer mame ce 











Trucks F seneil mi Part Carloads 


BuFFALO, N. Y., Jan. 21.—Lumbermen, along 
with other freight shippers, are watching the de- 
velopments taking place and about to take place in 
the use of automobile trucks for transporting part 
carloads of freight to points within fifty miles or 
so of the starting place. The odd thing about it 
is that the railroads favor it as much as anyone, 
and are taking the lead by putting on trucks of 
their own, or hiring them from trucking compa- 
nies. One shipper said last week that he expected 
to see trucks built that would run on the railroad 
track, and run off of it by a slight change of the 
tire, which could be done automatically. He hears 
that they are doing this sort of thing already in 
Europe. 

What the shipper wants is a regular trucking 
rate, made by the railroads themselves, or what 
is still better, especially in lumber, is for the con- 
signee or buyer of lumber to send his own truck 
to the yard and take the purchase away. This 
is done considerably already, but people are con- 
vinced that it is already the beginning of a big 
traffic. Some truckmen are doubling up by run- 
ning a trailer behind the power truck. 
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Truck Brakes Should Work Well 


When your trucks left the yard, this morning, 
was their mechanism in perfect condition? The 
carbureters were O. K. Each and every engine 
took the spark to a driver’s taste. But how, in 
the matter of accident prevention, were the brakes 
—a feature of the motor truck which ‘has become 
a most important factor in the eye of the public, 
traffic police and the court. 

In practically every accident case the operator 
of the vehicle offers up the same time-worn plea— 
“My brakes wouldn’t hold.” But that is no ex- 
cuse. It ‘has no influence upon the court. No 
truck should be in operation if its brakes are not 
in fit condition to function properly. 

Will your trucks pass the following brake test? 
If they can not the chances are you will, sooner 
or later, find yourself the center of a disagreeable 
accident suit: 

At a-speed of ten miles an hour a machine.should 
stop within nine feet; at fifteen miles, within 
twenty feet; at twenty miles, within thirty-seven 
feet, and at twenty-five miles an hour within fifty 
feet. This test comprises both foot and emergency 
brakes, and if either brake fails in stopping the 
truck within the specified distances at the various 
speeds indicated the brake is considered defective. 

This is the test laid down by the bureau of 
safety of New York City. Part of the traffic di- 
vision of the New York police department has 
been in existence one year, in which time it has 
attracted national attention, bringing to New 
York police chiefs from other cities who have 
made close study of the work of the brake inspec- 
tion squad with a view to organizing similar 
squads in their respective cities. 

The brake inspectors travel in pairs. Their 
method is first to signal an approaching truck or 
other motor vehicle to stop. One man then gets 
in with the driver, and, under his instruction the 
machine starts and stops at given intervals, the 
patrolman making a note of the distance it takes 
the vehicle to stop under various speeds. 

Where only one brake is defective, a ticket is 
given to the driver and he is required to report 
back to the inspector at a designated point within 
three days for reinspection. If both brakes are 
found defective, not only is the machine ordered 
into the nearest garage at once, but the driver re- 
ceives a summons to court. 

Discussing the work of the bureau of safety, 
Barron Collier, special deputy commissioner in 
charge of the bureau, said: 

“Early in the life of the bureau we saw that 
strict enforcement of State laws requiring ade- 
quate brakes on motor vehicles was necessary to. 
the elimination of accidents. It was obvious that 
many accidents involving both injuries to persons 
and damages to vehicles could be prevented by 
bringing about better observance of these laws. 

“The condition of some of the heavy motor 
trucks is highly dangerous. I recall one case in 
particular. One of our brake inspectors signaled 
a 5-ton truck coming down a hill, and after re- 
ceiving the policeman’s signal to stop, it took the 
driver more than a block and a half to stop. He 
did not have a brake on his car. How could he 
have prevented crashing into another car at the 
Street intersection at the foot of the hill had one 
just happened to cross his path? 


“Another serious thing is the overloading of 
trucks. Even when a truck has brakes that are 
in good condition, if a 5-ton truck for instance, 
carries seven or eight tons, as is frequently done, 
it is impossible to stop within a safe distance 
even tho the brakes may be perfect.” 

During the last twelve months inspectors of 
the bureau examined 73,635 motor vehicles. Of 
this number 10,517 had one defective brake, and 
the drivers were required to report back with the 
defective brake fixed for reinspection. In 2,239 
cases both brakes were defective and the drivers 
were fined, the penalty usually being $25. 

In an accident due to defective brakes the 
driver gets fined or jailed—the employer gets into 
trouble that is costly. 


Tractor Snakes Logs into River 


Some interesting logging work is being performed 
with a Best “Sixty” cruiser near Bruinon, Wasi., 
by A. B. Barrie. It seems that during the high 
water period many large logs are stranded high and 
dry a considerable distance from the water. This 





re rrr | 








Best “Sixty” cruiser snaking log into river 


difficulty, however, is readily overcome by Mr. 
Barrie, for he hooks on to the logs with his cruiser 
and snakes them well into the river, being able to 
take them into 3% feet of water by this means. 
The accompanying illustrations depict this inter- 














This gives some idea of depth of water in which 
Best “Sixty” can travel 


esting piece of logging work being satisfactorily 
accomplished with the “Sixty” cruiser, manufac- 
tured by the C. L. Best Tractor Co., of San Lean- 
dro, Calif., and operated by Mr. Barrie to such 
advantage. 


Export Trade in Federals Increasing 


The export trade in motor trucks shows increas- 
ing activity right along, according to W. Ward 
Mohun, export manager for the Federal Motor 
Truck Co., of Detroit, Mich., who said: 


“Australia at the present time is one of the best 
markets for trucks abroad. Europe is coming 
into the truck market again after having been out 
of it for some time. Japan, of course, needs many 
motor trucks to rebuild its stricken cities. The 
Philippines after many months of inactivity are 
again buying motor trucks for the handling of 
their crops and manufactured goods. 

“The outlook this year for truck transportation 
outside of America is very bright.” 
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The Cascades 


Where the Cascades (some say divide, 
But I would say this land unite), 
Where the Cascades salute the tide 
That sweeps across a sea so wide 
’Tis morning here and there is night, 
Where the Cascades look east as well, 
They have a wondrous tale to tell: 


They told me of the men of old, 
Of men who found the first of all 
A pathway o’er the heights of cold, 
And fords where mighty rivers rolled, 
A trail through trees so bravely tall 
They seemed the very skies to climb 
And speak of centuries of time; 


They told of men who later came, 
They told the tale that always thrills, 
Of men who fanned the dying flame 
Of old explorers, found their fame 
And found their graves among these hills, 
They told me of the early years, 
Of Washington’s old pioneers; 


And then they told me other tales 
Of other men, the men of now, 
Who set their mills among the vales 
And sent o’er distant seas their sails, 
Who brought the ax, and then the plow, 
Who set a city on the crest 
Of Puget’s hills, and made the West. 


And much I marveled, yet not much; 
Beholding these eternal hills, 
Beholding trees that seemed to touch 
The skies, and men the kin of such, 
The people of the camps and mills, 
I could but say, ‘‘In such a scene 
Who could be coward, could be mean?’’ 


Shut in by walls and city slums 
And sickly shrubs and thirsty sod 
Man might be small—but here he hums 
The songs of sea and mountain, comes 
Each moment face to face with God. 
Big men? Among these trees and skies 
How could a man be otherwise? 


We See b’ the Papers 


Speaking of names, there is Rollin Pease, who 
is soon to give a concert or something in St. 
Paul. We’d like to hear him sing, but we’d 
rather see him do it. 


It took the country about ten minutes at the 
breakfast table to find out that it wanted the 
Mellon plan. Now it will take Congress about 
ten months to find out what it wants. 


When we think of the life we’ve led, we think 
we must have been born a bonus. 


A southern senator cut off his mustache so 
he wouldn’t look like Magnus Johnson, and 
now finds that he looks like Bryan. 


President Coolidge gave a reception to the 
Supreme Court at the White House, at which 
2,000 were present. Of course we knew Chief 
Justice Taft would be there, but who were the 
other thousand? 


_ Eight cops were fired in Philadelphia for fail- 
ing to clean up bootlegging in their districts. 
It’s getting so hard to please people that a man 
might almost as well enforce the law. 


Washington reports that food prices have de- 
creased during the last month. Funny thing, 
but we were looking at a menu card only a little 
while ago and never noticed it. 

The Hot Springs, S. D., high school burned 
down, and you ought to have seen the Hot 
Springs handsprings. 

The governor of Texas postponed four elec- 
trocutions until the new warden could get 
acquainted with his position. It is embarrass- 
mg, my dear, to electrocute a man you have 
scarcely met. 


If someone would only offer $100,000 for a 
Plan to make this the land of the free, we 





would suggest the Declaration of Independence 
and the Constitution and take the money. 


We live in a wonderful age. For instance, 
who would have ever supposed that it would 
be possible to see an invisible mark? 


The principal difference between France and 
Germany is that France isn’t getting anything 
and Germany—where. 

The bonus bill may not be wrecked, but it 
certainly is in a siding. 

Minnesota sent Magnus Johnson to Washing- 
ton, and we don’t know that we blame her. 


A man was sent to jail in Colfax, Wash., 
for stealing the mouthpiece of a clarinet. They 
probably sent him to jail because while he had 
the chance he didn’t make away with all of it. 


The tongue of a Minnesota farmer’s wagon 
broke loose, and he was badly injured. Prob- 
ably if it had been his wife’s nobody would 
have thought to put it in the paper. 

When we see some of our new millionaires 
and millionairesses in a dining car we feel 
sure they must have made their money in crude 
petroleum. 





Between Trains 


OnEIDA, N. Y.—How many a man has said, 
‘*Oh, I can’t ever make anything out of my- 
self’?’—and never has. How many a town has 
said the same thing about itself as a town; a 
town that, collectively, was made up of the 
**Oh, I Cant’s.’’ A good many people have 
heard of Oneida Community silver; and, altho 
‘communities’? may come and go, this par- 
ticular silver bids fair to go on forever. The 
word ‘‘community’’ has become quite a famil- 
iar one on the editorial pages and on the plat- 
form since the AMERICAN LUMBERMAN first 
began years ago to call it to public attention 
and to talk about ‘‘the community spirit,’’ 
now also a pet phrase of the editors and ora- 
tors. But, after all, we must give credit to 
Oneida for antedating even the AMERICAN 
LUMBERMAN in stamping this word ‘‘commu- 
nity’? on the American mind and making it 
mean something. 





Newark, N. Y.—Met C. W. Moore, well 
known New York retail lumberman, here to- 
night at a Methodist Church fair, which proves 
again what we have repeatedly said, that you 
never can tell. 





Syracuse, N. Y.—They call Clifford Goes, 
the lumberman, ‘‘Tip’’ in Syracuse; why, we 
did not find out. ‘‘Tip’’ is president of the 
men’s club of the Park Presbyterian Church, 
so we say again you never can tell. Anyway 
we and Tip and the men’s club spent a very 
pleasant evening together. 

CLARK’S SuMMIT, Pa.—People will tell you 
how the church is losing its hold and religion 
its influence; but at Newark, N. Y., night be- 
fore last they were just completing work on a 
new Methodist Church auditorium, and here 
tonight they were just getting ready to dedi- 
cate a new pipe organ. The church is not 
losing its grip on people; all that has happened 
is that a few people are losing their grip on 
the church and then talking about it. We all 
think when we jump overboard that the boat 
is sinking; but sometimes that is what saves 
the boat. 


Scranton, Pa.—Once upon a time there was 
a lumberjack who refused to waste any sym- 
pathy on any tenderfoot who got rolled by a 
log or hit by a falling tree. Then he came to 
Scranton to visit his sister, and went out to 
look at the coal mines, and walked across a 
dump, not knowing it was afire, and burned 
both legs to the knees. Every man to his 
trade, and don’t be too scornful of the man 
who doesn’t happen to know yours; because 
sometime you may find that you don’t know 
his. 
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SUPERISR nconne 


‘Americas Finest-” 


Beginning with the selection of the 
standing Oak timber we have 
made it our business to leave noth- 
ing undone toward the production 
of better Oak Flooring. 


St. Francis Valley Oak is superior 
in uniformity of texture and color, 
and all of our lumber comes from 
this timber, grown within a radius 
of 40 miles of our mill. 


All flooring lumber is properly 
air dried in the open before going 
into our dry kilns and all thin 
flooring lumber is cut to proper 
thickness while green, giving an 
even distribution of moisture con- 
tent. 


Each piece is individually graded 
by a man who does nothing else 
and we are exceptionally careful 
in selecting tight roofed cars in 
which to ship to prevent damage 
from leaky roofs. 


Particular dealers with discrimi- 
nating customers will do well to 
stock ‘‘Superior Brand’ and be 
able to guarantee satisfaction. 


Superior Oak Flooring Co. 


HELENA, ARK. 
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Our Experience 
Costs You Nothing 


When you buy from us you get 
the benefit of experience gained 
from 40 years in the business— 
absolutely without cost. 


We know what hardwood buy- 
ers want and realize that our repu- 
tation depends upon the good 
quality of our product and the 
promptness of our service. 


Try us on Gum, Oak, Cottonwood, 
Ash, Elm, Maple, Cypress. 


Paepcke Leicht 
Lumber Company 
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Southern Hardwoods 
Specialties: Oak, Ash and Gum 





Georgia Short Leaf Pine 


Roofers— Boards— Dimension 


CYPRESS LUMBER 


Prompt Shipments _ Kiln Drying Facilities 
Manufacturers 


E. B. Smith Lumber Co. 


MACON, GEORGIA 

















Poplar and Gum 


Trim—Moulding—Lumber 


Hardwood Dimension and 


Factory Specials | 
POPLAR BEVEL SIDING 


Kiln Drying and Dressing in Transit— 
A modern and well equipped plant. 


Hardwood 


L a urel Lumber 
LAUREL, MISS. 


Co. 
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Short Lengths In South America 


WASHINGTON, D. C., Jan. 21—Clarence C. Brooks, 
assistant trade commissioner at Buenos Aires, re- 
ports to the Department of Commerce that the sys- 
tem of marketing lumber in Argentina and Uruguay 
does not readily lend itself to merchandising short 


and odd length stock. A very small percentage of 
the imported lumber is sawed up immediately after 
arrival and for this reason oak is the only wood 
that is accepted in measurements that do not con- 
form to the various classes of timber consumed in 
those two countries. All the large timber traders 
serve in the dual capacity of importers and whole- 
salers and, with rare exceptions, do not operate 
saw mills. 

“Consumers purchase their material from retail- 
ers,” continues Mr. Brooks, “who are usually in 
position to cut the stock to the required dimen- 
sions, but as this division of the trade can not 
forestall the ultimate use to which the lumber will 
be put, they desire to circumvent any possible 
losses and hesitate to accept lots that may pro- 
duce an undue amount of waste when resawn.” Mr. 
Brooks continues: 


“On shipments containing odd lengths over 12 
feet, importers are often obliged to make _ price 
concessions ranging up to 15 percent, while on 
short lengths reductions are allowed up to 50 per- 
cent of the prevailing market prices for full mea- 
surement stock. 

“Duties and landing charges on odd and short 
length lumber are the same as for material of stand- 
ard dimensions. Handling charges are, however, 
estimated to cost 10 percent more. This, import- 
ers claim, together with the uncertainty of re- 
ceiving their own lumber back when sent out ‘to 
a mill to be resawn, are additional factors which 
unfavorably affect attempts to import sizeable 
quantities of odd and short length timber. 

“In Argentina there are a number of retailers 
of prominence who sell to the furniture manufac- 
turing trade in and about the city of Buenos Aires. 
These dealers in many instances procure their ma- 
terial thru resident selling agents of foreign pro- 
ducers and will accept shipments of oak contain- 
ing a small percentage of 4 feet and up and 4 
inches and up. Apart from oak, no outlet of im- 
portance is available in the River Plate countries 
for softwoods measuring under 10 feet or hard- 
woods measuring less than 6 feet. 

“Prevailing requirements call for lumber in even 
lengths, altho some Douglas fir has been received 
in random lengths 8 feet and longer. Most im- 
oes insist on sizes ranging from 12 feet up. 
Southern pine is called for 12 feet and up, while 
white pine is required in 12 to 15 foot lengths.” 

The situation as to odd and short lengths is 
substantially the same in Brazil, according to 
Bernard H. Noll, assistant trade commissioner. 
Local dealers in Brazil purchase boards in lengths 
12 feet and up. Logs are cut in the woods in 
lengths of 4 and 5 meters, and anything shorter 
than 12 feet is generally unacceptable. Mr. Noll 
states that it will be impossible for American lum- 
ber exporters to sell in Brazil anything shorter 
that the standard. The only wood cut in short 
lengths is Pau Brazil, and this is sold by weight, 
inasmuch as it is used principally for dyeing pur- 
poses. 

W. N. Pearce, secretary to the commercial at- 
taché at Lima, reports that it is the general rule 
in Peru not to saw up boards and long lengths of 
lumber immediately upon arrival. Almost invar- 
iably the lumber is stored in warehouses or yards 
and is only cut according to the specifications sub- 
mitted by the consumer. Possible losses due to 
any resulting unusual sizes remaining in stock, for 
which there may be no present demand, are there- 
by avoided. In regard to short lengths, there is 
very little demand for such in softwoods, but a 
considerable amount of short length hardwoods is 
used for the manufacture of furniture, cabinet 
work etc. There is no special practice for the saw- 
ing of odd lengths, in either softwoods or hard- 
woods, and in line with the general custom pre- 
vailing in Peru, they are only cut in the desired 
lengths according to the specifications submitted. 

Lumber lengths in Venezuela and Colombia and 
other factors entering into the trade are dis- 
cussed by Acting Commercial Attaché Carlton 
Jackson, Bogota, as follows: 


“In Venezuela the import duty on lumber is so 
high on boards—this for the benefit of the local 
sawmills—that practically all lumber imported 
comes in square logs 12 inches in diameter, which 
are admitted free of duty. Exceptions to this are 
small shipments of extra fine boards for flooring, 
trimming and cabinet work, altho of the latter 
named there is extremely little imported. 

“In Colombia there does not exist this discrim- 
ination in the tariff, so that lumber of all sizes 
is brought in. There are no special requirements as 
to lengths, the standard length of American lum- 
ber being customary and apparently acceptable. 

“The freight rate on lumber from seaports to 
the larger interior cities like Bogota, Modellin, 





Manizales, Bucaramanga ete., is practically pro- 
hibitive, running from $80 to $150 per 1,000 feet, 
the market for foreign lumber in the interior of 
Colombia is negligible. There is considerable im- 
portation in the Coast towns, however, and all 
—- within easy transportation distance on the 

agdelena and other navigable rivers. Adequate 
supplies of timber exist on these rivers, especially 
the Atrato and the Sinu, but the local mills are so 
inefficient that people requiring lumber of first or 
second class import it. At one time trial orders 
placed with a mill on the Atrato and one on the 
Magdelena for half a million feet each, but on the 
stipulation of payment for only what buyer was 
willing to receive. It resulted in acceptance of 
about 100,000 feet from each of the mills and the 
rejection of about twice that amount, whereupon 
the mills stopped delivery. The trouble With the 
lumber rejected was mainly inequality in sawing, 
that is, a board might be two inches thick at one 
end and half an inch at the other, also there were 
little pains taken to avoid sap. It is the practice 
of the oil companies and other foreigners engaged 
in important construction to import the lumber, 
boards, dimension and piles. In view of the con- 
struction in the near future of considerable mileage 
of railways requiring frequent trestles and of piers 
and other harbor improvements in Colombia, it is 
certain that there will be a considerable increase 
in the market for piles.” 


Slight Improvement in Germany 


WASHINGTON, D. C., Jan. 21.—Latest cable ad- 
vices received by the Department of Commerce 
from Acting Commercial Attaché Donald L. Breed, 
Berlin, states that German industry is slowly re- 
viving, but the financial condition of the Govern- 
ment is precarious. The issue of rentenmarks 
has temporarily stabilized the currency and an in- 
creased shipment of foodstuffs from the farms to 
the cities has followed. Prices in key industries 
are slightly lower, but industry in unoccupied 
Germany is stagnant. Unemployment is general 
and wages are inadequate to cover living costs. 

Unemployment is gradually decreasing in the 
Ruhr as plants resume operation, tho it remains 
questionable to what extent recovery is possible 
under the present agreement between the German 
industrialists and the French and Belgian author- 
ities. 

The seasonal slump in the building industry is 
enhanced by legislative uncertainties, possibilities 
of increased taxation and the disordered condition 
of the investment market. During December, only 
308 dwellings were constructed in all Germany, 
whereas the monthly average for 1923 was 496 and 
that of 1922, 3,359. A sharp reduction took place 
in the number of factories constructed in Decem- 
ber, 139 only being built, compared with a monthly 
average for 1923 of 255 and for 1922 of 384. 


British Trade Prospect Good 


WASHINGTON, D. C., Jan. 21—‘“In general the 
lumber trade of Great Britain in 1924 should pros- 
per,” says Trade Commissioner Mowatt M. Mitchell 
in a recent report to the Department of Commerce. 
“The rising curve of lumber consumption, start- 
ing early in 1923 and continuing thruout the year, 
should. go on, with only a slight seasonal sag dur- 
ing the middle of the winter, right thru 1924. With 
prospects of continued demand from the building 
trade, and with large reasonably priced offerings 
from Scandinavia and cheap offerings from Russia, 
the British importer looks for 1924 with optimism 
and confidence. The political horizon is clouded 
at the moment, but whatever Government or Gov- 
ernments direct policies during the year, one of 
the major questions will be the relief of unem- 
ployment, and no matter what form such activities 
take, the lumber trade, either directly or indirectly, 
must be benefited. The housing programs are to 
be pushed vigorously, and there are evidences of 
increased private and industrial building. Rail- 
ways plan work of considerable magnitude, includ- 
ing some small construction, the replacement of 
many miles of ties and the building of a large 
quantity of rolling stock.” 

After discussing prices asked and offered for 
Finnish stocks, Mr. Mitchell continues: 

“Swedish shippers are not anxious to talk actual 
contracts yet, feeling that they can do better 
shortly, but there is an indication that when they 
are ready to talk, the British importers will hold 
back in an effort to force the Swedes into better 
terms. Production costs in Sweden are high and 
the shippers there can not afford to make cheap 
contracts, but importers here feel that for the last 
two years they have paid too much for Swedish 
lumber and in 1924 are to make a more or less 
concerted effort to force better prices by delayed 
and codperative buying, and by using the threat of 
the Russian competition. 

“The year 1924 should see a greatly increased 
Russian participation in the softwood market, and 
if the first cargoes which come in from the White 
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Sea in 1924 are up to the last shipments in 1923 
in quality and specification, excellent business will 
be done. The Russians are threatening direct sell- 
jng to consumers in this market if good contracts 
with credit terms are not given them, but probably 
1924 will see the question threshed out without 
much action by the Russian Timber Trust until 
1925, even if the decision is against them. 

“The hardwood market should show the same 
degree of prosperity as is indicated for softwoods ; 
conditions affecting one will affect the other. 

“Plywoods will continue to come into the market 
in increasing quantities, but the American shipper 
must be prepared to come in at a lower price than 
heretofore if he is going to participate to any de- 
gree. The trade here is convinced of the superiority 
of the American article, and is willing to buy 
largely as soon as the price is competitive with 
the European product. At the moment the United 
Kingdom is expecting to get the majority of its 
needs in this line in 1924 from Russia. 

“In general during 1924, a strong and steady 
demand with good supplies to meet it at reasonable 
prices may be expected. There should be a slight 
rise in prices to consumers after the first of the 
year, and a return to the present level when early 
cargoes begin to come in in the spring. General 
supply conditions indicate a further drop in price 
to the consumer, but the importers feel that the 
present are about the standard prices on which they 
should operate thruout 1924. There have been lean 

ears for importers since the war, and as the com- 
ng one promises well, there is an inclination on 
their part to act together to reap the benefits of 
lower costs to themselves with a continued price 
level to the consumer.” 


Conditions in Netherlands Bad 


WASHINGTON, D. C., Jan. 21.—Recent conditions 
in the Dutch lumber trade are discussed by Axel 
H. Oxholm, chief of the Lumber Division, in an 
interesting report just made public by the Depart- 
ment of Commerce. Mr. Oxholm writes from the 
Hague under date of Dec. 8: 

“The present conditions afford a unique oppor- 
tunity to get to understand how greatly the Nether- 
lands is dependent upon trade with neighboring 
countries. Particularly since the beginning of the 
Ruhr Occupation has it been apparent that general 
conditions in the Netherlands have materially 
suffered. Idle tonnage is laid up in most of the 
Dutch ports and the once flourishing transit trade 
has temporarily decreased greatly. 

“This has thrown thousands of people out of 
work in the Netherlands and the high rate of 
exchange in that country and the lack of protective 
tariff has caused low exchange countries dump 
important quantities of merchandise on the Dutch 
market. 

“Such being the conditions of the general trade, 
it is natural that the Dutch lumber business must 
have suffered considerably. Besides the general 
stagnation in shipbuilding, house construction, 
furniture factories and other wood using indus- 
tries, the lumber trade has also suffered from the 
slow liquidation of stocks bought during the boom 
years following the war at top prices. Fortunately 
the stocks of American lumber are generally small. 
It is principally the holders of European oak which 
are suffering the greatest losses. This is largely 
due to the very bad practice on the part of travel- 
ling salesmen for Central European mills who first 
sold their stocks to importers and then later went 
to importers’ customers, and even to small con- 
sumers offering the same stocks at lower prices as 
the currency in their native countries decreased. 
AS a consequence the Netherlands was stocked up 
with Central European woods, chiefly oak, and in 
addition manufactured wood products, such as mill 
work and furniture, were exported from these coun- 
nN to the Netherlands in very considerable quan- 

es. 


“Central European woods of all kinds are still — 


being offered at low prices, altho a temporary slow 
down has been noticed lately probably because there 
is hardly any more storage space in the Nether- 
lands for these woods. Many of the Dutch lumber- 
men have invested all their profits from the war 
years in these stocks and most of them have had 
to appeal to banks for assistance. Very few im- 
porters can now obtain any credit from banks for 
the purchase of stocks on speculation. Altho few 
failures have occurred, conditions are by no means 
Satisfactory. The whole country is waiting for a 
solution of the Ruhr situation and business men 
- holding off as long as possible in this expecta- 
on, 

“A settlement of the Ruhr question will revive 
Dutch business and industrial conditions generally, 
lumber stocks will start to move. It is not only 
lumber importers and dealers who have large 
amounts at stake. The majority of the agents 
are also directly interested in these transactions, 
since they have: been called upon to finance many 
of these deals in order to secure the business. 

“A few importers have greatly over-expanded 
and in one case the invested capital of a concern 
has been written down by more than 90 percent, 
its losses running into millions of Guilders. Under 
these circumstances it is easy to explain how the 
American lumber trade with the Netherlands has 


dwindled down to a fraction of what it was before 
the war; and not much improvement can be hoped 
for under the present circumstances. 

“With the advent of impravement in the eco- 
nomic position of the Netherlands, American lum- 
ber exporters may expéct to regain a part of the 
lost trade only if they adopt more energetic sales 
efforts and a systematic plan of advertising their 
woods in the Netherlands.” 


SASH, DOORS and MILLWORK | 


Conditions point to a very satisfactory demand 
for sash, doors and millwork, not only during the 
spring months, but thruout the year, so far as 
ean be forecast at this time. That there will be 
a large volume of building and that it will be well 
distributed thruout the year, seems to be a fore- 
gone conclusion, unless something entirely unex- 
pected intervenes. From its correspondence with 
manufacturers and distributers of millwork, as 
well as from personal interviews, the AMERICAN 
LUMBERMAN gathers that the consensus is dis- 
tinctly optimistic, even in sections where business 
has been rather poor, as well as in the more 
prosperous sections where there has been no 
marked let-up in buying for a considerable period. 

“Locally we feel very much encouraged as to 
the prospect ahead of us in this vicinity,’’ writes 
S. S. King, president of the Dayton Lumber & 
Manufcaturing Co., Dayton, Ohio. “Building 
operations in this locality are governed very largely 
by the money on deposit in our local building as- 
sociations, which furnish 75 percent or more of 
the finances for building activities. Deposits in 
our building associations continue in very good 
volume. Indications: are that there will be the 
usual money available for a good, normal con- 
struction program this year. One difficulty that is 
always with us is that where there is an indication 
of fairly good business, the labor unions create 
some unsettled condition as a ground for demand- 
ing increase in wages. We do not anticipate, how- 
ever, any upheaval that will materially affect the 
building program, except that there will be a cer- 
tain amount of work held in abeyance until after 
the first of May. Local architects are fairly busy, 
and the work that they have in hand is not specu- 
lative, merely for the purpose of finding out what a 
job will cost, but most of it will go thru.” 

A Texas manufacturer writes thus: “Business 
is going to be better in the rural districts this 
year than last, but in the cities it will not be as 
good. If the sash and door industry could get a 
leader to show its members their present-day mis- 
takes, there might be more fun doing business, but 
at present there is none; from all indications, 
there will be no better prices in Texas this year 
than there were last, and frankly, we see very 
little to be exuberant about.” 

A Minnesota manufacturer expresses the opinion 
that business in the particular section in which 
he is located will be rather dull for the next few 
months, but that it will improve later if crops 
make a fairly good showing. “We have quite a 
little work lined up for the first part of the year,” 
he writes, ‘‘which makes our prospect quite satis- 
factory, and we hope to see a good year for the 
farmers, which would improve conditions in the 
rural district.” 

The demand for millwork is holding up well in 
Columbus (Ohio) territory, despite the cold wave 
which effectively put a stop to outside construc- 
tion. Manufacturers have orders booked which 
will keep them busy for some time. Indications 
point to an extra good demand for sash, doors and 
millwork during the spring months, and some 
factories are accumulating stocks of standard 
items. Estimators are busy figuring on new work. 

The Omaha sash and door factories last week 
reported increased activity resulting from the 
placing of orders occasioned by the milder weather. 
With these, as well as a goodly number of orders 
left over from last year, the mills are operating 
along lines practically normal. There have been 
no. reported advances in any of the figures which 
have been in existence the last thirty days; how- 
ever, prices are stiff and are scheduled to advance 
before there will be any reductions. The millmen 
are optimistic for the new year. 

Advices from Baltimore, Md., are to the effect 
that numerous construction projects are being 
brought out, so that prospects for a very fair 
demand upon the mills and jobbers are quite 
promising. Quotations are reported to be well 
maintained, with some modifications and an up- 
ward revision on certain items. All together the 
outlook for the sash and door men is regarded as 
distinctly encouraging. 

Glass trade authorities state that the demand 
for window glass has improved considerably dur- 
ing the last two weeks, and now that inventories 
have been completed, it is thought that glass from 
manufacturers’ stocks will continue to move in 
fair volume, 











Your Window Frame 
Profits for 1924— 





CORES of mills are finding that their 

window frame departments begin 

paying increased profits upon installation 
of the 


Atlas —IMPROVED PHILLIPS— Invented 
WINDOW FRAME MACHINE 


Pulley Mortiser—Pocket Cutter—Variety Saw Table 


In this window frame machine you will own the 
only one at which two men can work at the same 
time, saving wage hours. Make sure that these 
wage hour savings are entered on your ledger. 
Full information sent upon request. Kindly spec- 
ify our Bulletin G-45. 


ATLAS MANUFACTURING COMPANY 


ORLANDO, FLORIDA 
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Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
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REED CITY, MICH. 
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Quality ana Service 


Backed by Honesty and 34 Years’ 
Experience 
Stencils 

Log Hammers 
Steel Stamps 
Metal Checks 
Rubber Stamps 
and Accessories 
Rubber Type 
Write for our Complete Catalogue. 
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NEW DEEMER 


Manufacturing Co. 


Incorporated 


H. H. Bates, Manager DEEMER, MISS. 





High Grade Shortleaf 


Yellow Pine 


Finish, Flooring 
and Siding 


Specializing in 4-4, 5-4, 6-4 and 8-4 
Virgin Shortleaf Finish 


—also— 


Band Sawn 


Oak x2 Gum 


Address all inquiries 
for Hardwoods to 


Southern Hardwood 
Sales Company 


Indianapolis, - - 


Plain 
Ord 


Sap 
Red 


Indiana 




















Weaver Brothers 
SHREVEPORT, LOUISIANA 


Manufacturers of 


LONG AND SHORT LEAF 


Yellow Pine and 
Hardwood Lumber 


Flora, La. Couchwood,La. Alden 
Neches, Texas. Boyd, Florida 





Mills at: 
Brid)ze, La. 








MANUFACTURERS OF 


Powel LONG LEAF 


LUMBER YellowPine, 
COMPANY Moulding and Plaster Lath 


Lake Charles, Mills at Bator, La., and 


ss Sville, La. 
Louisiana Capacity, 300,000 feet daily. 














. W. HARGROVE, 
MANAGER 


Ree ompang 


# MANUFACTURERS AND WHOLESALERS OF 


LOW PINE LUMBER 


500,000’ Dry Dimension 






CoLuMBIA 





For Sale Ship straight 


grades and widths. MississipP! 














Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


American Lumberman “! $9. Dearbom St. 


Chicago. IIl. 














MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, III. 
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LOUISVILLE, KY. 


Jan. 21.—Hardwood demand has been somewhat 
better during the week, while inquiry has been in- 
creasing. Oak, walnut, gum, poplar and ash have 
all been having a fair demand, while there is a 
scattered call for chestnut, maple, cypress and 
other items. Local hardwood men base a belief 
that prices will be higher on the fact that con- 
tinued bad weather and high water are reducing 
production in the South, while immediate con- 
sumption is heavy and business in sight warrants 
a belief that it will continue heavy, while stocks 
in hands of consumers are not large. Quotations, 
all inch: Quartered oak, white, $140 and $80. 
Red oak, $115 and $65. Plain oak, red or white, 
$100 and $63. Poplar, $110; saps and selects, 
$85; common, $57 and $60. Quartered or plain 
red gum, $85 and $50; sap, $55 and $45. Wal- 
nut, $215; selects, $155; common, $115. Ash, 
$105 and $60. Chestnut, $110 and $65. 

Edward L. Davis, of the Edward L. Davis Lum- 
ber Co., Mobile, Ala., was in the city last week, 
and attended the meeting of the Louisville Hard- 
wood Club. 

J. L. Dawson, head of the Dawson Lumber Co., 
Louisville, reports that the company has moved 
into its new quarters on Underhill Street and 
Breckenridge Boulevard, where it has erected a 
new bungalow type of office building at a well 
equipped yard. 

James H. Gamble, of Gamble Bros., operating 
a planing mill and lumber plant in Highland Park, 
is-making a tour of the Orient, and was last heard 
from at Hong Kong on Jan. 18, he having just 
missed the last Japanese earthquake. 

William H. Wymond, president of the Chess & 
Wymond Co., is spending a few days in a tour of 
the company’s southern mill properties, 


MILWAUKEE, WIS. 


Jan. 23.—Altho extreme cold weather has cut 
down the requirements for hardwood building lum- 
ber, demand from flooring manufacturers and sash 
and door factories continues abnormally large for 
the season. There has been good inquiry for almost 
all items of hardwood since the first of the year. 
With construction work becoming less seasonable, 
winter demand for lumber is improving. Both 
maple and birch are in a strong position; with 
supplies low and demand active, prices have stiff- 
ened and are advancing. In fact, mill stocks of 
most hardwood items are not plentiful. The de- 
mand from automobile interests continues good. 
Lower grades are actively in demand among box 
and crating manufacturers and industries, and 
prices are firm to higher. Retail buying for future 
requirements has not gained momentum as yet; 
inquiries are good, however. 

Bids are being received by the central board of 
purchases, city of Milwaukee, for 113,000 feet of 
southern pine and 65,000 feet of oak plank and 
timbers. Proposals will be opened Jan. 28. 

J. W. Jungbluth was elected president of the 
Master Carpenters’ Association of Milwaukee at 
the annual election held in the Builders’ Exchange. 
Other officers elected are: William Buscher, vice 
presidert; R. C. Ferge, corresponding secretary ; 
Edwin W. Peters, financial secretary ; Henry John, 
treasurer, and John Dahlman, trustee for three 


years, 
COLUMBUS, OHIO 


Jan, 21.—Hardwood trade is holding up remark- 
ably well in every way. Factories are buying 
briskly, and retailers are also coming into the 
market. A good run of business is expected from 
furniture factories, which are just closing very 
successful shows. Retail stocks are low, and 
many are broken, so dealers are buying to replen- 
ish them. Shipments are prompt and dry stocks 
are only fair. L. C. Bonner, sales manager Amer- 
ican Column & Lumber Co., reports a steady de- 
mand with a marked improvement since the first 
of the year. He reports prices stronger. F. B. 
Pryor, sales manager W. M. Ritter Lumber Co., 
says trade is good. Buying is about equally di- 
vided between yards and factories. Railroad in- 
quiries are large and a number of orders for 
hardwoods are being booked from the carriers. 
J. A. Ford, of the Imperial Lumber Co., has a 
good trade in West Virginia hardwoods. The John 
R. Gobey Lumber Co. is also having a satisfactory 
trade in hardwoods. 

D. W. Kerr, of the D. W. Kerr Lumber Co., re- 
ports a good demand for southern pine with prices 
still on the upgrade. Retailers are going a little 
slow in placing orders. L. B. Schneider, sales 
manager John R. Gobey Lumber Co., says south- 
ern pine trade is firm and orders are coming in 
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satisfactorily. The Sowers-Benbow Lumber (Co, 
retailer, is having a good business, altho low tem. 
perature is lessening outside work. The H. ¢ 
Creith Lumber Co. is having a good run of busi. 
ness. J. E. McNally, of the J. E. McNally Lum. 
ber Co., reports a good rétail trade in all kinds 
of lumber, but more especially in southern pine, 


EVANSVILLE, IND. 


Jan, 21.—Hardwood prices have been holding 
firm, and some items show a tendency to advance, 
The hardwood mills in Evansville and vicinity 
are being operated as a rule on full time, but a 
few of them report a scarcity of logs due to the 
recent heavy rains and floods in the South and 
along Green and Barren rivers in western Ken- 
tucky. A good many logs in the Green River are 
reported to have been washed away by the high 
water, and also there were a good many logs along 
the Wabash River lost in the high water. Most 
of the wood consuming plants in Evansville are 
being operated on steady time, altho the furniture 
plants have slowed down during the last three 
weeks. The manufacturers of automobiles and 
musical instruments are among the biggest buyers, 
Box manufacturers have been buying lumber in 
liberal quantities. 


INDIANAPOLIS, IND. 


Jan. 21.—The demand is hardly what was ex- 
pected for the first half of January, but there is a 
well grounded opinion in the trade here that be 
tween now and March 1 there will be a record 
breaking business. The automobile executives are 
returning from the New York show fully confident 
of more business in 1924 than last year. ‘The per. 
centage of closed cars to be manufactured this 
year will far exceed that of last year. The furnt- 
ture executives also are returning from the mid- 
winter shows with confidence. Business was good 
at Grand Rapids, even tho most of the executives 
predict a drop in price. The hardwood flooring 
and interior finish mills are buying rather actively, 
but in small quantities. From the work now on 
the boards of architects here, there can be little 
doubt of spring construction. Large construction 
likely will fall somewhat from the high level of 
last spring, but the volume of residential con- 
struction is expected to improve. 


MERRILL, WIS. 


Jan, 21.—Lumber demand is strong and ship 
ments are large, orders far exceeding production, 
according to lumbermen here. The hardwood mar- 
ket is especially strong. There is very little dry 
lumber on hand, and buyers are obliged to take 
some green. With the housing demand still acute, 
sash and door trade very active, and automobile 
factories buying in especially large quantities, 1924 
business is already opening up. Furniture manuv- 
facturers are apparently holding off until after 
their shows. The box business is coming. De 
mand for low grades of lumber is very strong. 
Carload prices, f. o. b. mill, are: 





Birch 
4/4 5/4 6/4 
OG cid aeea sas $125 $130 $135 
Sl a eine en 105 110 115 
IND: LACORS a's< 0:6 0% 55@60 70 15 
INO. 2 )COMis:s:s.6:0:0:5% 35@38 40@45 50 
INO. 8 COM. cescees 16@18 18@20 20 
Maple Elm Basswood Ash 
4/4 4/4 4/4 4/4 
TAS sisal $85@90 $70@75 $75 $110 
Selects ..... 70@75 60@65 65 95 
No. 1 com... 55@60 45@50 55 70 
No. 2 com... 33@35 27@30 32 35 
No. 3 com... 18@15 19@20 25 18 


Hemlock, No. 2 and better, is selling $2 off 
Broughton list, while select No. 3 is selling at $1 
off. Hemlock lath, 4-foot, sell at: No. 1, $8.50; 
No. 2, $7.25; No. 8, $4.50. The 32-inch are $3.75. 

The Algoma Panel Co., of Birchwood, Wis., con- 
templates cutting 4,000,000 feet of veneer and 
saw logs this winter. Two, million feet has been 
cut and placed upon skids awaiting shipment from 
Winter to Birchwood. The logs will be largely 
hemlock and birch, but basswood and other hard- 
woods will be purchased in addition. 

The Faust Lumber Co., employing 80 men, and 
the Fish Lumber Co., employing 60 men, recently 
started their sawmills at Antigo, Wis. 

The Chicago Box & Crating Co., which pur- 
chased the Washburn box factory at Washburt, 
Wis., from the Kenfield-Lamoreaux Syndicate, has 
closed down the plant for an indefinite time. Tw 
hundred men were employed. 

The Heineman Lumber Co. started its sawmill at 
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Merrill Jan. 16, after a delay of ten days owing 
to drifts. About 75 men are at work. Operations 
are to continue until late in November, and the 
cut is to be about 15,000,000 feet. The mill will 
cut hemlock for two or three weeks, then hardwood 
and will finish the season cutting hemlock. i 

The Ollhoff Lumber Co.,-of Merrill reélected J. 
A, Emerich president; F. W. Ollhoff, vice presi- 
dent; John Brandt, secretary; J. H. Hieb, treas- 
urer; and the foregoing and A. C. Friday, directors. 
The company contemplates adding some box mak- 
ing machinery. The sawmill will start this week, 
the season’s cut to reach approximately 5,000,000 
feet. 

Ernest Barnes and Taylor Bros., of Laona, Wis.,- 
have taken a contract to deck and load 4,000,000 
feet of logs at Bonduel for the Crosby Lumber 
Co., of Rhinelander. 


BUFFALO, N. Y. 


Jan. 23.—Building permits for the last week 
numbered 75, with costs of $265,000. The coldest 
weather of the winter has put a check on building 
operations. 

The Buffalo real estate men will repeat the an- 
nual Better Homes and Building Exposition this 
year, the dates being from March 10 to 15, and 
the place the Broadway Auditorium. Space has 
been arranged for 205 booths, which will guarantee 
175 exhibits. 

The Atlantic Lumber Co. is further enlarging 
its plant at Sardis, Ga. It has a good band saw 
mill running and will add to it at once, so that 
50,000 feet can be turned out in a day. The timber 
is hardwoods and southern pine. 

Lumbermen regret the departure from the city of 
Charles N. Perrin, who has gone to Madison, Wis., 
in connection with the E. J. Young operations. He 
has been a leading spirit in the Buffalo trade. 

The ladies’ reception committee for the annual 
meeting of the Canadian Lumbermen’s Associa- 
tion at the Hotel Statler here on Jan. 30 and 31 
is as follows: Mrs. Horace F. Taylor, chairman; 
Mesdames Harry L. Abbott, Charles W. Goodyear, 
0. E. Yeager, M. M. Wall, J. B. Wall, G. Depew, 
M. Tremaine, F. T. Sullivan, H. I. George, F. M. 
Sullivan, W. G. Palmer, M. M. Smith, C. W. Hurd, 
Cc. W. Betts, W. P. Betts, E. J. Sturm, W. A. 
Perrin, N. Taylor, H. McLean, H. A. Plumley, C. 
A. McNeil, S. Taylor, R. D. McLean, B. H. Hurd, 
A. J. Elias, W. K. Jackson, A. H. Weaver, G. W. 
Little, F. M. Hendricks, BE. Montgomery and J. 
McLeod. 

Nelson Marshall, of the Pelican Bay Lumber 
Co., Klamath Falls, Ore., and formerly in the 
local trade, called on friends here this week. 

R. D. McLean, of the lumber company bearing 
his name, has returned from a western business 
trip of several weeks. 


MEMPHIS, TENN. 


Jan. 22.—Ocean freight rates from southern 
Gulf ports to the United Kingdom have advanced 
5 cents a hundred pounds, to 35 cents, according 
to announcement of the American Overseas For- 
warding Co. Exporters in this territory, including 
those identified with the Delta Export Lumber 
Corporation, booked their space in advance. As 
a result, almost nothing is being taken at the 
higher rate. Furthermore, it may be stated, on the 
authority of the company already quoted, that 
there is no space available during either January 
or February for London. There is a fair amount 
for Liverpool. Export business in southern hard- 
woods is comparatively dull. The increase in 
ocean freight rates, the advancing tendency of 
prices for southern hardwoods, and the weak posi- 
tion of foreign exchanges, including the pound 
sterling, are given as the principal handicaps to 
business. 

Demand for southern hardwoods is steadily in- 
creasing. Wholesalers are displaying rather 
marked activity, especially where they are able 
to obtain lumber at, or close to, the prices pre- 
vailing a short time ago. They are admittedly 
showing a rather decided disposition to “stock 
up. Consumers are taking lumber in good vol- 
ume. This applies to manufacturers of auto- 
mobiles, wood containers of all kinds, agricultural 
implements and vehicles, flooring, interior trim, 
Sash, doors, furniture and musical instruments. 
The railroads, too, are in the market in a sub- 
stantial way, Meantime, the trend of prices is 
slowly but steadily upward. It is perhaps not 
overstating the case to say that the advance 
since around the middle of December will range 
from $5 to $8 on the majority of items. Nos. 1 
and 2 common plain red and white oak and sap 
0 in both plain and quartered, are the strongest 
> gg then os list under a rather active demand 
medest at ——" offerings in dry stock are but 
PF ——_ cold wave has stopped the rains 
bee : he alana the southern field during 
a ow december and January, but there is still 
seeceedl water in the lowlands that logging is 

eding with great difficulty, if at all. J. W. 


Dickson, president Valley Log Loading Co., esti- 
mates that there is not more than 12,000,000 feet 
in sight for loading on the Yazoo & Mississippi 
Valley, as compared with an average of nearly 
20,000,000 at this time of year. He further says 
that the quantity coming out from day to day is 
extremely limited. Most mills are able to run on 
full time because of log reserves. 

Organization of the Fisher-Hurd Lumber Co., 
recently formed for the purpose of developing the 
timber on approximately 100,000 acres of lands 
acquired by the Fisher-Hurd interests, Detroit and 
Memphis, has been effected by the election of the 
following officers: Fred J. Fisher, Detroit Body 
Corporation, Detroit, chairman of the board; O. P. 
Hurd, Bennett & Witte, Memphis, president and 


. general manager; Charles T. Fisher, Detroit, vice 


president; and C. R. Bitting, treasurer. The 
Pritchard & Wheeler Lumber Co., the capital stock 
of which was recently purchased outright by the 
Fisher-Hurd interests, has also been reorganized 
by the election of tke following officers: O. P. 
Hurd, president and general manager; J. M. 
Clements, vice president; C. R. Bitting, treasurer ; 
and M. S. McGehee, secretary. These two com- 
panies, controlled by the same interests, will main- 
tain separate identities. 


MARINETTE, WIS. 


Jan. 21.—Following a ten days shutdown for 
repairs, operations were resumed Friday in the 
mill of the Von Platen-Fox Co., Iron Mountain. 
Three hundred men are on the payroll. The com- 
pany is running six logging camps, having a total 
complement of 450 men. In addition it has con- 
tracts with jobbers, who employ 100 men. The 
company expects to log 35,000,000 feet of timber 
this year. Of this amount, 6,500,000 feet has been 
sold to the Ford Motor Co. and other interests. 
About a hundred carloads of logs a day are being re- 
ceived at the Von Platen-Fox and Ford sawmills, 
Iron Mountain, according to the railroad officials. 

A timber deal was closed Saturday whereby the 
St. Mary Canal & Mineral Co., Houghton, Mich., 
transferred to the Dollar Bay Lumber Co., Dollar 
Bay, Mich., 17,000 acres of timber land in Hough- 
ton County. The timber is largely maple, birch, 
elm and other valuable hardwood, aggregating 
150,000,000 board feet of saw timber, all of which 
will bé cut at the Dollar Bay mill. 

The excelsior plant of the Marinette & Green 
Bay Manufacturing Co., is running full capacity. 
“Business in the east is fine,’’ says August Habigh- 
rorst, head of ,the company. “Twelve ‘thousand 
to fourteen thousand cords of wood will be 
shipped here this winter. Most of the wood being 
used for excelsior is Balm of Gilead.” 


DETROIT, MICH. 


Jan. 21.—The market continues firm with a 
slight upward tendency due principally to delay 
in shipments from southern mills. In spite of 
sudden severe weather, building operations are 
unusually active and have been given decided im- 
petus during the week by the announcement of 
plans for immediate construction of four sky- 
scraper buildings in the downtoWn district. Local 
dealers are looking forward to an unusually big 
year because there have never been sO many con- 
templated building operations in this section, and 
there are rumors of a great many more in the 
offing. ‘There is considerably more buying activity 
in the automobile and furniture trades because of 
big orders booked at recent shows. 

J. E. Converse, assistant attorney general of 
Michigan, has concluded the State’s investigation 
of forest fires in Houghton County last, fall which 
resulted in the death of four employees of the Lake 
Independence Lumber Co. At hearings in Mar- 
quette, testimony was taken during last week from 
J. B. Deutsch and J. E. Orr, officials of the com- 
pany; John Sheridan, camp foreman, and a num- 
ber of State officials. None of the testimony is 
being made public at this time, the hearings being 
conducted behind closed doors. Mr. Converse has 
begun a similar investigation in Ontonagon, where 
the heaviest 1923 losses from forest fires occurred. 


OMAHA, NEB. 


Jan. 22.—Due to abnormal cold, building has 
been held up. The first twenty days of the month 
showed only 37 building permits, valued at $160,- 
000. This inactivity, the dealers predict, will be 
overcome in short order just as soon as the weather 
improves. Present indications point to great 
building activity in 1924. 

Omaha lumbermen, as well as those thruout the 
State, are supporting the campaign launched here 
Jan. 19 to increase the number of dairy cattle 
in Nebraska from 500,000 to 1,000,000 within five 
years. It is predicted that the purchasing power 
of the Nebraska farmer will be increased 150 per- 
cent during the five years’ period by the introduc- 
tion of large numbers of dairy cattle. The lumber- 
men believe that results from following the plan 
will enable the farmers to make contemplated 
improvements. 








N.C. PINE | 





Service 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


© You'll find our prices 
©, right and our quality 
- unexcelled in 


SF Partition, Ceiling, 
2 Moulding, Trim, 
th Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
gth Floor Union ~—_ Baltimore, Maryland 








North Carolina Pine 


—the hy re value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman- Blades Lumber Co. 








ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE, our Speciiy 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C, 








Talk About Values 


You sure get your share of 
them when you buy our 


N. C. Pine <= 


Ceiling 
Roofing 
long and Yellow Pine "szeh 234 
Car and Cargo Shipments. 


Ellington & Guy, Inc.,""iase* Richmond, Va. 
















QUICK SELLERS —tTtat is what you 


want and what you get when you stock our 
N. C. PINE 


It is band sawed and carefully kiln dried. 


Rowland Lumber Co.,"°¥2k:.... 
Operating John L. Roper Lumber Co. 
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Quadrupled Sales 


in Three Years 


testify to the increasing popularity of 


perfect Garage Door 


Present capacity 500 a day. 
You, too, can make money on this 
well built, economical door. 


Write for sales facts. 


The Rowe & Giles 


a Laer Co. 

















ALABAMA } 


STIIILLLLLL LLL 




















ATMORE, ALABAMA 


Longlea Shed Stock 


Dimension 
Framing, Sills 
Rough and Dressed Small Timbers 





Swift Lumber Company 


WARNERTON, LA. 


Shortlea DIMENSION 


SHED STOCK 




















M. C. Rumley 


Lumber Co., Inc. 


TUSCALOOSA, ALA. 
Formerly 


Rumley-Allison Lumber Co. 


All Items in 


Yellow Pine 














%” and 1 tnnatics. 
%” and *” BEVEL SIDING. 
STOVER LUMBER CO. 


MOBILE, ALABAMA. 

















Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical eabderadoar who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 


American Lumberman “* 39,Desrbom St. 


Chicago, IL 
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TACOMA, WASH. 

Jan. 19.—The Tacoma Lumbermen’s Club will 
hold its next week’s meeting at the new power 
house of the Puget Sound Light & Power Co., lo- 
eated at Dieringer, as the guest of the power com- 


pany. The power company will furnish trans- 
portation to the members and provide luncheon. 


Lee L. Doud, new president of the club, was 
installed in office at last Wednesday’s meeting. 
Before turning the gavel over to Mr. Doud, John 
E. Manley, the retiring president, called for the 
reports of the retiring officers. The report made 
by Secretary R. L. Reedy showed that the club 
is in the most flourishing condition in its history. 
Financial affairs are in excellent shape, there is 
a large balance in the treasury and Mr. Reedy 
reported that thirty-six new members had been 
taken into the club during the last year. The 
club now has a membership of eighty-five firms, 
forty-seven being resident and thirty-eight non- 
resident members. Mr. Manley thanked the club 
members for coéperation during his term as presi- 
dent and attributed his success to the splendid 
team work of the entire membership. W. R. Rip- 
ley moved a vote of thanks to the retiring officers, 
which was carried unanimously. A. H. Landram 
urged the club members to give Mr. Doud the 
same support given other leaders of the organiza- 
tion. The question of the annual banquet was 
then brought up by J. C. Buchanan and after some 
discussion it was voted to hold this affair during 
February. The arrangements, according to cus 
tom, were left in the hands of Mr. Manley as 
retiring president. Mr. Landram, as chairman of 
the advertising committee, announced that the 
plans for the 1924 advertising campaign are prac- 
tically complete and that 75 percent of the $25,000 
fund has already been raised. He outlined in 
some retail the 1924 advertising scheme, which, 
he said, will give more attention to describing the 
different products of the Tacoma mills than was 
the case last year. A general discussion of mar- 
ket conditions closed the meeting. The general 
opinion is that there has been a real improvement 
during the past three weeks and that the outlook 
is excellent despite some unfavorable factors. 


The regular monthly meeting of the Northwest 
Lumber Buyers’ Club was held in Tacoma last Fri- 
day night, with a fair attendance. The principal 
speakers were J. L. Jackson, Portland, representa- 
tive of the Germain Co., Pittsburgh, and W. B. 
Fraser, Tacoma, of the Coale-Fraser Lumber Co., 
Chicago. Both speakers have just returned from 
trips to the East and outlined conditions as they 
saw them. The usual discussion of market condi- 
tions followed. Lloyd Graham, Seattle representa- 
tive of the Chicago Lumber Co. and secretary of 
the club, resigned his office, as his firm is moving 
its headquarters from Seattle to San Francisco. 
The resignation was accepted and Harry Heschel- . 
man, Seattle wholesaler, was chosen secretary to 
succeed Mr. Graham. It was decided to hold the 
February meeting in Seattle, and to give a dinner 
dance for the wives and families of the club mem- 
bers at the same time. 


The regular meeting of the Tacoma members of 
the Douglas Fir Exploitation & Export Co. was 
held last Wednesday noon. Market conditions 
were discussed, but no action of importance was 
taken pending the return of Everett G. Griggs, 
president of the company, who is expected to 
arrive from Japan next week. 


Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co. and the Douglas Fir Exploita- 
tion & Export Co., will be the principal speaker at 
a special meeting of the Tacoma Chamber of Com- 
merce to be held the evening of Jan. 26 in the 
new quarters of the organization. Mr. Griggs will 
have returned from Japan by the date named and 
is expected to tell the members of the chamber of 
actual conditions in the Japanese empire. 


Last Saturday was one of the heaviest days on 
record for lumber shipments over the Tacoma 
docks, nearly 7,000,000 feet being carried by dif- 
ferent vessels departing that day. 

Lumber carriers at the Tacoma docks during the 
present week included the following: For the 
Atlantic coast, Lena Luckenbach, Dakotan and 
Edgar Luckenbach, at Terminal dock; Tegvan, at 
Baker dock; West Greylock and Sugilenco, at St. 
Paul mill; Artigas, at Dickman mill, and Paul 
Luckenbach, at Port dock. For the Orient, Man- 
chester Civilian, Tosca, Orcus, Arator, August, 
Faxon, Nils Neilsen and Nankoh Maru, at Port 
dock, and Thordis, at St. Paul mill. For Cali- 
fornia, J. C. Kirkpatrick and Donna Lane, at Port 
dock ; Lake Frances, at St. Paul mill; Jacor and 
Tiverton, at Baker dock, and Brookdale, at North 
Pacific Products dock. For Australia, Hknaren, 


at St. Paul mill. For the Hawaiian Islands, Lur- 
line, at Terminal dock. For South America, Som. 
merton, at Port dock. 

W. L. Comyn & Co., operators of a line of ships 
between Tacoma and the Orient, have announced 
a regular service of steamers for the lumber trade 
which will carry between 10,000,000 and 15,000,000 
feet of lumber a month from Tacoma and other 
Puget Sound ports. 

Tacoma, with an increase of nearly 30 percent, 
showed a greater gain in 1923 building permits 
over the 1922 figures than any other city in the 
Northwest. The Tacoma gain is 10 percent 
greater than the average for the State, and com- 
pares with a 16 percent increase in Seattle, an 
11 percent increase in Portland and a decrease 
in Spokane. 

The development of the lumber industry along 
the Tacoma Wastern branch of the Chicago, Mil- 
waukee & St. Paul railway is only beginning, 
large tho it has been during the last year, accord- 
ing to B. B. Greer, vice president of the road, who 
visited the district southeast of the city last week. 
Mr. Greer, accompanied by a party of railway 
engineers and other officials, was in Tacoma to 
go over the proposed improvements which will pro- 
vide additional rail facilities for the mills in the 
Tacoma Eastern district. 

Sale by the Tacoma Mill Co. of 100,000,000 feet 
of timber in Thurston County to the Henry Mc- 
Cleary Timber Co., announced last week, disposes 
of the last timber holdings of the local firm, which 
at one time had the owership of extensive timber 
lands thruout the Northwest. Since the Tacoma 
Mill Co. ceased operating its plant here, the tim- 
ber holdings have been disposed of gradually. 

The Hudson Machinery Co., of Tacoma, has filed 
suit in the Thurston County superior court against 
the Henry McCleary Timber Co. for the collection 
of 10 percent commission on machinery purchases 
at Tacoma and McCleary, at which the plaintiff’s 
representatives are alleged to have assisted. 

Neal Dempsey, treasurer of the Dempsey Lumber 
Co., is dangerously ill at his home here. Mr. 
Dempsey was slightly injured in an automobile ac- 
cident several weeks ago, receiving cuts about the 
head. Since then blood poisoning has developed 
and his condition is said to be critical. 

J. G. Newbegin, of the Newbegin Lumber Co., 
has been named chairman of the lumbermen’s di- 
vision of the Community Chest campaign which 
will be held early in February. The lumber di- 
vision includes thirty-six of the mills operating in 
the city, each of which will be organized as a 
separate unit in the campaign. 

The vault of the City Lumber Co., was burglar- 
ized last Friday night and $445 in cash stolen 
from the strong boxes. 

The Lidgerwood Manufacturing Co,, one of the 
largest manufacturers of logging machinery, has 
decided to move its Pacific Northwest headquar- 
ters from Seattle to Tacoma, another recognition 
of this city as “The Lumber Capital of America.” 
The Lidgerwood company plans the immediate 
construction here of a handsome office building 
for its own use, together with a large warehouse. 
The company has obtained a site on Canal Street, 
adjoining the plant of the Puget Sound Iron & 
Steel Works, which now has the contract for the 
construction of a large part of the Lidgerwood out- 
put used in the Northwest. W. H. Dickinson, Pa- 
cific coast manager for the company, will be in per- 
sonal charge here. The move will be made as soon 
as the new building is completed. 

The Tacoma Sash & Door Co. has started con- 
struction of an addition to its present plant which 
will provide additional storage space and room 
for three new machines, which will be installed a8 
soon as the construction work is completed. 


SPOKANE, WASH. 


Jan. 19.—Prices remain the same this week as 
last except that the Weyerhaeuser Sales Co. last 
Thursday announced an advance of $5 in items 
of No. 1 and 2 shop, Idaho and western pines, 
which brings its prices practically in line with 
the rest of the market. The market has show? 
steady improvement since the first of the year. 
Demand is increasing and some of the companies 
report a record business. Stocks generally are 
larger than last: year but the percentage of dry 
stock is small, Dry stock in Nos. 3, 4 and 5 
western pine is: scarce, and there is less No. 2 
than is commonly supposed. For No. 1 Idaho it 


is practically impossible to place an order, and 
No. 2 stocks are badly broken, with the mills 
refusing special length orders. 
and Nos. 4 and 5 scarce. 
Idaho and western. 
dimension, and the price is strong. 


No. 3 is plentiful, 
Lath are strong in both 
There is little fir and larch 
If No. 
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Idaho be excepted, all 3 and 4 boards are strong 
in white fir, larch, fir, spruce, cedar, western and 
Idaho white pine. There is a good stock of shop 
on hand, and in increasing demand, but mills are 
not disposed to sell at present low prices. 

Ole Pearson, veteran employee of the Humbird 
Lumber Co. and for many years general superin- 
tendent at Sandpoint, Idaho, has been promoted 
to be general manager. Mr. Pearson succeeds John 
A. Humbird, who left last Sunday to become gen- 
eral manager of the Victoria Lumber & Manufac- 
turing Co., Chemainus, B. C. E. E. Boies, office 
manager, has been made assistant general man- 
ager, and E. A. Keilty, of Spokane, head woods 
scaler of the Weyerhaecusers, is to be woods super- 
jntendent. Mr. Pearson, the new general manager, 
js starting on his forty-first year as a Humbird 
employee. He started in the woods with the late 
John A. Humbird, of St. Paul, with the old White 
River Lumber Co. at Mason, Wis. He was born 
in Sweden in 1858 and came to this country in 
1878. 

Douglas Malloch, Lumberman Poet, was the 
principal speaker at the annual banquet of the 
Spokane Chamber of Commerce at the Armory last 
Tuesday night. There was an attendance of 
twelve hundred and Mr. Malloch scored a big hit. 


SEATTLE, WASH. 


Jan. 19.—There is an increase in rail business 
and renewed activity in retail yard trade. The 
Atlantic coast demand is steady, with some mills 
reporting all the business they care to handle and 
others temporarily out of the market. California 
has not yet returned to form, following the recent 
congestion at San Pedro, and seems to be marking 
time. There is no new business from Japan, and 
an intimation that that country will not buy in 
quantity until March. 

Fully 75 percent of the red cedar shingle mills 
on Puget Sound are down, with the result that pro- 
duction is curtailed, stocks are low and the transit 


elected second vice president. Mr. Underhill was 
elected president of the British Columbia Whole- 
sale Lumber & Shingle Association at the annual 
meeting of that organization Thursday. 

Raymond Yates,*of the Charles L. Baxter Lum- 
ber Co., Chicago, was a visitor in Seattle this week. 
The Charles L. Baxter Lumber Co. does a very ex- 
tensive commission lumber business, both in west 
Coast woods and southern pine. Mr. Yates was 
formerly a Pacific coast man, and has many friends 
on the Coast, where he does quite an extensive 
business both in fir and in western white pine prod- 


ucts. 
CENTRALIA, WASH. 


Jan. 19.—The lumber industry is just getting 
back to normal again. The mills in this district 
report production at 90 percent, with shipments 
and bookings about 80 percent. Several of the 
larger mills who have been operating extra shifts 
have returned to an 8-hour basis since the first of 
the year; the result has been a surplus of men. 
The shingle market has advanced to $2.60 for 
extra *A*. Both cedar and fir logs are strong. 
The price on cedar logs is $16 to $22 and fir are, 
for No. 1, $28; No. 2, $20; No. 3, $15. > 

The construction of twenty-six new houses at 
Ryderwood has begun by the Long-Bell Lumber 
Co., of Longview. Ryderwood is to be the ter- 
minus of its double track road. 


BELLINGHAM, WASH. 


Jan. 19.—Approximately four hundred loggers 
and millworkers were given employment here this 
week. The Whatcom Falls Mill Co. cedar plant 
began operating with 240 men after being repaired 
and improved at a cost of several thousand dollars. 
The Morrison Mill Co. started two lines in its box 
factory, employing forty men, and 120 men went 
to work in'the camps of the Wood-Knight Logging 
Co. In addition the camp of the Hoff & Pinkey 


Co., in Kulshan district, resumed operations. The 


Whatcom Falls Mill Co. 
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A beautiful cloud effect produced by nature 





added 24x110 feet to its 
sawmill and installed a 
resaw during its holiday 
shutdown. The capacity 
of its sawmill was in- 
creased by 10,000 feet. 
The sawmill of the Mor- 
rison Mill Co. will be- 
come active again about 
Feb. 1, says President 
Archie Morrison. The 
Chinn Timber Co.’s camp 
is expected to resume 
shipments in February. 
The Loughboro Cedar 
Co. is moving its shingle 
mill nine miles up Lough- 
boro Inlet in British Co- 
lumbia and it will begin 
operating about March 
15. The company, whose 
owners are Bellingham 
men, will begin building 
a sawmill on the inlet as 
soon as the snow disap- 
pears, says A. W. Knight, 
one of the directors. He 
adds that the company 
plans to ship shingles to 
the Atlantic coast thru 
Bellingham, It has a 








Demand is 
Lath are in heavy 


list is almost at the vanishing point. 
not heavy. Prices are higher. 
supply and the market is weak. 

A. A. Baxter, vice president Douglas Fir Exploi- 
tation & Export Co., is in Seattle this week, after 
having made a tour of the mills of Grays Harbor, 
in connection with the establishment of an office 
of the export company in Aberdeen. 

Lloyd Graham, of the Chicago Lumber Co. of 
Washington, is planning to move from Seattle to 
San Francisco, which point will be made the head- 
quarters of the company. 

W. P. Frambe, of Fletcher & Frambe, Los An- 
— Calif, is in Seattle on a business trip for his 

©. P. Taylor has become sales manager of the 
Bratnober Co., successor to the Allen & Nelson 
Mill Co, 

Arthur Bevan, assistant secretary and treasurer 
of the shingle branch West Coast Lumbermen’s As- 
sociation, has issued a set of attractive pamphlets 
in color, designed to stimulate the sale of red cedar 
shingles, The titles are, “Making Old Houses 
ae” “The All-Shingle Home,” “Use Red Cedar 
ausles, and Forget About Your Roof for Forty 
é + and “Good Shingles and Good Nails Make 
: 7000 Roof.” The booklets, which are nicely illus- 
rated, are intended for general distribution. 

PE Bog Underhill, president of the Underhill! Lum- 
po Vancouver, B. C., was in Seattle during the 
cr Oo attend the annual meeting of the Pacific 

ast Shippers’ Association, of which he was 


stand of more than 100,- 
000,000 feet of timber, chiefly fir. 

The box market is becoming better each week. 
This week the Morrison Mill Co., and the Bloedel 
Donovan Lumber Mills shipped shook to Honolulu 
and the Bloedel Donovan Lumber Mills loaded the 
steamship Hauraki with 1,250,000 feet of oil cases 
for Australia. Within a few days another vessel 
will call at its docks for an Australian order of 
oil cases. This week’s shipment to Australia is 
one of the largest box cargoes ever shipped from 
here. Lumber loadings for Japan were excep- 
tionally heavy this week. At the Bloedel Donovan 
mill the Bankoku Maru and the Baron Jedburgh 
each lifted 1,000,000 feet and at the B. K. Wood 
Lumber Co.’s plant the steamship Norfolk Maru 
berthed to receive 650,000 feet. She will take as 
much from the Puget Sound Sawmills & Shingle 
Co. and 1,000,000 feet from the Bloedel Donovan 
docks. Other cargoes will be shipped from here 
this month and early in February to Hawaii, Cali- 
fornia, Atlantic coast and the west coast of South 
America. The E. K. Wood Lumber Co. will ship 
650,000 feet to Peru, 

Local mills will be called upon to furnish about 
15,000 ties this year for replacements on the city 
rail lines and the interurban to Mount Vernon. 
They also will be asked to supply considerable 
decking for bridges on the interurban unless the 
traction company should decide to fill in its prin- 
cipal bridge. The company will spend $450,000 
this year in Bellingham and vicinity. 

President Fred J. Wood, of the E. K. Wood Lum- 
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Neanhile? 


Shortleaf Pine 





OR general building pur-’ 

poses as well as factory 
uses you find “Nearwhite” 
from Electric Mills a distinc- 
tive material and a positive 
trade builder. 


We have it in Ceiling, Sid- 
ing, Flooring, Moulding, Lath 
and Boards. Try a mixed 
car. 


“Sumter Service ”’ 





The Sumter 


oe... Laser Ge. 


Sales Manager 
ELECTRIC MILLS, MISS. 
Daily Capacity, 200,000 Feet. 








and Soda Dipped. 


We invite your future inquiries and 
orders. Daily Capacity, 125,000 Ft. 


COLUMBUS 


LUMBER COMPANY 


COLUMBUS, MISSISSIPPI 











‘% D. F. McCullough, Vice-President and Manager J 















4x4 to 
18x18—10 to 70 ft. 
Rough or Sized 
3” and 4” Ceiling and 
Flooring, No. 116 Siding, 
Moulding,etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 


2x6, S4S 
4 to 24 Ft. 











Contains the best work of “The Lumber- 


THE WooD man Poet.” including ““TODAY,’’ just 


By Doug!as Mailoch now America’ most widely quoted poem, 
No lumberman’s library is complete without one 


Price potspaid, $1.25 
AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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LOUISIANA RED CYPRESS 


T. C. Clanton 


Lumber Company, Inc. 
SHREVEPORT, LA. 
Manufacturers and Wholesale Dealers in 


Yellow Pine and 
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PINE MILLS: 

Dubach, - ~- La. 

Dunn, - - La. Hardwood Lumber 
—*. . La. 

oran, - - ‘ ; 
Lake End am OUR SPECIALTIES: 


South Mansfield, La. Yard Stock and 


} Cumberland, Miss. Timbers 
HARDWOOD Shortleaf Steam 
MILLS: Dried Finish 
Dubach, - - La. Oak and Pine 
Dunn, - - La. 


Rig Timbers 
Annual Shipments 120 Million Feet. 

















ER Co.,Ltp: 
HAMMOND,LA. icrrRr 

Manufacturers of Long and Shortleaf 
Southern Pine Lumber 
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G. W. Law, Sec. & Treas. 











Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 








RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
eae Quickly. 






Office, 
RUSTON, LA. 











Poitevent & Favre a») 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
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Manufacturers 


Short Leaf Pine and Hardwoods 








HE relative merits and costs of various types 

of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman. 
431 So. Dearborn St., Chicago. III. 


ber Co., has gone to California on a month’s busi- 
ness trip. He will visit the company’s offices in 
Oakland, San Pedro and Los Angeles. 

P. L. Donovan, son of J. J. Donovan, has been 
appointed on a committee that will seek 500 new 
members for the Chamber of Commerce. 


EVERETT, WASH. 


Jan. 19.—Everett bank deposits, which reflect 
the condition of the lumber industry, have climbed 
to a new high level. The total Dec. 31 was $14,- 
187,341. The increase since Sept. 14 is 2.66 per- 
cent; the increase as compared with 1922 is 46.62 
percent, and as compared with 1918, covering a 
five years’ period, it is 92.41 percent. 

W. M. Boner, manager Weyerhaeuser Timber Co., 
states that definite progress is being made in the 
construction of Mill C, which will be a short hem- 
lock plant operating one double-cut 9-foot band, 
two gangs 14x48, a slab resaw and accessories, 
with a capacity of 150,000 feet in eight hours. 
Mr. Boner remarks that the company is starting 
on Mill C on the theory that west Coast hemlock 
is one of America’s coming woods, for construction 
purposes as well as flooring. The new operation 
will turn out a large quantity of 3-inch hemlock 
flooring, end-matched, in which the Weyerhaeusers 
have pioneered, not only shipping it to points 
where it has become popular among those who have 
already used this manufacture, but introducing it 
into new fields. It is hoped that the management 
of Mill C will work out a dry kiln system, enabling 
it to kiln dry the lumber as it is manufactured. 
The principal market figured on at present is the 
Atlantic coast. 

P. H. Olwell, manager of the Jamison Lumber 
& Shingle Co., left yesterday on his annual tour 
of the East, during which he will visit sales con- 
nections and attend conventions. He will be ab- 
sent about six weeks. 


PORTLAND, ORE. 


Jan. 19.—Two recommendations submitted by 
the timber and wood products committee, the 
youngest standing committee of the Portland 
Chamber of Commerce, were adopted by the board 
of directors at its last meeting. One recommended 
that the board express appreciation for the work 
of the national forest service in protecting and 
preserving timber along highways. The other pro- 
posed the policy that no rule be adopted as to the 
areas of timber to be preserved along highways, 
but that each case be decided according to local 
conditions and topography. The timber and wood 
products committee is headed by F. H. Ransom as 
chairman, and includes also George T. Gerlinger, 
J. E. Wheeler, J. A. Ryan, George S. McPherson 
and EH. S. Collins. L.\J. Wentworth is the director 
assigned to this committee. 

Sale of 21,552,000 feet of timber to the Umpqua 
Mills & Timber Co., of Reedsport has been. an- 
nounced by the Siuslaw national forest officials, 
at Eugene, Ore. The consideration was $42,354. 
The timber sold was 20,216,000 feet of fir, 1,254,000 
feet of cedar and 82,000 feet of hemlock. The 
Siuslaw forest is now advertising the sale of 6,000,- 
000 feet more of its timber on Indian Creek. There 
were 13,263,715 feet of timber cut in the Siuslaw 
national forest during 1923, according to the an- 
nual report of R. S. Shelley, forest supervisor. The 
cut timber was valued at $21,215. Additional tim- 
ber sold but not cut totaled 3,735,020 feet. The 
value of this stand is $6,196.95. The total area ex- 
tensively cruised so far is 8,588 acres, Mr. Shelley 
reports. Plantings have covered 6,083 acres. 

Two mammoth spars to be used for topmasts 
on the H. 8S. 8S. Beaver have been shipped from Cot- 
tage Grove to San Francisco for transshipment 
to San Pedro, where the vessel is in port. One of 
the spars is 66 feet long, the other is 58 feet. 
Both are 19 inches at the butt, and 14 inches at 
the top. 

H. P. Edward, sales manager Gerlinger Lumber 
Co., returned this morning from a trip to the Puget 
Sound cities, Tacoma and Seattle, where he called 
on many friends in the trade. 

It was reported here today from Roseburg that 
J. H. Chambers, who recently sold his sawmill at 
Cottage Grove, Ore., has purchased the Skelly mill 
near Drain, Ore. The Skelly mill has a daily 
capacity of 50,000 feet. Included is a tract of 
1,800 acres of timber. The mill is to be moved to 
Drain, on a site adjacent to the Southern Pacific 
track. 

Among eastern and middle western lumbermen 
who have been in this part of the country during 
the last few days are Horace W. Hall, wholesale 
dealer, Boston, Mass.; E. H. Morgan, commission 
dealer, New York; Raymond Yates, Charles L. 
Baxter Lumber Co., of Chicago. 

Ben Shipley, sales manager for the Whitney Co. 
(Ltd.), of Garibaldi, Ore., has gone to California 
on a business trip. 

Edward F. Hall, of San Francisco, has joined 
the staff of the Gerliner Lumber Co., of Portland, 
assisting Allan Turner as salesman out of the 


San Francisco office. Announcement to this effect 
was made at the Gerlinger company’s offices here 
this week. : 


LOS ANGELES, CALIF. 


Jan. 19.—The southern California market stil) 
shows signs of weakness and saturation. Many 
brokers complain of inability to move stock and 
are making concessions, but without helping the 
situation. A spread of about $3 between high and 
low on common is noted, the difference depending 
on how desirous the seller is to unload and the 
buyer to buy. Shingles picked up a little during 
the week for good grades. Lath are not any firmer, 
One consignment of fine soft yellow fir, rough green 
clears, was offered during the week at a low figure 
without takers. Apparently inventories showed 
ample stocks for the present. 

Advance figures announced yesterday by the har. 
bor commission show the receipts at the port dur. 
ing November, 1923, as follows: Lumber, 126. 
748,152 feet; lath, 34,774,045; shingles, 16,906, 
500; shakes, 121,699; poles and piles, 201,144 
lineal feet; ties, 110,606; shook, 10,657 bundles, 
The total is equivalent to 141,214,144 board feet, 
making a grand total of 1,420,382,023 board feet 
for the eleven months of 1923. 

C. H. McDonald is now local representative of 
L. H. Ives & Co. Mr. Ives recently drove down 
from Seattle with Mr. McDonald, 


SAN FRANCISCO, CALIF. 


Jan. 19.—Conditions in the lumber trade are 
practically unchanged. Retail business holds up 
well, and building is quite active, fine weather per- 
mitting construction work to be rushed. Commis- 
sion men and mill agents find business fair, the 
mills being pretty well supplied with orders for 
Pacific coast woods and prices holding firm. 

The export situation is quiet as far as new busi- 
ness is concerned. Many Japan shipments have 
been made, and there is still a demand for large 
squares, but not much doing in the smaller stuff, 
Australia is quiet, but will need much lumber dur- 
ing the year. The Douglas Fir Exploitation & 
Export Co. has made light sales recently, but is 
pretty well sold ahead. The Redwood Export Co, 
this city, is sold ahead and has prospects of a good 
year’s Australian business. 

D. H. Steinmetz, general manager Standard Lum. 
ber Co., is visiting the San Francisco office in com- 
pany with H. B. Hoffman, new resident manager at 
Macdoel. He reports a good output of California 
white and sugar pine at Standard, where a cut of 
70,000,000 feet was made last year. There are 
logs enough to keep the mill in operation until 
April 1. Some good sales are being made and, 
prices are being maintained. A new cut-stock ware- 
house 125 by 225 feet, is being erected. Plans are 
being prepared for a new mill near Macdoel, which 
is to be a double-band plgnt, practically a duplicate 
of the one at Standard. The company bought 
1,000,000,000 feet of timber from the Southern 
Pacific Co. in that region, and the logging road is 
being extended into the woods. 

The Fruit Growers’ Supply Co. is planning to 
resume cutting California white and sugar pine 
at Susanville next week, with a supply of logs on 
hand to last a month or two. S. M. Bump, the 
resident manager, is here on a visit. He is keeping 
the box factory in operation, with a good output 
of orange shook. B. W. Adams, lumber sales man- 
ager, has good inquiries for No. 1 shop, No. 3 clear 
and commons. Some good sales have been made 
recently and there is quite a demand for cut stock. 
He believes that the demand for No. 2 shop and 
better will continue thruout the winter, and that 
there will not be any great quantities remaining at 
the principal operations when the season opens. 

The Douglas Fir Exploitation & Export Co, has 
removed its offices from 260 to 244 California 
Street. 

James Danaher, jr., manager Michigan-California 
Lumber Co., who is here to attend the meeting of 
the California White & Sugar Pine Manufacturers’ 
Association, states that good shipments of sugar 
pine and other woods are being made from Camino. 
The box factory is making a good output. The 
mill at Pino Grande will be ready to make a nor- 
mal cut next season. 

The Pacific Lumber Co., which made a large 
output of redwood during last year, has a mod- 
erate assortment at Scotia. With’ a well estab- 
lished eastern trade and a fair volume of Calli- 
fornia business, it is expected that the two large 
mills will have a steady run with one shift during 
1924. 

The Hammond Lumber Co., this city, has bee 
making a good output of redwood at Samoa and 
regular shipments by water are going to San 
Pedro. <A good assortment of redwood is carried 
there and in Los Angeles, and considerable remanu- 
facturing is done. Douglas fir shipments are being 


made from the Columbia River in the company’s 
steamers. 
The Red River Lumber Co. continues to make 
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a good winter output of California white and 
sugar pine and white fir at Westwood. Prices are 
peing well maintained and the San Francisco office 
pas good inquiries for No. 2 shop and better. The 
demand for commons has improved, and the man- 
agement expect to see stocks in California pretty 
well cleaned up next spring. 

Chas. R. McCormick & Co., this city, have a fair 
demand for Douglas fir and are making regular 
shipments from the California River to San Pedro, 
Wilmington and San Francisco, but are not operat- 
jpg aS Many steam schooners in the coastwise trade 
as they were last fall. They expect to see a normal 
demand during the year, and the Atlantic coast 
shipments via the Panama Canal will do a good 
deal to relieve the Pacific coast mills of their sur- 
plus of common. 

A great deal of lumber is unloaded on the bulk- 
head on the San Francisco waterfront, with large 
forces of stevedores engaged at greater expense 
than at yards with special facilities. President 
Charles H. Spear, and the board of State harbor 
commissioners, are preparing to build a sea wall 
for a distance of 1,400 feet in the Islais Creek 
district on the waterfront, and fill in tidelands, 
forming a terminal where lumber companies can 
have improved facilities for handling their ship- 
ments. The expense of putting in the first unit is 
estimated at $800,000, and the harbor commission- 
ers are awaiting an expression of opinion from the 
San Francisco Chamber of Commerce before offering 
an issue of bonds to provide funds for this project. 

J. M. White, general manager of the Weed Lum- 
ber Co., and Kenneth Smith, who will represent the 
Long-Bell Lumber Co.’s interests in San Francisco 
in future, were in the city during the week and 
attended the annual meeting of the California 
White & Sugar Pine Manufacturers’ Association. 


ABERDEEN-HOQUIAM, WASH. 


Jan. 19.—Vessels clearing for the Orient today 
from Grays Harbor are: Kaisho Maru, Donovan 
Mill No. 1; Doonholm, Grays Harbor Lumber Co., 
and Johan Ludvig Mowinckel. The Georgina 
Rolph, of the McCormick line, cleared with a cargo 
of shingles for San Pedro. The Ruth Kayser, 
which has been loading at the Hoquiam Lumber & 
Shingle Co. mill, shifted to the Northwestern Lum- 
ber Co. to complete her cargo for the Orient. The 
Remus is loading, Grays Harbor Commercial Co., 
for Valparaiso. Other vessels loading in the Har- 
bor are: ABERDEEN: Cascade and Carlos, Donovan 
Lumber Co. (Mill No. 1); H. Nielson, Aberdeen 
Lumber & Shingle Co.; Tosca, Bay City Lumber 
Co., and Koshan Maru, Hulbert Mill Co. Hoquiam: 
Daisy Gadsby, Sucubaco and Misty Law, Grays 
Harbor Lumber Co., and Claremont, Northwestern 
Lumber Co. At the Port Terminal dock the 
Oregon, Svea and Argalla are loading. The Willsolo 
has just completed a cargo of 3,700,000 feet of 
lumber, which was loaded at the Northwestern 
Lumber Co.’s mills, Hoquiam, and the Anderson & 
Middleton mills, Aberdeen. 


Work on the new Pacific Cedar Mill Co.’s plant, 
in South Aberdeen, is nearing completion. The 
machinery is being installed and the opening is 
scheduled for about March 1, according to Harold 
A, Durfee, owner and manager. 


The American Mill Co. plant, Aberdeen, which is 
undergoing repairs and which has been closed down 
since the middle of December, is to be started in 
about ten days. The repairs have been extensive 
and the plant is in good condition for a long time 
run. Earle Hulbert, youngest son of the late 
Edward Hulbert, is now actively connected with 
the mill company’s force of managers. 


Many prominent lumbermen have written Sena- 
tor Dill offering pulp and paper mill locations on 
Grays Harbor. A bill introduced in the nati®nal 
House of Representatives provides for an appro- 
Priation of $1,000,000 to secure a site in a Pacific 
coast State, and Aberdeen enthusiasts regard the 
Harbor as the logical selection. 


- H. M. Delanty, of the Grays Harbor Stevedore 
-0., left last week for Washington, D. C. He will 
represent Grays Harbor at a conference in regard 
to Harbor improvements. 


wane J. Morley, president Saginaw Timber Co., re- 
ged this week from an extended eastern trip. 
_ itinerary included a visit to Mr. Morley’s old 
Pi in Saginaw, Mich. He spent some time in 
New York and Washington, D. C. 


er taneis Donovan, Donovan Lumber Co., returned 
pels He took advantage of the mills being 

down to visit the company’s offices in San 
Tancisco and Los Angeles. 


a A. Baxter, Douglas Fir Exploitation & Export 

» Visited the new: offices in Aberdeen this week. 

eek M. Weatherwax, of San Francisco, is in town 

in the days. Mr. Weatherwax retains his interest 
e Aberdeen Lumber & Shingle Co. 

—— hotel in Hoquiam will be named Hotel 
Son, honoring George H. Emerson, pioneer 


lumberman, it was announced by Thorpe Babcock, 
manager Northwestern Lumber Co. and president 
of the Community Hotel Corporation. 


KANSAS CITY, MO. 


Jan. 22.—The principal interest in lumber cir- 
eles here this week is centered in the convention 
of the Southwestern Lumbermen’s Association in 
Convention Hall, beginning tomorrow morning. It 
was feared last week that the cold weather would 
cut down the attendance, but warmer weather is 
promised for this week. The vanguard of mem- 
bers began arriving this morning and most of 
them got around early to sales offices to see 
what the market had to offer. Sales managers 
expect a large volume of business to be placed 
this week. The market here continues to show 
improvement, with demand steadily broadening. 
Firmness is characteristic of practically all 
woods, and even the shingle market is steady. 


DULUTH, MINN. 


Jan. 22.—Continued cold weather over the 
Northwest has resulted in slowing down immediate 
sales of lumber. Jobbers and mill men, however, 
regard the situation as healthy in every respect. 
The market is described as firm, there being no 
eoncessions. A jobber reported the receipt of 
good eastern inquiry, mainly for the better grades 
of lumber during the last week. Some pending 
business in box lumber has been closed. Retail 
line yards over Minnesota and North Dakota have 
been buying sparingly, but their stocks are gen- 
erally low. Woods operations are being carried 
on upon a heavy scale by the sawmill companies 
and contractors for various products. Operators 
generally are well ahead with their cutting of 
logs and timber as a result of favorable conditions 
during the late fall and early winter and they are 
now directing their attention to getting their 
products out of the woods. Four-horse teams have 
been advanced $10 a month to $65 by the larger 
operators, while the smaller ones are paying up to 
$70. Buyers for the railroads are picking up 
ties freely, an average figure of 90 cents being paid 
for cedar, hemlock and birch. Outputs of the 
sawmills in this territory are on a substantial 
scale. The Virginia & Rainy Lake Co. is operat- 
ing both its large and small sawmills at Virginia, 
and the Northern and Johnson-Wentworth mills 
at Cloquet, Minn., are operating with full forces. 

Officials of the northern Minnesota forestry ser- 
vice are making early preparations for fire fight- 
ing during the coming season. The areas in the 
Superior national forest will be closely watched. 
It is proposed to erect additional steel lookout 


towers. 
LUFKIN, TEX. 


Jan. 21.—Demand for hardwood in this terri- 
tory has been very good for the last two or three 
weeks. Sap gum is very much in demand, and 
prices are stiffening somewhat. Red gum is very 
quiet. While there is no unusual demand for 
oak, the lower grades are moving slowly. FAS 
oak has been rather “draggy,’” with no great 
amount of this grade on hand anywhere. Produc- 
tion in this territory has been more than 50 per- 
cent below normal, and will continue to fall far 
short of normal for the next ninety days, due to 
weather conditions and flooded timber lands. 


BEAUMONT, TEX. 


Jan. 21.—To prevent undue advances in the 
face of a demand unusual for this season, Beau- 
mont district manufacturers are adhering more 
strictly than usual to the rule of not selling short ; 
many mills are furnishing their salesmen with 
lists of such stocks as they may sell, and posi- 
tively forbid taking orders for anything not shown. 
Still others have canceled all lists until new in- 
ventories can be made. During last week No. 1 
common advanced $1, and practically all grades 
and dimensions showed increase. While it is 
true that the market strength results partly from 
floods and bad woods conditions generally, there 
is a more general demand all along the line than is 
usual at this season, and it is well spread out, in- 
dicating that the entire country is in need of 
building material. 

The export outlook can not be regarded as 
bright, since in the last sixty days the pound 
sterling dropped from $4.40 to $4.22, while ocean 
freights (Gulf ports to Liverpool, London or Man- 
chester) advanced from $12 to $13.50. Of the 
pitch pine exported from this section in the last 
year, 60 percent has gone to these three United 
Kingdom ports, and they are pretty well stocked 
up, or should be. . 

Last week there were slight advances in oak 
flooring. Common and better grades of gum 
showed an upward tendency and were quoted $1 
to $2 higher than they were ten days ago. The 
gum market is decidedly active, and buying is on 
a much broader basis than usual. 















ROUGH OR DRESSED 
) MOULDINGS, LATH, 
| SHINGLES 


al Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 





Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 


Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











HAND MADE 
CYPRESS | gem 
SHINGLES %,;" 


Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 























Cummer Gypress Co. | 


Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 





Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City | 

















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 











Maples Appalachian 
Lumber Co. Flooring Co. 
_ KNOXVILLE, TENN. 
Manufacturers of LUMBER 
car stock Oak and Maple 
SWITCH TIES FLOORING 
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| COOS BAY 


LUMBER CO. 


Manufacturers of 


Douglas Fir and 
Port Orford Cedar 


Sawmills, Marshfield, Oregon 
Distributing Plant—Bay Point, Cal. 
Annual Production 
200,000,000 Feet 


GENERAL OFFICES 


1000 Balfour Building, 
SAN FRANCISCO, CAL. 


LOS ANGELES OFFICE: 
806 Central Building 






































THE 


Polleys Lumber Co. 


Manufacturers of 


Western White Pine 


Dry Shop 




















cpipmants via General Offices and Mills 
Milwaukee Rys. MISSOULA, MONT. 
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¢ SHOP PLANK ‘ 
Western White Pine 


Have splendid stocks of 
54, 674 and 84 thick- 
nesses, all grades, both 
kiln-dried and air dried. 


Let Us Quote You! 


Pine Zone Lumber Co. 








a4 SPOKANE, WASHINGTON Sf 








MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 











SHREVEPORT, LA. 


Jan. 21.—Cold weather in the consuming terri- 
tory of the North is slowing up demand. In this 
section, bad weather the first part of the week, 
with heavy rainfall, has served somewhat to hinder 
operations and shipments. Many stock lists have 
been received by mills lately, but for the most part 
they seem to be for future needs. The upward 
trend of common items has been slowed up. Stocks 
of B&better finish, both smoke dried and steam 
dried, are below requirements, and prices tend to 
advance. It is predicted that for the next three 
months there will be a steady market. Labor is 
more or less scarce, but car supply is good and 
shipments are moving satisfactorily. Local build- 
ing continues active. 


LAKE CHARLES, LA. 


Jan. 21.—Marked improvement has taken place 
in the southern pine market since Jan. 1. Order 
files are heavier than they have been in several 
months, and current bookings are considerably 
above normal. Production has steadily increased 
since the holidays, and most mills are operating 
full time, for while floods have hampered logging, 
mill reserves enable them to maintain production. 
Demand is general. There is a better market for 
common stocks, and boards and shiplap are in 
good call. Better grades of building material 
have also gained strength, and mills report a 
strong demand for No. 1 dimension. Timbers are 
in good call, most items used by the railroads 
finding a ready outlet. The export market re- 
mains quiet. Since the first of the year, most 
items have shown advances of $2 to $4. There 
continues to be a tendency on the part of large 
buyers to hunt bargains, but the bulk of the mills 
are holding firm to lists. Shipping conditions are 
highly satisfactory, and there has been no com- 
plaint as to labor. 


NORFOLK, VA. 


Jan, 21.—There has been no let-up in demand 
for North Carolina pine. Some mills have sold all 
the stock they had available and refuse to sell far 
ahead. A number of wholesalers’ buyers are in 
the South buying up all the good stock they can 
lay their hands on. Most buying is by wholesalers, 
but yards are beginning to place orders more 
freely. Stocks at mills are pretty badly broken 
and a number intend to keep off the market until 
they can get their stock in better shape. Prices 
have a decided tendency upward. The weather 
has been more inclement recently, so very little 
air dried stock is being offered. 


Sales of 4/4 edge No. 2 and better have been 
larger, being mostly of single cars for quick ship- 
ment. Some buyers are inclined to buy for Febru- 
ary and March delivery at present prices, but few 
mills will sell this way. A number have sold all 
they have at an advance of $1 during last week. 
Stock widths, 4/4 No. 2 and better, are very ac- 
tive, wholesalers buying as much of these as they 
possibly can. There is little band sawn stock to 
be had and circular sawn stock is being bought up 
rapidly at good prices. An advance of $1 has 
been secured by some mills recently and another 
of $1 to $2 is expected soon. Edge 4/4 No. 3 has 
been a little quiet. No. 3 4/4 stock widths are 
very active, some inquiries now coming from the 
railroads. Prices have a decided upward tendency, 
because mills have only small stocks for quick ship- 
ment. Sales of 5/4 and thicker edge have been 
larger, with 6/4 and 8/4 rather hard to get. The 
price has been buoyed up by strong position of 4/4 
edge. Nos. 1 and 2 bark strips, rough and worked 
into partition, have moved more briskly, a number 
of mills now refusing further business. 


Sales of 4/4 edge No. 1 box, rough and dressed, 
have been larger, several cargoes for future delivery 
having been booked at a slight advance over pres- 
ent quotations. Many mills are refusing to quote 
further. No. 1 4/4 stock box sales have been 
light, as few mills have any to offer. A further 
advance is expected ; inquiries are numerous. Edge 
4/4 No. 2 box is still active and the supply for 
quick shipment is limited. Inquiries for this 
item worked into sheathing are more frequent. 
No. 2 4/4 stock box is in very good demand, with 
little available for quick shipment. Prices of 
No. 2 stock box are moving upward along with 
No. 1 box. Sales of 5/4 and 6/4 edge box have 
been larger, with demand improving right along. 
Box bark strips, 4/4, rough and dressed, have been 
very active, several large sales having been re- 
ported. A number of mills now refuse further 
business. 


Demand for flooring, thin ceiling, partition etc. 
has been showing an increase. Quick shipment is 
always wanted. Prices have a strong upward 
tendency. Flooring, 24%4- and 314-inch face, No. 2 
and better, appears to be getting scarce. The 
price of y-inch ceiling has advanced. Sales of 
kiln dried roofers have been light, as few mills 


——— 


have any. Air dried stock is also very scarce, 
Framing sales are not developing rapidly. 

Below is a statement of exports of forest prog. 
ucts thru Norfolk and Newport News, Va., during 
November, 1923: 


Item Destination Feet Value 
LUMBER— 

Oak, United Kingdom........ 2,596,000 $174,437 

COE, DORMAPE .cccccce Rewer e6 15,000 1,4 

OO RR eee 16,000 881 
Poplar, United Kingdom...... 845,000 74,224 
Chestnut, United Kingdom.... 116,000 5,977 

Long United Kingdom..... 3,000 21,902 

White Hackberry, United Kgdm. 15,000 ,800 

Spruce, United Kingdom..... 3,000 3,921 
Walnut, United Kingdom.... 32,000 3,870 

Maple, United Kingdom...... 49,000 4,460 
Basswood, United Kingdom... 15,000 1,229 
Hardwood, United Kingdom... 40,000 5,803 
FLOORING— 

Maple, United Kingdom....... 92,000 6,759 fejoying 
Logs— jeaf fini 
Walnut, Germany ........... 10,000 1,470 Bpabettel 
Walnut, United Kingdom.... ,000 $52@54 
Dogwood, United Kingdom.... 12,000 500 
Hickory, United Kingdom.... 4,000 Ss i 


Miscellaneous 


DOUA! is aisicewdoiereeeess eave $327,731 

A comparison of exports during November, 1923, 
with October, 1923, shows a decrease in feetage 
but an increase in the value per thousand feet, 
The figures for October, 1923, were 4,328,000, val- 
ued at $327,068, average value a thousand feet, 
$75.57, as against an average value a thousand 
feet of $78.15 during November, 1923. The figures 
for November, 1922, were 3,014,000 feet exported, 
valued at $230,281, average value a thousand feet, 


$76.40. 
JACKSON, MISS. 


Jan. 21.—The volume of southern pine business 
placed in the local territory assumed tremendous 
proportions during last week. All the mills are 
booking more than they are cutting, and some of 
them are declining business. The wave of buying 
is largely confined to common lumber, and stiff 
advances have been obtained on No. 2 and No, 3 
stock, particularly No. 3. Practically all dry stock 
in this territory has been cleaned out, and many 
mills will be out of the market on these items for 
at least sixty days, even if fair weather should 
prevail. The higher grades are also moving freely, 
In fact, it could be said that any item which is on 
hand at a sawmill can be sold these days at a fair’ 
price. Production is very low. The big mills are 
having trouble with their logging operations, and 
the small mills are unable to operate on account 
of the roads. Rainfall for 1923 was 25 inches 
above normal, and 6 inches has fallen this month 
so far. Lath are very active and advances of 
50 cents are reported in the last week. 

Local manufacturers of hardwood report last 
week the best they have had in a long time. The 
demand for practically all items has been better, 
and some price advances have been made. Com- 
mon plain oak has advanced $5. The furniture 











factories are buying considerable stock; there has 
been no let-up in demand from automobile peo 
plé, and the box plants are calling for large 
amounts of crating. While the mills here are 
fortunate in being located in a hilly country, the — 
unusually heavy rainfall last year, and especially No. 1 
in the last few weeks, is making logging very $45 
difficult, and a log famine is predicted before the prey « 
wet season is over. Labor is plentiful and eff- @ 
ciency is better than it was last year. Cars for 
shipment of lumber seem to be plentiful. 
Jan, 
MACON, GA. closed 
Jan. 22.—There are more orders for shortleaf ' ap 
pine roofers and framing than can be easily placed. not ox 
Prices are moving upward rapidly. Production ye 
is much below normal, as rains have held up The la 
cutting, hauling and drying. Some of the, mills ness 1 
have been forced to shut down for at least a part prices 
of the week. Most members of the Roofer Manu 9.” 
facturers’ Club will not ship wet lumber, but fi.) 
some mills are less particular. om tained 
Practically every item on the roofer list is B Bui. 
strong demand, 1x6-inch being the possible excep pressic 
tion, but even this item is sold with little trouble. orders 
Orders come from all sections of consuming terri shipm. 
tory. Prices last week were $22.50 for 1x6-inch, orders 
with a tendency to strengthen; the first of this shipme 
week found the stock moving quite freely at $23, ing a 
the 8-, 10- and 12-inch being $1 to $1.50 more, de logical 
pending upon quickness of shipment, as premiums tinual 
for quick shipments are common. Quotations 02 air Geo: 
dried shortleaf roofers by leading manufacturers advan 
are: 1x4”, $17.80; 1x6”, $22@22.50; 1x8”, $23.50 how § 
@24; 1x10”, $23.50@24; 1x12”, $23.50@24. inch f 
Items of 2-inch are just as active as inch boards. a8 nea 
Prices are strong and premiums are being paid Florid: 
for the quick filling of mixed orders. Prices have §), ;. 
been advancing at the rate of 50 cents every daY §., a 
or two. Longer lengths, 18- to 24-feet, are taken Btate, 


as soon as they are offered at almost any price 
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ye manufacturer asks. 

js are dangerously low. 
shortleaf framing are: 


Stocks of a great many 
Quotations on B&bet- 


” 2x4” 2x6” 
Wy’... $21.50 $21.50@22.00 $20.00 
i6’.. 22.00@22.50 te bone sais Sedeiwe 
g,... 21.50 21.50@22.00 20.00 
i’... 22.00 22.50 20.50@21.00 
if’..++ 22.00 22.50@23.00 20.50@21.00 
is’... 23.50 23.50@24.00 22.50 
ae 24.50@25.00 23.00@23.50 
2x8” x10” 2x12” 
16’..$22.00@22.50 $22.00@22.50 $22.00@22.50 
. BEKeeadexe KAesQeaRs as 
Wr, 22.00@22.50 |... etek pniesiininies 
i8’..., 23.00@23.50 23.00@23.50 23.50@24.00 
’.... 24.00@24.50 24.00 25.00@ 25.50 


B&better and No. 1 common air dried and kiln 
ried shortleaf finish, both rough and dressed, are 
ajying an active market. Quotations on short- 
jaf finish, kiln dried, 4- to 12-inch are: 4/4, 
pabetter, $46@47 ; No. 1, $36@37; 5/4, B&better, 
92@54; No. 1, $42@43; 6/4, B&better, $52 @54; 














One of nature’s beauty spots in the West 





No. 1, $42@44; 8/4, B&better, $55@57; No. 1, 
$45@47. Air dried, 4 to 12-inch: B&better, 4/4, 
$30@32; 5/4, $32@34. 


JACKSONVILLE, FLA. 


Jan, 21—The unusually heavy demand which 
closed 1928 has continued to improve in tone and 
Volume and the month will undoubtedly close as 
4 record breaker for January. ‘The demand is 
hot only unusual for so early in the year, but it 
'8 coming from all sources and from all sections. 
The large volume of current and prospective busi- 
hess has had the logical effect of stiffening the 
Prices of all grades of lumber at the mill. While 
ome of the advances have been exceedingly sharp, 
they have in no instance, as far as can be ascer- 
tained, blocked any sale of lumber. The large 
Wholesalers in this territory are a unit in the ex- 
a that their only difficulty is placing their 
read with mills that can guarantee immediate 

pment, as it is a noteworthy fact that most 


red secking placement are for immediate 
ing a A a so. Buyers are now evidenc- 
logical rr 7 to stock up heavily, from which the 
ened onclusion arises that they expect a con- 
a advance in prices. 
7eorgia air dried roofers, No. 2 have 


advanced $1 jn t} bak oo ee oe 
now $99 _the ast week, making the price 
inch ¢ or 6-inch and $23 for 8-, 10- and 12- 
. dig b. cars mill. The roofer mills, as well 
lorida y all of the shortleaf mills in Georgia and 


are badl > : Sto 
It is believed vd oversold on practically all items. 


pt of Florida at a large percentage of the out- 
ate, 


mills will be consumed within the 


Last week has been one of practically continuous 
storms in Georgia-Florida producing territory, so 
production has been heavily curtailed. The rains 
have been general and-practically no sawmill has 
escaped damage. Wet woods and impassable roads 
have made it impossible to conduct logging opera- 
tions except under the most difficult conditions. 
On the other hand, shipments have been well main- 
tained, and not only are there no mill stocks to 
speak of, but the mills are far behind with their 
order files. 

In Florida, several new $1,000,000 hotels are 
under way in the strictly tourist towns, while 
practically every town and hamlet in the State, 
particularly in the southern peninsula, is building 
all classes of structures. 


One of the most noteworthy features of the 
market, in strictly Gulf and Atlantic coast terri- 
tory, is the increased demand from Cuba and the 
West Indies. While most of the lumber from Jack- 
sonville is moving to Cuba via all-rail route, the 
Gulf Coast ports are shipping lumber via water 
in practically fleet lots. ‘This is especially true 
of Tampa, where there is a regular barge and 
schooner movement to the islands. Several car- 
goes of lumber have been shipped to the West 
Indies from Jacksonville. 


The Putnam Lumber Co. has the Brina P. Pen- 
dleton taking on a cargo of lumber for the North; 
Bainbridge, loading a cargo of lumber, and Lizzie 
M. Parsons, loading a cargo of cross ties. On ac- 
count Brooks-Scanlon Corporation the Westland 
and Tottinville are loading lumber for northern 
ports and the Jas. EH. Coburn is due to take a 
cargo of lumber. James M. W. Hall is loading, ac- 
count of Wilson Cypress Co., Palatka, Fila., a 
cargo for New York. For the Gress Manufacturing 
Co., the Margaret Throop is loading cross ties for 
northern ports, and the Robt. L. Bean is due soon 
to load a cargo for the metropolitan district. 
Vivian M. Pearce is loading cross ties account 
Southern Shipping Co., Boston. The Maurice R. 
Thurlow is loading standard cross ties for Boston, 
account Foye Tie Co. 


Cypress box and common in some instances have 
advanced about $1, but this mark-up is not yet 
general. Very satisfactory stocks are being main- 
tained at nearly all the mills. Orders continue 
in fairly good volume, mostly from the central 
and eastern Atlantic States. The washing machine 
and tank manufacturers, while they partly covered 
during December, are still in the market for large 
amounts and cypress shorts are in slightly better 
demand than for some months. The railroads are 
also coming into the market. The prevailing 
prices in the Jacksonville territory f. o. b. cars 
mill are as follows: ‘Tank, $109; FAS, $98; fac- 
tory select, $65; shop, $41; box, $23; peck, $17; 
clear heart, $102.50; ‘A’, $95; “B”’, $85; “C”, 
$75; “D’”, $65; No. 1 common, $46; No. 2 com- 
mon, $30.50. 

All groups of hardwood consumers are in the 
market with large orders. The building trades are 
leading, with automobile manufacturers a close 
second, while the furniture manufacturers are 
steadily increasing their purchases. The present 
outlook is for an alarming shortage of dry stocks 
within the next few months. Plain. common oak 
and sap gum are already extremely scarce. Log- 
ging operations in the Southwest have been prac- 
tically at a standstill on account of the heavy 
rains. The surplus of logs will soon be exhausted. 
Manufacturers of interior trim are very active in 
the market. Automobile manufacturers are back 
in. the market fully a week earlier than expected, 
and are buying, on an enormous scale, ash, sap 
gum and elm. The furniture manufacturers have 
been particularly active in purchasing red and 
sap gum, as well as tupelo. Implement manufae 
turers are buying for the first time in many 
months. Demand for box shook is also on the 
increase. 


The clamor for standing timber, especially in 
Florida, is incessant. Lumber manufacturers are 
coming into the State almost in droves with the 
intention of purchasing pine and cypress timber. 

The new mill of Graves Bros., at Carrabelle, Fla., 
is nearing completion and will be ready to turn over 
on or about Feb. 1. This mill is said to be the 
last word in sawmill construction. It will be 
electrically driven thruout, and will give Graves 
Bros. another output via rail and water. 

Karl D. Scates, assistant general manager Wood- 
stock Lumber Co., Boston, Mass., is spending the 
greater part of the winter months at ‘Port St. Joe 
in the office of the Park-Wood Lumber Co., a 
subsidiary coneern. The Woodstock company has 
mills also at Beebe River, N. H., and Eagle Lake, 
Me. Its operation at Port St. Joe has a daily 
capacity of 125,000 feet of southern pine. 

Arthur C. Harris, secretary Hirsch Lumber Co., 


New York City, is visiting Clyde Taylor, local 
manager. Mr. Harris will also visit several of 
the mills. He was formerly Jacksonville manager. 


A. D. Holley, vice president Aycock-Holley Lum- 
ber Co., has just returned to the office after a very 
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PacificStates Lumber Co. 













TACOMA, . . WASHINGTON 
Pick out your assortment— 
Mixed car orders with service our 
specialty:— 
, Dimension 
‘ —— 
Im pers 
Ceiling 
Hemlock Drop Siding 
Finish 
Mouldings 
Lumber 
Timbers 
Cedar Shingles 
Lath 
AGENTS: 
S.B.Marvin, - 518 Peoples Gas Bldg., Chicago | 
G. A. Jones, 706 Lumber Exchange, Minneapolis 
Joseph Lean. - - P. O. Box 774, Omaha 
Frank Probst, - P.O. Box 1187, Fargo, N. D. 
O. G. Valentine, - - - Denver, Colo. 





Pier 


FERRY-BAKER LUMBER CO, 
VERT, Was. 


We Talk Quality 


because we are sure of our ground. For 
many years we have catered to the Eastern 
trade. Today we’re setting the pace for 
quality and value in 


Vertical Grain and Flat Grain 


Fir Flooring 


Vertical FIR STEPPING 


Grain 
Fir Lumber, Hemlock Boards and Shiplap 











in any 
quantity 


and we want you to share in the selling 
possibilities of our products. Remember 
we brand all of our uppers ‘‘ Electric 
Brand’’. 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 


EVERETT, WASH. 





General Office and Mills, 











718-19-20-21 White Bldg. 
S. L. Johnson, Manager 
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MIXED ORDERS 


of Pacific Coast Siding, 
Shingles and Lumber are 


Our Specialty 


Try us when you need 
high quality products 
and prompt deliveries. 


| afm 
= Co. 


Seattle, Wash. 
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Se Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchante CHICAGO, ILL. 


Tel. Harrison 1295 

















WILLAPA LUMBER COMPANY 
OLD GROWTH 


Fir Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried —Well manufactured. 


Mills : - = RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Robert S. Burnside, 1609 Steger Building. 














Now’s the Time to Try 


H. J. Anderson. 
Lumber Co. 


OUR SPECIALTIES: 

Pacific Coast Hemlock 
Mouldings, Window Frame Jambs 
Casings, Stools, Door Jambs, Etc. 

Main Office: 
No. 1106-1107 Northwestern Bank Building, 
PORTLAND, ORE. 

















Mail Address, Cable Address, 

L P.O. Box 1058 HJAND 

a ” 
Geo. T. Quality 


MICKLE 


Service Lumber Co. 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


1400-1-2-3 Yeon Building, 
% PORTLAND, OREGON a 











Contains the best work of “The Lumber- 
man Poet.” including ‘““TODAY,”’ just 


THE WOOD 


By Douglas Malloch now America’ most widely quoted poem. 
No lumberman’s library is complete without one 
Price potspaid, $1.25 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


painful operation. He suffered with abscessed 
teeth, which necessitated scraping the jaw bone. 
J. M. Coin, secretary Sterling Lumber Co., Phila- 
delphia, Pa., has spent the last two weeks in 
Jacksonville, placing some of his company’s re- 


quirements, 
ELKINS, W. VA. 


Jan. 21.—Bookings of West Virginia hardwoods 
have increased and better prices are being obtained. 
The principal demand is for oak, poplar and maple, 
but all species are in a stronger position. Buying 
has been stimulated by the belief that prices are 
due for an advance. Some mills have pretty well 
cleaned out their better grades during the last few 
weeks. Maple is getting extremely scarce and has 
been showing a good deal of strength; the advance 
of No. 1 common and better has amounted to as 
much as $10. Oak, 4/4, is quoted about: FAS, 
$105; No. 1, $65, and No. 2, $4. 

The large mill of the Parsons Pulp & Lumber Co., 
Whitemer, started up Jan. 15, and is being operated 
both day and night. Roads to new sources of tim- 
ber have just been completed. 


W. H. Mason, president Keystone Manufacturing 
Co., which operates in several counties of West 
Virginia, has had a severe attack of influenza, but 
is again at his desk, 

Stockholders and directors of the Raine Lumber 
Co. were at Elkins a few days ago for a meeting 
of the various companies in which they are in- 
ested. 


Troy E. Hardman, president Hardman Lumber 
Co., has announced himself as a candidate for the 
Republican nomination for the West Virginia 


senate. 
TUSCALOOSA, ALA. 


Jan, 21.—The weather is rather bad, and pro- 
duction is low. Considerable work has been done 
on highways, and continued bad weather has made 
these new roads almost impassable. The small mills 
find it hard to get their lumber to the railroads, 
therefore shipments are considerably below normal. 
Prices on most items are fairly strong, and espe- 
cially strong on a few items which are scarce, but 
a few items seem to be rather weak. The average 
is fairly good. The amount of lumber, on sticks 
and in sheds, ready for shipment is abnormally low. 


NEW ORLEANS, LA. 


Jan. 21.—With the possible exception of the 
war years, this January threatens to establish a 
new high record for volume of January  book- 
ings. ‘The first week registered little or none of 
the “let-up’’ that usually marks the turn of the 
year. The second week scored a marked gain; 
while the week just past has recorded an even 
larger proportionate gain. On the southern pine 
barometer, bookings have shot surprisingly over 
the normal line, well above shipments, which in 
turn exceeded cut. Prices are very firm and fur- 
ther advances in active items in low supply at the 
mills are reported, indicating another uplift of the 
general price average. Cypress also registered a 
substantial gain in demand, while the hardwoods 
more than held the preceding week’s volume, sap 
gum leading and the oak flooring grades riding 
in second place. Reports indicate that the cypress 
mills have reached normal production again, but 
southern pine and hardwood operations have been 
hampered by unfavorable weather. The southern 
piners are making strenuous efforts to increase 
their cut and even up their assortments, which 
remain badly shot. 


L. W. Gilbert of Dibert, Stark & Brown, Donner, 
La., was the victim of an accident unusual in 
these latitudes. His foot slipped on an ice-encased 
step and he fell, receiving injuries so painful it 
was feared he might have suffered some internal 
hurt. Happily that fear proved groundless. 


Directors and stockholders of the Celotex Co. 
held its annual meetings last week and voted to 
continue the expansion of its operating facilities. 
The Celotex Co. was organized by B. G. Dahl- 
berg, a well known newsprint manufacturer; C. F. 
Dahlberg, T. B. Monroe, Carl Munch and J. K. 
Shaw. 


A. B. Struthers, E. C. Struthers and C. A. Giel- 
der, of Detroit, have organized the Vicksburg Coop- 
erage Co., to take over the plant of the Dixie 
Cooperage Co., at Vicksburg, Miss., following the 
purchase of the latter company some months ago 
by Mr. Struthers and associates. The new com- 
pany is capitalized at $100,000 and headed by 
A. B. Struthers as president. 


Col. A. C. Goodyear, president Great Southern 
Lumber Co., arrived at Bogalusa last Friday in 
his private car Bogalusa with a party of friends 
from Buffalo, on a hunting expedition. Col. Good- 
year’s guests include R. W. Bryant, Proctor Carr, 
James Howe, H. C. Laverack, C. W. Goodyear and 
Dr. Marshall Clinton. 






BOSTON, MASS. 


Jan. 22.—The New England market for lum} 
has shown some expansion and can be described 
as steady to firm thruout. For both frames and 
random Jengths of spruce the market is very firm, 
Narrow spruce lath have advanced 25 cents, At 
least one large Canadian manufacturer hag ad. 
vanced prices on white cedar shingles. Red ceqgy 
shingles retain recent advances. Oak flooring jg 
very firm at recent advances and further Advances 
are predicted. Southern pine flooring and parti. 
tion are very strong and the producers’ attitude 
of bouyant confidence suggests that price lists 
will be marked up before long. Reports from all 
sources confirm the encouraging descriptions of 
the hardwood situation. 

This promises to be the biggest boom year {y 
the erection of big buildings that Boston hg 
known in its history, with residential construetig, 
also at a high pitch. Mayor Curley has announced 
that he is assured of the construction of ney 
buildings costing $27,500,000 to be begun almog 
immediately. 

The steamer Lehigh arrived Jan. 16 from Vj. 
toria, B. C., with 14,528 pieces of Douglas fir eop. 
signed to the order of the Southern Alberta Lup. 
ber & Supply Co., to be distributed to two New 
England retail lumber yards. 


NEW YORK, N. Y. 


Jan. 21.—The scarcity of west Coast products 
in the hands of wholesalers, and the uncertainty 
of placing orders at once with the mills, made the 
Panama Canal shippers sit up and take notie 
during the last week. The decided upturn in price 
of North Carolina pine items caused quite a stir 
in lumber circles. An exceedingly large volum 


last Oc 
Freepor 
is situa 
from t 
office b 
compan 
eral ol 
being | 
pany’s 
ferent 
woods 
some 0 


of business has gone to the west Coast in th § “The | 
last thirty days. It seems to be more a question § Merric 
of securing space than anything else. The uplift § comple 
in price has brought out a bigger demand. Whil§ tricity, 
retailers are not buying yet in anything like larg § Mr. Pe 
quantities, they are constantly feeling out the§ catloa 
market. Yards in the outlying sections are mow ™ this lu 
busy with inquiries than those closer in. Douglas § ‘0 tak 
fir is today selling at $37 c.if. for ordinary § main 
schedules. Altho Southern pine did not display § Hanse 
any exceptional strength during the last week, it Dutto 
is confidently expected to come again into the lime § ber © 
light very shortly. Roofers, however, are yery— J: Ra 
scarce on this market and some southern mills — °W2 ! 
are refusing to quote. The week’s total advance md i 
amounted to $1.50. Between $33 and $34 is now™ mente 
obtained for 6-inch roofers, and $34 to $35 for & 
and 10-inch. Most mills in the South are well 
sold up. Surprisingly good weather still prevails 
and building for the winter season is setting a Jan 
high water mark. The small and large retailers ™ *tivé 
in all sections are reaping a large harvest. altho 

Lockridge & Morris, representing the Unio ™ 1a 
Lumber Co. and the Bloedel Donovan LumberB * P 
Mills, have recently added E. W. Bache to their § ims 
sales force to cover the New Jersey territory. Mr — 4 
Bache comes directly from the sawmills at Belling § ‘0 
ham. He will sell west Coast products exclusively, = )*: 
and will be temporarily located at Newark. in la 

J. H. Bloedel, president of the Bloedel Donovan been 
concern, Seattle, will arrive in New York during stock 
the early part of the week to attend the wedding bly i 
of his son, Lawrence, a recent graduate of Williams h De 
College. Lawrence Bloedel is just starting in the nas f 
lumber business at the mills in Bellingham and a 
intends studying the industry right from the og 
start. 

A. N. Milne, of A. N. Milne Lumber Co. (Inc.), = 


left Saturday for a few weeks’ pleasure trip to 
Florida. Mr. Milne will visit mills in Georgia 
and other southern states on his way home from 
Florida. 


John R. Freal, local manager Armbrecht Lun- Pi 
val 


ber Co., which recently moved its offices from 
Fifth Avenue to the Grand Central Terminal, is With 
on a visit to the head office at Mobile, Ala. busin 
Rodney E. Browne, director of market research @ Swift 
of the Southern Pine Association, New Orleans, for « 
returned to this city on Friday after a two weeks ~ 
visit to New Orleans and other southern points. on I 
Edmund F. Hunt, secretary of the Eastern Mill § “ave 
work Bureau (Inc.), returned to this city Satur eth 
day after a short trip to New England. pI 
The sales force of the Babcock-Angell Lumber a ere 
Co., large distributer of west Coast products, ha durir 
been augmented by L. E. Rutan, in charge of the _ 
Port Newark storage yard sales; F. E. Wilkins, | see 
covering Westchester County, and G. C. Ellis ae 
traveling northern New Jersey. Reuben Campbell ‘ tl 
New York, sales manager, who has been on the om 
Pacific coast for some time, is expected to re cam 
turn to the city about Feb. 1. The Babcock} 
Angell Company has closed a contract for a re 
and boats with the Transmarine Corporation, P9 prone 
Newark, N. J. ' comme 
Ray Wiess, in charge of the New York © ce sreb 
of the Kirby Lumber Co., reports that business has = 
been unusually good of late, and he has foun 8 Se 
shortage of southern pine roofers and flooring, the 
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je company dealing in southern pine items in 
yidition to its extensive hardwood interests. The 
yew York office covers all territory east of Pitts- 
jrgh, Buffalo and Toronto, including these cities. 
yost of the stock brought into the metropolitan 
\Bistrict comes by water, and the demand for cargo 
jipments continues to increase. 

Lumber establishments in Freeport, Long Island, 
yeas well equipped to supply the needs of a large 
gd rapidly growing community as are those of any 
gher locality in the outlying districts of New 
fork, Post & Whittaker, who are now having 
pers of incorporation drawn up, are planning 
the construction of an immense retail lumber yard 
sijoining the tracks of the Long Island railroad. 
Another thriving lumber establishment in Freeport 
jj the Freeport Lumber Co., one of the yards 
owned by the Stevens Eaton Co., wholesale lum- 
yr dealer, of New York. The establishment of 
¢, Milton Forman is one of the finest on Long 
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Nnounced Isand. Mr. Forman is now making a trip around 
1 of new the world. Besides these three yards, there are 
iD almost others in near proximity, combining to make Free- 
|, |port one of the leading lumber distributing cen- 
from Vic. ters in the near vicinity of New York. Mr. Whit- 
S fir conf tsker joined forces with Mr. Post the first of 
rta Lum. last October, on which date the former left the 
two New Freeport Lumber Co. ‘The company’s new yard 
js situated on the Merrick Road, a short distance 
fom the main street of the village. The new 
ofice building has been completed, and now the 
products § company is constructing large storage sheds. Sev- 
certainty eral old buildings that were on the premises are 
made the @ being turned into garages and sheds. The com- 
ke noti§ pany’s lumber is distributed in five yards in dif- 
in prices ferent sections of Freeport. It keeps only soft- 
ite a sting woods in stock. Concrete piles will be installed in 
e volume§ some of the yards this spring. Said Mr. Whittaker, 
t in the§ “The mill we are now constructing in our new 
question § Merrick Road property will be one of the most 
‘he uplift @ complete on the island. It will be run by elec- 
1. While® tricity, and includes planers, molders, resaw etc.” 
like larg § Mr. Post was a builder in Freeport and put in two 
out theg catloads of lumber for his own use. Demand for 
are mow ™ this lumber became so great that Mr. Post decided 
Douglas § to take up lumber as a side line. The company’s 
ordinary § main yard is at Russell Place, Freeport. R, C. 
t display @ Hansen, manager, was formerly with the A. C. 
week, it Dutton Co., Poughkeepsie, and the Nassau Lum- 
the lime @ ber Co. Hempstead, later going with the John 
are very J. Randall Co., Freeport. The company has its 
rn mils WO railroad siding, about six hundred feet long, 
advance and its large fleet of automobiles will be aug- 
4 is now Mented in the spring. 
35 for 8 
are well WARREN, ARK. 
- prevails 
satians Jan. 21—The market this week has been quite 
retailers @ %tive, and prices advanced further on some items, 
altho increases were not as numerous this week 
e Union @ %8 last. The opinion is that prices will remain 
Lumber@ “t present levels for some time. Demand is 
to their primarily from dealers, who are buying both mixed 
ory. Mr. — %d straight cars. Railroad items are a little 
- Belling § ‘ttonger, but demand for these is not very active 
clusively,@ Yet. Industrials are buying some stock, but not 
' ; in large quantities. Because of rains, mills have 
Donovan — Deen unable to maintain full production, and mill 
k during & ‘tocks, still broken, are decreasing. The car sup- 
wedding ® Ply is ample for all needs, and labor is plentiful. 
Williams Demand for hardwoods is quite active. Red gum 
g in the has shown some life. Hardwood flooring is moving 
ham and}, /2 g00d quantities, at fair prices, and No. 2 and 
rom the® Detter oak is moving freely to the hardwood floor- 
mg people. Car oak is selling at fair prices. 
. (Inc), § Quotations generally are considerably stronger 
trip to@ tan they were some time ago. 
Georgia 
me from PHILADELPHIA, PA. 
ht Lum § Jan. 21—Prices on common grades continue to 
eg from @dvance, and many buyers are viewing the market 
ninal, is§ With caution. A severe cold wave will slow up 
a. business, Building, however, is going ahead at a 
research § 8Wift pace, with little or no signs of letting up 
Orleans, § fr other reasons than bad weather. The Phila- 
‘o weeks § “elphia yards continue busy and are constantly in 
points. the market for additional stock. These local yards 
orn Mill: & have a good amount of lumber on hand, and many 
y Satur § 4e supposed to have a lot of stock ordered for 
shipment in February and March. It is not likely, 
Lumber § therefore, that they will be buying so much lumber 
icts, has ring the next few months. The mills are hav- 
e of the § ga hard time of it in getting their lumber to the 
Wilkins, eine mills and to the railroad sidings. The pro- 
C. Ellis, pong sections are swamped with orders and a lot 
‘ampbell, § ° them have lately refused to take on new busi- 
| on the § Mess, while a number of the smaller mills have not 
1 to Ie Pag Since the holiday shutdown. When these 
Babcock: — come into the market they will naturally re- 
- storage ee the situation considerably. By the time the 
ion, Port pone yards are convinced that an advance must 
pa the mills come along with another, for yards 
rk office a to get some offered at lower than market, 
ness has § Probably because some dealers bought ahead and 
found #§ 4e selling part, 
flooring, Southern pine production seems to be about half 
amount of lumber needed to fill orders. Ship- 








ments are increasing but the mills are still far 
behind. Shortleaf quotations, as near as can be 
accurately given, are: D4S, 1/4-inch scant in 
width and thickness, 10- to 16-foot, 2x3-, 2x4-, 
2x10- and 2x12-inch, $34; 2x6-inch, $31; 2x8-inch, 
$33. Long lengths are at a premium. Roofers 
and boards, 3/4-inch thick ; 1x6-inch, $32 ; 1x8-inch, 
$33; 1x10- and 1x12-inch, $33.50. Finish and 
flooring are in good demand and prices'are some- 
what stronger. Hemlock base stays firm at $38. 
A great deal of western hemlock and fir are coming 
into this market. The hardwood market is slightly 
improved, with prices good. 


LAUREL, MISS. 


Jan. 22.—Demand is strong, and leaves stocks 
badly broken. The little mills are still inactive 
on account of bad roads, brought about by the 
extreme cold and wet weather. 

Among recent visitors here were: TT. L. Ash- 
bridge, of Wistar, Underhill & Nixon, Philadelphia, 
Pa.; Sam Strachan, B. & O. railroad; H. G. Irwin, 
of Erie, Pa., and J. C. Tompkins, who represents 
him at Hattiesburg; Charles R. Shriver, of Mas- 
sillon, Ohio. 

John Bissell, Alfred Glassow and Victor Langley, 
of the Marathon and Wausau-Southern lumber 
companies, are in Wausau, Wis., this week for the 
annual meeting. Otto Hervig, superintendent of 
the Wausau-Southern, made a trip to Oakdale, La., 
last week for the purpose of inspecting a grade 
marking machine. S. H. McLaughlin, manager of 
the export department of the Wausau-Southern 
Lumber Co., was called recently to Anoka, Minn., 
on account of the death of his mother. Murray 
Bissell, sales manager for the Marathon Lumber 
Co., is in Cincinnati, Ohio, attending the meeting 
of the Ohio Association of Retail Lumber Dealers. 


VANCOUVER, B. C. 


Jan. 19.—Manufacturers and wholesalers look 
for a firming up in prices. Atlantic seaboard and 
the rail markets are developing early interest. 

A billion feet of logs put in the water in 1923, 
was the report read at the annual meeting of the 
British Columbia Loggers Association on Jan. 16. 
This organization, which controls the output of 
logs on the Coast of this province, represents a 
huge capital investment in plant and timber. It 
has done much to stabilize the industry and to 
hold prices firm, in which it has conferred a bene- 
fit on the lumber manufacturer as well as the 
logger. Small operators as well as the big log- 
ging concerns are included in the membership, 
which comprises practically every man in the in- 
dustry. The new president is F. S. Buck; vice 
president, George P. Challenger; secretary, George 
W. Muddiman, Vancouver. 

There is a steady gain in export business and 
there are indications that markets overseas, which 
looked rather badly a short time ago, will be in 
the running this year after all. 

This remark applies particularly to Japan, which 
has now come very definitely into the financial 
world as seeking a loan or loans to be applied to 
rehabilitation. This week, A. E. Bryan, Canada’s 
trade commissioner to Japan, who has spent many 
years in that country and is now on a holiday 
visit to Canada, made the statement publicly in 
Ottawa that he would advocate a loan from 
Canadian sources to Japan, of not less than $50,- 
000,000, which money would be spent in Canada 
to finance purchases of lumber, steel and other 
building materials. The very fact that the Govern- 


ment permitted publication may very well be 
taken as indicating a favorable attitude. Taken 
in conjunction with the rumors it may be the 


basis of the revival 
lumber market. 

Commissioner Bryan estimates that during the 
next three months, without any such large loans. 
Japan will take from British Columbia fully 20,- 
000,000 feet of lumber. 

China, which has been a rather unsettled field, is 
said to be ready to come into the market for a 
large order of railway ties and timbers. The 
United Kingdom is a steady consumer of upper 
grades from British Columbia, which go in parcel 
shipments. 

Douglas fir is being extremely well advertised in 
London this year thru the medium of the British 
Empire Exhibition and also as a result of visits of 
officials from Canada, 

British Columbia’s contribution to export lum- 
ber trade from Canada, during 1923, totaled about 
$70,000,000 in value, according to Hon. T. D. 
Pattullo, Minister of Lands. From Vancouver 
alone very nearly 300,000,000 feet was shipped, 
which is almost a half more than the 1922 record. 
The total for all ports of the Province for 1923, 
while not yet officially available, is estimated 
close to half a billion feet. 

In 1923 the Oriental shipments totaled 100,000,- 
000 feet. Australia last year received 80,000,000 
feet. California in 1923 took 50,000,000 feet. 
Shipments to the United Kingdom, however, 


of Japanese inquiry in the 


’ 
showed only 14,000,000 feet in 1923. The biggest 
new factor is the Atlantic seaboard. 

Lumber assembling plants for two of the ports 
of British Columbia are practically assured. Vic- 
toria has taken up in earnest the establishment 
of a permanent plant at the Ogden Point docks in 
that city, which are owned by the Canadian Na- 
tional. It would enable many mills now barred 
from sending parcels to vessels for overseas ex- 
port to share that trade. New Westminster, the 
big freshwater port on the Fraser River, which 
has’ two or three mills already equipped for lum- 
ber export, has now in hand an offer from a newly 
organized warehousing and stevedoring company 
with local capital, to lease for a long term a large 
area of waterfrontage, the double purpose being 
to provide warehouse accommodation for general 
export and import cargo and to construct a lum- 
ber assembling plant to handle parcel shipments 
from all mills in the Fraser valley. 
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ETTING big 


logs down from 

high plateaus situated 
thousands of feet above 
sea level, was one of the 
problems confronting 
Pacific Coast loggers 
until Willamette point- 
ed the way. 


There are more Wil- 
lamette equipped in- 
clines out West than all 
other makes. 


wo 





Manufacturers of 


LOGGING ° 
MACHINERY 
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U. S. A. 




















A new book by 
«ee The 


Lumberman 
Poet’’ 


Come 


Home 


DOUGLAS MALLOCH 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 














George L. Gardiner, timber operator of Spokane, 
Wash., called on friends and connections in this 
city during the week. 


D. J. Neasham, secretary of the Ottumwa Iron 
Works, Ottumwa, Iowa, was in Chicago during the 
week on business for his company. 


E. Samuels, president of the Douglas Lumber 
Co., left a few days ago for an extensive trip thru 
the southern lumber producing territories. 


George D. Griffith, of George D. Griffith & Co., 
expects to leave shortly for Florida, where he will 
spend several weeks. Mrs. Griffith has already 
been South for some time. 


H. M. Stack, of the Stack Lumber Co., Escanaba, 
Mich., recently announced the removal of the sell- 
ing office of that-company from Escanaba _ to 
Manistique, Mich., to which point he asks that all 
inquiries be sent. 


W. O. Johnson, of The Johnson Co., newly 
elected director of the Lumbermen’s Association of 
Chicago to represent Division I (coopers), spent 
this week in Buffalo, N. Y., and other eastern 
points, on a business mission. 


T. D. Reber, president of the Rockford Lumber 
& Fuel Co., Rockford, Ill., passed thru this city 
during the week on his return from Rochelle, La., 
where he spent several days inspecting the opera- 
tions of the Tremont Lumber Co. 


Ed C. Mueller, of the Mueller Lumber Co., Rock 
Island, Ill., and daughter, Elinor, left last week 
aboard the Belgenland for a three months’ tour of 
Europe and cruise thru the Mediterranean sea. 
They will return on the Majestic in April. 


W. T. Bailey, of the W. T. Bailey Lumber .Co., 
Virginia, Minn., called on the local trade during 
the first part of this week. Mr. Bailey had just 
returned from an extensive eastern business trip, 
and felt very much encouraged regarding the 
outlook. 


W. J. Huff, of the Huff & Son Lumber Co., De- 
eatur, Ill., is heading a party of nine employees on 
a trip thru the South, where they will visit several 
big mills in the southern pine territory. Most of 
the members of the party are managers of Huff 
yards in outlying towns. 


Wm. B. Mershon & Co., manufacturers of sawmill 
machinery, with headquarters in Saginaw, Mich., 
have announced a change in location of their 
Oregon-Washington office. This office, formerly at 
310 First Avenue South, has been removed to 1140 
Henry Building, Seattle, Wash. 


Harry H. Bishop, president of the Thornton- 
Claney Lumber Co., left this week for Toronto 
and Nestorville, Ont., where he has extensive busi- 
ness interests. The trip was taken especially for 
the purpose of inspecting the operations of the 
Bishop Lumber Co., at the latter place. 


H. M. Iltis, of Des Moines, Iowa, a retail lumber- 
man prominent in that territory, has been made 
a member of the board of directors of the Iowa 
Building, Loan & Savings Association. The busi- 
ness of the organization more than doubled last 
year and an extensive program is mapped out for 
1924. 


J. B. Edwards, of Hillyer, Deutsch, Edwards 
(Ine.), Oakdale, La., passed thru Chicago this 
week en route from Detroit, Mich., where he had 
spent several days looking over that market. He 
reported that business in Detroit is very good, 
especially in hardwoods, and he looked for an 
indefinite continuation of strong demand. 


S. R. Taxey, of the Chicago Warehouse Lumber 
Co., left on Tuesday of this week for the South, 
where he expected to spend a week or ten days 
looking over the lumber situation, and incidentally 
doing some hunting. On the way, Mr. Taxey 
stopped off at Kansas City, Mo., and called on 
the trade there to get its viewpoint on conditions. 


W. O. Finkbine, of Des Moines, Iowa, vice presi- 
dent of the Finkbine Lumber Co., accompanied by 
his wife and daughter, Miss Dorothy, was in Chi- 
eago for a day this week, en route to New York 
City, from which point they expected to sail on 
Saturday for a six months’ tour of Egypt and the 
continent, 


James Brannum, of the Brannum Lumber Co., 
Racine, Wis., while in Chicago this week, expressed 
himself very optimistically regarding the outlook 
for trade in his city and nearby territory. Busi- 
ness in 1923 was very satisfactory, even tho less 
remunerative than in some past years because 


of the high overhead that the retailer must meet 
and all indications point to plenty of activity, at 
least during the first half of this year. 


J. A. Irwin, of the J. A. Irwin Lumber (y, 
Portland, Ore., passed thru Chicago this week on 
his way West following a visit in the East, where 
he spent three weeks looking over trade conditions, 
He was well pleased with these, and believes that 
the lumber industry will have no difficulty in goj. 
ing its product during the next several months, 


W. C. Keith, president of the Keith Lumber Cp, 
of Beaumont, Tex., was in Chicago this week, fe 
reports an active demand both for southern ping 
and for hardwoods. Mr. Keith’s company for. 
merly was a large manufacturer, but since dig. 








posing of its plant at Voth, Tex., to the Kirby 
Lumber Co., has been wholesaling southern pine 
and hardwoods. 


Mr. and Mrs. H. G. Kelley, of Montreal, Can, 
after spending several weeks in San Diego, Calif, | 
visiting Mrs. Kelley’s father, E. H. Lingo, sajleg | 
last Saturday from New York City on the steam. | 
ship Resolute for a four months’ cruise around the 
world. Mr. Kelley, until recently, was genera) 
manager for many years of the Grand Trunk 
Railway. 


Arthur A. Rogers, sales manager of the H, B, 
Waite Lumber Co., Minneapolis, Minn., passed thry 
Chicago a few days ago en route for the East, 
where he expected to spend the next two or three 
weeks visiting the various markets. He said that 
prospects for a good year’s business in the North 
are among the best he has ever seen, and he felt 
very confident of the future. 


J. C. Biles, of the Biles-Coleman Lumber (Co, 
Omak, Wash., was in Chicago during the last week, 
ealling on the trade and sizing up the situation 
in this territory. Mr. Biles reports continued ac- 
tivity on the west Coast, and his observations on 
this trip east have confirmed his opinion that the 
industry is facing a year of active demand anda 
very satisfactory market. 





J. B. Campbell, manager of Roy & Titcomb, 
(Ine.), with headquarters at Nogales, Ariz., was in | 
Chicago this week, looking after the purchase of 
some additional machinery for the plant recently 
installed by the company at San Blas, Mexico, 
This company is a large manufacturer of hard 
woods, and is planning to enlarge the scope of its 
activities by installing machinery for making sliced 
veneers. 


Cc. E. Klumb, general sales manager of the Fink 
bine Lumber Co., Jackson, Miss., was in Chicago 
for several days this week, conferring with sales 
representatives in this territory and getting a line | 
on conditions. He had attended the annual meet: | 
ing of the company in Des Moines, Iowa, and was | 
on his way back to Jackson. Mr. Klumb reports 
an unusually heavy demand during the last fort | 
night, with no prospect of an early cessation of 
buying. 


Ralph H. Bockmeier, sales manager of the 
Blackwell Lumber Co., Coeur d’Alene, Idaho, passed 
thru this city during the week on his return West 
from a three weeks’ eastern business trip, during 
which he visited most of the important lumber 
distributing centers making a survey of trade 
conditions and prospects. He was well pleased 
with both. While here, Mr. Bockmeier conferred 
with Mr, Smith, of Davenport, Iowa, who repre 
sents the Blackwell Lumber Co. in that section. 


Friends and acquaintances thruout the country 
will be pleased to learn that E. H. Lingo, of Dallas, 
Tex., dean of Texas retail lumbermen, is e0J0J° 
ing splendid health in San Diego, Calif., where 
with his wife he is spending the winter. He 8 
looking forward with pleasant anticipation to the 
forthcoming annual meeting of the Lumbermens 
Association of Texas, which will convene this yea! 
in El Paso. It was largely thru Mr. Lingo’ 
persuasive eloquence at Dallas last year that 
members were induced to vote for El Paso as the 
meeting place for 1924. 


Announcement has been made of the appointment 
of Pierce Lewis as advertising and sales agp’ 
tion manager of the Truscon Steel Co. He es 
have complete charge of this department, by 
is now located at the home office and plant : 
Youngstown, Ohio. Mr. Lewis has had eo 
perience in advertising and sales work, — 
been connected with the Kawnee Manufactu “4 
Co., Detroit Steel Products Co., and later 6 
sistant advertising manager of the TruscoD 
Co. This company is a large manutacturel 
steel sash and frames, its product being quite P 
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ular with designers of office and apartment build- 
jngs and other large structures. 


Carl F. Mitchell, for eight years manager of the 
Bast Moline Lumber Co., Hast Moline, Ill., will 
jeave that firm Feb. 1. He will be succeeded by 
a representative of the Dodge Lumber Co., of 
Qmaha, Nebr. Mr. Mitchell has not announced 
his plans for the future, altho he will likely be 
interested in an East Moline enterprise. He was 
for nine years associated with the Deere Har- 
yester Works before entering the lumber business. 
He has been president of the board of education for 
six years and has been prominent in the civic life 
of the community. 


After attending the annual meeting of the 
Northwestern Lumbermen’s Association, where he 
hobnobbed with the retailers from Northwestern 
territory, E. H. Polleys, head of the Polleys Lum- 
ber Co., Missoula, Mont., came down to Chicago 
to spend a couple of days. From here Mr. Polleys 
went to Kansas City, to attend the annual meet- 
ing of the Southwestern Lumbermen’s Association. 
Mr. Polleys reports unusually favorable conditions 
in western pine territory. There is a good demand 
and the market is firm, therefore he sees every 
reason why lumbermen in that territory should 
have an unusually good year. Mr. Polleys has 
been president of the Western Pine Manufacturer’s 
Association for two years, and will complete his 
tour in time to attend the annual meeting of the 
association in Spokane on Feb. 6 and 7. 


R. C. Clark, manager of the Chicago sales office 
of the Tremont Lumber Co., Rochelle, La., returned 
a few days ago from headquarters, where he had 
gone to confer with officials of the company and 
to inspect its operations. Mr. Clark reported that 
tho heavy rains have continued to fall in the 
Rochelle section and the woods are watersoaked, 
his company still has plenty of logs and is run- 
ning its mills full time. However, the weather is 
interfering seriously with drying, and is holding 
up shipments. There is very little unsold lumber 
on hand, and assortments are badly broken. De- 
mand meanwhile is heavy. While it is mostly for 
yard stocks, there is also a growing call for rail- 
road and car material and other industrial items, 
Price lists are being strongly maintained and the 
tendency on all popular items is upward. 


(‘PRG RRABaERE 


Model Homes Instead of Blueprints 


“Builders of fine homes are beginning to insist 
on having a made-to-scale model of the proposed 
house,” said R. S. Wood, of Marshall Field & Co.’s 
house furnishing studio, to a news representative 
of the AMERICAN LUMBERMAN. But Mr. Wood also 
makes artistic models of houses of earlier periods 
than the present time. One such model house, here 
pictured, was presented Friday of last week to H. 
R. Ennis, Kansas City, Mo., new president of the 
National Association of Real Estate Boards, at the 
midwinter convention of officers of that body held 
at Augusta, Ga. 

The model represents a typical home of the late 
seventeenth or early eighteenth century, Colonial 
period, and it was made of one piece of chestnut 











Artistic miniature of Colonial house made from 
wood of historic chestnut tree 


cut from a tree several hundred years old that 
srew on the Mount Vernon estate of George Wash- 
— The tree is closely associated with the 
‘ather of His Country because it is claimed that 
under it he took command of part of the Revolu- 
tionary Army. 
PR ad wood was donated by the Mount Vernon 
tail — the model is accurate in every de- 
Sete e “lean-to” at right is the wash room or 
evar ng The model-is finished to give it a weather- 
ja ye ook, and if you examine the picture closely 
pan mite see the worm-holes in the wood, and they 
blight — The chestnut tree was killed by the 
splendid vn; Which is steadily wiping out the 
~ id stand of American chestnut trees. 
ao ~ model is to be used as a historical symbol 
© of the principles of the National Associa- 


tion of Real HWstate Boards, this being the promo- 
tion of home ownership in America. It will be a 
feature exhibit at the next annual convention of 
the association at Washington, D. C., in June. 
ber model is about two feet long and fifteen inches 
wide. 


Takes Charge of Sales Office 


W. H. Gleason, for the last year and a half as- 
sistant manager of the Chicago sales office of 
James BH. Stark & Co. (Inc.), Memphis, Tenn., 
prominent hardwood manufacturers, has been 
placed in charge of this office following the de- 
parture of E. M. Slattery, its former manager, 
for the Pacific coast, where he will represent the 
Stark concern in the sale of its output. 

Mr. Gleason is a lumberman of wide experience 
in the manufacture and distribution of southern 
hardwoods, and is widely known among the trade 
in this territory. 

W. K. Letford, who heretofore has been em- 
ployed at the company’s Memphis headquarters, 
has come to Chicago to act as Mr. Gleason’s as- 
sistant. 


("SEEGER 


Assigned to Detroit Territory 


H. J. Southwood, who for the last two years has 
served as assistant to Clyde H. Wilson, manager of 
the Chicago sales office of the Deer Park Lumber 
Co., of Deer Park, Wash., has been transferred to 
Detroit, Mich., to take charge of an office which 
the company has just opened there, at 1429 First 
National Bank Building. 

The Deer Park Lumber Co. is one of the largest 
and best known manufacturers of western pines 
in the Inland Empire, and has a national distribu- 
tion of its product. 

This company has also opened a New York office, 
which is in the charge of W. A. Gaetz, formerly of 
Spokane. 


National Inspections Hold Up Well 


The National Hardwood Lumber Association re- 
ports that its inspection department during Novem- 
ber inspected 21,690,436 feet, of which 19,686,702 
feet were handled by the salaried staff and 2,300,- 
734 by the fee service. Reinspections were made on 
263,100 feet. Commenting on these figures, the 
association says: 

“These figures fall somewhat below those per- 
taining to the work of our inspection department 
during November, but considering the break in 
business continuity which the holiday season in- 
variably causes in most commercial channels, they 
can be regarded as holding well up to the record 
of the last several months. The outlook for an 
active hardwood lumber movement during the early 
months of the new year is promising, and the con- 
fidence of the association is so great that it is 
making every possible provision to render itself 
equal to the increased demands for its services 
which the immediate future seems sure to bring.” 

The association also announces that a new issue 
of its Consumers’ Register (Volume 17) has just 
come off the press and is now being mailed out to 
the membership. 


Shot By Bank Robbers 


INDIANAPOLIS, IND., Jan. 21.—John Beckman, 
manager of the Home Lumber Co. of Hammond, 
Ind., was severely wounded by bank bandits at 
Lansing, Ill., recently. 

Five bandits entered the bank while one was at 
the wheel of a touring car. The bandits, after 
holding up all the persons in the bank, drove 
them into the office of Henry F. W. Schultz, the 
president. : 

Mr. Beckman entered the bank while the holdup 
was in progress and failed to respond quickly 
enough to the command to throw up his hands. 
One of the bandits fired two shots, both taking 
effect, one in Beckman’s arm and the other in his 
chest. 

Three of the bandits had entered the vault. It 
was as these were leaving the vault that Beck- 
man entered the bank. He said he did not under- 
stand the order to hold up his hands. 


Old-Timer Is Still Active 


SPRINGFIELD, ILL., Jan. 21.—Adolph Schmidt, 
for fifty-three years associated with the Peter 
Vredenburgh Lumber Co., of this city, as yard 
man, inspector etc., and who has served in all 
departments until now in his seventy-sixth year 
he has been assigned office duty, is said to be the 
oldest lumberman in the central downstate and 
one of the most widely known and respected men 
in the business. During the early years when 
lumber grading rules were unknown and the log 
was shipped without regard to size or grade, his 
ability and integrity were attested by the readiness 
with which shippers and consumers alike accepted 
his judgment. Mr. Schmidt was a native of 
Germany, and came to this country when a youth. 


anne westward, he arrived in Springfield in 

Typical of his service and devotion to his em- 
ployers was a remark made recently at the con- 
clusion of a reminiscent talk of the development of 
the Vredenburgh yards, to the effect that he “just 
wished Great Grandfather Vredenburgh could see 
the business today.” 


To Continue Commission Business 


Derroit, MicH., Jan. 21.—The Boykin Lumber 
Co. having discontinued its sales office in Detroit, 
the lease at 801-2 Kresge Building has been taken 
over by George B. 
Maegly, who has repre- 
sented the Boykin com- 
pany here for the last 
two years, and who will 
continue in the lumber 
commission business un- 
der the name of ABC 





GEORGE B. MAEGLY, 
Detroit, Mich. 
In Commission Business 





Lumber Sales Co., George 
B. Maegly, manager. Mr. 
Maegly announces that he 
has secured the exclusive 
agency in Michigan for 
the Exchange Sawmills 
Sales Co., the W. R. Pick- 
ering Lumber Co., Kansas 
City, and the South Texas 
Lumber Co., Houston, 
Tex., which concerns, 
with seventeen mills, have 
a daily output of over 
Mr. Maegly has a wide acquaint- 





2,000,000 feet. 
ance among buyers of lumber in this territory, as 


well as in other sections of the country. Before 
becoming connected with the Boykin Lumber Co. 
he was with the W. R. Pickering Lumber Co., as 
manager of its Texas sales office at Houston. 


(AEE eae 


Sends Out Novel Calendar 


Soutn Benp, INpD., Jan. 21.—Something different 
in the way of a calendar is being put out this 
year by the United States Lumber & Supply Co., 
of this city. This calendar consists of a wood panel 
with an attractive home scene and a thermometer 
inset. The calendar pad is attached so that it 
can be removed and renewed each year. U. J. 
Hiss, secretary and manager of the company, says 
that a list has been kept of those to whom calen- 
dars have been sent so that the pads can be re- 
newed at the end of the year. 


(PEER eaaeaeaeaes 


HYMENEAL 


CHURCH-MIDDLETON. Miss Martha Middle- 
ton, daughter of Mr. and Mrs. A. W. Middleton, 
of Aberdeen, Wash., was married on New Year’s 
Eve to Allen Wesley Church of Greenville, Mich., 
at the home of her sister, Mrs. Charles Gibson 
in Greenville. Mr. and Mrs. Middleton and 
Charles Middleton, of Aberdeen, went to Green- 
ville to be present at the ceremony. The bride’s 
father is the senior partner of the Anderson & 
Middleton Lumber Co., of Aberdeen. 





HULBERT-JEROME. The engagement is an- 
nounced of Miss Emily Jane Jerome, daughter 
of Timothy Jerome, of Seattle, Wash., to 
Frederick Marion Hulbert, son of Mrs. William 
Marion Hulbert, of Everett, Wash. The wed- 
ding will take place early in June. Miss Jerome 
is a graduate of the Comstock School in New 
York. Mr. Hulbert graduated from Andover and 
attended Yale. Miss Jerome’s father is widely 
known among lumbermen as the secretary- 
treasurer of the Merrill & Ring Logging Co. 
Mr. Hulbert’s father was also a lumberman. 





JACKSON-HOPKINS. The marriage of Miss 
Fay Hopkins, of Cotter, Ark., and Kent Jack- 
son, of Fayette, Mo., took place at the Methodist 
parsonage in Huntsville, Mo., Jan. 12. It was a 
double wedding, a classmate and chum of Miss 
Hopkins being married at the same time. Im- 
mediately following the ceremony the young 
couples left on a wedding journey, Mr. and Mrs. 
Jackson including a visit to the bride’s parents 
in Cotter. They will make their home on a 
large farm near Fayette which the groom has 
been operating for some time. The father of the 
bride, C. E. Hopkins, is a retail lumberman and 
head of the Cotter Lumber Co. He is well 
known among Arkansas lumbermen thru his 
activities in the Arkansas Association of Lumber 
Dealers and is a frequent speaker at the meet- 
ings of that organization. Mr. Jackson’s father 
is presiding judge of the court of Howard County, 
Missouri. 
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Business Changes 


Demopolis—Alabama Lumber & Supply 
Co. succeeded by Black Belt Lumber & Manufacturing 
Co. (Ine.). 
ARKANSAS. ° 
Dooley Lumber Co., which has its mill here, are being 


ALABAMA. 


Brinkley—General offices of F. T 


removed from Memphis, Tenn., to Brinkley. Mill run- 
ning 24 hours daily. 

Little Rock—East Arkansas Lumber Co., line yard 
operator, has leased the Chas. T. Abeles Building on 
Third and Scott streets for ten years and will take 
possession with its offices on Feb. 1. The Chas. T. 
Abeles Co. has moved to its new quarters at 2100 East 
17th St., and is using the old building only as a re- 
tail store. 

CALIFORNIA, San Francisco—Olson-Mahoney Lumber 
Co. has been purchased by the Christensen Lumber Co., 
a retailing subsidiary of Sudden & Christensen; BE. B. 
McIntyre will remain as manager of the retail branch. 

San Francisco—Dougles Fir Exploitation & Export 
Co. removing offices to 244 California St. 

Santa Cruz—Steen & Ley succeeded by Santa Cruz 
Lumber Co. 


FLORIDA. Miami—Georgia Lumber & Supply Co. 
succeeded by Shaw Co. 
GEORGIA. Macon—McCook & O’Neal Lumber Co. 


succeeded by J. M. McCook Lumber Co. 


IDAHO. Greer—Lolo Lumber Co. will be consolidated 
with Western Lumber Exchange. 


ILLINOIS. Assumption—Frank Mitchell sold his in- 
terest in the Mitchell & Abell Lumber Co. to Mr. Abell, 
and the new firm will be Abell & Son. Mr. Mitchell 
has been in business in Assumption for 30 years. 

Argenta—Grady Lumber Co., which recently moved 
here from Maroa, Ill., has purchased the T. B. Ham- 
ilton interests which included lumber, coal and fuel 
holdings. 

Morrison—M. H. Potter, senior member of the lum- 
ber and coal firm of H. H. Potter & Sons, and the 
younger son, M. B. Potter, have retired from the firm 
which will hereafter be conducted by the twin brothers, 
A. M. and W. J. Potter. The firm will be known as 
Potter Bros. The elder Mr. Potter had been interested 
in the business 44 years and became the owner in 
1903. His sons entered the business nine years later. 

Streator—R. W. Bradford succeeded by Aubrey 
Prosser. 


IOWA. Iowa Falls—C. L. Hartinger & Son succeeded 
by Miller-Lampert Co. & D. W. Repp. 

West Branch—Rock Island Lumber Co., of Rock 
Island, Ill., has purchased the L. S. Gamble Lumber 
Co. and continues its operation with I. B. Fawcett as 
manager, 

KENTUCKY. Fulton—Kraemer Lumber Co. succeeds 
W. K. Hall Lumber Co. 


LOUISIANA. Romeville—Excelsior Cypress Co. mov- 
ing here from Timberton, La. 

MARYLAND. Hancock—R. J. Funkhouser & Co. suc- 
ceeded by G. C. Grench & Co. 

Port Deposit—Firm of Rowland & Buck, engaged in 
the flooring and lumber business, has dissolved part- 
nership; succeeded by Rowland Flooring Co. with E. H. 
Rowland as president. 

MASSACHUSETTS. Springfield—Springfield Forest 
Products Co, succeeded by International Forest Products 
Corporation. 

MICHIGAN, Alston—Rubicon Lumber Co. sold to 
General Lumber Co., of Milwaukee; mill will be en- 
larged and shingle and planing mill will be added; 
purchaser will operate a retail yard here; is building 
large boarding house and ten cottages; E. M. Hannures., 

Detroit—F. J. Ruhlman, having disposed of his in- 
terest in the Stilwell-Ruhlman Lumber Co., has opened 
an office in the General Motors Building, Detroit, under 
— of Ruhlman Lumber Co.; wholesale lumber and 
ies. 

MISSISSIPPI. 

Perkins. 

Richton—G. §. Burnett Lumber Co. succeeded by 

Southern Pine Lumber Co. 


NEBRASKA. Beatrice—Pauley Lumber Co. succeeds 
Leo Werner in lumber business. 

Omaha—W. W. Hoagland has purchased the interest 
of the late George A. Hoagland in the George A. Hoag- 
land & Co. lumber business and is now sole owner of 
the firm. 

Plattsmouth—P. H. Roberts Lumber Co. sold yard 
and stock to Tidball Lumber Co. on July 17, 1923, 
and since that date has been out of business. Mr. 
Roberts on Sept. 19 purchased yard and stock of the 
defunct Bowman-Kranz Lumber Co., of Uehling and 
is now conducting that business under name of Paul 
H. Roberts, 

OREGON, Anlauf—N. M. Ohrling has sold the Anlauf 
Lumber Co. to J. H. Cone. 

Drain—W. J. and Frank Becker have sold the Skelly 
sawmill on Billy Creek to J. H. Chambers who plans 
moving it to Drain. 

Gardiner—W. F. Jewett sold sawmill to J. T. Gaskill, 
Harvey Hadley and Mr. Johnson, 

Portland—Strauss Manufacturing Co. has succeeded 
to the woodworking business of Mangold & Strauss 
Manufacturing Co., 161 Union Avenue, North. 

Portland—Briggs Lumber Co. has changed name to 
L. H. Briggs & Co. (Ine.). 

PENNSYLVANIA. Luzerne—Whipple 
ceeded by Jacob J. Vanderworker. 


TENNESSEE. Chattanooga—Shaw & Etter Lumber 
& Construction Co. succeeded by J. H. Etter Lumber 
& Construction Co. 

Selmer—Selmer Lumber Co. 
Cooch. 


TEXAS, 


Coldwater—Cooper-Dulaney Co. sold to 


Bros. suc- 


succeeded by W. B. 


Port Lavaca—McMurray Lumber Co. suc- 


ceeded by Spencer Sauer Lumber Co. 


VERMONT. Swanton—Firm of George Webster & 
Sons dissolved; A. G. Webster will take over whole- 
sale business including mill at East Fairfield under 
name of A. George Webster; C. A. Webster will conduct 


the retail business under name of Swanton Lumber (po, 


WASHINGTON. Kittitas—Yellow Pine Lumber (po, 
will be consolidated with Western Lumber Exchange, 

Malone—Vance Lumber Co. has sold its saw, shingle 
and planing mill to Mason County Logging Co. 

Olympia—Panama Lumber & Shingle Co. will reopen 
here. 

Vancouver—Vancouver Lumber Co. has been sold to 
the Copeland Lumber Co., of Portland. 


WEST VIRGINIA. Bethany—The Otter Creek Lum. 
ber Co. has been granted permission to surrender its 
charter and dissolve. 

Charleston—Thomas Hall Lumber Co. succeeded by 
Hardwood Sales Co. 


WISCONSIN. Fenwood—Northern Lumber & Supply 
Co. sold to R. Connor Co. 


Incorporations 


ALABAMA. Daphne—Jackson Oak Co., incorporated; 
capital, $20,000; retail. 

Fairfield—Fairfield Lumber Co., 
from $25,000 to $50,000. 

ARKANSAS, Texarkana—State Line Lumber Co., in- 
corporated; capital, $10,000. 

CALIFORNIA. Los Angeles—H. V. Cowan, incor. 
porated; to manufacture sash and doors; capital, 
$250,000. 

Los Angeles—Bliss Lumber Co., incorporated; capital, 
$100,000. 


CONNECTICUT. Waterbury—Mattatuck Lumber Co., 
incorporated; capital, $50,000. 

FLORIDA. Leesburg—Sumter Rock & Timber Co,, 
incorporated; capital, $10,000. 

Pensacola—Quina-Berlin Lumber Co., 
capital, $5,000. 

GEORGIA. Columbus—Williams Lumber Co., incor- 
porated; capital, $50,000. 

Waynesboro—Charles E. Day Lumber Co., incorpo- 
rated; capital, $25,000. Office in Waynesboro; general 
lumber business and manufacturing of boxes, crates and 
shingles. 


ILLINOIS. Chicago—Columbia Hardwood Lumber Co., 
increasing capital to $300,000. 

Chicago—Expert Wood Turning Corporation, increas- 
ing capital to $100,000. 

Chicago—Illinois Wood Products Co., increasing capi- 
tal to $100,000. 

East Alton—Hale Lumber & Hardware Co., incor- 
porated; capital, $30,000. 

INDIANA. Evansville—Evansville Chair Co., incor- 
porated. 

Indianapolis—Home Lumber & Supply Co., increasing 
capital to $50,000. 

Jeffersonville—D. & H. Lumber, Millwork & Sup- 
ply Co., incorporated; capital, $20,000. 

Logansport—James J. Barnes, incorporated. 

New Haven—New Haven Lumber & Supply Co., in- 
creasing capital from $50,000 to $150,000. ‘ 

South Bend—Birdsell Manufacturing Co., increasing 
capital to $1,000,000. 

IOWA. Davenport—H. C. Seiffert Lumber Co., in- 
creasing capital to $350,000. 

LOUISIANA. Baton Rouge—Comite River Hardwood 
Lumber Co., incorporated; capital, $50,000. 

Monroe—R. L. Hudson Lumber Co., incorporated; cap- 
ital, $22,500. 

New Orleans—Darling Lumber Co., incorporated; cap- 
ital, $50,000. 

Oakdale—Hillyer-Edwards-Fuller, 
tal, $250,000. 

MICHIGAN, 
tal, $10,000. 

Grand Rapids—Kinder-Dulweber Co., 
capital, $30,000. Py 

Grand Rapids—Dexter Chair Co., incorporated. 

MISSISSIPPI. Jackson—Warren-Goodwin Lumber Co., 
increasing capital to $100,000. 

MISSOURI. St. Louis—Eppler-Meyer Lumber Co., in- 
creasing capital to $50,000. 

NEBRASKA. Fairbury—Fairbury Lumber & Supply 
Co., incorporated. 

NEW JERSEY. Newark—Belmont Sash & Door Co., 
incorporated; capital, $50,000. 

NEW YORK. New York—Waldvogel Lumber Co., 
incorporated; capital, $20,000. - 

Mount Morris—Mt. Morris Lumber Co., incorporated; 
capital, $50,000. 

Sanborn—Schoelles Lumber Co., incorporated; 250 
shares par value $100; 250 shares no par value. 

—— at te on 
corporated; capital, A § 4 

converte -keteneriie Furniture Manufacturing 
Co., incorporated; capital, $200,000. ; 

OHIO. Cincinnati—D. H. Willey Lumber Co., incor 
porated. . 

Cleveland—Schwartz-Bergsman Co., incorporated; cap- 
ital, $5,000; to deal in lumber, wholesale and retail. 

Ironton—Ironton Lumber Co. will surrender its charter. 

New Bremen—Burden & Solms Co., incorporated: 
capital, $15,000; to operate sawmill and deal in a 
kinds of lumber and timber. 

OREGON. Wheeler—Nahalem Driving & Boom Co, 
incorporated; capital, $50,000. 

SOUTH CAROLINA. Saale Lumber Co., in- 

fe ital to $30,000. 
go ee Ss. ease & Sons, incorporated; capital, 


increasing capital 


incorporated; 


incorporated; capi- 
Detroit—Renier Co., incorporated; capi- 


incorporated; 


TENNESSEE. Memphis—R. J. Darnell (Inc.), ¢ 
Memphis, has obtained a charter under the Jaws 0 
Delaware to conduct a lumber business; capital, $750,000, 
with R. H. Darnell, of Memphis, as incorporator. 

TEXAS. Lubbock—T. R. Prideaux Lumber Co., incor 
porated; capital, $65,000. 

Winter—J. W. Monroe Lumber Co., 
capital, $25,000. 

(Continued on page 114) 


incorporated; 





Carthage—Kline Desk Co., in- 
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; Latest Reports on Lumber Prices 








The tendency of the market is toward higher prices. 


MICHIGAN HARDWOODS 


common, has advanced. The demand is very strong for all grades, and 
the stocks of No. 1 common and better have been depleted to a very low point. Present prices are as follows, f.o.b. Michigan mills: 








Hard maple, in Nos. 1 and 2 





FAS Selects No. 1 com. No. 2com. No.3 com. FAS Selects No. 1 com. No. 2com. No.3 com, 
Bass woop— Sort ELmM— 
4/4 $ 75.00@ 80. 00 $ 60.00@ 65.00 $ 50.00@ 55.00 $30. 00@33. 00 $26. 00@ 28. 00 | 10/4 110.00@115.00 95.00@100.00  80.00@ 85.00 45.00@50.00 .....@..... 
5/4  80.00@ 8 65.00@ 70.00 55.00@ 60.00 32.00@35.00 30.00 | 12/4  115.00@120.00 100.00@105.00  85.00@ 90.00 50.00@55.00 .....@..... 
6/4 85.00@ 00. 00 70.00@ 75.00 60. 00@ 65.00 35.00@38.00 8. $0 30.00 | 16/4  135.00@140.00 120.00@125.00 105.00@110.00 565.00@60.00 .....@..... 
Ht BONGO. SUNG SEND ENG EEN ANGLSM coccGicc: | aww mawta 
Bere : . 7 canzoni Shh Tse eegeenes * ccna meee? Gare ae eee eae 
No. 2 Common & Better $35.00@40.00 $12.00@14.00 . . . . 

Me $ 70.00@ 75. 00 $ 60.00@ 65.00 $ 45.00@ 50.00 30.00@33.00 18. 00@ 18.00 + 4 tt poe ety = 105: 09 110,00 90:009100.00 45. 00g 80. 09 18 00 20.00 
6/4 75.00@ 80.00  65.00@ 70.00 — 50.00@ 55.00 32.00@35.00 18.00@20.00 | 45/4 1557006)130-00 110.00 115,00 93.000108,00 50.00@85.00 20.00@22.00 
La 85.000 90. 1.00 80.00 60.000 65.00 40,0045.00 18:00@20.00 | 12/4 130.00@140.00 120:00@125-00 108.00@110.00 50.00@55.00 20.00@22.00 
, ® sleetn@rtatn § trang once tnwganve trewgrayg | ii OSGI HROGHES LENSER iMgsnee 28.02 
ri 19120. 00 125. 00 $100. 00@105. 00 $ 55.00@ 60.00 $32.00@35.00 $16.00@18.00 @ eee — ; . a 
5/4 125.00 105.00@110.00  60.00@ 65. 00 35.00@38.00 18.00@20.00 | SorrT Mapre— 

6/4 130. W135, 00 110. 00 lis: 00 70.00@ 75.00 40.00@45.00 18.00@20.00 4/4 $ 85.00@ 90.00 $ 70.00@ 75.00 $ 50.00@ 55.00 $30.00@33.00 $16.00@18.00 
8/4 130.00@135.00 110.00@115.00  80.00@ 35:00 45.00@50.00 .....@..... 5/4  90.00@ 95.00 75.00@ 80.00  55.00@ 60.00 32.00@35.00 18.00@20.00 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 50.00@55.00 vee Qe ees 6/4  95.00@100.00  80.00@ 85.00  60.00@ 65.00 35.00@38.00 18.00@20.00 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 50.00@55.00 .....@..... 8/4  100.00@105.00  85.00@ 90.00  65.00@ 70.00 40.00@45.00 18.00@20.00 
Sorr ELM— END DRIED WHITER MAPLE— 

4/4 $ 75.00@ 80.00 $ $0.00 65.00 $ 45.00@ 50.00 $30.00@32.00 $20.00@22.00 4/4 $130.00@145.00 ......@...... 105.00@120.00  .....@..... eee @eneee 
5/4  85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 22.00@24.00 5/4 135.00@150.00 ......@...--. 110.00@125.00 vee Qevee. wien 
6/4  90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 37.00@40.00 22.00@24.00 6/4 140.00@155.00 ......@...... 115.00@130.00 .....@..... .. a Soe 
8/4 100.00@105.00  85.00@ 90.00 70.00@ 75.00 40.00@45.00 .....@..... 8/4  145.00@160.00 ......@...... 120.00@135.00 .....@..... ee 





Orders are being placed freely at current quotations. 
f.o.b. Wisconsin mill points being: 


WISCONSIN HARDWOODS AND HEMLOCK 


All items of dry hardwood are in demand. Prices are firm and unchanged, quotations 











FAS Selects No. 1com. No.2com. No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 
’ — 335. 00@ = - $ Bh ps: 75.00 $ 50.00@ 60. - = en 00 $14.00@16.00 
2 / 
oe $100. 000 116.00 § 35.008 2000S Oe ee ee cease | (6/4 | 1eneeet 00@ 90.00 70.00@ 80.0 00@40.00  16.00@18.00 
56/4 115.00@1 0 90.00@ 95.00 6 @ 70. 
3:00@42.0 i? eo 21.00 6/4 105. dO@iis. 00 90. -00@100.00 75. 000 85. 00 io: 00@45.00 16.00@18.00 
$/4  125:00@130.00 108 “00110. 00 80,000 He 00 rt tog a2 00 20.00@ 22.00 8/4  110.00@120.00 95.00@105.00  80.00@ 90.00 45.00@50.00 16.00@18.00 
ME McC CeCe mt ot ieee se 
an ; i ’ : ’ ; ’ Y aa Q@aeada 
Sorr MAPLE— 
4/4 $ 75. .. . $ 60. eee 65.00 $ 48.00@ 50.00 $32.00@35.00 $25.00@27.00 4/4 §$ 75. 00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@30.00 $16.00@18.00 
5/4 80.00@ 8 65.00@ 70.00 55.00@ 60.00 35.00@38.00 28.00@30.00 5/4  80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00@35.00 17.00@19.00 
6/4, 85.00@ 90. 00 70.00@ 75.00 60.00@ 65.00 36.00@40.00 28.00@30.00 6/4 90.00@ 95.00 70.00@ 75.00 60.00@ 65.00 40.00@45.00 17.00@19.00 
8/4 90.00@ 95.00 75.00@ 80.00  65.00@ 70.00 40.00@42.00 28.00@30.00 Pas 95.00@100.00  80.00@ 85.00 75.00@ 80.00 45.00@50.00 17.00@19.00 
BircH— On ~ $115. 00@120.00 $ 90.00@ 95.00 $. 60.00@ 65.00 $35.00@38.00 $15.00@17.00 
4/4 $120.00@130.00 $ 95.00@105.00 $ 55.00@ 60.00 $30.00@35.00 $16.00@18.00 5/4 120.00@125.00 _95.00@100.00 65.00@ 70.00 37.00@40.00 17.00@19.00 
Hy 195:000130.00 + 19000 108,00 , BC O00 70.00 +7000 42.00 #1700 19.00 6/4 125.00@130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 
6/4 130.00@135.00 105.00@110.00 70.00@ 75.00 42.00@45.00 17.00@19.00 8/4 130.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 
8/4 130.00@135.00 110.00@115.00 80.00@ 85.00 48.00@52.00 17.00@19.00 HEMLOCK, No. 1, SiS1E— 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 60.00@65.00 .....@..... 8’ -14’ 16’ 18-20’ 92-24’ 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 65.00@70.00 .....@.... ax . ent prs pr ets ee $32.50@940.50 0. eG te 
x ¢* : ki 5 i ; ’ : 3 } F 
Sorr ELmM— 2x 8” 32.00@34.00  31.00@33.00  32.50@34.50  37.50@39.50 | 39.50@41.50 
2x10” 32.00@34. i 7 \ ¥ 
hi $ by 00m & 75. 3 $ >. $0 be ro $ Hage 4 ae %. SOs: rode: $18. ety St re 2x12" 38.00@85,00 3 00 30. Oo aE 00O3T. 00 38. S10, 50 ao boop dace 
tid B500> Bn oy SEDO B00 BEOO 79:00 35,00040-00 20:00022:00 ge iin ne Ponting ee ee ae ae a 
i epee eutees gules Gees "a a aeages ' ‘es 
¥ ; , : ian Sanaa 1x 4” $28.00@30.00 $29.00@31.00 $31. Oo 33.00 $35.50@37.50 $30.00@32.00 
12/4 115.00@120.00 100.00@105.00 90.00@ 95.00 55.00@60.00 owe Qhe se 1x 6" 30. 50@32. 50 31. 50@33. 50 33. 0035.00 37-50@39.50 32.00@34.00 
x 8” f ; 5. # .50 4.00@37.00 
Rock ELM— 1x10” 33.50@35.50 34.50@36.50  36.00@38.00  40.50@42.50  35.00@37.00 
5/4 80.00@ 85.00 seceQnree 50.00@ 55.00 28.00@32.00 17.00@19.00 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
6/4 85.00@ 90.00 eux 55.00@ 60.00 28.00@32.00 17.00@19.00 From prices of No. 1 boards, for merchantable deduct $3 and for No. 2 
8/4 85.00 90.00 ea aecens 55.00@ 60.00 30.00@35.00 18.00@20.00 deduct $5. 
we pay By a ne tos 4 ao oieae pa ae be 4 emilock rough, 6’ and longer: 2x4” and wider, $16@18; 1x4” and 
. ; a. See " : i ( wider, 
SOUTHERN HARDWOODS HARDWOOD LOGS 
St. Louis, Mo., Jan. 22.—Current quotations on southern hardwoods, f.o.b. St. Louis: Memphis, Tenn., Jan. 24.—Following are aver- 
Gumu— 4/4 5/4@6/4 8/4 4/ 5/4@6/4 8/4 age quotations on logs in Memphis, and at points 
= red : QuaRTERED RED OakK— in the Memphis territory, based on average 
PE ene ae a 82 84 90@93 92@95 | | CECE ee 7 115 $125@135 $135@145 i i a " 
Xo. 1 one i8@ 0 bf So *s fo No. bngemenens -$ isa 10 $ 144 i $ 1g is pean hapre Sy up in diameter, and 12 
. 2 com. Yo. 2 COM...c- . 
en S.N.D. : PLain WHITE “— F.o.b. cars 
LEO $ 58@ 59 $ 61 62 $ 68@ 64 Delivered Memphis 
No. 4 peat ace a - $ oe a $ aaa om na r “geen ene 85@ 88 $118@120 $123@126 Memphis tensteaey 
gongs Se 6s.9 @ o o See 58@ 60 68@ 70 T5@ 77 Variety— Per M 
Pe 2 — 29@ 30 380@ 82 382@ 34 No. 2 CONS 55. | 40 4 47 ig ¢ Red and white oak......... $39 to “Hs $29 to $35 
° oO. COM....4-6 eee UMM cccccccccccccceccccces Oo 
7 arer err $ 75@78 $ 87@ 90 $ 90@ 95 Sound wormy.. 35@ 38 48@ 50 50@ 52 DO sadedeesaseddunddauass 40 to 45 30 to 40 
SGA SESE BB a BG ue neo one or ee ee 
Plain. sap: PAD. ncxcsiens $ 85@ 88 $115@118 $120@125 | Hickory (12” and up)...-.. . 42.50 30 
Rees * ig 57 $ 58@ 59 $ 61@ 62 Be. 3 cm. ane 
1 ‘com...’ 45@ 46 50@ 51 SS, OTe 58@ 60 68@ 70 77 Logs are classified by buyers here roughly as 
No. 2 com... bo 27@ 28 27@ 28 No. 2 com..... 38 45@ 47 47@ 49 Nos. 1 and 2, and the foregoing price range is 
Cente : PorpLaR— om to cover the average prices paid for 
eee Wee tcnnaeaas $108@110 $115@118 $125@130 
No. 1 com... a 3 gs $ b> bo en ee Saps and sel.. 76@ 78 , 82@ 84 87@ 89 The difference in variation as between deliv- 
No. 2 com... .! 35@ 37 39@ 41 ...@... No. 1 com..... 56@ 58 64@ 66 68@ 70 | ered prices and f.o.b. prices is ‘based on the dis- 
Qu No. 2 com. A.. 35 37 38 40 39 41 tance the logs are hauled, and the weight of the 
— ge (nee se inieheiaes cetintiies No. 2 com. B.. 28@ 29 32@ 34 33@ 34 timber. Oak, ash and hickory are drawn from 
teemeas wider distances; while gum, poplar and e 
No. 1 com @ en =e Sorr MaPLe— be profitably drawn into Memphis only from 
Deals gins - %@78 s0@ 8% 95@100 EGG PUD ccicecs $47@ 50 $70 $75 nearby points. 
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Cincinnatl, 


“SOFT TEXTURE” SOUTHERN HARDWOODS 


Ohio, Jan. 21.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 











4/4 5/4&6/4 8/4 MaPLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 

sel saaed 4 ie nt le aula ancamelio .$78@ 83 $ $5 {oo $95@100 $110@115  —«...@.... 

i Ware Oss a RU. s0cccees fiittiteeessess B5@ 60" 85@ 70" T0@ 75" 80@ BB+. @™.. 
PAS .ccccsses "98 185 $185 145 $145@160 Resin cnccenes saunas cens 35@ 388 38@ 43 48 50@ 55 <a 
Selects ....00- 105 105@110 WHITE ASH— 

No. 1 com..... “8 83 83@ 88 neat enti iss ahead arctic naatin das .-$ 90@ 95 $105 115 $115@120 $125@130  $155@160 

No. 2 com..... 53@ 58 58@ 63 No. 1 com. and sel......... sesame 55@ 60 15 75@ 80 95@100 95@i00 

Sound wormy. 50@ 55 60@ 65 No. i ieee aeaap ae t Janice 50 55 60 65 70 4 45 95 95 100 
Se er ee eer ere ee 

QuagTreED RED ings HicKkory— 446 a 8/4 Ps fie 5 /4&6/4 rye 
FAS ......0- $110@115 --@... rr Ovic- adie 5 05 $ 95 105 eae 75 § 5@ 80 $ 80@ 8 
No. 1 com..... 0 65 eS eae No. 1 com..... : No. 1 com..... bi 50 55 55@ 60 
No. 2 com..... 40@ 45 --@... No. 2 com..... 40 35 40 No. 2 com..... 28 38 83@ 38 33@ 38 

PLAIN WHITE AND RED OAK— 

FAS ....... ..$100@110 ny 115 $115@120 VALLEY HARDWOODS 

Nod —_— 65 if ae ‘B Cincinnati, Jan. 21.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
0. 2 com..... Gum— 4/4 5/4&6/4 8/4 CoTTon wooD— 4/4 6/4&6/4 8/4 

No. 3 com..... 20@ 22 28@ 30 Qtrd. red: FAS, 6” & wdr.$ 55 58 $ 60@ 63 

Sd. wormy.... 46@ 48 57@ 60 Se $ £98 38 90 $ 95100 $ 95@100 og tee 43g 47 a 538 ges 

Basswoop— atnd. LS ig avi Ee: No. 2 com..... 88 38@ 40 ...@... 
BAS ...--sees $ 75 ae $ & + $ Se i eniccs ae 62 68 QuarTeRED WHITE OaK— 

7. +s + By) BS 814 No.1 ‘com... 43 45 52 FAS eee 130 8 a8 te 140 
jet ttasicgeiaahdel Plain red : rere 105@110 
CHESTNUT— re 85@ 90 95@100 100@110 No. 1 com..... 4 15 
80 
rrr $115@120 a 180 3% 130 «No 1lcom... 45@ 50 60@ 65 70@ 75 No. 2 com..... 47 52@ 57 
No. 1 com..... 65@ 70 75@ 80 Bxbds., 13-17" 65@ 60 QuarTERED RED ies 
Pow a Pin. FAS, 6” FAS .........$110 eer 
: & wider... 48@ 50 50@ 52 55 No. 1 com..... 0@ 65 ...@... °.:@... 
ee, SS See ae No. 1 com... ig 40 ing 42 43g 48 No. 2 com::.:: = 43 - sages 
a a No. 2com... 22@ 25 25@ 27 PT ses tenis sae ies eee 
and better... 33@ 35 35@ 37 38@ 40 | Marrze— — 

" @ Re see ¥. FAS ...--+++-$ 90@100 $100@110 $110g115 
RCH— D., log run. $ 45 $ 55 $ 62 nag gle +. be a 
ee $115@120 $120@125 $130@135 | sorr Eim— 4/4 5/4 6/4 8/4 io... So was & 60 
No. 1 com. and I ae .$70 $80 $85 $85@90 No 5 cOMm..... 20@ 22 22@ 25 2 45 

De sasceess 70@ 75 %7@ 80 75 No. 1 com... 55 60 70 10@75 o. 3 com. 5@ 28 
No. 2 com..... 33@ 38 38@ 438 40@ 45 No. 2 com... 26 28 30 30 Sound wormy.. 86@ 88 40@ 45 45@ b0 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Jan, 12 as reported by the Oak Flooring Manufac- 
turers’ Association : 


3x1 1%” 1x24” 3x11,” 34x2” 
Clr. qtd. wht.. .... $131.41 “_ 7 $103.90 
6c Rc cs 104.50 86.41  ..... 
Sel. qtd. w&r.. 87.56 aS ot a 
Clr. pln. wht. ‘$80.! 56 92.95 63.79 66.41 
Clr. pln. red.. 76. “4 88.26 63.03 61.53 
Sel. pln. wht.. 75 79.21 53.38 55.72 
Sel. pIn. red... on 22 77.05 50.03 §2.52 
No. 1 common. 53.80 57.56 40.14 38.83 
No. 2 common. 28.13 “| —_ 13.87 

“oxi 2” x2” $s X11” tsx2” 
Sel. qtd. w&r. ‘ SOLS. 938 (5sa6% _ bees 
PRE WE. a Sse 8 8 s8e08 wares $86.97 
Clr. pln. Mt. cote gute clelnwe 84.82 
Sel. pln. wht.. S40 .. e000. 70.76 





OAK FLOORING STRIPS 


Chicago, Jan. 21.—The following are carload 
prices, f.o.b. Chicago, on 5/16x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





a Red. 
Qrtd. Qrtd. Plain 
oS eee $139.50 Py 38. 50 $114.50 $ 78.50 
Sap clear ....... 108.50 
eS ee 103.50 80.50 98.50 67.50 
oO. 
POUOENON 0's. 0.05.50050bh50504s sca eiedeow eres ey $48.50 





MAPLE FLOORING 


Current prices on maple flooring f.o.b. mills 
are as follows: 


Face— Clear No.1 Factory 
A RE Ta i rr 60 $45 _ 
sgl PL Mvssestegewne ne 8 68 $40 
Bs td b Se ore dadeaen ak 87 77 45 
1 te Speed sdebewweee 92 82 50 
ROSE, casesnddanwsebod 85 80 55 
EMME 5s bb nda ieee saw we 97 87 50 
MIUEE OL” isons scesdev -. 90 85 50 





BLACK WALNUT 


Cincinnati, Ohio, Jan. 21.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 
epi syslog een $225@230 $2300 235 s2400245 
elects ... 
he er 110 117. 50@120 125 135@140 
fe dae 50 55 60 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohlo, Jan. 21.—The following are 

average prices today f.o.b. Cincinnati: 
Shingles 

‘ Best Primes Economies 
Be ha cugessesepienekion $5.70 $2.70 oe 
PATE y klb.g6 4 i550 o-sae Re 6.70 4.85 $3.70 
DIMA Sats chaeosiaG cee 6.95 5.45 4.80 
a ae ee 6.95 5.45 4.85 

Lath, 4-Foot, 3gx1'o-Inch 

Pe. eh sntbisianke BIOS. Mos 2 aacsicsznsced $9.55 





The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


per 
Tank FAS Selec S Shen Box eck 
S/3... ae $108.50 $ 76. ri $51. oH $33.50 sor 50 


/4.... 123.60 113.50 86.50 9) 36.50 29.50 
6/4.... 126.60 116.50 89.50 860 35.50 29.50 
8/4.... 185.25 124.25 97.25 18. 50 34.25 30.25 

10/4.... 141.25 130.25 ree 80.25 ..cee cocce 


25 103.25 80.25 
135.25 108.25 85.25 ..... 
Boards, Rough 


16/4.... 146.25 


No.1 No.2 No.3 
1x4 to 12”, random lengths. .$53.50 $44.50 $34.50 
Finish, S2S, Random Lengths 

Clr.heart A B Cc D 

ye ~s | anaes 00 $104.00 $ 94.00 $84.00 $74.00 
x2 to 

spec. ithe. 109.00 104.00 94.00 84.00 74.00 
1x12” ...... 116.00 112.00 102.00 93.00 — 

For 5/4, add $5 to above prices; for 6/4, 
$8; for 8/4, add be | for 5/4 and 6/4 ‘‘D”’ Rg 
add $3; for 8/4, add $6. 

Bevel Siding 


A B Cc D 
%"x4, 6 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


B 
%x8", _—_ 1” stock. -$57.75 $48.75 wrt 3 


%x8", from 1%" stock...... 75.76 66.75 64.25 
For 10-inch, add $5. 
Lath 

No.1 No. 2 

A ee Teer eT. ia $8.50 
RED CYPRESS— 

Old Grades— 
Factory, Rough 

No. 1 No. 1 No. 2 

FAS Selects Shop common common 

4/4....$105.00 $ 90.00 $ 55.00 $50.00 $40.00 


5/4... 110.00 95.00 70.00 50.00 


6/4.... 112.00 95.00 70.00 50.00 40.00 

B/t..s0 2150 100.00 80.00 50.00 40.00 

10/4.... 135.00 120.00 95.00 55.00 9.00 

12/4.... 135.00 120.00 95.00 enieee santee 

16/4.... 145.00 180.00 100.00 cones aes 
— —— 

. No. 2 com. Peck 
nhs S 8 & Wriassce $56. 00 $44.00 easier 
SEES. vanstsseeds 2.00 48.00 tng 
i _ ae eine leia wialene Kacy $28.50 
YELLOW CYPRESS— 

Factory, Seven 
No. No. 1 No. 2 
FAS Selects a com. com. 
kk ree $ 90.00 $70.00 $44.00 $38.00 4.00 
t,o 100.00 76.0 0 41.00 36.00 
a 100.00 76.00 59.00 41.00 36.00 
saeaaae 105.00 82.00 68.00 44.00 37.00 


Boards, Rough 
Selects No. 1com. No. 2 com. Peck 
$75. $4 


AO bvkssenee 00 3.00 $36.00 pees 
TS) . 75.00 43.00 36.00 selena 
O_o swine SOD 44.00 38.00 ves 
| a ee 85.00 54.00 40:00 sk sicce 
S PRR cess ancan: akiews seas $29.00 





Cincinnati, Ohio, Jan. 21.—The folowing are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
MPS ein cos, Rie Ea ea ve er ee $74.25 $49.25 
RMS Le insca gly rales a wisioreeENee ee 84.25 61.25 
De eidiniale ae wisents pis eeateeieaa eee 87.25 64.25 
BU se iste Une catep omnes kwendele 95.00 72.00 
a, Rough— No. 1 com. No. 2 com. 
Saealars toils ot wa Oars ale be Ore $51.25 $42.25 


ear. $1S or S2S— 
ee 


Hea A 
SA DOD” psn’ $1 07. 50 $103.50 $92. 50 $87. 50 $72. 50 
For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 


YELLOW CYPRESS— 


Factory— No. 1 Rand. widths 
FAS Sel. shop No.1 No.2 
SOOO $85@ 95 $70@75 + 3 $35 $80 
5&6/4 .... 90@ 95 80@85 55@60 40 32 
i Sn 95@100 90@95 60@65 43 35 
Boards— No. 1 com. No. 2 com. 
RSPEI BE chnvct Aare -5.0.0'-oie oraere = 00 $33.00 
BAND EN Us ccciave. ores aecsie-siciaiciols 47.00 38.00 


St. Louis, Mo., Jan. 22.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 





Factory— Factory 

Tank’ Selects Bbop Box 
4/4 ceenveeeens imma 4 $73.75 $48 % $30.75 
5/4 126. 83.75 60.75 32.76 
86.75 63.75 $2.76 
94.50 71.60 31.50 

104.75 77.25 

° 104.75 77.25 ies 

/ 147, 109.75 82.25 
Peck random 4/4” .....cccccccccccecee cence c$2hiB 
Common, Rough— No. 1 No. 2 No. 8 
a | al o 2 60 $50.75 . 75 $31.75 
SR oss ho oa wsenis és 67.75 46.75 31.75 


Add $2 for ‘specified. lengths on common grades. 
Finish, $1S or S2S— 


aoet 
1x4—10” $107 00 $102 res $ on 00 $ 82 p+ $ 72. 00 
SS 110.00 110.00 me 00 
MR” ckwens 197, 00 122.00 112.00 194: 9 okene 
BED” esevene 137.00 132.00 122.00 115.00 «++ 
pyanajew Bevel Siding— A B_ Cé&btr. 
TEE” sws0e A nner 8 $65.75 $63.26 
LYX10” ..ccsecececcscceceees 19.95 70.75 = 
Bevel mirenediil A B Cc 
WX6” ec eceeceees + $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select ar com. com. 
ee $ 80 $65 $4 $35 $28 
DE: <cosacies = 5 39 31 
CFE sisoweccs OT 72 55 39 31 
BUA 65s oro cisletsi 92 16 §3 43 33 
Lt eee - 110 82 ee eoee 
Boards— No.1com. No. hy com, 1” sone 
MMO seis si aieie barareuunmaate $31.00 . 
1x 8” ...........$40.00 32.60 eeeee 
e+ psueeees ees ate 23 ccc 
x ee sie Be f ssees 
POC. IRIS" ccc veces ores $20.00 
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SOUTHERN PINE 


f 


Jacksonville, Fla., Jan. 21.—Following is a recapitulation of, prices obtained in this territory during the two weeks ended Jan. 19: 






































Week ended— Jan. 19 Jan.12 | Week ended— Jan. 19 Jan. 12 | Week ended— Jan. 19 Jan. 12 Week ended— Jan. 19 Jan. 12 
Flooring Ceiling Boards Boards 
1x4 B&better .......$41.78 $41.62 1x4 No. } com Beaet ass 42.81 ‘ss bs B&better— a Fy =e 19.00 
Ge 2 COM «ccc 38.57 37.33 OM. .-+--- ° it tee si! ai | ao eee A a An 
No. 2 com....... 18.46 18.12 | {x3% “Bebetter eeeees OR 9 Re ae — 3S 1x : Das iensenees  yarae 25.00 
No. 3 com............ 13.18 os" teat topo | 1X 6 D&S ceccccccc12 00 6860 | ix 8 DAS 20220252: "1 25:41 22°50 
1x3 B&btr. heart rift... /. 90.00 COM...... ay eee lt tee Ee «0.00 > 52.50 ix § Bhiplad «2... 26.25 24.17 
B&btr. sap rift.. ..... 80.00 ex3%q a Hp eee 27.19 27.30 Gel .. 56:50 eeeee i190 Dae DP .ccee eee 24:00 93:18 
No. 2 com. rift.. 27.00 37.50 We. 2 CGB «occ 23.42 22.60 Calla 80 coors | 12x10 D4S .....--- eee . . 
No. 2 com 12.44 11.96 x Dlitiewae vies 65. 70.00 po} Bo”. arr rr 24.00 28.45 
1x3 pon. RAG. ove 52.81 55.60 ere . 5 Ee 4 te BF EMG idccic cae we 53.00 ix 4 to 123 D4S8...... 22.60 -sccas 
No. 1 com. flat.. 42.79 41.48 Sidin is @ to 32 D48..«..% Cf ee 5/4x6 to 12 D4S..... oo 2Ge same 
No. 2 com, flat.. 17.76 16.96 g 5/4x 3 D4S ..... eeeaas ee No. 3 common— 
No. 3 com. flat.. 10.00 11.93 Novelty, 1x6”— Whe O Eee wacuaceuon x ores og S| oars mina 12.50 
1x6 No. 2 GOM. ..c00. 26.00 26.00 BIGEUGRUGE wicccceuces 44.00 41.00 | 6/4m 6 D4 .nccccccces 57.00 61.00 BSS Bree heesoue eeee 15.00 16.95 
NO: & COM se cence. ccve * 16.00 Pi 2 OOM cbia nce atas 41.00 36.00 Tio 3 Bo): Sane 62.00 oe fo eee éceus 6.00 
1 SS eo re 24.78 22.84 Vio: 2s. | Ge 61.75 60.00 > & 8. . are - 18.25 16.00 
Shingles OO 2at OUURs i ivees dimen wine 12.50 70> >): ne 70.75 65.00 1x 8 Shiplap ...... weudes 16.00 
, Bevel— 1x 6 to 12 D4S...... 15. 00 16.25 
4x18 No. 1 pine........ 5.50 5.52 | Bé&better ........... err No. 1 common— Gentes 
4x18 No. 2 pine........ 2.50 2.50 , 5 oe Se genes ne 42.25 ...2. ix ¢ Me. 2 ~—— 24.00 
1 Ce, ae 10.00 9.00 >? rT” ee = 3 No. 3 COMB cs 2 00 aeem . 22 
Lath, Std., 4-Foot Square edge, %x6”— 1x10 D4S ..... ee ae ata. ae 
; ; Bébetter tice Aa 30.00 SOE TS setnacatens 55.50 ..... og bok § ~—~eegeiglinnn 16.60 
No. 1 kiln dried....... 3.75 3.47 We esnnctvénwadaes 21.82 24.86 1x 8 and up D4S......... 44.50 ™ oe Sans SIeSs , 
0. 2 GIF OTIC... keke ace 2.82 No. ; wewrwaecwunnwaes 10.00 10.94 5/4x 6 to 12 D4S...... See “eaks Partition 
Wo. 1. G8EOR: o006 5 cs0e 3.25 Sar ING S  cccuactccencteckneess O26) O/4e 6 EMe 6 vcciceccus 0.00 waved 1x4 No. 1 com....... 41.00 ..... 
The following f. o. b. mill prices are taken from the sales made duriing the week ended Jan. 19 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ___ ties- sas Alex- ming- ___ ties- sas Alex- ming- __ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring mn Jambs Dimension, S1S1E 
B tter: ” 
1x3” EG B&better .......-. aicag 1890 sees 80.98 | 1%, ei ROE BO iccesicikixacas. eaass 80.00 2x 8 ee eee 23.15 
reece tend eae 61. eeP wee 60.75 7 . 
asiess ES 
> Seaver aeeciuenue ead. eanwe oes CSO Fencing, =. 
MM naive geeder tanks eee Frente 33.37 oe Ripa 
DO Ee avicadase se. scose Gene ae Other sete waa pe as 2x10” ae ae 
me “AG 4 x6”, eee eeceere eh cccee § cecce of. be eae 
FG B&better LS wharst as 52.96 54.61 55.00 54.05 Other lengths “22212! eres Se, cern 37:20 1 
} cevecerreccevere Ae Sorastor i No. 2, {all lengths) 
No. 1 Se eee 47.25 42.68 42.00 ..... , - . 
ee - = SoA BE ori cckaeasaws 17.24 15.34 18.25 17.52 
NO. 2 cccccceceee reece 22.17 19.05 20.66 Ypeicbenaeee: 22°90 24.26 22.50 22°70 ‘ 
1x4” EG B&better ......... 75.00 75.00 ..... 77.08 | No. 3, (all lengths): 2x12”, 
C -Ccirvecetevcncee \eeune waned eocese =OOLSD OO OAR TE OTE A 14.6 aie 14.32 
D isevecceceeeeceee tenes teens -.... 54.90 WO” . siccesssectcxds NOS WEIS 2.25. 17.51 
Nas Se escoaeccoce! nee ... 86.25 33.00 — : 
45.82 535 45.25 Boards, S1S or S2S ’ seeee 
ak geen «Beenie Fee kh ticagtetne 47.50 ni 2x6” 12-75... 
_ Rip esienaetopeny sa saa ce 1x8”, 14 and 16’.... 36.44 ..... 35.60 Fo gee ED gsees 
RG aaa apeaeias 40.87 40:78 39.75 ..... Other lengths ...... 0 -...5 sees 34.91 2x4 to 12 ae << J 
Gs ae cenneteneaes 27.16 20.12 20.00 26.54 1x10”, 14 and 16’.. 38.55 36.04 Longleaf Timbers 
No. 3 15.20 13.01 .... Co eee eee eee 37.41 pa 
Pape Tie eee anil ae : : baie 1x12”, 14 and 16’.... 50.06 50.04 | No. 1 Sq.E&S S4S, 20’ and under: 
ee es, By Gy. Misivcicacn oneds 23.50 aaa “ident Other lengths ...... Ce, Geen Pome 49.79 g” 33 
Oe te Ge Beedcsncsaee 17.00 16.00 No. 2, (all 10 to 20’): i ti—(‘(‘(i‘(—s~sttsti‘(‘ziaD A cece rece cc cccccee cece cece 
ie TAG tcE wc cewcwees ae. 
Ceiling IO oie cc valga daa 24.82 24.12 24.75 23.56 
” or 5 99 > 
Mxt” BAbetter veers ce 37.06 Peeee. <etseeeeesseos Be ae whee ao 
TIIEEETEEEDS) ggrgg tier tries Oda | No. 8, (all lengths): 4.09 3.75 3.78 
x4" B&vettet aamenaese 39.94 42.85 41.25 39.88 «ala ail iei rr Cediiemede vis see 
DEdetaceeaceen 36.07 ..... 36.25 36.62 TT a aly cea — 19:56 
no. ee cdees elo 21.50 19.44. ..... 22.15 1 ote Seegens aa tai oe ‘ 
Se Ebel baiatenset oo oo ee ee / BPE séndsenssancs 19.86 19.75 19.00 1948 | 4 114 g 18.80 15.37 
% x4” Wanities 0, ae 46.00 No. 4, all widths and lengths ..... ..... 10.00 7.44 Ceo Ss) ee 17.63 
re U2" and WOGEE cccccccccece used. andee 17.58 
Partition m2 Be “Se indenededucke eoee 24.00 28.25 . 
Int & 6” Bebett 49.25 7.40 : Ja. a 
” Ctter cocrccees 9.25 F D — 
ag gga RR amen sx 43.50 | No. 1, 1x8”, 14 & 16’...... $5.47 ee gy Ge 
1x6” No. 2 eas Pog y cae waedte etdeeas 33.00 Other lengths ...... ave 34.46 ge I” septate 
: RS TATRMO cus idea <dakao -aande canes eet Y ee RER OR eS RARER 
Bevel Siding Other lengths ...... aE SSE 37.87 a eek ak ease essa: “bres 
1x6” Ba&better Paced aaeee: GOO odes. sued No. 2, (10 to 20’): wa 3. 6 oe 1s ee 
wena eran aeedan Sevens 29.84 x Ix 8” .......see0e-. 25.07 24.50 24.00 24.80 10 ae 
Ne. 3 pulewouaatewed 17.00 . 1x10” CE ie Re 25.64 23.50 24.00 24.44 SS 
Drop Siding Pe Es. 19.33 18.67 ..... 20.26 5’ and multiples ....... 
1x4 or. 6” B&better eer 45.63 46.75 45.25 45.50 Pa os eave sya he MAO ssiee> cadaa 19.97 ? 
ie geeaecton ney 40.83 40.25 41.00 41.33 ‘ Car Decking 
Ne 5 Seer elt eases 31.61 26.15 26.00 33.02 rooved Roofing Me. 3 DR DH My CRM: sss fev tn 34.50 
NOe & eecccs Ee ee ze SG oacas No. 3, 3810") 94 B16. 65. aeaes seid . 
CUNee 16NGAE-ncccas- Sasa idecns-. caads 38.38 am. cena: Car Sills 
i i : . , qd 
B&better rough: seca Dimension, S1S1E 8°, M4 to 36°.... 36.00 ..... 
RMU MBA sca haa ced oates rarer reese Nau Pe FeO AG cccccccecs ol nee 22.50 28.17 Up to 9”, 34 to 36’.... ccces SE 
WME aeWicneeesinaeeen secs: hdeten (enacts gccoe OMae NAP wteevaccas 25.81 ..... 28.50 27.28 ‘ : " 38 i 45.83 
| a ees Stuaieas “site aunee 49.50 54.00 TOO oP cede 28.54 ..... 26.00 28.82 Up ‘to 10°, 34 to 96’ ..6. cence 40.78 
12 oT pe oe ROSE See ae Ramapo eg <6 54.00 54.29 18 & 20’ 32.15 30.00 29.00 32.42 St 
MMM sccesncheaesex ‘saanv| waves 61.00 66.00 10’ to 20’ 1k” ore See Fingers 
MMe oe outer ceaeas lesen 62.00 66.00 SHO IG nccccasses DOR iiace edie 29.65 | 90% heart, 7x16 & 8x16”: 
RO ON cet kasd eencer veiside. seas COO cece ROP wdcesuadsa 25.06 ..... 23.00 25.11 BO to 82’... ccccccccecees 62.00 
MR aie ese. leas TOO x: RES NS 26.21 ..... 23.00 26.42 c 
BAe OW FEROS coceccs cases. avec acne ORGS 38 & 20" 28.56 28.00 27.26 29.63 bat sae Namie deic lel ape on 
Pilation awitacnls ’ to 20’ 28. wane { ) — No. 1, 14”, 20’ under ... 5 
ies, ake 57.50 ..... pe 2x 8", 10” ....-0000- 23.00 veers 20.48 
1x4” a’ : “ko 12 euae wads 26.30 3568 26.68 
” - . eee mbm ot +49 
55.5 18 & ‘36° 30.78 12... 97.50 31.63 CROSS TIES 
1x5 and 10” pa : 10’ to 20’ SESE... SRE nae 
1x12” 38 4 . 2x10”, ba Sanaa cia er eons 12 == St. Louis, Mo., Jan. 22.—The following cross 
2 2 ee ere 77.20 16’ 111.1122! 29'80 28700 27/25 sr ar tie prices prevail, f.o.b. St. Louis: 
8/4x5” and 10” ......... veces 70.00 ki 18 & 20’ —r pee 30.00 32:36 Untreated 
REAM. iaietwdiesinuinnnne 75.00 oie 10’ to 20’ 31.22 27.50 ..... White Southern 
+ ay x4 to 12”...... aes £9.00 DEI ONIOE os iacacdaxs i ae sccne, Se Oak Sap Pine 
8 Oo PE AR ra ocece le i acalwa dace 30. aoe ‘ « , 
sien ats ee eee —  Edebcabienees an sas aoe py id No. 5, 7x9”, 8’, 9-inch face.....$1.60 $1.40 
Ws icisccaccs vacce veces 75.00 |... 18 & 20° S048 ..... SRM SAG | tee & DEky Bie Sane Eiteeee-- 1S 1.20 
C , , : nts : q No. 3, 6x8”, - inch face..... 1.35 1.02 
surfaced: 10’ to 20 Ee écces oo ae w ee’ 
gE eee 50.00 | No. 2, 2x 4,10’ .......... oy aie 29°95 23.57 | No. 2, 6x7”, 87,7 -inch face..... 1.25 92 
1x5 and 10” (11! '°°°°2°"" a 1 Tea aaa 21.66 22.95 22:93 | No. 1, 6x6”, 8’, 6-inch face..... 1.15 82 
Mn Svea cereal deue dteker <ceaks 50.00 .... 16’ .....eeeee 23.49 23.75 24.19 Red oak ‘and heart cypress ties, 15 cents less 
RMSE 10 19" oo cccsevecws cocee G8.86 18 & 20’ 27.14 ..... 27.25 27.12 | than white oak; sap cypress, 20 cents less than 
Ye Gnd 24 0.12” .occce cecve 51.00 10’ to 20’ 26.83 sees sees white oak. 
eer ee 19.84 eee 1 Switch Bridge 
B&better: Casing and Base a cahhadwens =o hae ye as Ties Plank 
SAE Oy ocececcscceses 63.50 56.00 64.46 18 & 20’... 23:14 23.00 23.87 White ii adunssaens ee ee $47.50 
REO NO. oo eee GHEE. vixed. | Weeks 71.79 10’ to 20’ 23.20 20.50 .... GEN weleandidsoddncudandasd Mee 45.50 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Jan. 18: 














Flooring Dimension Ceiling and Partition Fencing and Boards 
Edge grain— ix3” 1x4” No. 1 “4 if 4” 4” 
2 Per ere $84.50 $81. = ou — > ¥, 38, Cie,. Cig, ig; Fert. = pees een 
or ease ebens 65004 76.50 20 3 0 41. Ee Sacisenee 
wana enechinchint ea hol 74.00 | $28.00 $20.00 2x 4” $25.50 $27.00 Sm, «<A Oe ee ee oo ree 
ee tees 65.00 61.00 | 25. =e” o. 3.  alliill Ys66 20.95 222: X10" see ee eee 
at’? ae-30 duo dx $3800 24.25 at eae 18.55 20088 2201, 26.00 = Maas: 
> 5 -00 5 x10” .25 25. 
pebetter coco Sah ge | HESS RT Finteh—Drened 
INO: Zoe sicbwc sso eeeia R 25.75 B&better C , 
ae ee ae DMT: ensinsinnsentddsaeen 65.00 $51.00 | %x1%—4 
Casing and Base = T=. 7 at 2 h Peer 68.00 53.00 Moldings 
B&better 26” spsessous My, BO $25.60 S200. 1 E50, 20). 82" 5 csincdisies cate 61.00 ” : 
1X4, 6, BY nc cccccrecccccccseees WI000 1 AE BY 420000: 37.00 25.50 19.00 | 1%; 1%, 2”x4 to 8”. 6.00 see 154” and under.. .21 percent discount 
EU 00:5 05056s2000 esa canes 81.25 |S gl ee 38.00 25.75 19.00 1%, 1%, 2”x5, 10, 12”.. 76.50 ..... 1%” and over....15 percent discount 





NORTH CAROLINA PINE 


Norfolk, Va., Jan. 21.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 








Edge, rough— ie. 2 & better 9 ey 0 $25 _—. coe ease No. 2 & ro 
BPE: jsnn0socesane 51.00@53.00 2.50 5 : 5 21.50@22. Lath, No. 1. 50@ 5.75 Roofers, 6”.$29.00@30.00 D4S, 6”.$59.00@65.00 
5/4... 111. ss ess. 54,50@57.50 — 39.00@41.00  26.50@27.50 ..... eee SS ge 0030.00 8”. 60.00@68.00 
6/4 ......2+++0++ 58.00@61.00 — 41.00@ 43.00 26.50 27.50 =. ....@..... | Factory, 2”. 27. B03; 30 10”. 29.50@30.50 10”. 62.00@70.00 

- ee ae pbespasia® 61.00@64.00 45.00@47.00 BP) «eee eee. eee Sizes, 2” .... 21.00@24.00 12”. 30.50@31.50 12”. 68.00@76.00 
ougn pe 
i Shptke ae an ones ae os 11:00646.00 epee heey eth ped Finished widths— No.2 & better No. 3 No.4 
ee 63. 5. 44, . 29.00@30. 00@26. Flooring, }$x2 d 3” rift......$85.00@90.00 .....@..... | 
12" 68.00@70.00  49.00@51.00  30.00@31.00 —_25.50@26.50 coring, tam snd oo tt: + +: ae eo mE.te $42.00947.00  $24.50025°00 

Bark strips, Nos. 1 & 2.$38.00@39.00 Bark strip partition, COIR Oe a iccawisessaewe vaeuees 35.00@36.75 27.00@28.50 16.50@17.50 

BOK. «0000 17.50@18.50 SHOR: AGP 25 66s 3.0006 $44.00@47.00 ik RO ec --» 35.75@39.00 28.50@30.00 18.50@19.50 
Cull POG TREBLE «<<: cna 11.00@12.00 Partition, ae” swianmesiseaeecauwe 51.00@60.00 43.00@48.00 25.50@30.00 

Duluth, Minn., Jan. 22.—Northern pine lumber is firm. Quotations f.o0.b. Duluth follow: 
CoMMON Boarps, RougH— FENCING, RoUGH— . , 
6’ 8° 10’ 12’ 14&16’ 18° 20° 6’ 8’ 10,12&14’ 16 18&20 
Se ees $55.00 $57.00 $62.00 $62.00 $62. 4 $65.00 $65.00 Somes. Leas cveccweewcees $53.00 $56.00 $61.00 $63.00 $62.00 
F ah aw oe nn we 61.00 63.00 69.00 71.00 66. 71.00 71.00 INO: oo sine eo owisase wets 38.00 42.00 43.00 45.00 45.00 
| re 65.00 68.00 75.00 75.00 70. 00 75.00 75.00 PO AB ste saseainee wOerenarete 27.00 29.00 30.00 31.00 31.00 
ee ae: re 39.00 41.00 48.00 50.00 48.00 54.00 56.00 Ae My Lacuna aeuisnee 50.00 53.00 55.00 61.00 63.00 
TD vsvenvagee 42.00 44.00 51.00 51.00 48.00 54.00 56.00 PUD 506.493 SARIS 32.00 35.00 39.00 45.00 27.00 

sta. 8 a Sindee ea eine ed ged oped ores oes eH 974 NOs “Brits ses eewsey ioe eusu0 28.00 30.00 31.00 30.00 
OLLIE Sabo Balbo Bebo 36.60 36:60 36.60 36:50 No. 4, 6-foot and longer, mixed lengths, 4”, $29; 6”, $30. 

| en 34.50 35.50 37.50 37.50 37.50 37.50 37.50 5” fencing same as 6”. 


For all white pine Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $31. 


For S1 or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. 


Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 Piece Strurr, S1S1E— 


6’ 8’ 10’ 12’ 14’ 
2x 4” $29.00 $31.00 $33.00 $33.00 $32.00 
Ek @: 66005 29.0 30.00 32.00 32.00 31.00 
Se OE 30.00 32.00 34.00 36.00 35.00 
BELO” ..200% 34.00 35.00 38.00 40.00 38.00 
BEAL 3000s 35.00 36.00 39.00 41.00 39.00 
REELS 80-05% 40.00 41.00 43.00 45.00 43.00 


No. 2 aw” $3 less than No. 1; pine, rough, 


or S48, ad 


All white pine, Nos. 1 and 2, add $1. 

S1 or 2S, add 75 cents; S1S1E, add $1. 

Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 

Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO 20’— 
16’ 18’ 80" 4” 6” 4” 6” 
$34.00 $36.00 $36.00 
pees Os | i rr $51.00 ee, We is cw araeeeeawae 22.00 $22.00 
> Ge. a. 4 eelnennennnnn 44.00 44.00 Norway, C&better... 42.00 42.00 
35.00 37.00 37.00 D 35.00 35.00 
ipa eed ree] ee eee eee eee eee eeeee . . 
; x idi 2 4- -foot. 
43.00 46.00 46:00 Siding may contain not to exceed 20 percent of and 9 


deduct 75 cents; D&M 





Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Callf., Jan. 12.—The following 
are average prices of California pines f.o.b. mill, 
those on common being for 1-inch stock only 


and including no other thicknesses: 
California White Pine Mixed Pines 
5 2 clr.. —_ oo. Common— 
BEIECT .nwccvece 
D select ........ 75.40 Ee 10+ -ss0 SE 
No. 3 clear...... 70.95 NG, 8 onc ck cea 21.30 
Inch shop ...... 34.90  “ paeeegaee 17.70 
No. 1 shop...... 54.05 __S aepseepee 11.65 
No. 2 shop...... 32.55 No. 1 dimen.... 22.10 
No. 3 shop...... 20.50 No. 2 dimen.... 16.90 
Panel, %” ..... 86.10 ‘Timbers ....... 29.70 
No. 3 clr., stnd 47.25 B hod ane 
Shop, stnd. ..... 3.50 eveled siding— 
GCE: 0.050008 $ 40.60 
Sugar Pine : Siesta weiae ae 
Nos. 1 genera $142, 05 (sa basw@wsnm 27.7 
BEIOUL. 3.5962465 
D select 122.272: BL 28 White Fir 
saa stone Ssahie's io SHORTS. Ksnnweete $ 50.80 
mch Shop ...+... : 
NO, 1 ShOp....«- 66.25 No. - com. and 24.25 
No. 2 shop...... ee ge eee ee : 
No. 3 shop...... 21.95 No. 4 common... 18.05 
No. 1 & 2 clr., No. 1 dimen.... 20.15 
Yh eee 5.10 No. 2 dimen.... 17.80 
No. 3 clr., stnd.. 64.90 
Shop, stnd. .... 40.50 Douglas Fir 
Lt SE ee 50.95 
Cedar Com. 478 ..a0s- 15.40 
MbawAibiwscweua $17.30 Com., 5/4 & up. 16.50 
Ties & timbers. 28.00 
Export SPOR: : cacnwabs 1.40 
Australian ..... 75. 
$ 75.15 Lath 
Box No. 1 mix. pine.$ 5.70 
Mix. pines, 5/4 No. 2 mix. gi 4.60 
D sesteewe $ 20.50 32” mix. pine.. 1.90 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 23.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices: 
Boards, S2S 

No.2 No.3 

com. com 

A OMG Ee 650d anessseeacuwnses $31.00 $21.00 
Dal jg | Je | i ere 32.00 23.50 
1x 6 ond 10" ssc see iwieceGeeadeanese 27.00 23.50 
PEI DO ROCLE 6s eteacnweverawawnie 29.00 24.00 
ixi3” and wider, 10 to 16’ .....5:0s0« 30.50 25.00 
No.4 No.5 

com. com. 

OR” ORES 6.3 oshiosusssesancnese $20.00 $ 9.00 

Selects, ~ 

Mai, 0 —* 

1x _ 6” and 8”, 10 to 20’ .....:.. Ho, oO" $67. 00 $49.00 
BRE scdensabeaCe bean eens ssinns 88.00 78.00 63.00 
RED, | GikcksaGhadesnaweceseanee oo 89.00 73.00 
SEAS” MOE WAGOE S666 vsccccsees 9.00 94.00 78.00 
5/4, 6/4x4” aad a. 10 - 20’ 97. 00 92.00 80.00 
C/E ORE War oivciiccccvewceccas 99.00 94.00 82.00 

Shop S2S, f. o. b. Chicago 

No.1 No.2 No.3 

Ai Ei fe oe Pen $58.00 $48.00 $38.00 
ee ree ere ret ne 00 58.00 38.00 


j EE prices are for shipments of No. 3 and 
better shop. For straight cars of specified 
grades, add $5. 





Spokane, Wash., Jan. 21.—Quotations on west- 
ern and Idaho pines and white fir are as follows: 


WESTERN WHITE PINE, 16-Foot, INcH— 


No.1 No.2 No. 3 ssa - te 7 
BP mis agrerecnne $41.50 $31.00 $22.50 
Ro! siskanaric 42.00 32.00 24.50 
Bs eke -e- 41.50, 27.00 24.50 

BE. oi sralaricraicele S100 27.00 BEGG -ccccs. ccovs 
1 ge ee 45.00 29.00 25.00  ..... _cecce 
4” & wider aeeets «eee $20.00 $ 9.50 
WESTERN PINE SHop, s2s— 
ies: Yate Com- 
No. 2 No. 3 mon 
s/t & 6/4.. $68 50 aL 50 $31. 50 $21.50 .... 
RGieaactneie 6.50 61. _ 41, _ 21.50 —_.eee 
474 siveibinccie outa) SAG ree 
IDAHO WHITE PINE— 

No.1 No.2 No.3 No.4 No.5 
er nici nweaie ees $52.00 $41.00 $25.0 sie 
eee 53.00 42.00 30.50 
Me ge aveieelovaiwts 52.00 39.00 30.00 

BO” Saicmenenan 55.00 39.00 30.00. ..... ead 
Bete saieeczesters orate 68.50 41.00 31.00 ...... ae 
4” & wider.. . $22.50 $ 9.50 
WHITE Fir, 6- TO 20- Foor, Inch— 

” 8&10” 12” 4” &wadr. 
PEO) DB iasekase $27.00 $29.00 $30.00 $31.00 ..... 
1 ee 22.00 24.00 25.00 26.00 ..... 
WKN cenieccer unirene Reena sees coos $20.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., Jan. 23.—Present log quotations 
are: 

Cedar: $16 to $20. 

Yellow fir: $28 to $28.50, $21 and $15. 

Red fir: $20 and $21. 

Spruce: $32, $25 and $15. 

Hemlock: $14 to $16. 





Everett, Wash., Jan. 19.—The log market re- 
mains steady. Quotations: 


Fir: No. 1, $28; No. 2, $21; No. 3, $15. 
Cedar: Rafts containing shingle logs only, 


$18 base; 25 cents added for each 1 percent of 
lumber logs. 


Hemlock: No. 2, $19; No. 3, $14. 
Spruce: No. 1, $28; No. 


2, $21; No. 3, $15. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Jan. 19.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ended today: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No. 2 No. 3 No. 2 No. 3 
Clr.&btr. Clr.&btr. Clr.&btr. Clr.&btr. 


728"... ig 50 $48.00 1%4x3”..$61.50 $50.50 
Tat". 4.00 48.00 1%4x4”.. 58.50 50.50 
10"... mt 50 50.00 1%x6”.. 60.50 50.50 
Slash Grain Flooring 
1x3”....$40.00 $37.00 1%4x3”"..$48.50 $37.50 
a... 40.00 37.00 14%4x4”.. 45.50 37.50 
1x6”.... 43.00 41.00 1%4x6”.. 47.50 37.50 
Vertical Grain Stepping 
T34, 236 & F UO 10% occ cceccccescess $70.00 $60.00 
ta if Oe UE ve kcctuseccceces 72.00 62.00 
Finish, No. 2 Clear and Better, S2S or S4S 
COPE R CT CE OCC erT eee $54.00 $48.00 
ee 55.00 49.00 
1x5, 8 IS vi cacciewnsvineene Peer 56.00 50.00 
det MbAANEECERR CTR ECEC EES Spt Hoge 
rae i & 10 & Ue oc cccctucsccens B : 
es spiced Rotana tcanshap aaa eo 58.00 52.00 
ve me Be, F Ge TR co vicceceseavnwe 66.00 60.00 
Celling, C&EV and C&EB and Partition 
x4”...$39.00 $34.00 3x6"”.. a Y 00 5 re 
Oxye -» 41.00 35.50 &gx6".. 50 
%x4”... 39.50 34.50 %x6”... “a 00 38 00 
Tet” ..60< Fa.00 39.00 1x6”.... 45.50 42.50 
Drop Siding, Rustic 
54x6”...$39.00 $36.50 1x6”....$43.00 $40.50 
Txt” ..... 41.00 38.00 1x8”.... 50.00 47.00 
Fir Battens 
3” flat eeicene $0.70 H+ a o a sews oocesg0s 8b 
m Oe GQivececccoce S08 10 Ge Geeccecuneuc -90 
ais 
Pir; POO CHOUBANGE co dcacsiccdesvciceceivess - - $4.00 
Common Boards and Shiplap 
No. 1 No. 2 
com. com. 
he. TRG Ge PRES oe ihiseedidcsccane ae Po se fg .00 
PEE” ‘tse heaenweechesecneeeeceve ces 
ne” Milde eGTeS CU eanenkeneneeues i860 1650 
PEM EO ec ccvnecesacuaveunceuee 19.50 16.50 
EMER ,fesiduuiin's cc. nee vev cde amackenee 20.00 17.00 
PREM MB ORU sa crc ee ne necupreceus wean 21.50 18.50 
Pal cca ea ue Meera tue eKce cde caueea 20.50 17.50 
WR ENG vs cawcnceeneacesacehenne 21.50 18.50 
Common Planks and Small Timbers 
MM ERE | Coccctccctacecuteeeenees $22.00 $19.00 
WAG OEE ONO” cacetcciiunawanceteee 1.50 18.50 
GE cote cde ceunivewescecece ee 22.00 19.00 
3x10, 3x12 & 4x2” cicivaduisecaes 23.00 20.00 
Common Dimension, S1S1E, 12’ 
No.1 No. 2 No.1 No. 2 
com. com. com. com. 
2x3, 2x4..”$18.50 $15.50 2x14” ....$21.00 $18.00 
2x6, 2x8”.. 18.00 15.00 2x16” .... 22.00 19.00 
2x10” .... 19.00 16.00 2x18” . 24.00 21.00 
2x12” .... 19.50 16.50 2x20” .... 26.00 23.00 
Common Dimension, 2x4”, S1S1E 
De isacuws $17.50 $14.50 ee dvcueve $20.50 $17.50 
ae 18.50 15.50 ee cccslene 21.50 18.50 
WO va eo cus 19.50 16.50 | RIC 23.50 20.50 
Common Timbers, Rough, 32’ and Under 
No.1 Sel No. 1 Sel 
com. com. com. com. 
6x 6”. - 00 =. po 18x18” ....$28.00 $31.00 
10x10”. ; 5.00 20x20”.... 29.50 32.50 
14x14”... ¢: 3B. 50 8. $0 22x22”.... 31.50 34.50 
16x16”.... 26.00 29.00 24x24”.... 34.00 37.00 
Common Timbers 
34 to 40’. .$26.00 $29.00 72 to 80’..$51.00 $54.00 
42 to 50’.. 30.00 33.00 82 to90’.. 61.00 64.00 
52 to 60’.. 36.00 39.00 92 to 100’. 73.00 76.0 
#2 to 70’.. 42.00 45.00 
Ties, Rough 
SC (i i: errr rrr. $20.00 
WOME Sacasccieces Bees) | | INGe F ccdccscccecs 11.25 
HEMLOCK— 
Boards, SiS or Shiplap 
pon 1 tlh 2 No.1 No. 2 
com. com. 
= & ae $20.0 00 $17. 06 1%& 1% 
eens 18.00 15.00 x4” ....$20.00 $17.00 
ine” tan 18.50 15.50 x6” ..«<. gee Z.50 
1x8 & sally 19.50 16.50 x8 & 10” 21.50 18.50 
1x12” .... 20.00 17.00 pl) 22.00 19.00 
14%4x2 & 3” 22.00 19.00 
RED peel 
Common Boards and Shiplap 
1x4” eaeivas se 50 $11.50 1x10”..... $19.00 $14.00 
1x6” Reerie CO. 32.00 txia*..... 20.00 15.00 
BN cece 1800 13.00 
Flume Stock 
1x6” eiaieat $22.00 $17.00 1x10”..... $24.00 $19.00 
BOE ccccs 23.00 18.00 1x12”..... 25.00 20.00 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Jan. 23.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 
Pre- 
High Low vailing 
Prices Prices Prices 


Vertical Grain Flooring 


1=4° No. 2 clear Vi Geccc $55.00 $49.00 $53.00 
Ben © Wi Bika ccccavones 37.00 Te” - acewe 
Slash Grain Flooring 
1x4” No. Z ~— better s. g. 31.00 ys | ere 
ee Se ere Pree \ | sae eee eee 
1x6” No. 3 pe | better..... 38.00 Ee 
ING: S Gs Ga cecvascccus 32.00 | ee 
Stepping 
No. 2 and better clear.... 70.00 GHG: izcue 
Finish 
p>” eee re CEOW <assu sues 
Casing and base........<«. 68.00 ok arr 
Ceiling 
54x4” No. 2 and better.... 32.00 Ae kane 
IRQs. “cneaveseucawsas 24.50 aoe” waxed 
1x4” No. 2 and better.... 31.00 ue” wand 
ie abucuaiawen anes 28.00 7 
Drop Siding 
1x6” Pg 2 and better.... 37.00 32.00 33.00 
OS  vadecnaukwe sees 32.00 > i | renner 
No. 1 Common Boards and Shiplap 
ee ONO BO 6 ceccncvuccsaes 19.50 p) | re 
EMG  Sisudveendsaaranue eel p) er ree 
Dimension, No. 1 Common S4S 
Sa", 82 GUNG 14 6c ccsiccvans 18.50 17.50 18.50 
Plank and Small Timbers 
4% 4, 12 to 16" S48... 2c 22.50 ci eer 
Suis", 12 to 16° S4Bi.. ce MO getee sence 


6x6” S48 


Trrrrrr reer 24.00 ences 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 23.—Fir prices today, 
mixed car basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


EMG” Dee: Bi GOO 6 ck oi de coc kaceead weedededaa $57.00 
Be0e MONO cwceccigsuacacdaans jacaauas 53.00 
A Ei CIO ec sxewniesewiweeeduaexes dus 39.00 
1x3 and 14%4x4” No. 2 clear and better..... 54.50 
Oe 43.00 

Slash Grain Flooring 
1x4” a 2 clear and DECGY ..ccccccsssccss 32.00 


DOU Sccucdasendccned 
1x6” No. 2 clear and better 
No. 3 clear 


ey 


Vertical Grain Stepping 


1% and 14%” No. 2 clear and better......... 70.00 
Finish 

ING. DS CHOMP Gi DOUUGR is ook vic indaccceccaces 58.00 
Ceiling 

5gx4” No. 2 clear and better .............. 31.00 

DR MGM siti duvecaaucadiesdececden 24.50 

1x4” No. 2 clear and better .............. 32.00 

NOG ACME -vdcadanacscacdeedancecenue 27.00 

Drop Siding and Rustic 

EuO” No. 2 clear and Detter ....ccccccccces 34.00 

RUOe @ QUE ccacacndicccecacusedsadnees 30.50 
Boards 

WON Re cankenecsmevsanabakdscuundeecead $19. “ee 00 

RU (A edscavddcenswivacesswadewedcuacerrand 6.00 

Dimension—2x4-inch, S4S 

NGG Re Ee GUMBORR beck écaacdnwawaanedewevedaes 18.50 

ING A daiaedataccdsecdunciaeeadeesidavsasess 15.00 
Timbers 

PR's 4 Sy eh Ao dns ane a aae awe aw eke e wee 22.00 

Ce Ne ORs ad cs cea Wendeekaddedenss 24.00 

Miscellaneous Items 
CUMEOUTI POM. oo iis do dé ciaccctcecacéece 19.00 
Ware Rtn ON Or ccecdcksdcaddcsxaecasesaswuaawai 3.50 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 23.—The following are 
prices for mixed cars prevailing here today: 


Lath 


BE ccvexvncscanas 


Common rough dimension............++e+. 25.00 
BIG, RN, GEN so ca ccudiddanucecacaneane 20.00 
ME GR 6 cb 6 cdaedddancsereoas 21.00 











REDWOOD 


The following are the prevailing redwood 
prices, f.0.b. Chicago (72-cent freight allowance): 
Bevel Siding, ¥-Inch, $1S1E 

Clear—, m——"*A" — “Bp” 

3’-7’ 8°-20’ 3’-7' 8’-20’ 3’-20’ 

1 canawadawe 2 ere = et rg 

S sdeccesceas Ge 42.2 4.25 

CS"  sccuwtacceus 33.25 43:35 31:38 tas 33:28 
Bungalow Siding, S1S1E 


o—_Clear—_  -——“A"——°. 
3’-7’  —8’-20’ 


8’-T’ 8°-20° 

: St ae - = $58.25 $53.25 $56.25 
y 3! ee cece 62.25 57.25 60.25 
MS cecccscecs . 3876 76.75 71.75 74.76 
E10” =... 200e eoeee 75.75 78.75 73.75 76.75 
ER” ccccccess «+ TT.75 80.75 75.75 77.76 


Random Shop, Rough or S2S, 5” and up, 8’ -20’ 

1” 1 ” 1%” ” 2%” i 4” ” 6” 

$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.00 
Finish—Rough, S2S or S4S 





r £6 A. 


Os nessa. waces 
be & 1%-inch— 
3” ......+$59.50 $69.50 $95.00 $54.50 $64.50 $90.50 
” 9.50 69.50 101.50 64.50 64. 


Clea Ve . 

1-inch— $-4%’ 5- 7° 8-20° 3- 4%’ 5-7’ 8-20’ 
pte. $52. 50 $62.50 $88. 50 $47.50 $57.50 $83.50 

Re adacs . 52.50 62.50 94.50 47.50 67.50 89.50 
|) gettin 50 69.50 36:80 54.50 64.50 91.50 
ee 64.50 94.50 49.50 59.50 89.50 
3 to 6”... 52.50 62.50 ..... 47.50 57.50 ..... 
8” ....... 74.50 74.50 94.60 69.50 69.50 89.60 
10” ...... 85.50 85.50 98.50 80.50 80.50 93.50 
12" aes :) 87.50 87.50 98.50 82.50 82.50 93.50 





BO cciicion 94.60 94.50 105.50 91.50 91.50 102.50 
4 to 12”.. 12... seco. 101.50 97.50 


2-inch— 
Oe ixiwate te - om. - $93.50 $52.50 $62.50 $88.50 
99.50 62.50 


AF cceoens . 62.50 94.50 
OF écudcas $4.50 74. 50 101.50 61.50 71.50 98.50 
OP ocescune 59.50 69.50 99.50 64.50 64.50 94.50 
3 to 6”... 57.50 67.60 ..... 54.50 64.50 ..... 
eer -. 79.50 79.50 99.50 76.50 76.50 96.50 
10” ....... 90.50 90.50 103.50 87.50 87.50 100.50 
Ee décadue 92.50 92. 1 7: 50 89.50 -_ 50 100.50 
GAO ER is ccaae  teuns 50.200 cc eeee §695.60 


POY tl 22’ and 24’, ada * to 8’-20’; 26°32", add 


Wide Clear Finish, Rough or S28, Random, 8’ -20’ 
1” 1 -l ~ ” 4” 5” 
14”...$117.50 $124.50 $122.50 $127.00 $131.00 $134.50 
16”... 122.50 129.50 127.50 132.00 136.00 139.50 
18”... 127.560 134.50 132.50 137.00 141.00 
- 132.50 139.50 137.50 142.00 146.00 
22”... 1387.50 144.50 142.50 147.00 151.00 
24”... 142.50 149.50 147.50 152.00 156.00 159.50 
- 147.50 154.50 152.50 i \ 
28”... 152.60 159.50 157.50 162.00 } q 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 


Clear and Tank, Rough or S28, 8 to 20’ 


Width— 6” 8” 10” 12” 6-12” 
Thickness— 
So dadadadacdswass ooo oa33 $113 $114 $112 
O? cebidesdingiahanwas 116 «6117 A 119 117 
Add, for 22-26’, $6; for 26-31’, $14 





RED CEDAR SHINGLES 


Seattle, Wash., Jan. 19.—Eastern prices f.o.b. 
mill are: 
Per Square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 





Mixtra stare; 6/266. cccecae —y $2.85 
Memere GONG, O/3is6 6 ccccaess 2.48 3.10 
Extra clears nm tawadeded 2.68 3.35 
Reeett OAS wccwecdaeuens 3.13 3.90 
DE. can cadadadedaakad 3.91 4.00 
FO Seawesincutoaads 3.47 4.70 
First Grades, Rite-Grade Inspected Stock 
Pow, Go a , eee $2.36 $2.95 
poo, ge ee > 2.56 3.20 
Extra clears 3.60 
Perfects, 5/2 .. 3. 4.00 
PN i anadcdwaweawnnans 3 4.10 
Perfections 4.80 
Second Grades, Standard Stock 
Common stars, 6/2........ $0.88 $1.10 
Common stars, 5/2........ 1.08@1.16 1.35@1.45 
Common clears ..........: 1.48@1.60 1.85@2.00 
British Columbia Stock, Seattle Market 
XxX Santien) cededvsdeteanacanes $3.30@3.40 
poo > > ee 5 Aree $3.21 4.00 
DEE Gcéatrcndwancaneas 3.27 4.50 
yay Miécccasedsaaaees 3.61 4.90 


ma Olas 1G (CREB i ks ccccdawcs 1.60@1.70 
mm Chee WO hs Belcesaens 1.51@1.63 1.90@2.05 
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i see EEE 


WHY? 


OM does THE DEALER 
P| does find he can buy some 
tA tem of LONG LIFE at a 
competitive price, he chuckles,— 

and quickly sends us his order. 





THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 


FOURTEENTH IN AN ADVERTISING SERIES 
PRODUCED IN OUR OWN OFFICES 
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POPLAR 


Cincinnati, Ohio, Jan. 21.—The following are 
average prices, Cincinnati base, on ‘“‘soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY— 4/4 5/4&6/4 8/4 
BUS: crciayass sues $105@110 oe ac nee 
Saps & selects... 4 80 85@ 90 
IO; 2 DOM, oss 58 68@ 63 63@ 68 
No. 2 com. A.... a 35 35@ 38 38@ 40 
No. 2com.B.... 25@ 27 27@ 29 30@ 32 

Sort THexTURE— 

Cs Cuiheoabaa ee as yt $120@125 +1259 135 
Saps & select.... 85 90@ 95 95@100 
Os 2 OOM, «<c00% 5 70 10@ 75 T5@ 80 
No. 2 com. A .. 35@ 40 40@ 45 48@ 46 
No. 2 com. B. 25@ 27 27@ 29 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohlo, Jan. 21.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. om. 

Beeb ixgiss casein $60.00 $50.00 $30.00 $20.00 
De Suess acueas 60.00 50.00 30.00 20.00 
Bre eins Swe.ckin ee 55.00 48.00 25.00 19.00 


Louisville, Ky., Jan. 21.—Demand for poplar 
siding is showing improvement, and the move- 
ment is increasing, as retailers are stocking 
against spring demand. Present consumption is 
a bit dull, due to unusual cold. Quotations: 


Clear Select No. 1 com. No. 2 com. 
or seceense $62.00 $52.00 $34.00 $24.00 
SE 60.00 50.00 30.00 22.00 
ee 50.00 47.00 24.00 18.00 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


Chicago, Jan. 23.—Local distributers of north- 
ern pine report a heavy and general demand for 
that wood, and a strengthening thruout the list. 
Lower grades are moving in volume to box and 
crating case makers, as well as to glass. manu- 


facturers and other industrial consumers. Pros- 


pects are deemed excellent. 





Boston, Mass., Jan. 22.—Aggressive distribu- 
ters of northern pine are booking orders right 
along despite the attractive offers of stock from 
the Pacific coast and Idaho. Prices on medium 
and upper grades have been revised to meet 
western competition, and both yard and shop 
buyers are beginning to respond. Eastern whole- 
sale yards were disposed to hold out against the 
concessions as long as possible, but now that 
they have met the situation with price lists 
slashed 10 to 15 percent they are in a much 
stronger position than they would be on a grad- 
ually declining market. Lower grades for pack- 
ing lumber are in fairly good demand and prices 
look steady. 


Buffalo, N. Y., Jan. 23.—The trade in northern 
pine has been rather quiet of late, and whole- 
salers say the reduction in prices in some grades 
has not as yet led to much new business. The 
severe cold weather has doubtless held back 
a good many orders. Prices now make a favor- 
able showing as compared with competitive 
woods, and seem likely to remain firm. 


North Tonawanda, N, Y., Jan. 22.—A steady 
demand during the last week has made inroads 
into yard supplies, which dealers are replenish- 
ing with rail shipments from producing points. 
The heavy demand for cutting-up grades has 
been so heavy of late that dealers are somewhat 
skeptical on being able to furnish the required 
stock regularly, if orders keep up on the pre- 
vailing basis. Manufacturers are the heaviest 


EASTERN SPRUCE 


New York, Jan. 21.—Buying of eastern spruce 
is fairly spirited. Wholesalers hold prices very 
stiff and refuse to budge an inch, a fact which 
seems to have checked to a small extent the plac- 
ing of orders. Mills are very independent and 
not too eager for business, as small supplies 
are held and insufficient snows are retarding 
logging operations. 


Boston, Mass., Jan. 22.—Demand for eastern 
spruce is better than it usually is in January. 
Altho not so active as it will be a few weeks 


hence, there has been healthy growth in the 
request for yard stock and current business is 
sufficient to absorb the present production. The 
fair volume of trade in dimension holds the 
market firm at $48 base for frames, and possibly 
a modest concession on yard dimension if the 
order is easy to saw and there is no haste about 
delivery. Excellent building prospects make 
producers very confident. There is hardly a 
quotable change in the prices for random 
lengths, but the tone of the market is rather 
firmer. Provincial manufacturers are discussing 
advances, as demand is growing faster than 
production is increasing. The call for northern 
and eastern boards is improving, but is still 
interfered with somewhat by the inroads of 
southern roofers. Prices are steady. Quota- 
tions: Dimension, rail shipments, f. o. b. Bos- 
ton, 8-foot to 20-foot lengths, 8-inch and under, 
$48; 9-inch, $49; 10-inch, $50; 12-inch, $52. 
Provincial random, 2x3, $38; 2x4, 2x6 and 2x7, 
$37.50 to $38; 2x8, $43 to $44; 2x10, $44 to $46. 
New England random, 2x3 to 2x7, $39 to $40; 
2x8, $45; 2x10, $46; 2x12, $48. Covering boards, 
5-inch and up wide, 8-foot and up long, DIS, 
$37 to $38; matched, clipped, 10- to 16-foot, $40 


to $42. 
HARDWOODS 


Chicago, Jan. 23.—The hardwood market re- 
mains active and strong. Flooring and automo- 
bile body manufacturers are still the biggest 
factors in the trade, but-.a good volume of bus- 
iness is obtained from miscellaneous sources, 
Box plants and other industries are buying lower 
grades freely, and these are very strong. The 
furniture shows are drawing to a close, and 
are said to have been moderately successful as 
a whole. While furniture makers without doubt 
will continue to buy cautiously, it is expected 
that they will have to take large quantities of 
lumber in order to continue operation. Pricés 
are about the same as last week, with sap 
gum, Nos. 1 and 2 common, plain red and white 
oak, birch and maple particularly strong. 





New York, Jan. 21.—A material advance in all 
grades of hardwoods is expected to materialize 
early in the year. Thus far no uplift of any con- 
sequence has come to light altho prices are very 
firm. Business is unusually good for the time of 
year but the big volume is coming from fre- 
quent but small orders. Industrials are not yet 
doing their share in keeping things moving. 
Dry stocks are not over-plentiful. 


Boston, Mass., Jan. 22.—Business in hard- 
wood lumber keeps up well and demand grows 
with encouraging steadiness. Mill advices speak 
of dry stocks in first hands as well below 
normal, and as production in the South is low 
at a time when consumption is increasing, New 
England distributers argue that the logical out- 
look is for very firm prices. Maple flooring 
grows firmer and oak flooring is up about $5 
from the lowest December level. Beech and 
birch flooring are not showing the same strength. 
The better grades of well manufactured hard- 
woods are firm and wholesalers show a disposi- 
tion to add to their prices. Medium and lower 
grades are steady to firm. Orders are averaging 
moderate in quantity but aggregate a very sat- 
isfactory January business. Quotations: FAS, 
inch; ash, white, $120 to $125; basswood, $95 
to $106; beech, $80 to $90; birch, red, $140 to 
$150; birch, sap, $120 to $125; gum, red, $95 to 
$105; maple, $100 to $110; oak, white, plain, $110 
to $120; oak, white, quartered, $150 to $160; 
poplar, $125 to $130. Flooring, 13/16x2%4 clear; 
beech, $83.50 to $93.50; birch, $88.75 to $98.50; 
maple, $101.50 to $103.50; oak, white, plain, $105 
to $111.50; selects, $94.50. 


Columbus, Ohio, Jan. 21.—Hardwood business 
holds up quite well and there is a decidedly 
bullish tone to the trade. Buying is gradually 
expanding and orders are evenly distributed be- 
tween factories and yards. Retail stocks are 
not large and buying to replenish them before 
the spring building rush is under way. Factory 
demand is steady from all sources with the 
exception of furniture concerns which are hav- 
ing good shows. Quotations on oak at the Ohio 


River: i 
No. 1 No.2 No.3 
FAS com. com. com. 
Quartered «06.60 $150 $80 $60 
POE. aawcbewneess 110 70 58 $20 


Kansas City, Mo., Jan. 22.—Hardwood yard 
items find a ready sale, with a particularly 
strong call for oak and maple flooring. Prices 
on oak have been advancing. Finish in gum 
and oak sells well. The factory trade has be- 


gun to expand a little more, with the automobile 
concerns buying steadily and box factories show- 
ing increasing requirements. 


Railroad buying 
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continues, the strongest call being for bridge 
material. 


Omaha, Neb., Jan. 22.—The hardwood market, 
due to the increase in inquiries as well as orders, 
continues to improve. With a slight moderation 
in the temperature, building is proceeding where 
it left off shortly before the first of the year, 
consequently, a nice increase in orders placed by 
the building trades has been recorded. Stocks 
are not large and dealers are attempting to 
replace them in time for the spring rush. 


Buffalo, N. Y., Jan. 23.—The hardwood market 
holds firm, with a fair demand for the season. 
Most yards report that they are doing about 
anormal business. Inquiries are on the increase. 
The outlook in the automobile and furniture 
industries is bright. 


New Orleans, La., Jan. 21.—Hardwoods en- 
joyed another good week, bookings ranging 
above seasonal average, tho the trade continues 
to buy cautiously. Sap gum has climbed $4 or 
$5 in the last ten days. Oak of the flooring 
grades is reported in excellent call, and the 
automobile folk by some reports are increasing 
their takings. Prices are reported firmer, car 
supply satisfactory, stocks of seasoned material 
more or less broken, and production still 
hampered by bad weather. 


Houston, Tex., Jan. 23.—The hardwood situa- 
tion shows a gradual improvement in production 
and shipments. There have been no appreciable 
price changes. 


North Tonawanda, N. Y., Jan. 22.— Zero 
weather yesterday and today caused yards to 
suspend shipments, but promises of milder 
weather tomorrow have caused shippers to plan 
on getting supplies started on their way. Orders 
are being booked with a steadiness that has 
created an increasing scarcity of items in better 
demand. Dealers are experiencing some diffi- 
culty in replenishing stocks, and report a tend- 
ency toward increasing prices. 


Cincinnati, Ohlo, Jan. 22.—Business is begin- 
ning to pick up to some extent. There is a 
fair line of inquiries and some actual business 
of good proportions. Prices are steady but have 
shown no disposition to increase; however, deal- 
ers expect a turn for the better if buying 
develops as expected. 


St. Louis, Mo., Jan. 22.—There is a stronger 
market in southern hardwoods than last week, 
and prices are firmer, particularly in gum. The 
strength in this item is said to result from its 
scarcity, together with unfavorable weather in 
the South. Advances of $1 are quoted in FAS 
and No. 1 common, plain sap gum; in No. 2 
common plain gum, and in FAS and No. 1 com- 
mon and selects quartered red gum (sap no 
defect). Some increase in buying, as the result 
of furniture and automobile shows, is reported. 


Baltimore, Md., Jan. 21.—Hardwood inquiry has 
not been especially active in the last few weeks. 
Orders are on a smaller scale than expected. 
The range of prices is either firm or shows an 
upward tendency, mills having no such accumu- 
lations on hand as might tend to exert pressure 


upon the list. 
HEMLOCK 


Boston, Mass., Jan. 22.—Inquiry for hemlock 
is sufficient to keep wholesalers hopeful of im- 
Proving business a little later on. Orders are 
coming along slowly, altho the volume of hem- 
lock being moved into retailers’ and industrial 
hands is probably a little above the average 
for January. Eastern hemlock is steady to firm. 
Clipped boards, 10- to 16-foot, sell at $40. 
Northern boards, all 12-foot,,can be picked up 
for $1 to $2 less. Western hemlock shows more 
strength. Distributers appear to be getting rid 
= their temporary surplus and selling pressure 
as lessened. The millmen show decidedly 
firmer ideas in quoting on fresh contracts. 


a York, Jan. 21.—Small sizes of hemlock 
rein big demand. The hemlock market is in a 
very strong position and an advance of $3 has 
a since the turn of the year. Part 
a is advance, tho, is accounted for by the rise 
a rates. Due to the shortage of west 
wie ae hemlock is selling almost on a par 
ben ouglas fir. Practically every bit of the 
a Sit lumber on this market has been cleaned 


Buffalo, N. Y., Jan. 23.—Hemlock is holding 
weed — an advance of about $1, and prices 
ord ikely to go higher within a short time. 

lers have placed some orders, but are not 
yet Carrying large stocks. 
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A Steady Seller 
for Dealers 








J 











A popular use of red cedar siding. 


Beauty and durability are two sales 
arguments that land orders for deal- 
ers today. You'll look far and wide 
to find more beauty or durability 
than is to be found in our 


British Columbia Red Cedar 


4” to 8” Clear “A” Bevel 
10” to 12” Bungalow 


Here is a product that is forcing 
its way to the front solely on merit. 
We own some of the finest Red 


Cedar stumpage growing in British. 


Columbia and make a specialty of 
siding. That’s why it sells easily 
and steadily for dealers. 


Our Name is Stamped 
On All Siding 


to guarantee you the best. Order 
direct in straight cars or specify 
siding with our name on it to be 
shipped in mixed cars with shingles 
from your favorite B.C. shingle mill. 


Thurston -Flavelle, Ltd. 


PORT MOODY, B. C. 


SIDING 


























Cedar Siding in our storage bins. 














BIRCH 





If You Want the Best 


Hardwood Lumber 


BASSWOOD 
SOFT OR ROCK ELM 


Write or Wire 


TIPLER LUMBER CO. 


TIPLER, WISCONSIN 


HARD MAPLE 
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Our Saw Mill at Arringdale 


e 
® e P Ine Few woods equal N. C. Pine 


for all round building needs 
always a and when you order from us 


o OO d B Uu y you get big values. 


DAILY CAPACITY:—Saw Mills, 600,000; Planing Mills, 400,000 


MILLS : — Arringdale, Va.; Franklin, Va.; Wallace, N. C. 


Camp Manufacturing Co. 


FRANKLIN, VA. 


Eastern Sales Offices: 
NEW YORK: 1214 Flat Iron Building PHILADELPHIA: Real Estate Trust Bldg.. 
GEO. W. JONES, Mgr., Phone 982 Gramercy E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE L. CAMP, Manager 











Goldsboro N. C. Pine 





A Corner of One of Our Yards 


Runs uniform in quality and grades—the result of Modern 
Mill equipment and a determination to give big value. 


Well Assorted Stocks Insure Prompt Service 


Johnson & Wimsatt, Washington, D. C. 


TELECODE 








fil FAIA meiNaedona nt 


NORTH CAROLINA PINE 


New York, Jan. 21.—The better grades of 
North Carolina pine have experienced a rise in 
price for the week ranging from $2 to $3. The 
lower grades followed after with an advance of 
approximately $1. No. 3 and better jumped $2, 
but this had little effect on the placing of orders, 
A fair supply is on the market and railroad con- 
ditions are excellent. A further advance ig 
looked for as soon as the higher levels are di- 
gested.’ 





Boston, Mass., Jan. 22.—Not many important 
orders for North Carolina pine are being placed, 
but inquiries are picking up and decided im- 
provement in the demand is lovked for before 
long. Rough edge, 4/4 under 12-inch, is steady 
to firm. The spread of quotations is narrower 
than it was and there is probably more bus- 
iness at $61 now than at any lower figure. Some 
nice kiln dried stock is priced higher. The num- 
ber and importance of price advances on short- 
leaf roofers are a feature of the market. No 
desirable 6-inch roofers are now offered at less 
than $33. Shortleaf partition and flooring are 
gaining strength and demand is improving. The 
low range of quotations, flooring, 1x4: A rift, 
$92.50; B rift, $88.50; C rift, $72.50; B and better 
flat, $55.50; partition, B and better, 11/16, 
$58.25. 


Buffalo, N. Y., Jan. 23.—The various grades of 
North Carolina pine have all advanced $1 to 
$2 within the last week. Six-inch roofers are 
quoted at $34. Edge stock has taken a rise of 
several dollars, and some mills are carrying 
little or no lumber of this kind. Inquiry igs 
increasing. 


Baltimore, Md., Jan, 21.—North Carolina pine 
trade is quiet. Price advances of $2 to $3 a 
thousand feet have been announced by pro- 


ducers. 
FIR, SPRUCE, CEDAR 


Chicago, Jan. 23.—Demand for Douglas fir is 
fair, but tho much better than a fortnight ago, 
cannot be called active. Prospects, however, 
are very good, as inquiries are plentiful and are 
expected to develop into orders at any moment. 
The market is generally firm, but upper grades 
of slash grain and similar items depending on 
the retail trade for sale are still a little weak. 
The mills report a good volume of business, 
heavy order files and poor stocks, and are mak- 
ing no special efforts to stimulate trade in this 
territory. 


New York, Jan. 21.—Arrivals of Douglas fir 
are limited by the inability to get cargo space. 
The amount of transit fir on this market is prac- 
tically nil. A greater scarcity of the wood ex- 
ists than has been the case for at least twelve 
months. As a consequence of the small quantity 
in wholesalers’ hands and of the advance in car- 
go rates and difficulty in getting space some 
items of fir have advanced as much as $3. A 
further slight strengthening is looked for during 
the coming week. Cedar siding is very scarce. 


Boston, Mass., Jan. 22.—Douglas fir, western 
spruce and cedar are working out of their some- 
what anomalous situation in the New England 
market. The tone of prices is more in line with 
the strengthening demand. For Douglas fir the 
market is firm thruout and buyers are easily 
found for the rather limited offerings. The 
firmer tone of mill quotations and the reduc- 
tion of stocks in first hands have put the eastern 
trade on a more conservative basis. There have 
been sales within a few days of ordinary sched- 
ules of fir random at $39, ship’s tackle, Boston. 
Some business is going thru at less and very 
possibly some sales have been made at a little 
more, a great deal, of course, depending on the 
schedule. The outlook for spring business 18 
bright, both with retail yards and with shop and 
other industrial consumers. 


Kansas City, Mo., Jan. 22.—There is a very 
good call here for fir and hemlock boards and 
there is a growing demand for flooring, ceiling 
and drop siding. Long dimension also is being 
asked for by some yards. Prices on fir are firm 
and some readjustments are looked for. Not 
very many transits are being put out now. 


San Francisco, Jan, 19.—Altho things are quiet 
in the Douglas fir market in California, there 
has been a curtailment of shipments from the 
Northwest and, with production somewhat re- 
duced and many of the steam schooners tied 
up, prices are holding pretty firm. There is 
about a. normal demand for this time of year 
in San Francisco territory. There is not a very 
active buying movement in southern California, 
as many buyers seem to be waiting to see which 
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way the market will go. While commission men 
are now very cautious about buying from the 
mills, many mills have orders for dimension 
pooked ahead. 


Omaha, Neb., Jan, 22.—A signal increase in 
demand for fir has been noticed during the last 
ten days, and the market is strengthening. Re- 
tailers predict advances before the expiration of 
another thirty days. Stocks are incomplete and 
dealers are doing everything in their power to 
complete them. Some trouble is reported in ade- 
quate transportation facilities. In some in- 
stances, according to reports, mills are curtail- 
ing quantity shipments. 


Buffalo, N. Y., Jan. 23.—The fir market shows 
increased strength, with a fair demand, mostly 
for flooring. The general demand has been 
checked by the severity of the weather. 


CYPRESS 


Chicago, Jan. 23.—No notable change in the 
cypress market is reported by local distributers, 
who state that while demand is fair, it has not 
yet developed into such volume as that most 
other woods have attained. Industrial business 
predominates, retailers being rather slow in 
committing themselves. The market remains 
steady, and no price changes of consequence have 
been noted. 


New York, Jan. 21.—The talk that cypress will 
soon go to higher values is still making the 
rounds but the week has brought out no uplift 
in prices. Demand has been moderately good 
and inquiries are about normal for the season. 
Stocks are not plentiful but when wanted can 
be secured with little delay. Yards are carrying 
small but seasonable stocks. 


Boston, Mass., Jan. 22.—Wholesalers whose 
selling organizations cover a wide territory 
speak of some improvement in the demand for 
cypress. Some encouraging inquiries are com- 
ing along both from retail yards and millwork 
buyers. Railroad shipments have been coming 
thru so- promptly that buyers have not had to 
worry about future requirements, and there has 
been nothing in the price situation to induce 
ordering very far ahead. ‘There should be con- 
tinued improvement with the approach of spring 
and fairly active business a month or so hence. 
Quotations: FAS, 4/4, $98 to $105; 5/4 and 
6/4, $1038 to $110; 8/4, $108 to $121; 12/4, $130 to 
$136. Selects, 4/4, $83 to $93; 5/4 and 6/4, $88 
to $98; 8/4, $95 to $101. Shop, 4/4, $53 to $63; 
5/4 and 6/4, $65 to $71; 8/4, $75 to $85. 


Kansas City, Mo., Jan. 22.—Cypress inquiry 
from retailers showed a considerably increased 
volume last week and some orders are being 
placed for well mixed cars. Industrial demand 
holds up well. There are not so many low 
prices being quoted now. 


Omaha, Neb., Jan. 22.—Following enticing of- 
fers from the mills since the first of the year, 
local lumber dealers have placed several small 
orders for cypress shipments. The market is 
€asy with demand slow. 





Buffalo, N. Y., Jan. 23.—A firm market has 
been developing in cypress of late, partly on 
account of the bad weather at the mills and 
partly because of the advance in other woods. 
The buying has not increased to any great ex- 
tent, altho the volume of business has been 
fair during the last two or three weeks. Build- 


ing has been interfered with lately by severe 
Weather, 


Cincinnatl, Ohio, Jan. 22.—There is as yet no 
material change in the cypress market. Business 
is dull, with little prospect of any material 
improvement in the next week or so. Prices 
have held steady. 


St. Louis, Mo., Jan. 22.—No price changes in 
a cypress or yellow cypress have been made 
uring the week. The demand for red cypress 
Temains good. In yellow cypress there is not 
much activity. There is a fair demand, however, 
or mixed cars, especially shop and select. 


cumitimere, Md., Jan. 21.—Cypress movement is 

Cient to absorb present output of the mills. 

om ideas of manufacturers are firm as to 
ues. Stocks held here are very light. 





Pen Orleans, La., Jan. 21.—Demand has 

metered improvement since last week, and is 

sr brisk beyond seasonal average. Much 
ed car business offers. Prices stand un- 
nged but by report firmly held. Car supply 
800d. and shipments prompt. 


Our mixed car shipments of mold- 
ings, lumber and frames lower 
freight costs and provide a means 
of carrying smaller material invest- 
ments and securing more rapid 


stock turnovers. 
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Bradley- Miller 
K. D. frames of 
genuine White 

-Pine come in 
a variety of 
sizes to fit all 

openings — 

Right in every 

respect,man- 

ufacture and 
quality guar- 
anteed. 


Bradley-Miller & Co. 
BAY CITY, MICHIGAN 
Eastern Frame Representative 


A. D. MOORE, 
P. O. Box 867, 
New Haven, Connecticut. 






Bradley Miller 








WESTERN PINES 


Chicago, Jan. 23.—The demand for western 
pines has been developing volume during the 
last ten days, and the market has strengthened 
perceptibly. A great deal of buying of shop 
lumber developed, and the mills are now holding 
strongly to the $38, $48 and $58 price basis. 
While some distributers’ report that demand 
has dropped off somewhat at these prices, others 
state that there has been no setback, and that 
prices are likely to advance further within the 
next few weeks. Boards are moving well and 
are strong because of their scarcity, particularly 
in their lower grades. Fir and larch also are 
scarce and strong, as well as in good demand, 

San Francisco, Jan. 19.—There are many in- 
quiries for California white and sugar pine and 
buying has increased during January. Nearly 
all mills are closed down for ‘the winter and 
manufacturers feel that stocks are not too large 
for needs. No. 1 shop and No. 3 clear are scarce 
at nearly all mills. There is a good demand for 
commons in white fir as well as in pines. Altho 


some buyers are disposed to take advantage of 
the heavy cut of last season, the tendency of 
With favorable weather, 


prices is to advance. 


shipments are being made right along to the 
eastern market. A good deal of No. 2 shop has 
been sold and with a normal winter demand 
there will be no great quantity left at the prin- 
cipal mills when the new cut comes in. There 
is a good demand for commons, in white fir as 
well as in California pines. 


Buffalo, N. Y., Jan. 23.—Conditions are fairly 
satisfactory in the California pine trade, and 
business is being placed in about normal volume. 
Inquiries for shop lumber have shown some 
increase lately, and there is no large stock of 
No. 1 shop to be had at the mills. 


Kansas City, Mo., Jan. 22.—Salesmen here re- 
port a very good demand thruout the Missouri 
Valley and farther east for western pine fac- 
tory stock, and an increasing line of inquiry for 
yard items. Thick stock is getting scarcer and 
prices have been advanced $2.50 by some mills 
on 5/4 and 6/4, No. 2. Inch stock is firm. Yards 
show an especial interest in common boards. 


New York, Jan. 21.—Western pine shop has 
been very strong during the last week and an ad- 
vance is looked for in the next ten days. No. 1 
shop is scarce in Oregon white pine but there is 
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plenty of all other ‘grades. No. 3 is due for ay 


Time and Money 


the larger distributors. Some mills have already 
boosted prices on shop from $2 to $3. Unauthep. 

Figuring lumber bills is a snap 
when you have a Meilicke Lumber 
Calculator. 

Right at your finger tips you 
have 374,000 correct answers 
scientifically grouped and tabbed. 
No more weary figuring of pieces 
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tic reports are that California and Oregon pines ! 
will get a lift all along the line during the com. 1 
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ing week. 


Boston, Mass., Jan. 22.—New England dis. 
tributors report that demand for western pines 
has improved since the first of the year. Shop 
lumber is getting more attention and yard items 
are doing decidedly better. The stiffening of 
the southern pine market has probably helpeg 
western pines to some extent. Sales of Idaho | 
white pine have been important enough of late 
to reduce stocks materially and give prices an 
upward tendency. No. 2 common is up $1 ang 
No. 1 common has advanced about $2. Other 
western pines also look stronger. Quotations op : 
Idaho white pine: 

1x4 1x6 1x8 = 1x1 


No. 1 common....... $68.50 $69.50 $68.50 $71.59 
. No. 2 common....... 57.50 58.50 56.00 56,9 | 
of lumber into board feet and board No. 3 common....... 41.50 45.00 46.50 4659 : 


feet into dollars. 


h _ Omaha, Neb., Jan. 22.—Dealers report 3 | 
: ° ‘ “Like a stronger market, main demand being for No, 1} 
Think of the time saving tha chart to shop, No. 3 both clear and common. Yard stocks 


a seaman.” are reported adequate for this time of year, ang 
shipments from the Coast satisfactory. How. 
ever, interior mills say they are unable to take 
care of their customary orders because of the 
unusually heavy snows. Dealers who have been 
in that territory within the last two weeks say 
the mills have large stocks on hand, and will 
be able to care for the spring demand. 


REDWOOD | 


New York, Jan. 21.—Redwood prices have had 
no changes since Nov. 1. Demand is only fair 
and mills can take care of most any kind of 
business and promise prompt shipments. Demand 
for siding, finish and shop lumber is about 
normal. Industrials are buying very little tank : 
stock. Quotations: %x6 bevel siding $44.50, 
New York rate; %x10 colonial siding, $80.50; 1- 


means! The hours the 
Meilicke saves you can be 
put to use in buying, selling, g, 
and making money. 

It’s as much a waste of time to 
“figure in your head” as it would be to make 
your deliveries in a wheel-barrow. 

You can’t afford to be without a Meilicke 
lumber calculator. 


FREE TRIAL 





Use a Meilicke in your 
office for 10 days at our 
expense. See for your- 
self what it will mean to 
you. Send today—with- 
out obligation—for de- 
tails of our free trial 








Meilicke Calculator Company 
Makers of Reliable Efficiency Devices 
932 Wrightwood Ave., CHICAGO, ILL. 


offer. 
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. ‘THIS is an outfit for owners of 
scattered timber. Your truck 

driver can load his truck and trailer 
without help thereby saving you labor 
and at the same time enabling you 
to get more work out of your truck. 
From instructions we furnish, any average 
mechanic can attach the Amos Log Loader to 
atruck whose transmission is mounted amid- 
ship or has a power take-off or jack shaft. 


The Amos 
Log Loader 


Makes Motor Trucks 
y Efficient 













Without obligation, write for our 
illustrated blooklet. 


The Amos 


Loader Company 
EDINBURG, INDIANA 























“GENUINE” HILL DIRECT ACTING STEAM DRAG SAW 


(Moveable Base) 


**Standard Made in 
The Every Type 
World and 
Over’’ Size 





SPEED UP YOUR LABOR __ -- 
Your competitors are using Hill drag saws and steam Dogs and doing it. WHY NOT YOU? 
COMPLETE , 


EQUIPMENT 
FOR MILLS 


OF ANY 
DESIRED 








SPEED UP YOUR ENTIRE PLANT 


CAPACITY 








inch finish, $99. 


Boston, Mass., Jan. 22.—Wholesalers distribut- 
ing redwood in New England territory are opti- 
mistic of a good spring business and are laying 
their plans accordingly. Recent adjustments of 
price lists have put this wood on a basis to 
appeal to buyers. Inquiries are increasing in 
volume and importance. Retail and mill stocks 
are reported light and broken assortments will 
have to be filled in during the next few weeks. 


Kansas City, Mo., Jan. 22.—While demand for 
redwood is better than last month, salesmen 
here say the volume of business in this market 
still is considerably under its requirements. Last 
week demand was about equally divided between 
factory stock and yard items. 


San Francisco, Jan. 19.—Altho there has not 
been a great deal of life to the lumber market 
since the holidays, redwood is in fair demand 
and inquiries indicate a good eastern spring 
trade. California sales have been affected 4 
little bit by the dry season, which makes things 
quiet in the farming districts. Mills are not 
curtailing output particularly, altho there are 
fewer logs available in winter. Mill stocks are 
not too large and clears are being exported. 


SOUTHERN PINE 


Chicago, Jan. 23.—The cold wave that during 
the last week has swept this territory has put 
a temporary stop to much of the construction 
work in progress here, with the result that re 
tail trade has slowed down. Wholesale buying, 
however, remains active, both from retail and 
industrial sources, and prospects for an in- 
definite continuation of excellent business 4fé 
practically positive. Transit cars are scarcé, 
and there is some trouble in placing orders for 
mill shipment, especially in the case of mix 
cars, due to the steady reduction of the already 
poor mill stocks. The market is strong. Some 
advances have been noted during the last week, 
but the price level remains about the same, Wi 
the tendency upward on all popular items. 


Boston, Mass., Jan. 22.—Demand for southern 
pine is slowly expanding and prices are harden 
ing. The quieting influences of inventory taking 
are on the wane and retailers are becoming = 
vinced that procrastination may mean nis 
prices. Interest in longleaf flooring has bres 
stimulated by the strengthening of hardw “ 
flooring. The high range of quotations: A ~ 
$100; B rift, $92.50; C rift, $87.50; B and pero 
flat, $60. The call for partition is expan 
and the price range is narrowing toward 2 
upper margin of $60 for B and better, 1i/ 
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Additions to the quotations on roofers are now 
of frequent occurrence and the interest of buy- 
ers appears to increase with the confidence of 
sellers. The better makes of southern pine 
roofers are about on a price parity with native 
softwood boards, altho, of course, air dried 
shortleaf stock can still be bought at some- 
what less. There is a’very fair January business 
in longleaf timbers and dimension at steady to 
firm prices. 


New York, Jan. 21.—Southern pine mills are 
holding firm and do not seem at all eager for 
additional orders. Prices hold stiff and there 
is a likelihood of a good advance as the season 
progresses. In random lengths 2x4 is selling 
around $35 and is rather scarce. A good demand 
for all dimensions exists. The market for 
southern pine flooring has been active during the 
‘week. 


Kansas City, Mo., Jan. 22..-Demand for south- 
ern pine covers the whole range of yard stock, 
and there is a small demand for industrial items. 
Boards continue hard to buy and there is grow- 
ing scarcity of 3-inch edge grain flooring. Cold 
weather has held down volume from the middle 
West to some extent, but has had no effect in 
the East. Mill production also is held down 
somewhat by weather conditions, but car supply 
is ample. 


Omaha, Neb., Jan. 22.—The southern pine mar- 
ket has shown additional strength during the 
last week and an increase of $1 a thousand has 
been registered. Altho there is no big shortage, 
stocks are below normal. Sufficient quantities 
can be obtained, dealers say, if the price asked 
is paid. Mills continue to report bad weather 
limiting their capacity to care for orders for 
specified lengths. 


Buffalo, N. Y., Jan. 23.—The southern pine 
situation is stronger, an advance of $2 or more 
being noted pretty much thru the list during 
the last week. The mills are not willing to 
make any concessions. Retailers are holding off 
in many cases, as they think it is early to pay 
advances, and as severe weather has checked 
many building operations. Inquiries, however, 
are numerous. 


Cincinnati, Ohio, Jan. 22.—There is little doing 
at present in the southern pine market. Retailers 
show little disposition yet to place large future 
orders. However, dependence on the transit car 
has tended to limit future buying. Prices show 
little change. 


St. Louls, Mo., Jan, 22.—Prices in the southern 
pine market have held firm during the week, 
and there have been slight advances in some 
items. Production and shipments have both 
been curtailed a good deal by unfavorable 
weather in the South. A large number of cars 
are in transit, it is reported. 


New Orleans, La., Jan. 21.—Mill reports reveal 
another marked gain in bookings for the week, 
shoving the barometer reading still further 
above the ‘‘normal’”’ line. Shipments ranked 
second, with a gain bringing their volume ap- 
proximately to the ‘‘normal’”’ line. Production 
showed increase, but not in proportion to orders 
and shipments. Further advances of quotations 
on the scarcer items are reported, with prac- 
tically the. entire list firm and tending upward. 
Efforts to build up assortments continue. 


Houston, Tex., Jan. 23.—Common grades of 
southern pine advanced again during the week 
by about $2. Practically all stocks are sold out. 
Uppers are not in such a heavy demand, but 
there is a fair amount of orders. Business is 
splendid for this season of the year. 


SHINGLES AND LATH 


: Boston, Mass., Jan. 22.—Trade in shingles is 
quiet, but sellers are gaining confidence. One 
Canadian manufacturer of white cedar shingles 
has advanced his clears 15 cents and his extras 
10 cents. There is no change in the general 
Spread of prices, however, extras ranging from 
$5.40 to $6 and clears from $4.75 to $5.50. Red 
cedar shingles retain their recently acquired 
pt ky Good makes of British Columbia 
: XX are quoted at $5.78. The feeling about 
+ ar lath also appears to be firmer. Yards 
“ger Boston are placing only a moderate vol- 
pov = orders, but wholesalers whose operations 
1/7 to New York and New Jersey points 
light 5 good demand for their comparatively 
a anes The market has stiffened to $8 
oh thew lath and $8.75 to $9 for 15-inch. 
for Sage company has advanced to $8.50 
te -inch lath, but no sales on this basis are 

ed in New England territory. Consider- 


able attention is being attracted by recent offer- 











(fF 








y 


Points 
of 


Superior 





Monarch 


Construction—Point No. 11 


THREE SPEED 


The Monarch Transmission 
partakes of the usual outstand- 
ing features of Monarch design 
which are strength and simplic- 
ity. It has three speeds for- 
ward and one reverse. 


The change gears in the trans- 
mission are forged nickel steel, 
heat treated. All shafts are 
also nickel steel, heat treated 
for maximum strength. Extra 
large Hyatt roller bearings carry 


TRANSMISSION 


the radial loads, while the thrust 
loads are carried by heavy, dou- 
ble row, New Departure ball 
bearings. 


The entire transmission runs: 


in a bath of oil and is enclosed 
in an oil-tight and dust-proof 


case. The simple, sturdy Mon- 
arch transmission, combined 
with the powerful, Monarch 


Beaver engine, insures a power 
plant that will stand up and de- 
liver its power steadily. 


Write for literature descriptive of our line. 


Monarch Industrial Tractors are made in three sizes. 


“C” “30.20” _ 


6“ 4 -40” 


“ D ” “6.60” 


Monarch Tractors Incorporated 
WATERTOWN, WISCONSIN, U.S. A. 


BUILDERS OF ‘“‘THE MOST DEPENDABLE CRAWLER TRACTORS” 
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We Have Moved 
Our Sales Office 


from Escanaba to Manistique, Michigan 
so that we may be in closer touch with 
conditions and stocks at our mill. 


Address Your Future Inquiries to ——=,, 


Stack Lumber Company, stcurcnx 
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ings of hemlock lath from the Pacific coast at 
$7.50 Boston rate. Furring is moving in mod- 
erate volume at $38 to $40 for 1x2. The quiet 
call for spruce clapboards is absorbing the light 
offerings and the market is firm at $120 for 
extras and $115 for clears. : 


New York, Jan. 21.—There can hardly be said 
to be any market price for red cedar shingles as 
the price is fluctuating so greatly and there has 
arisen a great scarcity which is destined to be- 
come more so on account of the closing down of 
mills on the west Coast. The larger retail yards 
thruout the metropolitan district are well sup- 
plied with shingles and the smaller yards have 
seasonable piles. The demand for eastern spruce 
‘lath showed no change during the week. Prices 
are firmly held up and there is no noticeable 
shortage. 


Columbus, Ohlo, Jan. 21.—Shingle trade is 
‘slightly better as dealers are now placing orders 
to replenish broken stocks. Rural dealers are 
the best customers, Retail stocks are low. 
‘Shipments from the Pacific coast are larger. 
Prices are higher with red cedar extra clears 
selling around $5, and extra stars at $4.30, de- 
livered. Other varieties are firmer. Lath de- 
mand is strong and prices are slightly higher. 


' Kansas City, Mo., Jan. 22.—Shingle men here 
say they still are asking $3.85 for clears and 
$2.85 for stars and getting that price or no 
sale. Retailers seem to think the market doesn’t 
justify the price and are placing orders only 
, when they have to. Demand for siding is re- 
ported to be fairly good, with inquiry increas- 
ing. Demand for lath is good. Southern pine 
are quoted here now generally at $4, western 
pine $5.75, cypress unchanged. 


Omaha, Neb., Jan. 22.—The shingle market is 
stronger this week, with some yards asking an 
inerease of 15 to 25 cents. Dealers report a 
substantial increase in demand as well as a 
promising outlook for the next ninety days. 
Western pine lath continue to sell at $3.75 a 
thousand. The market is fairly firm with only 
a limited demand. 


' Houston, Tex., Jan. 23.—Shingle buyers waited 
‘for prices to go up before buying. Another ad- 
vance of 20 cents during the week was accom- 
panied by a flock of orders. Lath are experienc- 
‘ing an extra heavy demand. Firsts are listed 
‘at $4 to $4.25, and seconds at $2.75 to $3. 


St, Louis, Mo., Jan. 22,—The shingle market 
remains inactive, with prices of $3.25 for clears 
‘and $2.75 for stars prevailing. Lath, which are 
likewise in small demand, are about $5.50 for 
No. 1 and $4.50 for No. 2. 


New Orleans, La., Jan. 21.—Cypress shingles 
igontinue in active request, with mill stocks light 
and depleted in assortment. Call for cypress 
lath is reported improved. Prices on both rule 
unchanged and firm. . 


| Buffalo, N. Y., Jan. 23.—The shingle market 

is quiet, but prices are on a higher level, show- 
ing an advance of 15 to 20 cents during last 
week. Extra clears are quoted at $5.01, and 
stars at $4.46, while British Columbia XXXXX 
are $5.61. Lath hold firm. 


MAHOGANY 


Boston, Mass., Jan. 22.—There is a strong 
market for mahogany and production is on an 
overtime basis. Demand from the building in- 
dustry is especially active. This field has be- 
come so promising that several of the important 
piano case factories are going after contracts 
for interior finish, panelling, shelves and built-in 
fixtures required in the completion of large of- 
fice buildings, theaters and hotels, as well as 
the better class of private homes. With the 
spring revival of building not far away, the call 
for mahogany finish is expected to expand. 
Better trade with the furniture factories is ex- 


pected after the early furniture shows. Quo- 
tations: 

4/4, 5/4, 6/4 & 8/4 10/4 & 12/4 
| rere $220 & $240 
No. 1 common...... 180 $190 
No. 2 common...... 120 145 
No. 3 common, broken lots only at $55 

BOXBOARDS 


Boston, Mass., Jan. 22.—Boxboard and shook 
mills now in operation have enough orders ahead 
to take care of their production and hold the 
market steady. Industrial activity is picking 
up again after the temporary slackness of the 
holiday and inventorying season, and cor- 
responding expansion of the demand for pack- 
ing lumber will follow in due course. Log stocks 
are low and lack of snow in the woods interferes 


with logging operations. Good pine boxboards, 
inch, are quoted around $40, and ordinary 
merchantable stock at $34 to $37. Mixed lots 
of inch boxboards are available at $25 to $30, 
but there is cheap stuff on the market at less. 


BUSINESS CHANGES, INCORPORATIONS, ETC. 


(Continued from page 102) 





VIRGINIA. Millboro—Craigsville Lumber Co., incor- 
porated. 
WASHINGTON. Everett—Walton Veneer Co., incor- 


porated; capital, $499,000. 

Seattle—Dougles Fir Exporting Co., incorporated; cap- 
ital, $5,000. 

Seattle—Ozette Timber Co., capital, 
$25,000. 

Tacoma-——C. A. Taylor Log & Lumber Co., increasing 
capital to $190,000. 


New Mills and Equipment 


incorporated; 


ALABAMA. Anniston—Anniston Lumber & Manufac- 
turing Co. relocating and enlarging lant; building 
stockhouse 54x126 ft. and planing mill 84x90 ft. 


ARKANSAS. Little Rock—East Arkansas Lumber 
Co., which leased the building of the Chas. T. Abeles 
Lumber Co. for ten years, will remodel, putting in 
plate glass display windows etc. 


CALIFORNIA. Los Angeles—White-Smith Furniture 
Co. preparing plans for factory building, 60x560 ft., 
and a dry kiln, boiler room and lumber shed build- 
ing, 50x160 ft. 

San Diego—Southern Coast Lumber Co. will erect 
a building at 1121 Garnet St.; cost, $2,000 


FLORIDA. Dunnellon—E. L. Williams & Son have 
acquired a 6,000-acre tract and will establish sawmill 
(P. O. address Pelham, Ga.). 


GEORGIA. Forsyth—V. M. Meek has installed an ex- 
celsior mill and will ship in carload lots. 


MISSISSIPPI. Corinth—W. H. Berkheiser Lumber 
Co. has completed rebuilding of plant which was burned; 
planing mill, dry kilns and oak flooring plant installed. 

Longview—Hutchison & Son rebuilding sawmill to have 
25,000 feet daily capacity; equipment to be installed. 

— Cottage Grove—N. M. Ohrling will erect a 
sawmill. 

Bugene—Fred Terrell and F. J. Voigt will erect a 
planing mill. 

Eugene—Lewis-Peters Lumber Co. will build a $30,000 
manufacturing plant at Ponga on the Southern Pacific. 


VIRGINIA. Dillwyn—H. L. Driscoll & Co., of Reids- 
ville, N. C., will install a planing mill here. 


WASHINGTON. Morton—Ed Lester building mill on 
o Highline west from Chehalis; capacity, 25,000 feet 

aily. 
Port Angeles—Highland Lumber Co. building a saw- 
mill of 25,000 daily capacity, and shingle mill of 60,000 
daily capacity east of here; A. J. Wallitner, of Port 
Angeles, heads the company. 

WISCONSIN. Merrill—Merrill Wood Products Co., 
manufacturing wood plugs for paper rolls and boxes 
and crates, is doubling its plant and will install addi- 
tional machinery. Dry kiln and warehouse installed. 


New Ventures 


CALIFORNIA. Lennox—B. B. Black, of the Black 
Lumber Co., of Indo, is putting in a yard at Lennox. 

Los Angeles—Washington Lumber & Millwork Co. 
has opened an office here. 

San Francisco—F. B. Macomber & Son is the name 
of a new concern with offices in the Monadnock Build- 
ing which will specialize in California white and sugar 
pine, also handling fir, spruce, cedar etc. 

Virginia City—Chase Lumber Co. has opened a yard. 

Watts—A. L. Roberts has started a yard here. 


FLORIDA. Sanford—Work & Hamilton Lumber Co. 
recently began operation of a saw and planing mill. 


GEORGIA. Abbeville—Work & Hamilton Lumber Co. 
a started a sawmill and planing mill operation 
ere, 


Macon—C. W. Barber Co. has embarked in the lum- 
ber business in this section, locating on the Central of 
Georgia Railroad. Company recently contracted for 
output of several mills and is installing a number 
of mills of its own which will enable it to make prompt 
shipments of pine lumber, specializing in Georgia 
pine timbers. 

IDAHO. Boise—J. G. Doerr recently began a whole- 
sale and commission lumber business. 

MISSOURI. Charleston—Gilmore Lumber Co. recently 
began a retail business. 

Kansas City—Wheelis & Beebe recently began com- 
mission lumber business. 

PENNSYLVANIA. Mountville—Mountville Wood 
Products Co. recently began planing mill operation. 

Philadelphia—Charles A. Nickel recently began busi- 
ness at 1440 N. 6th St. 

TENNESSEE. Dayton—Hold. Pack Manufacturing Oo. 
recently began basket making. 

Harriman—Swisher Lumber Co. recently began retail 
business. . 

Martin—A. B. Hicks has opened a lumber business. 

Normal—Normal School Lumber Co. recently began 
retail yard. 

TEXAS. Houston—L. J. Naman Lumber Co. recently 
began; wholesale. 

WASHINGTON. Malone—Mason County Lumber Co. 
recently began; sawmill and planing mill. 


Casualties 

MICHIGAN. Scottville—Scottville Lumber Co.'s of- 
fice, warehouse, lumber and coal sheds destroyed by fire; 
loss, $50, 

NEW YORK. Buffalo—Iroquois Door Co.'s three-story 
brick warehouse destroyed by fire with 15,000 doors and 
30 carloads of glass, machinery and other materials. 
The loss is estimated at $200,000; caused by sparks 
from locomotive, it is reported; company had been 
planning a $40,000 extension to warehouse, 


SOUTH DAKOTA. Marvin—C. B. McGowan Lumber 


Co.'s yard destroyed by fire; loss, $14,000. 








Advertisements will be inserted in this de- 
Partment at the following rates; 
25 cents a line for one week. 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks, 
16 cents a line for four consecutive weeks, 
ht words of ordinary length make one 
ne. Count in signature, 
ing counts as two lines. 
= oar except the heading can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received ijater will be placed. 
‘under heading Too Late to Classify. 
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TOY AND NOVELLY MANUFACTURERS 
If you can use odd sizes of 5 to 7 ply built up veneer 
stock pieces averaging 8x10 to 12”, accumulated in the 
manufacture of phonograph cabinets, we can save you 
er We will be glad to send you samples on 
request. 


BRUNSWICK, BALKE, COLLENDER CO., 
Manufacturing Dept. 
628 So. Wabash ‘Ave., 0. 


IEE IT er ee AOS OR 

PE UES Brag wok ~~ zcRe em fase ay 

‘Al | if ow if ; Pee 
3:03 Binge bn core 


4 


bP 
fa 0 bro P foo 


i 





gaayay bye poles 
THIOL: 
eke y Lary Shed 


y 


3 Pew Rika tne ROE SEY RIOD IS 





WANTED: HIGH GRADE ESTIMATOR 
and salesman, experienced in handling large special 
millwork jobs for interior finish plant in Indianapolis, 
State age, experience in detail and salary expected, 

Address “F, 146,”’ care American Lumberman, 


WANTED 
By reliable wholesale concern in large southern city, 
capable and energetic man 30 to 35 years old to open 
yellow pine and hardwood, railroad and car material 
department. Prefer man who can handle some indus 
trial and yard stock business. Must be thoroughly 
familiar railroad requirements north and east, have 
good knowledge of source of supply in Mississippi, Ala- 
game, Georgia and Florida and have sufficient acquaint 
anceship among mills and purchasing agents to handle 
buying and selling largely by correspondence. For a 
clear thinking hustler who can produce business right 
off the bat we will pay a good salary. In your reply 
please give references, experience and _ conservative 
estimate of volume business you can handle monthly. 
Address “F. 140,’’ care American Lumberman. 


MAN IN RETAIL OFFICE 

One who has had experience in taking off estimates 
and details, and billing from plans, Must have pleasant 

rsonality and able to help out prospective customer 
y drawing sketch and submitting rough plan. Fine 
opening for a growing man who ts willing worker, and 
has initiative. Give age, experience, nationality and 
salary you have received. ia 

dress “F, 120,’’ care American Lumberman. 


WANTED—MAN FOR WHOLESALE 
Hardwood Lumber Oftice—must be high grade, thorough- 
ly experienced in buying and selling Southern Hard- 
woods. First class position for right man. 

LLERTON POWELL HWD, LBR. CO., 
South Bend, Indiana. 


WANTED—AN EXPERIENCED 
MILLWORK ESTIMATOR 
Large Retail Lumber and Woodworking Company in 
Elizabeth, N. J. Must have experience, and be accurate. 
Address, stating age, salary and experience. 
ddress “F. 112,"’ care American Lumberman. 


WANTED—YOUNG MAN FOR CHICAGO 
Retail yard to assist yard foreman and eventually take 
charge of office. Must have fair knowledge of grades 
and be able to tally lumber. Good future, answer in 
own hand writing, stating salary, age, education and 


experience. 
“F, 104," care American Lumberman, 

















Address 


WANTED—YARD MANAGER . 
For a yard doing good business in gvod lucality. None 
but good live man need apply. References. 
Address “KE. 132,’’ care American Lumberman. 


WANTED—FIRST CLASS 
Experienced planing mill foreman, no other need apply 
Address “B. 104,"’ care American Lumbermaa. 


SASH AND DOOR ESTIMATOR WANTED 
Man thoroughly familiar with blue prints and capable 
of laying out work and taking charge of small plant. 
Must have selling experience and best references. Salary 











$200.00 r month, Apply, stating age and enclose 
photo. ‘Old Established Business,’ BOX 909, Nor 
‘olk, Virginia. 








WANTED—AUDITOR 
To superintend accounting and office work for three 
Chicago yards. Must be familiar with lumber a 
counting and furnish very best references. State idea 
of salary and all details with application. 
Address “BH. 122,”’ care American Lumberman. 
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